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Welcome to the Q1-2022 issue of 
FranklySpeaking©, now in its 30th year. The 
purpose of this newsletter is to keep you 
informed of current issues and global events 
that could impact your finances. Please feel 
free to share your thoughts with us, as we 
welcome your comments.  
 

Most of all, when you are finished, be 
ecologically correct and recycle. Share it with a 
friend. Thank you for your continued support.  

 

The mood at the U.S. Federal Reserve 
seems to be shifting. 
 Several Fed officials have questioned the 
“transitory” description of inflation for 
some time, but it was Fed Chair Powell 
who turned the wheel towards a more 
hawkish stance when he said in his latest 
testimony before the Senate in late Novem-
ber that the transitory terminology should 
be dropped. 
 

This statement, however, was delivered 
with the usual reaffirmation that the Fed’s 
base case remains that inflation would 
move down significantly over the next year 
as supply and demand imbalances decline.  
 

Additionally, the Fed is looking forward to 
a more clear explanation. 
 

In fact, Fed Chairman Powell was quite 
clear in November when he said that their 
baseline expectation is that supply bottle-
necks and shortages will persist well into 
2022 along with elevated inflation. 
 

The question that arose was whether, dur-
ing the month of November, the Fed’s as-
sessment of inflation risks changed radical-
ly enough to change Powell’s tone. 
 

The answer may be that Fed Chair Powell 
stepped up his rhetoric, which prompted 
the change, as he was speaking in front of 
elected officials who heard the discontent 
in their constituencies about higher prices. 
 

We believe that the shift to a more hawkish 

tone is that economists’ and policymakers’ 
understanding of monetary policy rests on 
the assumption that price stability is only 
feasible if economic agents such as house-
holds and businesses, believe that the cen-
tral bank will be able to control the econo-
my and achieve its inflation targets. 
 

It’s a credibility game. If economic agents 
lose their faith in the central bank to get 
prices back in line, their behavior will 
make it impossible for the central bank to 
do so. 
 

Their belief in the central bank is therefore 
expressed by their expectations on where 
future inflation will be and less on where 
actual inflation is right now. 
 

As problematic as it might be for politi-
cians, high-current inflation is not the ex-
clusive primary concern of a central bank.  
 

Long-term inflation expectations are the 
variable of concern as they are basically a 
gauge of the public’s assessment of the 
central bank’s credibility.
 

Shortly after the November FOMC meet-
ing, the release from the most recent Sur-
vey of Professional Forecasters, also point-
ed to rising inflation expectations to 2.6%. 
 

Consumer inflation expectations are on the 
rise as well, with expectations skyrocket-
ing to nearly 5% for 2022. But the Fed 
seemingly tends to put less weight on them 
as they are more volatile. 
 

If inflation expectations show clear signs 
of improving in the first months of 2022, 
the Fed most likely will want to delay in-
creasing policy rates. 

Achieving the second goal of the dual 
mandate, maximum employment, will be 
on the Fed’s mind. 
 

But the definition of maximum employ-
ment may evolve in the coming months, 
converging towards a post pandemic reali-
ty shaped by a lower participation rate and 
higher wages. 
 

This new version of maximum employ-
ment, however, could well be achieved by 
mid-2022. 
 We expect inflation rates to decline in the 
first half of 2022, giving the Fed the 
chance to further support employment for a 
while. 
 

If inflation does not decline, there is the 
possibility of two, or even three hikes in 
the course of 2022, with the first hike com-
ing sooner, most likely by mid-2022. 
 

Enormous fiscal stimulus, funded 
by monetary policy, and pandemic induced 
supply-side challenges has pushed inflation 
to its highest level in nearly 40 years. 
 

This poses a risk to cycle longevity and 
valuations, but good years are likely still 
ahead if inflation slows in 2022.  
 

Economists forecast 4% U.S. gross domes-
tic product (GDP) growth in 2022. If 
the Fed doesn’t need to hike overnight 
rates above 2.0% in 2023 to tame inflation, 
it would support a policy transition soft 
landing and cycle longevity.  
 

