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Your Family’s Most Difficult Conversation
What are your plans and wishes should something happen 
and you’re no longer able to care for yourself? It is something 
none of us want to consider, which is why it can be one of the 
most difficult conversations to have with your loved ones. 
However, by making long-term care arrangements today, you 
can save your loved ones stress and uncertainty in the future.

If you’ve ever been the caregiver for someone else, 
you know how important it is to be prepared for the 
different types of responsibilities of serving in that role. 
It’s just as important for those who are receiving care 
to share their needs and wishes. Despite the fact that 
entering into a caregiving relationship is life-altering 
for both the caregiver and the care recipient, we often 
find it difficult to talk about this topic with our parents 
or children. Whether it’s the fear of what’s coming, the 
fear of being misunderstood, or the desire to take the 
path of least resistance, it’s often easier to avoid the 
conversation altogether.

However, because an estimated 52 percent of Americans 
turning 65 today will develop a disability serious enough 
to require long-term care, it’s an important conversation 
to have.1 Coming to an agreement on long-term care 
arrangements before you have a need can protect your 
loved ones from unnecessary stress and help ensure you 
are cared for according to your wishes.

Once you decide to have the difficult conversation, the 
question becomes, “Where do we start?” The following is 
a list of questions and conversation starters to help you get 
started and serve as the foundation for a plan.

FOR THE CARE RECIPIENT
If you are making long-term care plans for yourself, 
consider responses to the following questions prior to 
your discussion with your potential caregiver:

• What are the three most important things I want my 
friends, family and/or doctors to understand about 
my wishes and preferences?

• Who should be present for this conversation?

• When would be a good time to have 
this conversation?

• Is there a particular time of year?

• What will I need to have in order (financial, property, 
relationships) before I have this discussion?

• How involved in my ongoing care do I want my 
loved ones to be?

• Who do I want to be my caregiver? Who is the 
caregiver’s backup? Am I comfortable with that 
person providing care such as bathing, helping me 
dress, toileting, etc.?

• How long can I continue to live at home, drive, etc.?

• If the time comes to live someplace else, what 
facility would I prefer to live in and what are my 
alternative choices?

• Who will take over my other responsibilities, such 
as paying bills and taking care of my pet?

• Are there any disagreements or family tension that 
I’m concerned about?

...continued inside
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Alert: IRS Tax Scam
Receiving unexpected calls or letters from the IRS no 
doubt causes a bit of trepidation. Scammers, count on 
our fear of ignoring the IRS. So, beware before taking 
that call, clicking that link or answering that door.

According to the IRS, thousands of people have lost 
millions of dollars and their personal information to tax 
scams. These scams can come in many forms – regular 
mail, telephone, email and even appear at your door. 
Regardless of the approach, the objective is the same. 
Get you to drop your guard and provide them with 
information so they can steal from you. 

So, how do you know it’s really the IRS trying to 
contact you?

While there are special circumstances in which the 
IRS will call or come directly to you, it will typically 
be when a taxpayer has an overdue tax bill, to secure 
a delinquent tax return or employment tax payment. 
They may also tour a business as part of an audit or 
during criminal investigations.

In these cases, taxpayers will generally first receive 
several notices from the IRS through regular mail 
before they ever appear in person.

It’s important to note that the IRS WILL NOT do 
the following3:

• Call to demand immediate payment using a specific 
payment method such as a prepaid debit card, gift 
card or wire transfer. Generally, the IRS will first 
mail a bill to any taxpayer who owes taxes.

• Demand that you pay taxes without the 
opportunity to question or appeal the amount 
they say you owe. You should also be advised of 
your rights as a taxpayer.4

• Threaten to bring in local police, immigration 
officers or other law enforcement to have you 
arrested for not paying. The IRS also cannot 
revoke your driver’s license, business licenses, or 
immigration status. Threats like these are common 
tactics scam artists use to trick victims into buying 
into their schemes.

• Ask for credit or debit card numbers over the phone.

