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Too Conservative an Investment Stance Can Also Be Risky

Many investors viewed Novem-
ber and December of 2018 as 
a precursor of worse things to 

come. Rather than take a chance on 
losing more money, they’ve opted to 
sit out the current market volatility 
in cash.

But sitting it out can end up cost-
ing you far more than being invested. 
Markets are volatile and investing will 
always have some element of risk but 
money that is not invested and earn-
ing returns is also at risk. Very few 
people can afford to retire on just their 

savings,without having those savings 
earning money. Infl ation eats away 
at the value of a dollar every day. At 
today’s 12-month average 2.5% infl a-
tion rate, $100,000 will lose 39% of its 
value in 20 years.

Sometimes it helps to step back 
and think about what investing really 
is. Investing is very different from 
speculating. Equity investing is purchas-
ing ownership in a business with the 
expectation that the business will 
grow and produce profi ts, increasing 
the value of your ownership. Over 

the short-term, stock markets are not 
necessarily logical. Share prices will be 
volatile and may not refl ect the value of 
the company, but rather the emotional 
reactions of millions of investors to 
domestic and global news, econom-
ics, political factors, and much more. 
Over the long term, the realities of 
the company’s performance are more 
consistently refl ected in stock prices.

When you invest in an index, you 
are investing in the overall market 
segment the index represents. While 

Warren Wall, CFP©, MBA First Quarter January-March 2019

2019 2018 2017 2016 2015 2014
DJIA +11.15 -5.63 +25.08 +13.42 -2.23 +7.52

NASDAQ +16.49 -3.88 +28.24 +7.50 +5.73 +13.40
S&P 500 +13.07 -6.24 +19.42 +9.54 -0.73 +11.39

Sources: cnbc.com, bigcharts.com, treasury.gov - 03/29/19 Indices are unmanaged, do not incur fees or
expenses, and cannot be invested into directly. These returns do not include dividends.

The strongest fi rst quarter for 
stocks in 21 years featured all 
kinds of news. Central banks 

revised their outlook on monetary 
policy, seeing less robust economies 
in 2019. Faint glimmers of progress 
emerged in the U.S.-China trade 
dispute. Concerns over near-term 
corporate earnings and bond yields 
grew. The possibility of a “hard” Brexit 
loomed in Europe. The real estate 
market showed signs of heating up 
again. As the closing bell rang on the 
last trading day of March, both the 
Standard and Poor’s 500 TR index and 
Dow Jones Industrial index jumped 
ending the First Quarter of 2019 up 
+13.65% and +11.81% respectfully.

While consumer spending is still 
strong, many analysts still see slightly 
less economic growth this year 
(between 2%-2.5%). Stock market 
analytics fi rm FactSet is now project-
ing 4% profi t growth for S&P 500 
fi rms in 2019; when 2018 ended, the 
projection was near 10%. Economies 
in Europe and China appear to be less 
robust, and that could put a drag on 
the revenue of S&P 500 companies, 
40% of which comes from outside 
the U.S. An abrupt April Brexit 
could also be a negative for global 
equity markets. The fi nancial markets 
showed great resilience in Q1, forc-
ing some fi nancial fi rms to reconsider 
their full-year outlook.

Stock Positions
The stock market’s strong rebound 

push our equity trend signals back 
into BUY territory. As of the close 
of March all “risk-managed” equity 
programs are fully invested.

Bond Positions
Stocks were not the only invest-

ments to move higher during the 1st

Quarter. Interest rates dropped and 
therefore bond values increased. As 
such, upward bond trends kept us fully 
invested within our Bond programs 
throughout the 1st Quarter 2019. Most 
all bond categories closed up for the 
fi rst quarter. Intermediate Govern-
ment bonds closed up over +2%, 
 Corporate Bonds over +4.50% and 
High Yield bonds closed +7% higher 
by quarter-end.

