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Thank you for the opportunity to introduce you to Wealth Strategies Group, LLC. My
company is focused on helping people create the income needed to support their
lifestyle. I do this by assisting them to manage and distribute their assets.
As a Chartered Financial Consultant (ChFC) with over 30 years industry experience, my
goal is to assist my clients, manage their assets and help simplify their financial lives.
Over the years, the financial business has gone through many changes. When I began
my career, the goals was to provide a service where one person would handle all areas
of one’s financial life – from life and health insurance to investments. Today, I focus on
two activities, planning and investment management, I have created relationships with
professionals who concentrate on the other areas. Through the planning process, I
guide my clients through the process of identifying and quantifying their goals while the
investment management side sets a roadmap to achieving them.
The financial and investment business is as much about relationships as it is about
dollars and cents. My mission is to build relationships with my clients, treating them as
family and friends. I take the time to explain everything so they feel comfortable,
confident, and in-control of their finances.
If you, or anyone you know, would like to build a rewarding lifestyle based upon your
(their) goals, values, and priorities, please give me a call. I would be happy to meet to
determine if I can be of service.
Sincerely,

Charles D. Vercellone, ChFC

Securities Products and Services through Sigma Financial Corporation, Member FINRA/SIPC
Investment Advisory Services are offered through Sigma Planning Corporation, A Registered Investment Advisor
Wealth Strategies Group, LLC is not affiliated with Sigma Financial Corporation or Sigma Planning Corporation

Six Reasons Why Clients Hire
Charles D. Vercellone
Chartered Financial Consultant ™
Wealth Strategies Group, LLC

“Helping People Create the Income Needed to Support their Lifestyle”
Experience
Since 1984, I have been helping clients grow and manage their wealth…and I’ve seen a
lot. This experience enables me to guide clients through the various and uncertain
markets. Similar in background and values as those I serve, I strive to build relationships
that go beyond the perspective of mere dollars and cents.
Independent
I am an independent financial professional and business owner, not employed by any one
industry or company.
Qualifications
I focus on retirement and education planning and hold the Chartered Financial Consultant
(ChFC) professional designation. I am a registered representative of Sigma Financial
Corporation (Member FINRA/SIPC) and an Investment Advisor Representative of Sigma
Planning Corporation (a registered investment advisor). I also belong to the Financial
Planning Association.
Relationships
Being a Financial Consultant is 50% about Finance (the technical end of the business) and
50% about Advising. I offer clients financial wisdom and a commitment to doing what is
right (which is not always what they want to do!). I treat clients like family and friends,
and take the time to explain everything so they feel comfortable, confident and in control
of their money.
Team Approach
As part of my affiliation with Sigma Financial Corporation, I have an extensive team of
financial professionals working on client’s behalf for any situation that may arise, no
matter how complex.
Understandable Investment Reports
The reports received from investment companies many times create more questions than
answers. I use a consolidated statement package through Morningstar to create reports
that are readable and understandable. Clients receive one concise report combining all of
their investments and the information they need to stay informed, including amount of
gains and year-to-date return.
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Who is a Typical Client of
Charles D. Vercellone
Chartered Financial Consultant ™
Wealth Strategies Group, LLC

My clients typically fall into one of two categories:
 The first group of clients I work with are those who are retired or nearing
retirement. Their concerns usually include generating sufficient income over
their expected lifetime without running out of funds. Some are concerned that
Social Security will either not be available or will be insufficient to provide any
meaningful income. Typically, five years on either side of retirement there are
critically important financial decisions that need to be addressed. I find that I
can have the most positive impact during this period.
 The second group of clients are seeking advice on providing education for their
children or grandchildren. They are concerned about the rising costs of college
and how to cover them. Tuition pre-payment plans, education savings plans,
gifting and other options can create so much confusion that often time, decisions
end up being postponed. These clients are looking for direction and information
on the options available and the course of action that fits their needs.
Both groups may also be concerned about passing assets on to their heirs and desire to
set up plans to provide funds when needed at a cost and tax efficient manner.
My clients tend to be college educated, middle class families and work(ed) in whitecollar occupations, such as middle level management, sales, small business owners and
professionals. Many clients often have goals to travel, own a vacation home,
volunteering for their favorite charitable organization, or just have more time for family
and friends.
Financial Objectives:
The financial objectives for most of my clients are growth of capital and income
generation while minimizing risk. They are long-term investors looking for direction not
active trading. Investment strategies sufficient to meet their goals are more important
than chasing market returns. They are receptive to new ideas for managing their
retirement assets and are willing and able to take action once the potential advantages
and disadvantages have been discussed and are understood. They know the difference
between short-term market results and focusing on their long-term goals.
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Charles D. Vercellone

Chartered Financial Consultant ™
Wealth Strategies Group, LLC

“Helping People Create the Income Needed to Support their Lifestyle”
SERVICES
Financial Planning Services
Financial Planning is the process of organizing, evaluating and utilizing financial resources
to help define and achieve your life goals. Our plans consist of the following parts:

Cash Flow Analysis – Includes debt reduction, budget planning, or establishing savings.
Goal Setting - Unless written down in a clear, concise fashion, goals tend to remain just
ideas. We write down and help you track your financial goals with you.

