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Recently Pat and Dan were 

privileged to attend the annu-

al HD Vest national confer-

ence.  Held in Washington 

D.C., fittingly the theme of this 

year’s conference was “The 

Power of Leadership”.   

 

We were inspired by the many 

and varied educational oppor-

tunities, as well as some fan-

tastic keynote speakers, high-

lighted by General Colin Pow-

ell, Simon Sinek and Peter 

Bregman.  Their messages 

were relevant and encourag-

ing.  They helped reinforce our 

belief that a true partnership 

with a trusted advisor is es-

sential to reaching your finan-

cial goals.  Allow us to share 

some of the highlights.   

 

“Don’t ever lose sight of the 

most important thing you do 

which is take care of your fellow 

citizens.”  

“Trust and respect build inspira-

tion” 

-General Colin Powell -  

 

At Willis & Machnik, we feel the 

relationships we build with our 

clients is essential to their even-

tual success.  We build those 

relationships based on integrity, 

trust and personal attention.   

 

“Feeling safe is what is required 

for us to trust.” 

“Inspire by telling your clients 

why you do what you do before 

telling them what you do” 

-Simon Sinek- 

 

We believe that our role as a 

partner in our clients’ financial 

lives is essential for them to 

achieve their goals.  Our clients 

tell us one of the reasons they 

choose to do business with us 

is because they trust us.  They 

believe there is nothing in their 

financial lives that they can 

break that we won’t be here to 

help them fix.  They feel safe 

because know we will tell them 

the truth-what they need to 

hear even if it isn’t what is best 

for us.   

 

“In the face of unlimited op-

tions, we make poor choices.” 

– Peter Bregman 

 

Think you have it all figured 

out?  Remember there are 

many variables involved in 

planning your financial future.  

You will be more successful by 

choosing a wealth manage-

ment partner to help you navi-

gate these confused waters.   
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From the Buttonwood Tree 

which established the New 

York Stock Exchange to the 

new and broader definition of 

Fiduciary, the business of 

being an investment advisor/

wealth manager has continu-

ally evolved.  It is a dynamic 

industry and one that is al-

ways under severe scrutiny by 

many areas of government.  

And well it should be.   Ameri-

cans should be able to retire 

with dignity after a lifetime of 

hard work.  But loopholes in 

the retirement advice rules 

have allowed some brokers, 

advisors and insurance 

agents to put their own profits 

ahead of their clients’ best 

interest.  

 

The new DOL (Department of 

Labor) Rule of 2016 requires 

retirement advisers to abide 
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Pat Willis is the 

2016 Jenny Spiesberger Award recipient 

by a more defined “fiduciary” 

standard – putting their cli-

ents’ best interest before 

their own profits. This rule 

will create significantly more 

documentation on the part of 

the broker/dealer and advi-

sors when making recom-

mendations to clients regard-

ing their retirement assets.  

Broker/dealers and advisors, 

who previously, did not worry 

about what is best practices 

and best interest with their 

clients will be forced, with 

this rule to document and Willis & Machnik attends the 2016 Ella Sharp 

Art, Beer & Wine Festival 



 

 

400 S. Jackson St. 

Jackson, MI 49201 

Phone: (517) 784-5556 

Fax: (517) 784-9690 

E-mail: 

admin@willismachnik.com 

Your Partner for Complete 
Wealth Management Solutions  

www.willismachnik.com 

*Pat Willis, Dan Machnik & Tom Masters-Investment Advisor Representatives; Securities offered through HD Vest Investment ServicesSM, Member SIPC, Advi-
sory Services offered through HD Vest Advisory ServicesSM. 
Willis & Machnik Financial Services, LLC is not a registered broker/dealer and is not an independent investment advisory firm 
The views and opinions presented in this newsletter are that of Pat Willis, Dan Machnik, and Thomas Masters and not that of HD Vest Financial ServicesSMor 
its subsidiaries.  

Picking the Right Time to Retire 

You know you are ready to 

retire when: 

 

You are emotionally ready for 

retirement. For some individ-

uals working provides not 

only a sense of fulfillment, 

but also the majority of their 

interactions and relation-

ships with other people. Most 

people have the best inten-

tions to keep in touch after 

they retire, but many times 

when you don’t see someone 

on a day-to-day basis, those 

relationships begin to wane. 

Do you have a plan to re-

place or add to those rela-

tionships after you retire?  

You have saved enough for 

retirement. With potentially 

25-30 years ahead of you in 

retirement, it is important to 

visit your HD Vest Advisor to 

run through your full retire-

ment plan. Your Advisor can 

help you determine if you can 

afford to retire the way you 

want to, and work through 

how much you need to spend 

each month. They can also 

help you determine how 

much volatility your investments 

can withstand without jeopardiz-

ing your ability to retire. In addi-

tion, they can help you decide 

when it makes the most sense to 

start taking Social Security bene-

fits.  

You are comfortable with your 

current level of debt. If you have 

large amounts of debt, it may not 

be the best time to retire. You 

shouldn’t retire if you don’t have 

sufficient income to make your 

debt payments, especially if 

those debt payments increase 

over time.  

You know how you will spend 

your time in retirement. More 

than 20 years of retired life is a 

long time to just relax. Many 

people retire only to find that 

they’re bored. Decide whether 

you want to relax and take it slow 

or fill your days with new and 

exciting activities. It will be useful 

to your planning if you have an 

understanding of what you will 

do each day after you no longer 

go to work.  

 

 

You have reliable health insur-

ance coverage. Having reliable 

health insurance is very im-

portant in retirement. During the 

working years, many times indi-

viduals have access to health 

insurance through their employ-

ers’ group coverage. Research 

where you want to get insur-

ance after you retire and how 

much it will cost.  

 

You have coordinated with 

your significant other. Have an 

open conversation with your 

other half about what life will 

look like when you are both 

retired and spending the ma-

jority of the day together. For 

some individuals it has been 

years, if at all, since they have 

had weeks of uninterrupted 

time together. Talk about your 

respective visions for retire-

ment and always keep an open 

line of communication  

 

Retirement can truly be some 

of the most enjoyable years of 

your life, but the date you re-

tire should not be left to 

chance. Before you make the 

decision of when to retire, it is 

important to contact your trust-

ed HD Vest Advisor to identify 

any potential blind spots. Care-

ful, advanced planning will 

help you transition mentally 

and financially into retirement.  
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disclose.   

 

Many advisors already put their 

clients’ best interest first.  They 

are hardworking men and wom-

en who got into this industry to 

help families achieve retirement 

security.  They deserve a level 

playing field, and their clients 

deserve the quality advice that 

this rule helps ensure.  HD Vest 

Investment ServicesSM (broker/

dealer for Pat, Dan, and Tom) 

and Willis & Machnik Financial 

Services are already doing much 

of what the DOL Rule of 2016 

requires.  We are positioned for 

success in adhering to the rigor-

ous reporting requirements and 

documenting that we are acting 

in the best interest of the client 

and using best practices. 

 

We have advice driven models 

and value proposition 

 

We are independent Advisors 

who act in the clients’ best 

interest 

 

We have no proprietary funds 

or ETFs 

 

No sales quotas of minimum 

production that might incent 

recommendations that are not 

in the best interest of the cli-

ent. 

 

HD Vest has salaried profes-

sionals in the home office 

who supervise sales activity 

without any stake in the Advi-

sor’s production 

 

Longtime commitment to 

Modern Portfolio Theory and 

asset allocation 

 

Tools in place to demonstrate 

the value of services provided 

and a prudent investment 

process. 

 

If you have questions regard-

ing how the DOL Rule 2016 

may affect you, please give us 

a call.   