The Market Update



Put Worry to Use Developing Plans

One of the myths of money is that 
a lot will eliminate your worries. 
In reality, those with the most 

savings are often the ones who worry 
the most. And a primary fear is typi-
cally losing or outliving one’s money.

Fear is fi ne if it is turned to a 
productive use, but for too many 
people, fear destroys their quality of life, 
contributes to illness and wastes time.

“The best way to predict your future is to 
create it.” (Abraham Lincoln)

There are many potential fi nancial 
situations that we can’t do anything 
to prevent, from the Federal Reserve 
and rising interest rates 
to infl ation, economic 
recessions, real estate and/
or stock market crashes, 
natural disasters, global 
confl icts, currency fl uctua-
tions, corporate fraud and 
more. But we can put in 
place plans to limit the 
damage and survive, and it 
starts with identifying your 
worries and whether they 
are productive or not.

1. Make a list of your 
worries.

2. Take each worry, think 
about how you can lessen the 
chance of that worry destroying 
your fi nancial security and write 
down your potential solutions.
a. If you are worried about 

running out of money, are there 
steps you can take to reduce 
your ongoing expenses? Paying 
off debt is usually a huge posi-
tive because that eliminates 
an inescapable drain on your 
fi nances.

b. Are your assets truly diversifi ed 
or will a major market down-
turn mean fi nancial disaster?

c. Can you position your assets in 
such a way that the potential 
for a steady income stream can 
be realized, perhaps through an 
annuity, rent payments, divi-
dend and interest income?

d. What are your personal 
resources? What could you do 
to earn money?

3. Given your worries and ways you 
might be able to counter those 
worries with the plans above, 
how threatening really are those 
concerns in the long run? Can you 
cope and move on?

In a major disaster, such as a comet 
strike or volcanic eruption, we are all 
in deep trouble. There’s little you may 
be able to do to lessen the impact. But 
lesser worries often have solutions if 

Concerned that you could get ill and 
medical bills could mean bankruptcy? To 
the degree possible make certain you 
have good medical insurance coverage. 
Then move your assets out of reach 
of creditor claims as much as possible. 
The caution is that you have to plan 
and put these actions in place when 
you are healthy or your creditors may 
have the right to claw back assets. And 
you need to make certain you don’t 
endanger your assets through unwise 
or illegal solutions. Double check the 
advice you receive. Research your 
options and the precautions you need 
to take.

we are willing to put together a plan 
and execute it.

Worried that you will overspend and 
run out of money? Put together a budget 
so you know what you spend each 
month, on what, whether you need to 
cut back on spending and if so where. 
If your budget shows you have plenty 
of money, enjoy it. Don’t let worry 
make you afraid to spend money and 
fi nd pleasure in your activities. Just 
know what you can and can’t afford.

Fretting that your home is vulnerable 
to fi re and you could lose family trea-
sures? Make certain your insurance will 
cover the loss, place treasured objects 
in safe deposit boxes or storage in a 
safer location or sell your home and 
move to a safer neighborhood.

If you are worried 
that fi nancial losses will 
make your life uncom-
fortable, practice discom-
fort. Find out if it really 
is that destructive to your 
life, or if you can live 
with the discomfort. The 
goal is to take away some 
of the fear that a worry 
might come true.

Anxiety or worry is 
all about anticipation. 
The ‘what ifs’ are built up 
in one’s mind until they 
appear much worse than 
how you may feel if your 

worry really happens. In some ways, 
worriers can be better at handling 
problems (particularly since reality is 
rarely as bad as you imagine) because 
they have already rehearsed their 
responses in their minds. The problem 
is when worrying takes away from the 
quality of life.

There may be worries that you just 
need to accept and embrace uncer-
tainty. As long as you feel like you 
have done what you can to counter 
those worries, you have to let go. Life 
will be what it will be.