Personal Net-Worth Analysis - Benchmarking your balance sheet (assets minus liabilities).

Many people are surprised by their net worth, as they’ve never seen it in black and white.

Income Tax Analysis & Reduction - A thorough examination of your current tax scenario to
help manage your tax liability. We also identify and help create opportunities to redirect
cash flow savings above into your retirement accounts.

Education Planning - It’s no small task these days to pay for a college education.

We calculate the monthly savings or lump-sum investment needed to help meet your goal,
as well as help you select the education plan to save for a future education goal.

Retirement Projections - We’ll help you answer the questions; “How am I doing?”, and

even more important, “What more can I do?” We provide an evaluation of your current
savings, and alternative strategies to manage your retirement.

Estate Planning - Through our lives, we spend so much time worrying about making a

decent living. But the years pass, and many clients wish to leave a legacy that represents
their values, we help create a thoughtful, flexible estate plan to direct your wealth the way
you want. Leave what you want, to whom you want, when you want, by planning today,
and controlling the transfer of your wealth while attempting to minimize taxes.
(Continued…)
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Investment Management Services
Our Investment Management Service covers the day-to-day oversight of your investments,
and consists of the following four elements:

Personal Profile - Includes your individual investment needs and objectives, time horizon,
preferences and attitude toward investing.

Asset Allocation Plan – Attempts to manage your investments relative to your desired

degree of risk through careful and custom diversification. (Asset allocation and
diversification do not guarantee against loss; they are methods used to help manage risk.)

Ongoing Assessment - Your investment portfolio is carefully monitored on a continual
basis to help ensure it remains consistent with often changing needs and goals.

Periodic Rebalancing - We “manage the managers” to make sure they stay within your
objectives, rebalancing your portfolio as needed.

********
We work closely with your attorney and CPA for legal and tax assistance.
For those clients who do not have an attorney or CPA, we will be happy to refer
professionals in our area with whom we’ve worked.
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The Commitment of a ChFC®
In all my professional relationships, I pledge
myself to the following rule of ethical
conduct: I shall, in light of all conditions
surrounding those I serve, which I shall make
every conscientious effort to ascertain and
understand, render that service which, in the
same circumstances, I would apply to myself.

The ChFC® curriculum is administered by The
American College in Bryn Mawr, Pennsylvania.
Founded in 1927, The American College is the
nation’s leading educator of professionals in the
insurance and financial services industry.
The American College is accredited by:
The Middle States Commission on Higher Education
3624 Market Street, Philadelphia, PA 19104

ChFCHighestStandard.com
888-263-7265

ChFC
Chartered Financial Consultant
®

®

Highest Standard of
Knowledge and Trust
The mark ChFC® is the property of The American College and may be
used by individuals who have successfully completed the initial and
ongoing certification requirements for this designation.
MKT00055

SS-105-ChFC-HighStand-V2.5

You Can Count on a
ChFC®’s Expertise.

How Can a ChFC® Help Me?

You Can Count on a
ChFC®’s Integrity.

Your Chartered Financial Consultant® has
completed the most extensive educational
program required for any financial services
credential. Each ChFC® has taken at least eight
college-level courses on all aspects of financial
planning from The American College, a non-profit
educator with the highest level of academic
accreditation.

Here are just a few of the many areas where a
ChFC® can assist you:

Advisors with the ChFC® designation are
required to serve you with the highest level
of professionalism. The authority to use the
ChFC® mark is granted by the Certification
Committee of the Board of Trustees of The
American College, and that privilege is contingent on adherence to strict ethical guidelines.

The average study time for the program is over
400 hours, and advisors frequently spend years
earning this coveted distinction. Each ChFC®
must also complete a minimum of 30 hours of
continuing education every two years and must
meet extensive experience requirements to
ensure that you get the professional financial
advice you need.

• Helping you secure your retirement

• Creating a comprehensive financial approach
• Protecting your assets and managing risk with
appropriate levels of insurance
• Managing taxes better for you and your
business
• Building an investment approach to help you
reach your goals
• Enhancing the value of your estate to take care
of your loved ones

All ChFC® advisors are required to do the
same for clients that they would do for themselves in similar circumstances, the standard
of ethical behavior most beneficial for their
clients.

