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You may hear the words 

wealth management or finan-

cial planning and think to 

yourself:  

 

“I don’t have enough invest-

ment assets to hire a finan-

cial planner.”   

 

No doubt this makes you feel 

like you’re alone, trying to deter-

mine how, when and even if 

your goals are attainable.  We 

would argue that this is when 

you need our assistance the 

most.  Willis & Machnik has 

access to a comprehensive fi-

nancial planning system that will 

provide you the clarity and in-

sight to make the best financial 

decisions for you and your fami-

ly.   

 

As your wealth management 

partner, we will help you through 

this process.  We will begin by 

identifying and prioritizing your 

life goals.  We will then decide 

on an appropriate investment 

strategy to help you reach 

them.  We will monitor your 

progress and make revisions 

when necessary.   

 

No longer are wealth planning 

strategies reserved only for the 

wealthy.  If you feel this com-

prehensive planning strategy 

would be of benefit to you, 

contact Willis & Machnik today 

for your complimentary consul-

tation.    
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Unfortunately, part of working 

hard is paying taxes.  Howev-

er, why pay more than you 

should.  If you could analyze 

your 1040 what opportunities 

for tax saving would you find?   

 

Using our “1040 Analyst” 

tool, we can help look for 

opportunities for improve-

ment.  It helps bring into fo-

cus areas of concern and 

helps prioritize these areas to 

work toward your life’s goals.   

 

* The “1040 Analyst” can 

unlock potential areas for tax 

savings, but also help you 

plan for retirement.   

* When it comes to managing 

your investment assets, taxes 

should be a major concern.  

When was the last time a 

thorough tax review of your 

portfolio? 

 

* Do you have concerns about 

the cost of sending your chil-

dren, and/or grandchildren to 

college?  Where are you in the 

education planning process? 

 

* When was the last time you 

reviewed your business retire-

ment plan options?  How 

about your succession plan? 

 

* Insurance – do I have 

enough or too much? Will my 

family be taken care of if I am 

not around?  How will my busi-

ness partners buy out my 

interest? 

 

* When was the last time you 
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Willis & Machnik attends Chamber of  

Commerce Economic Luncheon announcing 

Athena and Nike Award recipients.  

did a thorough beneficiary 

review and updated your will 

or trust? 

 

* How do you feel about your 

cash flow and overall debt 

management? What interest 

rate are you currently paying 

on your home mortgage?  

Should I pay off my mortgage 

before I retire? 

 

It is our job to help look for 

ways to improve your overall 

financial well-being.  At Willis 

& Machnik Financial Services 

we believe an understanding 

of your tax situation is critical 

to helping you reach your 

goals.  Call us today for a 

review of your 1040.   

Willis & Machnik attends Legislative Rise & 

Shine breakfast with political officials and head 

community members. 
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Advanced Roth IRA Conversion Strategies 

With recent tax changes, high 

income individuals are looking 

for a tax-free income alternative 

in retirement. Unlike most retire-

ment accounts, Roth IRAs fea-

ture withdrawals that are free 

from federal income taxes. All tax

-deferred IRAs, including Tradi-

tional, Rollover, SIMPLE, SEP, 

and SAR-SEP IRAs, are eligible 

for a Roth IRA conversion. This 

was also extended to 401(k) and 

403(b) assets, but those plans 

are not required to offer this 

option.  

Converting to a Roth IRA is a 

taxable event. Federal income 

taxes are due on the value of pre

-tax contributions and any earn-

ings1. However, despite the 

possible tax consequences, 

there are several advanced Roth 

IRA conversion strategies that 

high net worth individuals should 

consider:  

 

1. Make non-deductible Tradi-

tional IRA contributions to con-

vert to a Roth IRA.  

Taxpayers are subject to phase 

outs for Roth IRA contributions. 

When an individual exceeds this 

limit there is an opportunity to 

make a non-deductible contribu-

tion to a Traditional IRA and then 

convert those contributions to a 

Roth IRA. Any individual with 

earned income is eligible to 

make a Traditional IRA contribu-

tion; however, it may or may not 

be deductible1.  

