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Welcome to the second edition of the Moshides Financial Group newsletter, 

The Lighthouse. Spring is in the air and we will continue to do our best to keep 
you informed on issues both within the world of finance and other areas where 

you may have an interest. We hope you enjoy the articles in this newsletter.

Studies have shown and experience confirms the fact those who take the 
time to plan out their financial futures will most likely achieve the goals and 

dreams they have for the future. We have worked long and hard to develop our 
Wealth Management Process and Jeff Wohlfahrt, who leads our case planning 

department, has written the first article in a series which will highlight each 
step and what our clients have come to expect from us as they go though this 
important planning. Please make sure you take a look at Jeff’s first column on 

our comprehensive financial planning process!
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I recently completed my 34th year in the business and wanted to first thank all of 
our wonderful friends and clients for the confidence and loyalty you have shown us 
over the years. Please recognize Moshides Financial Group continues to strive to 
stay on the cutting edge of the latest in financial planning concepts and strategies 
to best serve you, your families and your businesses now and into the future. Even 
as the years pass by I am more certain than ever of the basic principles we all must 
live by in order to get ahead financially and to live the lives we would like to live 
and realize our retirement dreams. Here’s what I know … 

The first principle is consistency. 

Those who seem to get ahead are the systematic savers who have always lived by 
the premise that they will save a percentage of their earnings irrespective of what 
those earnings are. Getting ahead financially has little to do with the amount of 
money one makes but has much to do with the attitude one takes toward savings.  

The second principle is diversification. 
We have all heard the old adage, “Never put all your eggs in one basket,” and I 
think this is as true today as it was 100 years ago. The successful folks I work with 
seem to contribute to their qualified retirement plan at work, buy homes, have 
alternative investments and savings and work diligently to pay the mortgage off. 
They save for their children’s future college education needs; and often have an 
adequate cash cushion in the bank to prepare them for the uncertainties life tends 
to throw at us.  

The third principle is living within one’s means. 
The most successful people I meet are often the ones who fly under “The Lifestyle 
Radar Screen.” They choose to spend less than they could on their home, 
automobiles and other tangible goods they purchase. Their thinking is “Let’s Live 
Under Our Means” which allows for less debt and increased savings and a much 
better long term financial picture. For all of us it is important to find the proper 
balance as life is to be lived but with life expectancy improving we all need to 
prepare financially for the long run.

A PIECE 
OF MIND with JOHN MOSHIDES, CLU, CHFC, AEP, CLTC

1

Wealth Management 
with JEFFREY WOHLFAHRT

What I’ve Learned 
     These Past 34 Years



2

Wealth Management 
with JEFFREY WOHLFAHRT

Wealth Management Process: 
Introduction
 
In this section, I will begin to introduce our comprehensive approach to financial 
planning designed to help successful people with the accumulation, management, 
preservation and distribution of wealth. This is a six-step process created by 
Moshides Financial Group called the “Wealth Management Process.”

The implementation of this process is key to achieving a deeper understanding of 
your financial picture and helping you gain clarity and confidence on your path to 
reaching your financial and life goals. 

As part of this process we utilize a robust web-based platform. This is an integral tool 
that affords us the ability to produce comprehensive, custom designed plans tailored 
around the financial aspects most important to you. We have the ability to produce a 
multitude of financial reports of your current situation as well as projecting them into 
the future. You will also have access to “Personal Financial View.” Here you will have 
access to your balance sheet as well as many other reports, tools and calculators.

Look for my next installment of this series where we take a more in-depth look at the 
beginning stages. To learn more about the Wealth Management Process, visit our 
website at MoshidesFinancial.com.
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Wise Investing 
with CHRIS ALDERSON CFP, CLTC

Revisiting Risk Tolerance
 
Risk tolerance is the extent to which an investor is willing to risk experiencing 
a less favorable financial outcome in the pursuit of a more favorable financial 
outcome. The term ‘risk’ means something different to everyone. What do you hear 
when someone talks about risk … danger, uncertainty, opportunity? Risk tolerance 
is a trait and will more or less stay the same throughout a person’s lifetime.  

What does change over time is required risk and risk 
capacity, both of which are financial characteristics and 
can be mathematically calculated. Required risk is the 
risk associated with the return necessary to meet your 
goals. Risk capacity is the risk an investor can afford to 
take. Can your financial situation withstand the impact 
of a worst case outcome within a given level of risk 
without modifying your goals? This measure should 
override risk required and risk tolerance. A portfolio 
that could fall by 30% may be in line with your risk 
tolerance and produce results capable of meeting your 
goals, but if analysis determines that a fall of more 
than 10% would put your important goals at risk, then a 
conversation about trade-offs is necessary.

What causes behavior to change when markets go up 
or down is known as risk perception. When the global 
financial crisis hit, investors perceived risk differently 
than they did one year earlier and that perception may 
have led them to sell at an inopportune time. Just as 
when markets are performing very well, investors tend 
to underestimate risk and chase returns. Behavior 
due to risk perception can be overcome by education, 
proper planning, and understanding the risk you are 
assuming in your investments.

The newest addition to 
the Alderson family has 
finally arrived with great 
anticipation. Gabriella 
Angeline Alderson was 
born on March 22, 2016, 
weighing just over 
8 pounds. We congratulate 
and wish all the best for 
Chris, Janelle and Ryley.Pe

rs
on

al
 N

ot
es

Can your 

financial 

situation 

withstand 

the impact of 

a worst case 

outcome 

within a 

given level of 

risk without 

modifying 

your goals?