We believe that there could be continued 
growth in 2022. Growth is strong, but with 
inflation uncertain and higher interest rates 
ahead, there could be a ripple through cur-
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rency, commodity, and risk asset markets. 
 

Inflation should slow in 2022 as stimulus 
fades, more services return and goods pro-
duction climbs.  
 

How high will the Fed go? Since 1982, the 
average hiking cycle was 2.40% over 15 
months. The last cycle that ended in 2019 
was 2.25%.  
 

The Fed Funds rate, currently at 0.25% is 
expected to level at 1.5% to 2.0%. If it is 
higher, it would likely boost the dollar, hurt 
commodity prices, cheapen imports, pres-
sure global growth and boost Bank profits. 
The Fed’s actions are likely to avoid dis-
ruptions. 
 

The biggest inflation risk is excessive fiscal 
spending: Reducing the risk of stubbornly 
high inflation requires right-sized fiscal 
policy that is well targeted with clear return 
on spending goals. 

MCLEAN, VA, January 6, 2022 
(GLOBAL NEWSWIRE) - Freddie Mac 
(OTCQB: FMCC) today released the re-
sults of its Primary Mortgage Market Sur-
vey® (PMMS®), showing that the average 
30-year fixed-rate mortgage averaged 
3.22%. 
 

The 30-year fixed-rate mortgage (FRM) 
averaged 3.22% with an average 0.7 point 
for the week ending January 6, 2022, up 
from the previous week when it averaged 
3.11%. A year ago, at this time, the 30-year 
FRM averaged 2.65%. 
 

The 15-year FRM averaged 2.43% with an 
average 0.6 point, up from the previous 
week when it averaged 2.33%. A year ago, 
at this time, the 15-year FRM averaged 
2.16%. 
 

The 5-year Treasury-indexed hybrid adjust-
able-rate mortgage (ARM) averaged 2.41% 
with an average 0.5 point, unchanged from 
the previous week. A year ago, the 5-year 
ARM averaged 2.75%. 
 

As of January 1, 2016, the PMMS no long-
er provides results for the 1-year ARM. 
 

The PMMS is focused on conventional, 
conforming, fully amortizing home pur-
chase loans for borrowers who put 20 per-
cent down and have excellent credit. 
 

Average commitment rates should be re-
ported along with average fees and points 
to reflect the total upfront cost of obtaining 
the mortgage. (Borrowers may still pay 
closing costs, not included in the survey.) 
 

Sam Khater, Freddie Mac’s Chief Econo-
mist, stated that mortgage rates increased 
during the first week of 2022 to the highest 

level since May 2020 and are more than 
half a percent higher than January 2021. 
 

Mortgage rates rose across all loan types as 
the 10-year U.S. Treasury yield reached its 
highest point since June.  
 

He added that with higher inflation, prom-
ising economic growth and a tight labor 
market, rates are expected to continue ris-
ing. 
 

The impact of higher rates on purchase 
demand remains modest so far given the 
current first-time homebuyer growth. 

The COVID-19 pandemic has brought 
overwhelming grief to many. FEMA, 
whose mission is to help people before, 
during and after disasters, is dedicated to 
helping ease some of the financial stress 
and burden caused by the virus. 
 

Under the Coronavirus Response and Re-
lief Supplemental Appropriations Act of 
2021 and the American Rescue Plan Act of 
2021, FEMA is providing financial assis-
tance for COVID-19 related funeral ex-
penses incurred on or after Jan. 20, 2020. 
 

You can apply by calling the COVID-19 
Funeral Assistance Helpline at 844-684-
6333 | TTY: 800-462-7585 from Monday 
to Friday between 9 a.m. to 9 p.m. EST. 
 

You can call the dedicated, toll-free phone 
number to complete your COVID-19 Fu-
neral Assistance application with a FEMA 
representative. Multilingual services are 
also available. 
 

If you use a relay service, such as your vid-
eophone, Innocaption or CapTel, please 
provide the specific number assigned to 
you for service. 
 

Be aware that FEMA can contact you from 
an unidentified number. 
 

On June 29, 2021, FEMA amended the 
COVID-19 Funeral Assistance policy to 
assist with COVID-19 related deaths that 
occurred in the early months of the pan-
demic. 
 