If an individual has an already exist-

ing Traditional, Rollover, SIMPLE, 

SEP, and/or SAR-SEP IRA, a pro-rata 

calculation will have to be used to 

determine how much of the conver-

sion will be taxable. You cannot 

choose to only convert the non-

deductible balance of an IRA1. Also, 

the IRA balances must be aggregated 

for the calculation, meaning you 

cannot open a new Traditional IRA, 

make a non-deductible contribution 

and then convert based solely on 

that one account’s balances if you 

have several different IRA accounts. 

All Traditional, Rollover, SIMPLE, SEP, 

and/or SAR-SEP IRAs must be added 

together for the pro-rata calculation1.  

This is a great strategy for individuals 

who can afford to pay the taxes to 

convert or for individuals who do not 

have existing IRA balances, but are 

above the phase out limits. By con-

verting, a taxpayer can diversify their 

income stream in retirement.  

 

2. Small business owners can use 

Net Operating Losses to cover the tax 

due on a Roth IRA conversion.  

Small-business owners carrying for-

ward large net operating losses can 

use those losses to offset the addi-

tional income from a Roth IRA con-

version. There is no limit to how 

much of a net operating loss can be 

used to offset ordinary income2. 

Because of this, individuals may be 

able to convert to Roth IRAs without 

paying any additional taxes. The rules 

on calculating and utilizing net oper-

ating losses are very complicated, so 

it is critical for clients to consult with 

their HD Vest tax professional before 

trying to implement this strategy. 

  

3. Time charitable contributions with 

Roth IRA conversions.  

Charitably inclined taxpayers who 

make significant charitable contribu-

tions are limited to how much of a tax 

deduction they can claim based on 

several factors. Of all the factors 

considered, the individual’s in-

come level is most relevant. Gifts 

of up to a maximum of 50% of an 

individual’s adjusted gross income 

can be deducted in any one tax 

year, but that limit could be signifi-

cantly lower depending on the type 

of gift (i.e., cash, stock, property) 

and the type of charity receiving it 

(i.e. one that benefits the general 

public versus one with a limited 

purpose)3. If the gift exceeds the 

limit, the taxpayer could be forced 

to carry over a tax deduction for 

charitable contribution into future 

tax years, limited to five years. If 

an individual plans to make a large 

charitable contribution, a Roth IRA 

conversion increases adjusted 

gross income and thereby could 

allow an individual to use up their 

full charitable deduction in one 

year.  

When implemented correctly, 

these strategies could not only 

save an individual tax liability in 

the year executed, but also well 

into their retirement years. Roth 

IRAs allow for a diversified income 

stream in retirement, and thus are 

very attractive to high income 

individuals. The strategies listed all 

involve careful tax planning, so it is 

important to seek the advice of 

your tax professional before using 

any of these plans.  

 

Sources:  

1IRS Publication 590, “Individual Re-

tirement Arrangements (IRAs),” http://

www.irs.gov/publications/p590/  

2IRS Publication 536, “Net Operating 

Losses for Individuals, Estates and 

Trusts.” http://www.irs.gov/pub/irs-pdf/

p536.pdf  

3IRS Publication 526, “Charitable 

Contributions,” http://www.irs.gov/pub/

irs-pdf/p526.pdf 
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Written by: Thomas Masters 

Welcome Megan Brennan to Willis & Machnik 

Megan Brennan is an experienced 

assistant whose proficiency encom-

passes all administrative tasks.  As a 

result of her work in business, educa-

tion, and medical fields, she is capa-

ble of tailoring her approach to clien-

tele. Megan values every opportunity 

to optimize performance and efficien-

cy. Some ways she has achieved this 

is by implementing new methods and 

procedures for office operations, 

introducing new technology to benefit 

companies and clients, and produc-

ing effective manuals and training 

guides. The intent of her efforts is to 

deliver the highest level of service to 

Written by: Megan Brennan 

businesses and their clientele. 

 

While attending Oakland University, 

Megan held a position as an admin-

istrative assistant at the School of 

Business Administration.  She was 

honored to act as a peer mentor for 

Oakland University’s Office of Disa-

bility Support Services.  At present, 

she devotes 840 hours per year to 

educational volunteer work. 