Sigma Financial Corporation: Member FINRA/SIPC
300 Parkland Plaza ● Ann Arbor, MI 48103 ● 734-663-1611
Wealth Strategies Group, LLC is not affiliated with Sigma Financial Corporation. Sigma provides us with
compliance review, a brokerage account trading platform, back office support and various products and services
that enable us to provide complete service to your clients.
Since 1983, Sigma has been leading clients to financial freedom, living up to our motto: Financial planning today
for financial freedom tomorrow.
Today, Sigma Financial Corporation stands out as one of the nation’s premier independent broker/dealers. With
more than 500 representatives, Sigma Financial Corporation provides financial services to clients in all 50 states.
Planning Services:
 Retirement Planning
 Estate Planning
 College Funding
 Survivor Needs
 Investment Related Tax Strategies
 Investment Planning
 Portfolio Analysis
 Online Account Access
Freedom of Choice:
Your needs and individual goals are unique and so are your investment choices. As an independent
broker/dealer, we give you and your financial professional the freedom to decide what investments are
appropriate for you. At Sigma Financial Corporation you can choose from..
 Thousands of Mutual Funds
 Top Variable & Fixed Annuities
 Leading Life Insurance Products
 Institutional Account Managers
 Dozens of Retirement Plans
 Common and Preferred Stocks
 Stock Options
 Corporate, Munis and Government Securities
 Certificates of Deposit (CDs)
 Long-term Care and Disability Insurance
 Traditional Mortgage Products
 Alternate Investments and REITs
Brokerage Platforms:
Sigma provides us with 2 platforms for brokerage accounts; Fidelity Institutional Wealth Services (FIWS) for FeeBased accounts through Sigma Planning Corp – A Registered Investment Advisor, and National Financial
Services (NFS) for Retail-Based accounts through Sigma Financial Corp.
Fidelity Institutional Wealth Services, Member FINRA/SIPC
National Financial Services, Member FINRA/SIPC
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Wealth Strategies Group, LLC does not have custody of your assets and relies on third party custodians and vendors to provide pricing and valuation data. The firm has made
reasonable efforts to obtain data which it believes is accurate, though the firm has not verified the values and prices provided by these third parties. As we are not the custodian we
are not liable for any damages due to inaccurate data. Please cross reference these numbers with the values on your official statements. This consolidated statement is for
informational purposes only. If any discrepancies exist between this informational statement and the official statement presented by the asset custodian the official statement should
be deemed correct. This information is NOT FOR THIRD PARTY USE and may not be relied upon to prepare tax returns, calculate investment cost basis, obtain a loan from a financial
institution, or for any other such purpose.
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Portfolio Asset Allocation

Investment Growth

As of Date: 12/31/2016

Time Period: 1/1/2016 to 12/31/2016
Cash
Equity
Fixed Income
Total

% 573,760.66
23.39 563,760.66
54.10 553,760.66
22.51 543,760.66
533,760.66
100.00
523,760.66
513,760.66
503,760.66
493,760.66
483,760.66

Sample Client Account

3/2016

6/2016
Cumulative Contributions

9/2016

12/2016

50 50 Mix - S&P 500, Russell 2000, MSCI EAFE and Barclays US Universal TR

Portfolio Performance Summary
Time Period: 1/1/2016 to 12/31/2016
Beginning Market Value
Beginning Accrued Interest
Additions
Withdrawals
Period Realized Gains/Losses
Period Unrealized Gains/Losses
Interest Income
Dividend Income
Management Fees
Ending Market Value
End Accrued Interest
Total Gain after Management Fees
Money Weighted Return %
Benchmark Return %
Source: Morningstar Office

523,760.66
0.00
0.00
0.00
0.00
27,100.02
0.00
9,211.05
0.00
560,071.73
0.00
36,311.07
6.93
7.51
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Portfolio Period Performance
Time Period: 1/1/2016 to 12/31/2016
Period
Investment
Gains/Losses