As you have the long-term care conversation with your 
family members, consider communicating the following 
to them to help ensure everyone is on the same page 
regarding your care:

• The person you would like to assume 
caregiving responsibilities.

• Your specific wishes for the type of care you 
would like to receive.

• Your preference for where you live: at home, at your 
caregiver’s home, at an assisted living facility, etc.

• The location of your legal documents, such 
as healthcare power-of-attorney, healthcare 
directives, completed HIPPA forms for each 
doctor and hospital, release forms for insurance 
carriers, wills, trusts, etc.

• A list of your trusted advisors, such as your 
wealth advisor, banker, attorney, CPA and 
insurance professional

• A summary of your financial situation 
and accounts

FOR THE CAREGIVER
It is estimated that 65.7 million informal and family 
caregiver provide care to someone who is ill, disabled 
or aged. Of those providing complex care, 46 percent 
perform medical and nursing tasks, 50 percent act as an 
advocate for the care recipient, 66 percent monitor the 
care recipient’s condition and adjust care as needed, and 
64 percent communicate with healthcare providers.2

It is important to prepare for these responsibilities in 
advance, if possible. If you agree to provide care, be 
sure to ask your loved one the following questions:

• What are your wishes for care?

• Where would you like to live? In your home, at my 
home, in an assisted living facility?

• Do you have the appropriate documents in place 
to name me as your caregiver? (i.e. healthcare 
power-of-attorney, completed HIPPA forms 
for each doctor and hospital, release forms for 
insurance carriers, etc.)

• Do you have a will and/or estate plan? Do you 
have a trust? If so, who is named as beneficiary/
executor/trustee?

• Do you have a health care directive?

• Do you have other trusted advisors, such as a 
wealth advisor, banker, attorney, CPA, insurance 
professional, etc.?

• Will you need help paying monthly bills or 
reviewing financial statements/accounts?

• Are there activities or hobbies that you will want 
to continue pursuing?

• What health insurance do you have?

The topics above are just a starting point, and 
additional questions may arise throughout your 
discussion. Once everyone has reached an agreement, 
consider putting it in writing to make the transition as 
smooth as possible.

For assistance in facilitating the long-term care 
discussion, please contact your wealth advisor.
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If you are visited by someone stating they are from the 
IRS, they will always provide you with these two forms 
of identification:

1. Office credentials called a “’pocket commission”5

2. A HSPD-12 card.6 

You should always ask for these two items and you may 
also want to consider contacting the IRS directly to 
verify and confirm their identification. 

Remember, scams take many shapes and forms and 
IRS impersonators use threats to intimidate and bully 
people into paying a fabricated tax bill or handing over 
personal information. 

They may even threaten to arrest their would-be victim 
if the victim doesn’t comply. Know that this is not how 
the IRS does business.

For more information regarding how to avoid being a 
victim of a tax scam, visit these IRS resources:

IRS Tax Scams Video Alert7

For a comprehensive listing of recent tax scams and 
consumer alerts, visit Tax Scams/Consumer Alerts.8

KNOW WHO TO CONTACT
• A great place to start is your wealth advisor. Our 

advisors have experience and can help you decide 
on the appropriate next steps.

• Contact the Treasury Inspector General for Tax 
Administration to report a phone scam. Use their 
“IRS Impersonation Scam Reporting” web page. 
You can also call 800-366-4484.9

• Report phone scams to the Federal Trade 
Commission. Use the “FTC Complaint Assistant” 
on FTC.gov. Please add “IRS Telephone Scam” in 
the notes.10

• Report an unsolicited email claiming to be from 
the IRS, or an IRS-related component like the 
Electronic Federal Tax Payment System, to the IRS 
at phishing@irs.gov.

...continued on back

Navigating 2018
The New Year brings opportunities and it is always good 
to have a plan on how best to take advantage when 
those come your way.

