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“There’s a lot more to managing a family’s finances than just return on 
investment,” says Bob Tucker, founder and president of Reston Wealth 
Management. “There’s so much more that goes into a family’s financial 
affairs than just their investment portfolio.”

A Certified Financial Planner (CFP), Tucker is into his 28th year as 
a financial services professional. He is also a Chartered Financial 
Consultant, and Chartered Life Underwriter. This year, Boston-based LPL 
Financial, the largest organization of independent financial advisors in 
the U.S., invited Tucker to their 2015 Financial Chairman’s Conference, 
open only to the top two percent of LPL’s 16,000 affiliated financial 
advisors.

Tucker is passionate about being an independent financial advisor. “This 
is how we differ from the Morgan Stanley or Fidelity Investment firms 
in this business,” Tucker explains. “Twelve years ago, I founded Reston 
Wealth Management (RWM) because I strongly believe that families and 
small business owners deserve the development of an honest, objective 
financial plan based on their very own, private investment strategy.” 

Tucker says the giants in this industry, like Fidelity, create their own 
products such as Fidelity Mutual Funds or Securities. “So, the priority of 
the Fidelity advisors then becomes the sale of these branded products – 
Fidelity first! 

If wealth is a measure of the value of all of the assets of worth owned by 
a company, a person or family, then there is no possible way a “one size 
fits all” strategy can work.

“I wanted RWM to be all about our clients first,” Tucker said. When a 
business owner, an individual, or a family meets with RWM for the first 
time, that meeting is all about defining a strategy: what are the clients’ 
financial goals and objectives? Do they want estate planning? Is there 
both college and retirement planning? How to get from A to Z in the 
most efficient manner!

“At Reston Wealth Management, our sole mission is to understand what 
each client is hoping to achieve. Our goal is to build a close relationship 
with our clients. There is a term I like from the 1980’s - HIGH TOUCH 
[HIGH CARING] - that is the signature of RWM! Everyone on my wealth 
management team is dedicated to this high touch process.

Tucker explains that the RWM consultative process consists of 4 parts: 
Discovery Meeting: During the initial discovery meeting, we get to 
know each other better by sharing more about our process and then 
discussing and mapping out your short and long-term goals, priorities 
and expectations.

Financial Planning Meeting: This is an opportunity to communicate 
what was discussed in the discovery meeting and implement a financial 
plan targeted at meeting client goals and objectives.

Investment Planning Meeting: In this meeting we start to implement 
the road       map and discuss the various investment vehicles recommended.

Follow-Up Meetings: Throughout the course of our client relationship, we 
will meet regularly to adjust the master plan to any changes in the client’s 
life, financial situation and goals to keep on target to meet client dreams.

Tucker likes to call it WEALTH BUILDING. “We take a comprehensive and 
diversified approach to investment planning. As independent financial 
planners, we are able to use a wide variety of investment vehicles, 
including mutual funds, exchange traded funds, hedge funds, stocks 
and bonds. We have distinct portfolio strategies to meet any client goals 
and build them uniquely based on the client’s tax structure. Based on a 
client’s financial goals and risk tolerance, we will discuss what investment 
options will work best in a client’s financial plan.”

Whether your needs are for financial planning (asset protection, stock 
option management, net worth analysis, estate or education planning), 
business planning (advice on starting a business, defined benefit plans, 
401(k) plans, group long term care), investment planning (stocks, mutual 
funds, annuities, money markets), or insurance planning (portfolio review, 
term or whole life, universal or variable life, group disability), the Reston 
Wealth Management team has you covered with a high touch!
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