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Securities, Advisory and Insurance Services 

offered through Royal Alliance Associates Inc.  

Member FINRA, SIPC and a registered 

investment advisory.  Additional insurance 

services offered through Universal Wealth 

Management, LLC, which is not affiliated with 

Royal Alliance Associates, Inc. or registered as 

a broker-dealer or investment advisor.  

 

Neither Royal Alliance Associates, Inc. nor its 

representatives or employees provide legal or tax 

advice.  Invest involves risk including potential 

loss of principal.  No investment strategy can 

guarantee a profit or protect against a loss in 

periods of declining values.  Past performance is 

no guarantee of future results.  Please note 

individual situations can vary. 

 

This message and any attachments contain 

information, which may be confidential and/or 

privileged, and is intended for use only by the 

intended recipient, any review; copying, 

distribution or use of this transmission is strictly 

prohibited.  If you have received this 

transmission in error, please (i) notify the sender 

immediately and (ii) destroy all copies of this 

message. If you do not wish to receive marketing 

emails from this sender, please reply to this 

email with the word REMOVE in the subject 

line. 

 

The information presented here is not specific to 

any individual's personal circumstances. 

 

To the extent that this material concerns tax 

matters, it is not intended or written to be used, 

and cannot be used, by a taxpayer for the purpose 

of avoiding penalties that may be imposed by 

law. Each taxpayer should seek independent 

advice from a tax professional based on his or 

her individual circumstances. 

 

These materials are provided for general 

information and educational purposes based 

upon publicly available information from 

sources believed to be reliable—we cannot 

assure the accuracy or completeness of these 

materials. The information in these materials 

may change at any time and without notice. 

 

 

The New Financial Longevity Bundle© 

A Lifeline Letter from Universal Wealth Management 

 

Looking Inside the New Fiduciary Rule 
 

Here is some candid insight into what putting the controversial fiduciary rule 

into effect means to you. 

The fiduciary rule developed by the Obama Administration calls for a major 

stiffening of requirements for financial advisors requiring them always to act in the 

best interests of their clients and requiring a major increase in documentation of 

that relationship.   

Eight aspects of The Rule’s impact that you should keep in mind: 

1. Independent financial advisors whose practices have been built on 

providing the full client-interest first service that the fiduciary rule demands are 

already complying with the new law.  Universal Wealth Management (UWM) has 

more than met these requirements since its founding 10 years ago and continues to 

perfect and exceed them with its new Financial Longevity Bundle.  

2.   There are approximately 320,000 investment advisors in the United 

States of which only some 10 percent including UWM are Registered Investment 

Advisors already committed as financial planners putting client interests first.   

The Rule primarily affects the 90 percent who, until now, under the suitability rule 

can provide advice and act as broker/dealers, opening the possibility of conflict of 

interest.     

3.  The major financial service firms that handle company employee 

401(k)’s, pensions and retirement accounts – particularly for large employee 

groups, state and federal employees, unions and small businesses—will in many 

cases have to increase and assure service in the best interests of the employees.  

Some of this is already occurring in anticipation of The Rule going into effect. 
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4.  The major increase in documentation required by The Rule 

significantly increases the cost of handling all financial advisor accounts.  Expect 

the following result:  Various fee increases; at least some financial firm profit 

declines; departures from the financial advisor business. 

5.    The principal beneficiaries will be employees holding 401(k) and 

IRA retirement accounts that in the past have received little personal advisor 

attention and are subject to investments dictated by the major financial services 

firms. 

6.   The Rule addresses the cost-saving need of investment firms 

including insurance companies for sound documentation to defend against 

mounting litigation alleging the mis-handling of accounts. 

7.    Restructuring or divestment by large corporations and small 

businesses of current retirement programs because of increased costs demanded by 

compliance with The Rule.  Both steps are already being considered in anticipation 

of The Rule and changes in the tax code.  

8.  Fiduciary regulations that went into effect Jan. 9 are Phase I of The 

Rule.  Additional extensive regulations are scheduled to go into effect Jan. 1, 2018 

unless they are delayed, modified or cancelled after current review that is 

underway.  

The UWM Financial Longevity Newsletter and other UWM communications 

will keep you up to date on future changes. 

 

 

 

 

 

 

 

 