Symbol

Quantity

Beginning
Market
Value

Net
Investment

Ending
Market
Value

Alerian MLP ETF

AMLP

2,836.00

34,173.80

-2,889.88

35,733.60

4,449.68 2,889.88 13.63

BlackRock Global Long/Short Credit Instl

BGCIX

4,625.00

45,186.25

0.00

46,805.00

1,618.75

0.00

3.58

BlackRock Strategic Income Opps Instl

BSIIX

4,650.00

45,430.50

-1,215.61

45,709.50

1,494.61 1,215.61

3.33

CASH

CASH$

80,965.63

71,792.62

9,173.01

80,965.63

0.00

0.00

0.00

Fidelity® Government Cash Reserves

FDRXX

50,048.19

50,010.15

0.00

50,048.19

38.04

38.04

0.08

Guggenheim BulletShrs 2017 HY CorpBd ETF

BSJH

185.00

4,617.60

-164.20

4,776.70

323.30

164.20

7.13

Guggenheim BulletShrs 2018 HY CorpBd ETF

BSJI

185.00

4,377.10

-188.49

4,658.30

469.69

188.49 10.97

iShares Edge MSCI Min Vol EAFE

EFAV

811.00

52,609.57

-813.50

49,649.42

-2,146.65

813.50 -4.11

PLFDX

2,376.00

23,118.48

-907.74

24,116.40

1,905.66

907.74

SPDR® S&P 500 Value ETF

SPYV

540.00

51,796.80

-1,008.37

59,113.80

8,325.37 1,008.37 16.24

SPDR® SSGA US Small Cap Low Volatil ETF

SMLV

705.00

52,642.35

-1,049.03

65,868.15

14,274.83 1,049.03 27.38

Vanguard S&P 500 Growth ETF

VOOG

848.00

88,005.44

-936.19

92,627.04

Total Portfolio

-

-

523,760.66

0.00

560,071.73

50 50 Mix - S&P 500, Russell 2000, MSCI EAFE and Barclays US Universal TR

-

-

-

-

-

-

-

+/-50 50 Mix - S&P 500, Russell 2000, MSCI EAFE and Barclays US Universal TR

-

-

-

-

-

-

- -0.58

Pacific Funds Floating Rate Income Adv

Source: Morningstar Office

5,557.79

Earned
Income

IRR

8.40

936.19

6.35

36,311.07 9,211.05

6.93
7.51
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September Notes
September volatility has eased with the Fed’s decision to hold rates steady, at least for this month. Morningstar

notes the S&P 500 is up 0.39% for the month (8.24% YTD)1. The next opportunity would come at the November
or December policy meetings. Odds of a rate hike are rising as voting members of the FOMC are beginning to
break ranks. There were 3 votes at the past meeting to raise rates. Typically, all votes follow Yellen’s lead and

there hasn’t been this much dissent since December 20142. Along with the decision to hold rates steady, the Fed
also reduced its projection for economic growth from 2% in June to 1.8%3. While there may be many pressures
on economic growth, one issue could be solved in the next few weeks. The election may be one of the biggest
obstacles. Consumers and businesses may be holding back on spending while they wait and see the outcome4.

This Month’s Articles:
There are 3 articles this month geared to your investments; “Your Objectives Drive Your Investment
Strategies”, “Dealing with Bond Price Fluctuations”, and “How*Much Should You Invest in Stocks?” These

articles look to provide some insight into your asset allocation strategy and manage your expectations
and tolerances for risk. The starting point is to review your Risk Tolerance score and determine where
your comfort levels lie. Next, you need to have a clearly outlined plan of what you wish to accomplish and
what it will take to get there. These two items help direct you toward an appropriate investment mix.
Not sure where your risk tolerance lies? Give me a call to discuss.

Chuck

1 Through 09222016
2 http://money.cnn.com/2016/09/22/news/economy/federalreservedivide/index.html?iid=SF_LN

3 http://money.cnn.com/2016/09/21/news/economy/federalreserveseptembermeeting/index.html?iid=SF_River
4 http://money.cnn.com/2016/09/21/news/economy/uselectioneconomy/index.html?iid=SF_River

* Asset allocation does not ensure a profit or guarantee against loss; it is a method used to help manage risk.

Y our Objectives Drive Y our I nvestment
Strategies
No matter the activity you’re engaging in, your strategy has to be driven by your
end goals — what you want to achieve. In investing, of course, there are myriad
objectives — short-term objectives like a trip to Hawaii, medium-term objectives
like sending the kids to college, and long-term objectives like a comfortable
retirement. Here, we’ll take three objectives that are very different but also very
common among investors. We’ll show how based on these different objectives,
your investment strategy may need to change.
[FULL ARTICLE...Your Objectives Drive Your Investment Strategies]
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Life I nsurance for Stay-at-Home
Spouses
When most people think about life insurance, they think about replacing the take-

Feel free to contact me
via e-mail at
info@wsgllc.net
or visit my Web site
www.wsgllc.net

home pay earned by the family’s primary breadwinner should he/she die. Yet it
could be just as important to insure a stay-at-home parent. The issue is one of
valuation: how do you set a dollar figure on the contributions that a stay-athome parent makes to a family?
[FULL ARTICLE...Life insurance for Stay-at-Home Spouses]

6 Steps to Get Y our Finances under
Control
You probably know it’s time for you to get serious about managing your finances,
but when it comes to getting started — well, that’s the hard part. But if you
follow a few relatively simple steps, you can put yourself on the path to pursuing
your financial goals.
[FULL ARTICLE...6 Steps to Get Your Finances under Control]

Dealing w ith Bond P rice Fluctuations
There are two primary factors that affect bond prices — interest rate changes
and credit rating changes. Interest rate changes typically will cause a bond’s
value to fluctuate more than credit rating changes. As interest rates rise, a

W e alt h St rat e gie s
Group, LLC is
inde pe nde nt of Sigm a
F inancial Corporat ion
and SPC.

bond’s price adjusts down, while the bond’s price will increase when rates
decrease. Simply put, bond prices and interest rates move in opposite directions.
[FULL ARTICLE...Dealing with Bond Price Fluctuations]

How M uch Should Y ou I nvest in Stocks?
One of the most often asked questions is how much of a person’s portfolio should
be made up of stocks. It’s a good question and one that doesn’t always have a
clear-cut answer. The amount of stocks you should have in your portfolio will
vary depending upon a number of different factors, including your age, current
net worth, and penchant for taking risks.
[FULL ARTICLE...How Much Should You invest in Stocks?]