FEMA requires an official death certifi-
cate that shows the death occurred in the 
United States, including the U.S. territories 
and District of Columbia. 
 

If the death certificate was issued between 
Jan. 20 and May 16, 2020, it must either, 
attribute the death directly or indirectly to 
COVID-19 or be accompanied by a signed 
statement from the original certifier of the 
death certificate or the local medical exam-
iner or coroner from the jurisdiction in 
which the death occurred listing COVID-19 
as a cause or contributing cause of death.  

This signed statement must provide an ad-
ditional explanation, or causal pathway, 
linking the cause of death listed on the 
death certificate to COVID-19. 
 

If the death certificate was issued on or 
after May 17, 2020, it must attribute the 
death directly or indirectly to COVID-19. 
 

If you are eligible for funeral assistance, 
you will receive funds by direct deposit or a 
check by mail, depending on which option 
you chose when you applied for assistance.  

Nearly two years after the Social Security 
Administration (SSA) closed its 1,200 field 
offices to the public in March 2020 due to 
the Covid-19 pandemic, the agency says it 
has no plans to reopen its doors for in-
person meetings any time soon. 
 

In May 2021, the SSA unveiled a new ex-
press interview process to help individuals 
apply for original or replacement Social 
Security cards and submit necessary proof 
of identity in person. 
 

But most of the public must continue to 
rely on the agency’s revamped and expand-
ed online services to apply for Social Secu-
rity and Medicare benefits and to access 
related critical information, such as esti-
mates of future benefits. 
 

The best way to reach the SSA is online 
at SSA.gov, or by calling the National toll 
free number, 800-772-1213 or your local 
Social Security office. 
 

The SSA stated that, at this time, they can 
only provide in-person service by appoint-
ment and only for limited, critical issues. 
 

The agency said it continues to hold volun-
tary hearings by online video and phone 
and is taking steps to increase in-person 
help for people unable to complete their 
business online or by phone. 
 

If you’re looking for an in-person meeting 
with SSA, you will likely have a long wait. 

Probate is the court-supervised process for 
collecting the assets of an individual who 
has passed away (the “Decedent”), notify-
ing creditors, paying the Decedent’s debts 
pursuant to law, and distributing the Dece-
dent’s assets to their beneficiaries. 
 There are two different types of Florida 
probate administrations: formal administra-
tion and summary administration. 
 There are also four different types of non-
court-supervised procedures that may allow 
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you to avoid opening a formal or summary 
probate administration.  
 

Disposition without administration, in-
come tax refunds, payment to succes-
sor without court proceedings, and disposi-
tion without administration of intes-
tate property in small estates. 
 

Each of these methods have different ad-
vantages and only apply in limited circum-
stances.   
 

Issue Number 1 is locating the Decedent’s 
will, the legal document in which the De-
cedent names who they want to receive 
their probate assets. 
 

The Decedent’s will may also name who 
they would like to nominate as personal 
representative.  In Florida, a personal rep-
resentative is the individual who is ap-
pointed by the Court to administer the pro-
bate estate, also known as an executrix or 
administrator in other jurisdictions. 
 

Once located, the will needs to be filed 
with the Court in the county in which the 
Decedent was domiciled.  Under Florida 
law, the individual in possession of the 
Decedent’s will must deposit or file the 
will within 10 days of learning of the De-
cedent’s death. 
 

If you cannot find the Decedent’s original 
will, there is a process in the Florida pro-
bate administration that allows a party to 
establish and probate the Decedent’s lost 
or destroyed will. 
 

If the Decedent dies without a valid will, 
they die “intestate.”  If the Decedent dies 
intestate, Florida Statutes list who is a ben-
eficiary of the Decedent’s estate and how 
the Decedent’s Florida probate assets will 
be distributed. 
 

Issue Number 2 is determining whether a 
Florida Probate Estate should be opened 
for any probate assets. 
  

Not all the Decedent’s assets are included 
in the probate estate, and many people 
develop estate plans to avoid the probate 
process. 
 

