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President’s Letter

Dear Friends,

Recently I was at Mayo Clinic for a follow up with my doctor. I had 

“inadvertently” left my phone in the car.  As I looked around (most 

people had their heads down staring at the small screen), I had the 

opportunity to experience the people and conversations all around me.  

Spouses tenderly holding hands, partners exchanging cross/frustrated 

words with each other, staff greeting new patients who would often 

immediately disgorge their entire health history right at the front desk 

(maybe no one else ever listened to them).  I also overheard a young 

woman behind me telling her friend that she hoped the new colostomy 

bag would not leak as much as the one she had now.  Wow—this made 

any medical problems I have had insignificant in comparison.

I wonder if our increasingly caustic civil discourse was not created 

by 24-hour cable news, but instead coincides with the introduction of 

“smart” phones.  When we stopped looking up, stopped seeing the 

humanity in all of us, it became easier to separate us from them.

Our team at Ullmann Wealth Partners is so grateful to be entrusted 

with helping you achieve your life goals—giving you the confidence 

and peace of mind to fully experience the blink of an eye existence 

that are our lives.  To hear your stories, celebrate your progress, and 

support your disappointments is one of the blessings of my life.

In 2020, let’s not be nearsighted—let’s look up and experience the gifts 

that we have and make our corner of the world a little better each day.

Sincerely,

Glenn Ullmann



Wealth Advisors’ Corner

The Secure Act

On January 1, 2020, the Setting Every Community Up for Retirement Enhancement 
(SECURE) Act went into effect and brings significant changes for retirement 
planning. The act includes many reforms that could make saving for retirement 
easier and more accessible for many Americans. Here are some notable takeaways 
from the SECURE Act that you should know:

Age Limit Removed for IRA Contributions: There is no longer an age cap on contributions 
to a traditional IRA. Prior to the Secure Act, there was an age cap for contributing to a 
traditional IRA at age 70 ½. Now, individuals who continue to work can continue to save 
for retirement, regardless of their age. This means that rules for traditional IRAs will more 
closely align with 401(k) plans.

Required Minimum Distributions (RMDs) age extended to 72: RMDs now begin at age 
72 (up from 70 ½). This change applies to those who are not currently in RMD status. Anyone 
who is over 70 ½ should continue to take RMDs. If necessary, we will work in tandem with 
your CPA regarding 2020 distributions.

Student Loan Repayment Through 529 Savings Plans: Sometimes, families have money 
remaining in their college savings plans after their student graduates. Now they can use a 
529 savings account to pay up to $10,000 in student debt over a student’s lifetime. In some 
instances, a 529 plan may be used to pay for certain apprenticeship programs.

Elimination of the Stretch IRA: For IRAs inherited from original owners who have passed 
away on or after January 1, 2020, beneficiaries are required to withdraw assets from an 
inherited IRA or 401(k) plan within 10 years following the death of the account holder. This 
means that a beneficiary can no longer stretch distributions over his or her lifetime. In the 
past, many people used “stretch” IRAs and 401(k)s as reliable income sources. Exceptions 
exist for a surviving spouse, a minor child, chronically ill or disabled beneficiaries, and 
anyone not more than 10 years younger than the account owner.

These are just a few of the key provisions in the SECURE Act. As your wealth manager, we 
regularly review and assess the impact new legislation has on your retirement accounts and 
your overall wealth plan so that we can help you reach your financial and life goals.



This baccalaureate speech, delivered by the Reverand Clair F. Ullmann to the Ponte Vedra 
High School class of 2019, contains sage advice for the young people in your life. Please 
note Reverend Ullmann is not related to Glenn Ullmann.

Call Your Mom

Wow! Just look at yourself sitting on the edge 
of your new adventure. Wherever you are 
going, whatever you will be doing, remember 
to call your mom. Yes, call your mom.

Each one of you is very special and 
unique. Even if you are a twin, like my 
grandsons Hans and Hill, you are still your 
own person. There is no one else like you 
anywhere. Trust yourself and remember 
what your mom taught you.

