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SMARTEST MAN IN 

THE ROOM…SPEAKS 
 

 

 

A monthly news letter from the 
guy who always blew the 
grading curve in high school. 

Conversations every business owner should 

have…#3 

This month we continue our series of 

conversations with….Iron Man? 

Absolutely! The iconic super hero with 

a “never say die” attitude. So iconic is 

Iron Man that we have a whole series of 

physical endurance tests named after 

him.  

So why Iron Man? Because many 

people feel they are as indestructible as 

our red and gold superhero.  They 

rarely see doctors, work thru illness and 

sleep little. They eat poorly, engage in 

health harming vices and generally take 

lousy care of themselves.   

And they delude themselves into 

thinking things will never change, that 

they have adequate protection and that 

they aren’t “the other guy”.  You know 

the one that things always happen to, 

like divorces, illnesses or accidents. 

And all the while, repeating the same 

tired old mantra; “I’m just too busy!” 

Well, guess what Sunshine, you’ll never 

find the time. As with any endeavor, 

you must make the time. Time to see 

your doctor, time to eat right and time 

to make sure your business can 

continue to provide for your family 

without you.  Now I am not here to 

rant about the goodness of diet and 

exercise, that’s someone else’s job.  I’m 

here to ask you that all important 

question; what happens if I’m physically 

unable to run my business?  Or what if 

my Chief Rainmaker bolts for another 

company or has a debilitating injury?  

What steps have I taken to ensure 

business continuity after a 

lawsuit/judgment that doesn’t go my 

way? 

So let’s take a look at the most valuable  

business protection that is often 

overlooked….
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YES! I’M TALKING ABOUT 

INSURANCE…GET OVER IT! 

Now that the 800 lb gorilla has left the room, let us get down to business.  There are 

three very important types of insurance that business owners often overlook or just pay 

short shrift. 

The first is Disability insurance. Yes many of you have group policies, but some of you 

do not.  Even then, you might consider an individual policy specific to your industry or 

profession.  I had met a local charter pilot who recently married.  It just so happened, I 

had received an email about pilot specific disability insurance.  I shared this with him and 

he was extremely excited as he had not realized this was available. 

The second is an Excess Liability or Umbrella policy.  Again many business owners 

might have this as part of their business insurance package.  But they also might want to 

consider a personal policy because of auto accidents or other personal injuries. 

Lastly, what happens when a partner passes, or a rainmaker is making noises about 

leaving? Cross Purchase Insurance can be used to provide funding for succession plans. 

Also, an employer can use Key Man Insurance as Golden Handcuffs to keep an 

employee from wondering if the grass really is greener on the other side. 

Any, or all of the above, need to be taken into consideration when reviewing how to 

protect your business and your income.   

Next time we will talk about Retirement and Taxes my two favorite things…..Excelsior! 

For Advisors 

1. Ask the questions, probe for 

answers regarding disability, excess 

liability and key man insurance. 

2. Great you have a succession plan! 

Is it funded? 

3. “Honey, I can’t run your business 

by myself!” 

4. “My best sales guy left and took 

half my customers with him, what 

should I have done about this?” 

 

 

For Clients 

1. You’re not Iron Man…Tony Stark 

is! 

2. Bad things happen to good people 

3. Premiums are cheaper than 

lawsuits…Always. 

4. The grass always looks greener and 

experience is a bitch. 

5. You may not be “the other guy” 

just remember #2 above. 

 

 

 