The most common probate assets include 
bank accounts in the Decedent’s name 
alone with no payable-on-death beneficiar-
ies, life insurance, annuities, or individual 
retirement accounts payable to the Dece-
dent’s estate or having no beneficiaries.  
 

Additionally, a vehicle titled in the Dece-
dent’s name alone, real property titled in 
the Decedent’s name alone or as tenants in 
common, any tangible personal property of 
the Decedent and the decedent’s home-
stead. 
 If the Decedent’s debts outweigh their pro-
bate assets, you can wait 2 years from the 
date of death to open the probate estate. 
Florida’s probate process provides credi-

tors with the means to file a claim against 
the Decedent’s estate and, if their claim is 
valid, the creditor will need to be paid be-
fore the probate assets are distributed to 
the Decedent’s beneficiaries. 
 

However, all creditors must file their 
claims against the Decedent’s estate within 
two years of the Decedent’s death.  If a 
creditor fails to file their claim within this 
timeframe, the Decedent’s estate will not 
be required to pay them.  In addition, cer-
tain assets may be exempt from the claims 
of creditors. 
 

Issue Number 3 is locating probate assets. 
Once a personal representative is appoint-
ed for the Decedent’s estate, the personal 
representative must locate all the Dece-
dent’s probate assets and list them in what 
is referred to as the Inventory. 
 

The Inventory is a document informing the 
Court and the beneficiaries of all the Dece-
dent’s probate assets and their approximate 
value and if there are any cases where pro-
bate assets may be difficult to locate. 
 

Issue Number 4 is determining what is the 
homestead property being granted certain 
protections by the Florida Constitu-
tion.  One major protection is that property 
determined to be homestead by the Court 
may be exempt from creditors’ claims. 
 

This means that creditors cannot force cer-
tain beneficiaries to sell the home or use 
proceeds from the sale of the home, to pay 
the creditors’ claims against the Dece-
dent’s estate. 
 

To receive Florida’s homestead protec-
tions, the Court must issue an Order deter-
mining the homestead status of the real 
property. 
 

Even in the event of death, the Decedent’s 
estate is still responsible to pay for various 
taxes that were owed by the Decedent or 
that may be subsequently owed by the De-
cedent’s estate. 
 

By accepting the position as personal rep-
resentative, a personal representative as-
sumes certain hidden liabilities in which 
the Internal Revenue Service or the State 
of Florida may collect taxes from the per-
sonal representative’s personal assets if the 
Decedent’s taxes are not paid properly. 
 

Because of this assumption of risk, it is 
important for a personal representative to 
work closely with a probate attorney to 
ensure that they do not become personally 
liable for any of the Decedent’s taxes. 

Refinancing your home can help you lower 
your monthly payment, save thousands in 

interest over the lifetime of your loan, or 
even take cash out when you need it. But 
as we begin a new year, it’s important to 
understand one important question: How 
often should you refinance? 
 

Unfortunately, there's no one-size-fits-all 
answer. Although there’s no legal limit on 
the number of times you can refinance 
your home, every situation is different, and 
there are plenty of factors you should take 
into consideration before jumping the gun. 
 

For example, if interest rates drop, you can 
almost always save a significant amount of 
money by refinancing, even if you just 
closed your loan last year. 
 

Similarly, if you were required to purchase 
mortgage insurance and are now eligible to 
remove it, it’s almost always worth it to  
refi, even if you’ve already refinanced 
your home several times. 
 

Alternatively, there are situations where 
refinancing may not be the best idea. Since 
refinances require you to pay closing costs, 
and if your loan term is almost over or you 
plan on selling your home soon, even the 
best refinance deal may not be worth it. 

According to one study done by the U.S. 
Small Business Administration, 88% of 
small business owners feel their business is 
vulnerable to a cyber-attack. 
 

These concerns may be well founded, but  
according to another study, 46% of all 
small businesses have at some point been 
the target of a ransomware attack. 
 

Business owners are required to protect 
their customers’ personal information. In 
all 50 states, Guam, Puerto Rico, The Vir-
gin Islands, and the District of Columbia, 
businesses are required to notify individu-
als of security breaches involving person-
ally identifiable information. 
 