Published by Integrated Concepts Group, Inc.
Some information provided in this newsletter was prepared by Integrated Concepts. This newsletter intends to offer factual and up-to-date
information on the subjects discussed, but should not be regarded as a complete analysis of these subjects. Professional advisers should be
consulted before implementing any options presented. No party assumes liability for any loss or damage resulting from errors or omissions or
reliance on or use of this material.
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Y our Objectives Drive Y our
I nvestment Strategies
No matter the activity you’re engaging in, your strategy has to
be driven by your end goals — what you want to achieve. In
investing, of course, there are myriad objectives — short-term
objectives like a trip to Hawaii, medium-term objectives like
sending the kids to college, and long-term objectives like a
comfortable retirement. Here, we’ll take three objectives that
are very different but also very common among investors. We’ll
show how based on these different objectives, your investment
strategy may need to change.

Objective: Retire Comfortably in 25+
Y ears

Since 1984, I have
been helping clients
grow and manage
their wealth. Similar
in background and
values as those I
serve, I strive to build
relationships that go
beyond the
perspective of mere
dollars and cents. I
treat clients like family
and friends, taking the
time to explain
everything so they
feel comfortable and
in control of their
money.
I focus on retirement
and education planning
and hold the Chartered
Financial Consultant
(ChFC) professional

If you’re young and your investment objective is retirement,
then your primary strategy should be to take full advantage of
the power of compounding. Compounding means you are
earning returns on both your principal investment and
accumulated interest. It’s what allows your money to work for
you — to really grow over time. But taking full advantage of the
power of compounding requires that you start investing early,
you stay invested for the long term, and you maximize the
returns your investments generate. In other words, it requires
that you invest in the stock market. Remember, while the stock
market has experienced some dramatic swings in the last
century, over time, returns have been quite robust. The key is
over time. When Jeremy Siegel, a professor of finance at
Wharton, analyzed stock market returns over the 200 years
ending in 2001, he found that stocks were very volatile, but only
in the short term. The longer the term, the greater the return
and lower the risk stocks posed. Over every 30-year period,
stocks always made money. Why? Because the longer term
gives stocks sufficient time to recover from downturns.

Objective: Retire Comfortably in 5-10
Y ears
While stocks have always made money over any 30-year
period, over shorter time periods, returns were more volatile.
No one knows that better than investors who were close to
retirement when the financial system imploded in 2008.
According to research by the Employee Benefits Research
Institute, “many 401(k) participants near retirement had
exceptionally high exposure to equities: Nearly 1 in 4 between
ages 56–65 had more than 90% of their account balances in
equities at year-end 2007, and more than 2 in 5 had more than
70%.” Those investors suffered outsize losses as the stock
market declined. So as you get closer to retirement, it’s
important to move into less-risky investments — in other words,
fewer stocks, more bonds, and cash equivalents. (Though just
as a long-term portfolio should not include only stocks, a
shorter-term portfolio should not be completely devoid of
stocks.) Increasingly prevalent are lifecycle or target-date
funds, which automatically adjust a portfolio’s asset allocation
depending on the investor’s age or years until retirement
(typically, automatically shifting from stocks to bonds and cash
as the investor ages and/or approaches retirement).

Objective: Generate I ncome
Many investors plan to use investment returns (and perhaps
even draw down principal) as income during retirement. Once
you’ve reached that phase, your strategy should change again,
different than the strategy you employed when you were 5–10
years from retirement. At this point, you’ll have to balance the
dual goals of generating enough returns that your investments
are not eroded by inflation and at the same time lasting your
lifetime as you are making withdrawals. Inflation varies, but
plan for a rate of about 3% a year, meaning that your
investments must generate at least 3% to maintain an even
level of purchasing power. If you’re going to also be drawing
down the principal of your investments (rather than using just
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the returns), how much can you withdraw? The answer, of
course, depends on the size of your portfolio, your age, and how
long you might live.
MORE
Published by Integrated Concepts Group, Inc.
Some information provided in this newsletter was prepared by Integrated Concepts. This newsletter intends to offer factual
and up-to-date information on the subjects discussed, but should not be regarded as a complete analysis of these subjects.
Professional advisers should be consulted before implementing any options presented. No party assumes liability for any loss
or damage resulting from errors or omissions or reliance on or use of this material.
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Life I nsurance for Stay-atHome Spouses
When most people think about life insurance, they think about
replacing the take-home pay earned by the family’s primary
breadwinner should he/she die. Yet it could be just as important
to insure a stay-at-home parent. The issue is one of valuation:
how do you set a dollar figure on the contributions that a stayat-home parent makes to a family? Start by looking at the
functions he/she provides: cooking, cleaning, childcare,
shopping, laundry, paying bills. How much would it cost to pay
someone to provide those same services?
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The M arket Value of a Stay-at-Home
P arent
In a recent survey, Salary.com estimated that full-time stay-athome parents in the U.S. work 96 hours a week and, if paid $25
per hour, would earn more than $123,000 a year. Reduce the
hourly rate by half, and you’re still talking about more than
$60,000 a year. So for a newly single parent of two children,
the price of continuing to work could mean spending as much as
$40,000 or more a year on childcare and household services. If
you can’t imagine finding that kind of additional cash flow, it
may make sent to cover your spouse with a life insurance policy
to pay those expenses for as many years as needed. And there’s
another consideration, as well. For many couples today, their
retirement or college finance plan includes a non-working
spouse returning to work once the children are in school. If
that’s the case for you, life insurance can make a critical
difference in whether you meet your long-term financial goals.

