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Your "human life value" refers to the amount of money that's needed 

 to replace your earning power or economic bene�t you provide your 

  family. It is typically a multiple of your salary based on your age 

   used to calculate the amount of life insurance you should consider. 
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Of all the lessons in life insurance, these are the most important:

Why life insurance?
Life insurance supports your policy on life – the values you hold 

in life – and protects your loved ones in the case of your death.

Reassurance that your loved ones 

would be �nancially secure if you 

passed away unexpectedly. 

A lump-sum payment 

distributed to bene�ciaries 

upon the death of the 

insured or insureds.

What type? Term or Perm?
Your �nances and family, combined with your values, can help 

you determine the right kind of life insurance policy for you. 

Term 
Term policies provide money 
to your bene�ciaries in the event 
of your death for a set amount 
of time (like 10, 20 or 30 years).  

Perm 
Permanent policies provide 
money to your bene�ciaries 
in the event of your death 
for your entire life, and have 
a savings component that 
can grow cash value. 

years years years

Term ...
Ensures your family is protected in the event ofan income-earner deathOffers low initial premiumsMay end when you needit most.

Can potentially be converted
to a permanent policy inthe future

Provides financial protection
to your loved ones for a specified amount of time

Perm ...

Protects your family until your

death while building cash value

Allows you to accumulate

retirement assets

Enables you to leave an 

inheritance to your family 

or a donation to charity

Is typically a tax-deferred savings 

vehicle with tax-free benefits*

Offers the ability to withdraw cash

tax-free when you need it most

Gives you a way to financially deal

with an accident or illness

Can be a valuable asset during

your lifetime and protection for

your loved ones
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How much? Human Life Value Guide
How do you place 
a value on your life?

Contact me today to learn more about 
what may be right for you.
Visit www.GuardianLife.com.

Age

Multiple
of Salary

20-29 30-39 40-49 50-59 60+

30 x
income

20 x
income

15 x
income

10 x
income

5 x
income

(1 x net worth)
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* Guardian, its subsidiaries, agents and employees do not give tax or legal advice. You should consult your tax or legal advisor regarding your individual situation.

Policy bene�ts are reduced by any outstanding loan or loan interest and/or withdrawals. Dividends, if any, are a�ected by policy loans and loan interest.  Withdrawals above 
the cost basis may result in taxable ordinary income. If the policy lapses, or is surrendered, any loans considered gain in the policy may be subject to ordinary income taxes.