Before you let worries destroy your 
life, make an appointment to go over 
your fi nances with us. Let’s take a hard 
look at your life style and your funds 
and put together a plan that keeps 
worries under control and lets you 
enjoy life.



PERFORMANCE REPORT 
(Total Annualized Returns Net After Maximum Fees) 

Hypothetical Asset Allocations 2019 
1st Qtr 1 Year 3 Year 5 Year 10 Year 

Aggressive Growth 
90% Tactical Market Leader (TML) 

2.44% -6.45% 4.23% 3.27% 9.99% 
10% High Yield Bull/Bear (HYBB) 
Capital Growth 
75% Tactical Market Leader (TML) 

2.94% -5.15% 4.09% 3.16% 10.12% 15% Bond Allocation Program (BAP) 
10% High Yield Bull/Bear (HYBB) 
Balanced Growth 
60% Tactical Market Leader (TML) 

3.66% -3.84% 3.95% 3.03% 10.72% 20% Bond Allocation Program (BAP) 
20% High Yield Bull/Bear (HYBB) 
Conservative 
40% Tactical Market Leader (TML) 

4.33% -2.18% 3.65% 2.81% 10.79% 40% Bond Allocation Program (BAP) 
20% High Yield Bull/Bear (HYBB) 
Preservation 
20% Tactical Market Leader (TML) 

4.99% -0.54% 3.33% 2.55% 10.75% 60% Bond Allocation Program (BAP) 
20% High Yield Bull/Bear (HYBB) 

00% Bond Allocation Program (BAP) 

MARKET INDICIES 
S&P 500 Composite Index (with Dividends) 13.64% 9.49% 13.52% 10.92% 10.49% 
Barclay US Aggregate Bond Index 2.94% 4.48% 2.03% 2.75% 4.10% 
Barclay US 1-5 Yr Gov't/Credit Index 1.62% 3.56% 1.41% 1.57% 2.47% 
IMPORTANT DISCLOSURE INFORMATION  This performance report is a generalized or 
hypothetical presentation of how investors with different risk profiles might allocate between 
specific W. Wall and Company, Inc.(WCI) managed investment programs. Performance
results illustrated represents a combination of both "actual" and "hypothetical" his-
torical performance. Request a copy of WCI’s investment programs to see actual 
performance history. WCI clients should refer to their  individual quarterly perfor-
mance reports for their specific program allocation  and performance history. Past
performance may not be indicative of future results. Therefore, no current client or prospec-
tive client should assume that future performance will be profitable,  or equal to the 
WCI  program performance results reflected or any corresponding market indices. Specific 
client recommendations would depend upon a client’s unique risk profile, age, income 
needs, tax bracket and net worth. All performance results reflect the reinvestment of divi-
dends and other account earnings, and are net of applicable account transaction and custo-
dy charges. The maximum WCI management and custodian fees and any separate fees 
assessed directly by each unaffiliated mutual fund holding that compromises each portfolio 
has also been deducted. The S&P 500 Composite Index ("S&P")  is a market capitalization-
weighted index of 500 widely held stocks often used as a proxy for the stock market. The 
Barclay U.S. Aggregate Bond Index ("AGG") is a market capitalization weighted index of 
investment grade fixed rate debt issues, including government, corporate, asset-backed, 
and mortgage-backed securities, with maturities of at least one year. This index is often 
used as a proxy for the general bond market. The Barclay 1-5 Year Gov’t/Credit Index (“1-
5G-C”) includes US Government and investment grade corporate bonds that have maturities 
between one and five years. This index is used as a proxy for the short-term bond market. 
The historical performance results of the S&P, AGG and 1-5G-C do not reflect the deduction 
of transaction, custody or management fees, the incurrence of would have the effect of 
decreasing indicated historical the S&P, AGG and 1-5G-C performance results. The histori-
cal S&P, AGG and 1-5G-C performance results are provided exclusively for comparison 
purposes only, so as to provide general comparative information to assist a client or pro-
spective client in determining whether the performance of a WCI portfolio meets, or contin-
ues to meet, his or her investment objectives. The S&P, AGG or 1-5G-C indices are not 
directly tradable investments. It should not be assumed that WCI account holdings will corre-
spond directly to any such comparative indices. Please note: Although performance results 
do reflect deductions for WCI management fees and related custody expenses, the results 
do not reflect the impact of taxes. WCI investment programs generally involve above-
average turnover, which could negatively impact upon gains experienced by an individual 
client in a taxable account. Specific WCI investment program performance, fees and related 
disclosures are available upon request. 
 For reasons including variances in portfolio account holdings, variances in the invest-
ment management fee incurred, market fluctuation, the date on which a client engaged 
WCI’s investment management services, and any account contributions or withdrawals, the  