How to Do I t
You have two choices: you can take out a separate policy on
your spouse that names you as the beneficiary, or you can add
a spouse rider to your own policy. The advantage of a rider is
that it can be cheaper than securing a separate policy for the
stay-at-home parent. On the other hand, if your spouse dies
after you do, the rider typically doesn’t pay a death benefit to
your spouse’s beneficiary. In addition, your spouse will have no
access to cash value accumulation since the policy and cash
values are owned by you. And with some insurance companies,
you can’t secure as much coverage on your spouse in a rider as
you can in a separate policy. If there are other reasons for your
spouse’s life to be insured than simply replacing his/her
homemaking services — like designating different beneficiaries
or meeting estate-planning objectives — a separate policy might
be the better choice.
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6 Steps to Get Y our Finances
under Control
You probably know it’s time for you to get serious about
managing your finances, but when it comes to getting started —
well, that’s the hard part. But if you follow a few relatively
simple steps, you can put yourself on the path to pursuing your
financial goals.

Get Organized
Getting — and staying — organized is key to staying on top of
your finances. Dedicate an afternoon to going through your
paperwork and online accounts. Designate a central space for
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important financial papers and file them in an organized way
(one folder for bills, one for receipts for tax-deductible items,
etc.) If you conduct a lot of financial business online (as most
people do these days), create a digital folder to stay organized.
Once you know where everything is, dealing with mundane
financial tasks is much less stressful.

Find Out How M uch Y ou Have
Quick, what’s your net worth? If you don’t have a rough idea of
the answer to that question, you need to find out. While you
don’t have to track what you have down to the penny, you
should add up everything, including the cash in your bank
accounts, money in investments, and other things of value.
Then, total up all the money you owe on your mortgage, credit
cards, student loans, and other debts. Subtract what you owe
from what you have and you’ll know where you stand
financially. Tracking that number over time can help motivate
you as you set financial goals and give you a sense of the
progress you’re making.

Track How M uch Y ou Spend
Keeping tabs on how much you spend will show you where your
hard-earned money goes and may help you find ways to put
your cash to better use. Tracking spending may sound tedious,
but it doesn’t have to be difficult. Online tools, apps, or even a
good old-fashioned pen and paper are all you need to get an
idea of how much you really spend on dining out or fun extras.

P ay Dow n Any Debt
If you have debt, you need a plan for getting out of it, especially
if it’s high-interest credit card debt. Look for ways to cut
spending or boost your income so you can make extra payments
on your debt. At the same time, look at the financial behaviors
that led you to rack up debt in the first place. Were you using a
credit card as an emergency fund? Make sure you have a
savings cushion for unexpected financial needs. Was impulse
spending your problem? Then creating and sticking to a budget
might help.

Start Saving for a Rainy Day
We already mentioned the importance of having an emergency
fund that you can draw on when unexpected cash needs arise. If
you don’t have a savings cushion of three to six months of living
expenses, now’s the time to start accumulating those funds.
You’ll also want to save for longer-term or more specific
financial needs, like retirement and a child’s college education.

Set Goals for the Future
Saving for the future and sticking to your financial plan will be
easier if you have clear goals in mind. After completing the
above steps, you should have a pretty good idea of some of the
goals you might have, like paying down debt, building up an
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emergency fund, or getting on track for retirement. Having
those goals in mind can help you stay motivated and organized
financially.
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Dealing w ith Bond P rice Fluctuations
There are two primary factors that affect bond prices — interest
rate changes and credit rating changes. Interest rate changes
typically will cause a bond’s value to fluctuate more than credit
rating changes.
As interest rates rise, a bond’s price adjusts down, while the
bond’s price will increase when rates decrease. Simply put,
bond prices and interest rates move in opposite directions. Also,
bonds with longer maturity dates are more vulnerable to
interest rate changes, since the difference will impact the bond
for a longer time period. One of the reasons longer-term bonds
typically pay higher interest rates is because there is more risk
that interest rates will change during the bond’s life.
Credit ratings also influence a bond’s price. When a bond is
issued, rating agencies assign a rating to give investors an
indication of the bond’s investment quality and relative risk of