As demonstrated by news of large-scale 
data breaches, online hacking has become 
another form of risk that businesses now 
face daily.  
 Like many risks, businesses can insure 
themselves against the financial damage a 
cyber-attack may inflict. 
 

We strongly recommend that you contact 
your business insurance agent and research 
the availability of cyber liability insurance 
that may cover a range of risks, including 
the following. 
 

Data Breach Management which pays 
expenses related to the investigation, man-
agement, and remediation of an incident, 
including customer notification, credit 
check support, and associated legal costs 
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and fines. 
 

Media Liability which covers third-party 
damages such as website vandalism and 
intellectual property rights infringement. 
 

Extortion Liability which reimburses for 
expenses associated with losses arising 
from a threat of extortion. 
 

Network Security Liability which covers 
costs connected with third-party damages 
due to a denial of access and theft of third-
party information. 
 

Cyber Liability Insurance is relatively 
new so expect a wide divergence of cover-
age and costs. It may be purchased sepa-
rately or as a rider to your current business 
insurance policy. 
 

Comparison shop to get a better under-
standing of coverage and costs. 
 

There are steps you can take to protect 
your business from becoming a cyber vic-
tim including the following: 
 Maintain robust malware detection soft-
ware and keep existing software updated.  
 

Train employees not to open links con-
tained in emails from unknown senders. 
 Encrypt important data, such as bank ac-
count information, credit card numbers, 
etc. and perform regular security audits. 
 

As obvious and simple as these precau-
tions may sound, some businesses fall 
victim to cyber-attacks because of their 
failure to implement them. 

Americans regularly overpay because they 
fail to take tax deductions for which they 
are eligible. Here is a quick look at the 

five most overlooked opportunities to 
manage your tax bill. 
 When a mutual fund pays a dividend or 
capital gains distribution, that income is a 
taxable event unless it is held in a tax-
deferred account, like an IRA. Reinvesting 
these payments in additional fund shares 
increases your cost basis so it will not 
result in double taxation. 
 

If you donate goods or use your personal 
car for charitable work, these are potential 
tax deductions. Just be sure to get a receipt 
for any amount over $250. 
 

If you owed state taxes when your filed 
your tax returns, remember to include the 
payment as a tax deduction on your cur-
rent year’s tax return. The Tax Cuts and 
Jobs Act of 2017 capped the state and 
local tax deduction to $10,000. 
 

If you are self-employed and not covered 
by an employer plan or your spouse’s 
plan, you may be eligible to deduct premi-
ums paid for Medicare Parts B and D, 
Medigap insurance and Medicare Ad-
vantage Plan regardless of whether you 
itemize deductions or not. 
 If you’ve inherited an IRA, you may be 
able to deduct any estate tax paid by the 
IRA owner from the taxes due on the 
withdrawals from the inherited account. 

This little old lady who was late for 
church was driving 65 mph on a street 
where the speed limit is 40. 
 

It didn’t take long before an officer pulled 
her over and asked, “Ma’am, can I see you 
license, please?” She responded, “I’m 
sorry, officer, but it was revoked years ago 

for drunk driving.” 
 “Well then, can I please see your registra-
tion?” She hangs her head and says, “I 
apologize sir, I stole the car and  killed the 
driver; he’s in the trunk. I feel so bad.” 
 “DON’T MOVE Ma’am.” The officer 
frantically calls in to his walkie-talkie and  
within minutes there were a half a dozen 
police cars surrounding the woman’s 
car.  The Chief of Police steps out and 
walks over to the woman’s window. 
“Ma’am, can I see your license, please?” 
 “Of course, officer.” she smiles sweetly 
and pulls out a license from her purse.  
He squints warily at it. “This looks good.” 
 “Can I see the registration to this car?” 
She reaches into her purse and hands it to 
him. He looks at it, then hands it back to 
her. “Ma’am, please pop the trunk.” 
 “Certainly officer.” He steps back, but it is 
completely empty. 
 The little old lady shakes her finger at the 
first officer and says accusingly, “I’ll bet 
that fibber told you I was speeding too!!”  
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