performance of a specific WCI client’s account may have varied substantially from the indi-
cated composite model portfolio performance results. In addition, the underlying individual 
mutual funds that has comprised, and will continue to comprise, the model programs are 
subject to change at the discretion of WCI. 
 Hypothetical performance results were achieved by means of the retroactive applica-
tion of the model portfolio, and, as such, the corresponding hypothetical results have inher-
ent limitations, including: (1) the model results do not reflect the results of actual trading 
using participant assets, but were achieved by means of the retroactive application of each 
of the above referenced models, certain aspects of which may have been designed with the 
benefit of hindsight; (2) back tested performance may not reflect the impact that any material 
market or economic factors might have had on the adviser’s use of the model if the model 
had been used during the period to actually mange participant assets; and, (3) for various 
reasons (including the reasons indicated above), participants may have experienced invest-
ment results during the corresponding time periods that were materially different from those 
portrayed in each model. Hypothetical illustrations do not illustrate the impact of mutual fund 
short term redemption fees. Mutual funds used in the hypothetical back test may differ from 
what mutual funds will actually be used in this program. Actual performance typically 
underperforms hypothetical performance results.  
In the event that there has been a change in a client’s investment objectives or financial 
situation, clients are encouraged to advise their financial advisor immediately. Different 
types of investments and/or investment strategies involve varying levels of risk, and there 
can be no assurance that any specific investment or investment strategy (including the 
investments purchased and/or investment strategies devised or undertaken by WCI) will be 
either suitable or profitable for a client’s or prospective client’s portfolio. Accordingly, no 
client or prospective client should assume that the above model portfolios (or any compo-
nent thereof) serve as the receipt of, or a substitute for, personalized advice from WCI, or 
from any other investment professional. 
 All performance results have been compiled solely by WCI utilizing the performance 
results reported by each respective mutual fund and ETF that comprised the portfolio, are 
unaudited, and have not been independently verified. WCI also maintains all information 
supporting the performance results in accordance with regulatory requirements. 
 Information pertaining to WCI’s advisory operations, services, and fees is set forth in 
WCI’s current Form ADV II, a copy of which is available from WCI upon request. Information 
pertaining to any mutual fund or variable annuity sub account that is current component of 
WCI model portfolios are set forth in each respective prospectus, copies of which are availa-
ble from WCI or directly from the mutual fund or variable annuity company. Some but not all 
articles are written by WCI. Articles not written by WCI are provided by Financial Communi-
cation Associates Inc, a source deemed reliable. 
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Money Madness – Those Irrational Money Behaviors

Behavioral fi nance is one of the 
hot topics of the day. It’s all about 
why people make poor fi nancial 

decisions. Before you consider it all 
“bunk” and ignore the conversation, 
take a look at how marketers are 
putting that same knowledge to work.

1. Why wine menus always have a 
few mega buck bottles.
The expensive bottle makes the 

mid-tier bottles seem cheaper in 
comparison. Much the same happens 
in auto sales, appliances, home sales, 
etc. If your purchase is framed by more 
expensive options, it seems more 
reasonably priced, even if it is far more 
than we intended to pay. By anchor-
ing our expectations of price with the 
higher option, the lower amount no 
longer seems too much to spend.