Since 1984, I have
been helping clients
grow and manage
their wealth. Similar
in background and
values as those I
serve, I strive to build
relationships that go
beyond the
perspective of mere
dollars and cents. I
treat clients like family
and friends, taking the
time to explain
everything so they
feel comfortable and
in control of their
money.
I focus on retirement
and education planning
and hold the Chartered
Financial Consultant
(ChFC) professional

default. Typically, higher-rated bonds pay a lower interest rate
than lower-rated bonds. After the bond is issued, the rating
agencies continue to monitor it, making changes if warranted. A
bond’s price tends to decline when a rating is downgraded and
increase when a rating is upgraded. The price change brings the
bond’s yield in line with other bonds with similar ratings.
However, these price changes are typically minor if the rating
changes by only one notch. Certain downgrades are more
significant, such as a downgrade that moves a bond from an
investment-grade to a speculative rating, a downgrade of more
than one notch, and a series of downgrades over a short period
of time. In those situations, you should review whether you
want to continue to hold the bond.
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If you want to minimize the risk of price fluctuations, consider
these tips:
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If you hold a bond to maturity, you receive the full
principal value, so you won’t be affected by any price
fluctuations. Thus, consider purchasing bonds with
maturity dates that match when you will need your
principal.
Consider investing in bonds with shorter-term maturities,
which are less susceptible to interest rate changes.
Design your bond portfolio using a ladder so you’ll have
bonds coming due every year or so. This strategy typically
lessens the effects of interest rate changes. Since the
bonds are held to maturity, changing interest rates won’t
result in a gain or loss from a sale. The bonds are
maturing every year or two, so your principal is
reinvested over a period of time instead of in one lump
sum. If interest rates rise, you have principal coming due
every year or so to reinvest at higher rates. In a declining
interest rate environment, you have some funds in longerterm bonds with higher interest rates. A bond ladder
keeps your bond portfolio invested in a range of maturity
dates, evening out your interest income over time.
Choose bonds that match your risk tolerance. Safer bonds,
such as U.S. Treasury bonds or investment-grade
corporate bonds, are less susceptible to credit rating
risks.
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How M uch Should Y ou I nvest in
Stocks?
One of the most often asked questions is how much of a
person’s portfolio should be made up of stocks. It’s a good
question and one that doesn’t always have a clear-cut answer.
The amount of stocks you should have in your portfolio will vary
depending upon a number of different factors, including your
age, current net worth, and penchant for taking risks. Still,
there are a few basic rules of thumb that are worth adhering to,
which should make fleshing out your portfolio less stressful.
If you’re saving for retirement, most financial advisors will
recommend that the younger you are, the more of your portfolio
should be allocated to stocks. As stocks are a relatively risky
and volatile form of investment, this makes perfect sense.
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When we’re young, taking risks tends to come along with lesscatastrophic consequences than when we’re nearing retirement
age. If formulas work for you, the general idea is to subtract
your age from the number 100 to wind up with a safe
percentage of stocks versus other investments. Thirty-yearolds, for example, will often do well by allotting 70% of their
portfolios to stocks, while 60-year-olds may want to reduce this
percentage to 40%.
Of course, age is just one factor that influences portfolio
allocations, and there are more aspects that need to be taken
into consideration to make the right decisions. The best way to
ensure your portfolio is properly divided is to work with a
financial advisor who is fully aware of your situation and can
make educated suggestions about how to move forward with
your investments. After all, a formula can only get you so far,
and personal recommendations will always be more valuable
than guesswork.

MORE
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Please review the personal comments on this week's Economic Update
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Thanksgiving week sent the markets to new heights as all equity indexes set new highs. The markets look to take a
breather as indexes appear to be lower on oil price concerns and general profit taking1. Black Friday sales figures
were mixed as more shoppers showed up but spent less2. It’s getting harder to judge whether Friday’s sales figures
are meaningful as more and more deals begin weeks before Friday and internet sales (Cyber Monday) become more
prevalent.
December also brings the final Fed meeting with odds of a rate hike growing. The Fed meets December 13-14 and
current odds are a 95% probability of a 0.50-0.75% increase3.
----Chuck

This Week’s Quote/Action:
"When the grass looks greener on the other side of the fence, it may be that they take better care of it
there."
Writer, Cecil Selig
Your action for this week is to identify something that you would like to have in your life and take a few
steps toward making it happen.
This Week in History:
December 1, 1913 -- Henry Ford installs the first moving assembly line for the mass production of an
entire automobile. His innovation reduced the time it took to build a car from more than 12 hours to
two hours and 30 minutes.
1
2
3

http://www.reuters.com/article/us-usa-stocks-idUSKBN13N16J
http://money.cnn.com/2016/11/27/news/companies/black-friday-national-retail-federation/
http://www.cmegroup.com/trading/interest-rates/countdown-to-fomc.html