You are all gifted for something...for something unique.

Say please and thank you; very important words that will open many doors.

Listen to your gut. It is telling you the truth. If you are in doubt call your mom.

Be true to yourself. Don’t allow yourself to be 
swayed by others, especially if you know you 
should not do whatever it is. If you are in doubt, 
call your mom. She will always answer.

Learn from your setbacks; they will make you 
stronger.

If you are going on to higher education, find the 
smartest person in each class and create a study 
group with them; very important for good study 
habits and good grades.

Plan your time wisely. What you do today, will affect who you are tomorrow.

Open your mind and push through your single perspective. Be flexible. Be informed and vote. 
Your vote counts.

You count. Call your mom.

Find a mentor in a professor or upper-class student for counsel and support. They know the 
school better than your peers.

As for the freshman 15, just remember to eat in moderation. Remember your food groups 
and if you don’t remember, call your mom. She knows.

Brush your teeth and floss. Mom knows everything, even if you are not at home. Ask 
questions and listen to the answers. Be curious.

Wash your sheets at least every two weeks.

Be kind to yourself and to others. Always show respect.

You will have to make at least 99 decisions every day. Learn to think wisely for yourself. Your 
mom is just a call away.

Exercise. When your body is healthy and strong, your mind is awake and curious. 

Take time to honor the important people in your life.

And for a warm and healthy heart, call your mom. Her love never dies and will always carry 
you through. Remember how precious you are. The world needs you and that special gift 
only you can offer.

The More You Know

What lies behind you and 
what lies before you are 
tiny matters compared to 
what lies within you.
- Ralph Waldo Emerson



Ask a Wealth Manager

We are often asked by prospective clients, “What question should I be asking?” One 
of the most important questions you can ask an advisor is “Are you a fiduciary?”

Ullmann Wealth Partners is a fiduciary. 
Being a fiduciary is at the heart of all 
that we do and means that we put the 
best interest of our clients first. 

In financial services, there is something 
called the fiduciary standard. This 
standard requires that a wealth manager 
always put the client’s interest ahead 
of their own. It also requires that they 

provide the most accurate, complete, and thorough analysis when making investment 
recommendations to clients. This standard is enforced by the Securities and Exchange 
commission. We at Ullmann Wealth Partners do not have to be fiduciaries. We have 
chosen to be fiduciaries. 

The fiduciary standard is often confused with the suitability standard. The suitability 
standard was designed primarily for broker-dealers, who are required to reasonably believe 
that their recommendations are suitable for their client. For example, if there are three 
similar funds that may be appropriate for a client, the broker-dealer affiliated advisor will 
likely select the fund that is most financially beneficial to that advisor and his or her firm. 
In addition, the suitability standard does not include the extra due diligence required by the 
fiduciary standard and is enforced through FINRA (Financial Industry Regulatory Authority).

The fiduciary standard is an essential component to selecting a wealth advisor. Not only 
does it better protect you as an investor, it requires that the advisor held to that standard 
must always act in the best interest of the client.

Ullmann Wealth Updates

Our ten-person team is here service you and your account. Have you ever wondered 
who you need to call for assistance with certain tasks?

If you have a question, please call us at 904-280-3700.

How do I get login credentials to 
access my account on-line?  
Call Beth Putnam

I am closing on a house and need 
funds transferred, who should I call? 
Call Emily Crowther

To whom do I send my outside 
account valuations?  
Call Teri Blake

Book Recommendation

Forty Autumns: A Family’s Story of Courage and Survival on Both Sides 
of the Berlin Wall – by Nina Willner



To the extent that this material concerns tax matters, it is not intended or written to be used, and cannot be used, by a taxpayer 
for the purpose of avoiding penalties that may be imposed by law. Each taxpayer should seek independent advice from a 
tax professional based on his or her individual circumstances. These materials are provided for general information and 
educational purposes based upon publicly available information from sources believed to be reliable—we cannot assure the 
accuracy or completeness of these materials. The information in these materials may change at any time and without notice.
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