2. Thinking it isn’t really a loss 
until it’s fi nal.
Loss aversion makes us reluctant 

to sell a bad position in hopes that it 
will go back up. It makes us keep an 
expensive gadget that we don’t use or 
clothing that no longer fi ts. It’s why 
we don’t cancel memberships we don’t 
use because we view that sunk cost as 
still potentially redeemable. Health 
clubs are well aware that once they get 
that initial membership payment, it’s 
hard for people to cancel their unused 
memberships.

3. Placing a high value on FREE.
Have you ordered one more item 

than you wanted on Amazon to get 
free shipping or bought a product to 
get the free gift set? We tend to be 
suckers for “free,” not looking at how 
much we spend just to get something 
for free. Has a hotel 
chain called you 
recently to let you 
know you have been 
awarded a “free” stay. 
That free stay is far 
from free by the time 
you factor in travel, 
food and entertain-
ment costs, to say 
nothing of potentially 
sitting through a time share pitch. 
But it’s hard to turn down the idea of 
a freebie theoretically worth a couple 
hundred dollars.

5. Overestimating the possibility 
of unlikely things occurring.
Lotteries love promotion of big 

winners. If we can think of examples 
of people who have won the lottery, 
hit it big in Las Vegas, made the 
ultimate stock trade, or started a hot 

company, we think the same 
is more likely to happen to 
us, regardless of the odds 
against that occurring. In 
the gambler’s fallacy, people 
believe that something is 
“due” to happen simply 
because it hasn’t for quite 
some time.

Before you dismiss 
behavioral fi nance as something that 
doesn’t apply to you, it pays to think 
about the money choices we make 
and why we make irrational choices. 
If an investment turns sour, the logi-
cal decision is to sell it and invest the 
money in a more likely prospect. As 
much as you might like to win the 
lottery, counting on winning to fund 
your retirement is not logical. You are 
not more likely to make a lucky bet 
just because you have lost your money 
up to that point. Understanding why 
we make irrational decisions really 
does help reset our brains to make 
more rational decisions and that can 
add up to real money!

4. Present wants are more 
important than future needs.
Yeah, yeah, we know we need to 

put money aside for retirement, that 
we should have an emergency fund 
and that unless we accumulate a down 
payment that new home will never be 
ours. But that’s far away and we have a 
“good use” for the money now. Market-
ing plays on our desire for immediate 
gratifi cation and our unconscious feel-
ing that now matters more than later.

an index is less dependent on indi-
vidual company performance, its 
long-term prospects will still refl ect the 
growth of the underlying market.

It’s one thing to move to cash when 
markets are falling, but to stubbornly 
remain in cash when the market’s trend 
turns back up needs a better reason than 
fear of a future loss. For retirees it can be 
very tempting to not take chances. Cash 
as a safe harbor is comforting. But with-
out a salary to bring in additional funds, 
spending principal combined with the 
impact of infl ation can quickly deplete 
your savings.

Active investment approaches 
accept that markets are volatile, but 
strive to turn that volatility into 
opportunity, taking advantage of the 
fact that fi nancial markets have histor-
ically spent far more time moving up 
than they have falling. While there is 
never a guarantee that an investment 
approach will prove profi table and 
there is always the potential for loss, 
by having a plan, one is less likely to 
sit out rising markets in cash for fear 
of what the future might bring. Unless 
you have all the money you will ever 
need, you need the income potential 

investments can offer. Your goal should 
be to avoid excessive or irrational 
risks, diversify the risks you do take 
and stay the course.

Too Conservative an Investment Stance Can Also Be Risky  continued from page 1

501 College Street, Suite B
Asheville, North Carolina 28801

(828) 651-9617
(888) 253-9141 (toll free)

www.wallco.com
info@wallco.com