Charles D. Vercellone, ChFC Presents:

WEEKLY ECONOMIC UPDATE
November 28, 2016

WEEKLY QUOTE
“One accurate
measurement is

STOCKS SETTLE AT ALL-TIME HIGHS

An abbreviated trading week was also a historic week on Wall Street, as the four key
U.S. equity indices all reached new peaks. At Friday’s closing bell, the Russell 2000
1

worth a thousand
expert opinions.”
- Grace Hopper

WEEKLY TIP
If you are giving cash
gifts to relatives this
holiday season, make
sure that the gifts do
not force you into
making financial
compromises. In
helping others, you
should not seriously
hurt your own
finances.

WEEKLY RIDDLE
A rope ladder dangles
over the railing of a
boat docked at a lake;
its bottom end, 4
inches above the
water. One day, the
lake waters rise 4
inches. How high off
of the water is the
rope ladder now?
Last week’s riddle:
Kathryn decides to
donate $10 million to
charity. After she makes
the donation, she
becomes a multimillionaire. How is this
possible?
Last week’s answer:
She was a billionaire
before making the
donation; after
donating the $10
million, her net worth
fell below $1 billion.

settled at a record 1,347.20 after its fifteenth straight day of gains; it was up 2.37%
for the week. The Dow advanced 1.47% on the week to a Friday close of 19,152.14.
Adding 1.42% in three-and-a-half days, the Nasdaq ended the week at 5,398.92. The
S&P 500, which finished Friday up more than 3% since the election, rose 1.40% on
the week to 2,213.35.1,2,5

EXISTING HOME SALES RISE, NEW HOME SALES FALL

The National Association of Realtors announced a 2.0% gain for resales in October.
Existing home sales have kept their momentum, even with inventory down 4.3% and
the median sale price up 6.0% in the past year. According to the Census Bureau, new
home sales declined 1.9% in October, but were still up 12.7% year-over-year.3

CONSUMER SENTIMENT IMPROVES

At a final November mark of 93.8, the University of Michigan’s household sentiment
index surpassed the consensus forecast of economists polled by MarketWatch, who
expected a 92.0 reading. The index’s initial November edition had a reading of 91.6.4

DURABLE GOODS ORDERS RISE 4.8%

October’s gain in capital goods orders was the largest measured by the Department
of Commerce in a year. A 94% increase in commercial aircraft orders was a major
factor. Business investment rose 0.4% in October.3,4
THIS WEEK: Shoe Carnival and Thor Industries announce earnings on Monday. On
Tuesday, the federal government releases its second estimate of Q3 growth, the
Conference Board’s November consumer confidence index and the September
S&P/Case-Shiller home price index both appear, and Autodesk and Tiffany present Q3
results. Wednesday brings ADP’s November employment change report, October
consumer spending figures, the October PCE price index, a new Beige Book from the
Federal Reserve, the NAR’s latest pending home sales index, and earnings from
American Eagle Outfitters, Guess, and La-Z-Boy. Thursday, investors look at the latest
initial jobless claims figures, the November Challenger job-cut report, November’s
ISM manufacturing PMI, and earnings from Dollar General, Express, Five Below,
Kroger, Land’s End, Sears Holdings, and Smith & Wesson. The November
employment report from the Department of Labor arrives Friday, along with earnings
from Big Lots and Fred’s.
% CHANGE

Y-T-D

1-YR CHG

5-YR AVG

10-YR AVG

DJIA

+9.91

+7.52

+14.10

+5.60

NASDAQ

+7.82

+5.53

+24.23

+11.94

S&P 500

+8.29

+5.96

+18.21

+5.80

REAL YIELD

11/25 RATE

1 YR AGO

5 YRS AGO

10 YRS AGO

10 YR TIPS

0.47%

0.62%

0.05%

2.27%
5,6,7,8

Sources: wsj.com, bigcharts.com, treasury.gov - 11/25/16
Indices are unmanaged, do not incur fees or expenses, and cannot be invested into directly. These returns do
not include dividends. 10-year TIPS real yield = projected return at maturity given expected inflation.
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COMEX Division, on which all other metals trade. Additional risks are associated with international investing, such as currency
fluctuations, political and economic instability and differences in accounting standards. This material represents an assessment of the
market environment at a specific point in time and is not intended to be a forecast of future events, or a guarantee of future results. Past
performance is no guarantee of future results. Investments will fluctuate and when redeemed may be worth more or less than when
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200 E Big Beaver Rd, Troy, Mi
48083, United States 48083

When using any driving directions or map, it's a good idea to do a reality check and make sure the road still exists, watch out for construction, and
follow all traffic safety precautions. This is only to be used as an aid in planning.

Wealth Strategies Group, LLC
248-680-4622
AmeriCenter Office Building - One story red brick building
South side of Big Beaver, East of Livernois.
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