Investors who were well-diversified in 2017 are no doubt 
pleased with their returns. Now the worry sets in about 
how to top last year without being greedy or fearful. 
Everyone wants to know what the outlook is for 2018 
considering the tax reform and record high watermarks 
on Wall Street. This question led me to research expert 
predictions and probabilities, which led me to deeper 
philosophies of wealth management, which leads back 
to proper planning.

The review of predictions versus probabilities was an 
entire course on statistics and emotional behavior and 
how they don’t mix. Basically, a prediction is a guess, 
and a probability is a possibility. While these can be 
good building blocks, neither is strong enough to base 
an entire investment strategy on.

We can gather from the statistics that we are in a 
growth cycle that is likely to continue, although not at 
the same pace as last year. Corporate earnings could 
benefit from the tax reform, and stock prices typically 
mirror economic growth.

While these are logical assumptions, the only new 
twist this year is that the economic growth needs to 
be world-wide, not just domestic. We saw a lull in our 
recovery from the Great Recession largely because 
other countries and trading partners were lagging and 
therefore, the U.S. had slower growth than previous 
business cycles.

So now the investor needs to pay more attention to 
China, Japan, Europe, the UK and emerging markets in 
Asia, Africa and South America, to get a good feel for 
the size and pace of improvement and the amount of 
volatility associated with it. This can be a tall order, but 
having a well-designed strategy and seeking advice from a 
wealth advisor could help.

A well-designed strategy should be custom to your 
goals, time-frame, risk and tax situation. This year 
we have a new set of tax brackets and rules that may 
surprise many folks when they learn certain deductions 
and exemptions will be disallowed.

Once you have a strategy in place, it is time to review 
your portfolio and see what positions may need to be 
adjusted to match your plan. This is where the wealth 
advisor comes in.
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This is a relatively new term in a constantly changing 
industry of financial services, so it may be prudent to 
understand how your financial planner works and what 
services they can offer.

This year will be the year of the fiduciary. If your advisor 
is not one, then run in the opposite direction. I have been 
a fiduciary since 1986, but the term has become more 
popular recently. According the NY Times best-selling 
author Dan Solin, real “wealth advisors,” are Registered 
Investment Advisors (RIAs), who are legally required to put 
their clients’ interests first. This fiduciary duty is mandated 
by Section 206 of the Investment Advisers Act of 1940, as 
well as other statutes. Certified Financial Planners (CFP®) 
are also fiduciaries under their Code of Ethics.

I believe this year will be even more important to align 
yourself with good strategies to protect your nice gains 
from previous years and to plan around the changing 
landscape of global markets. Wealth advisors have a 
fiduciary obligation to help you accumulate and protect 
your wealth. This is much more valuable than predictions 
or probabilities. You deserve to make sure you have the 
right professional helping you navigate 2018.

What’s New at Kummer Financial
We hope everyone is enjoying Spring and thank 
you for all your support as Kummer Financial grows 
with Mariner Wealth Advisors.  We appreciate your 
referrals and we always welcome the opportunity to 
help those you know. Please do not hesitate to let us 
know of any changes in your world so we can keep 
your plan current.

Taxes are an important part of your plan, so please 
send us a copy of your 2017 tax return, which you 
may provide as an electronic copy through the 
Client Portal, mail or drop off a copy to us. If you 
do not have a secure Client Portal established 
through KFS, please contact us for access to 
www.clientwealthcenter.com. This is a secure 
place to upload or receive confidential information.

We are growing this year and would like to welcome 
Jesse Maggio, CFP® Associate Wealth Planner, to the 
team! He will be assisting clients and the financial 
planning team.

We will continue to bring you information to use 
in our ongoing education series as well as articles 
and research available on our website. Our next 
workshop will be in early summer on the current tax 
changes for 2018, and we will have details as the 
dates are set. Check in on our website for details on 
the RSVP page.

Be sure and stay current with our economic updates 
posted to our website and Facebook. Click the 
Newsflash button on the KFS website for current 
events and economic updates.