4

Wise Investing 
with CHRIS ALDERSON CFP, CLTC Wise Investing continued from page 3

Our office manager, Cheryl Stoelting, is celebrating the acceptance of her 
daughter, Meaghann, in the Astro Physics Masters program at Rochester 
Institute of Technology. She will be graduating in May with a B.S. in Physics 
from Alfred University and is very excited to begin her masters in the fall.

We would also like to congratulate John’s daughter, Lindsay, on completing 
the first year of her Masters degree. Lindsay is studying Speech Pathology at 
Nazareth College in Rochester.

With regard to your investments, it is necessary to plan ahead, and to the 
degree possible, avoid shocks that will make you uncomfortable. The first step 
is to identify your goals. Next determine what resources you are prepared to 
devote to achieving the goal. Finally, assess your risk tolerance. We base this 
on manager performance and volatility during similar market environments, 
manager changes, or changes in holdings and valuations. When there is a gap 
between your goals and what is achievable, decisions must be made; either 
start earlier, invest more, or work longer.

In a properly diversified portfolio, individual investments should perform 
out of sync with one another. Diversification helps mitigate risk and volatility 
within a portfolio. Although it may be pleasing to see all of your holdings 
performing well at the same time, it implies that in the future, they may also 
perform poorly at the same time. Although asset allocation is not the topic 
of the article, it is important to understand that proper diversification will 
place limits on a portfolio that will reduce volatility, but will also limit upside 
potential.

There is five percent of the market that we as advisers cannot quantify. 
They are black swan events (invasions, tsunamis, terrorist attacks) that 
cannot be predicted. Our job as advisors is to help you understand the 
relationship between your risk tolerance, risk capacity, and required risk and 
design a portfolio that you are comfortable with and will avoid shocks. Past 
performance does not guarantee future results, but it is fair to assume that 
the next 30 years in the stock market will somewhat resemble the last 30 
years. Absent a crystal ball, all we can do is make informed decisions based 
on the information at hand.

Our goal is to determine your risk profile mathematically and behaviorally. It 
is then our job to explain this risk/reward trade off to you in plain English and 
educate you about the potential risk you are assuming on the road toward 
achieving your goals and avoid having to make unnecessary changes along 
the way.



Healthy Tips
As we all know our health is a very important part of our life planning. 
We hope by including this Healthy Tip it will inspire everyone to ...

A Good Night’s Sleep
The brain is a complicated piece of machinery. It 
accounts for about 2 percent of body mass, but 
requires up to one-fourth of the body’s entire energy 
supply to complete the intricate functions required of 
it. As a result, the brain takes in a lot of nutrients and 
produces a corresponding amount of waste.

To perform properly, those waste products have to be removed from the 
brain periodically. Since the brain is working during the day, clean up 
occurs at night while we sleep, according to Jeff Iliff, a neuroscientist at Oregon 
Health & Science University. In a 2014 TED Talk, he explained his research showed 
cerebrospinal fluid (CSF) filled the space surrounding the brain during sleep, and:

“… was pumped back into and through the brain along the outsides of the 
blood vessels, and as it flushed down into the brain along the outsides of 
these vessels, it was actually helping to clear away, to clean the waste from 
the spaces between the brain’s cells …”

One of the waste products removed by CSF is a protein often found in the brains of 
patients with Alzheimer’s disease. While there is no proof getting too little sleep 
could cause Alzheimer’s, it’s clear sleep refreshes the mind. In fact, that may be 
why we sleep!

 

Pursuing Your Dreams
Home or Away: Where Will You Retire? 

Will you stay home or move away once you retire? Some people prefer the home 
field advantage. They want to remain near friends and family in a region they 
know well. Others choose a new location, far away. Often, they are attracted by 
adventure, better weather, grandchildren, a lower cost of living, or other concerns. 

If you haven not made up your mind yet, you may want to consider the following in 
your retirement equation:

Living well on little. 

A powerful consideration when deciding where to retire is the cost of living. 
Last summer, AARP Magazine identified the best places to live on $100/day 
(or $36,500/year). So, where do you get the most for your money? AARP 
says you get it in Grand Junction, Colorado; Gainesville, Florida; Spokane, 
Washington; Las Cruces, New Mexico; Eau Claire, Wisconsin; Roanoke, 
Virginia; Morgantown, West Virginia; Pittsburgh, Pennsylvania; San Antonio, 
Texas; and Omaha, Nebraska.
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Kitchen Korner
One of my favorite summertime sauces, it goes great on just about anything, especially 
pork or chicken.  

Southern White Barbeque Sauce (makes 2 cups)

- 1 1/2 cups mayonnaise

- 1/4 cup apple cider vinegar

- 1 tbsp creole or dijon mustard 

- 2 minced garlic cloves

- 2 tsp horseradish (can substitute cayenne pepper)

- 1/2 tsp paprika

- 1/2 tsp sugar

- Salt & pepper to taste

- 1/4 cup water – this is optional is you want a thinner sauce

CPA, CPE Seminar
For the fourth year Moshides Financial Group, was pleased to host 
a continuing education program for CPA’s. We were again able to 
bring in Brian Singleton and Bruce Bickar. Both are well-versed in 
current legal and tax trends. Attendees were from the Buffalo and 
Rochester areas. 

Mix all the ingredients together until smooth. Baste meat 
while on the grill, the sauce will caramelize and add a nice 
golden color. Leave some on the side for dipping. It can be 
stored for up to 1 week.

NEWS & NOTES

Courtesy of Chris Alderson
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The thirty-five CPA’s in attendance were pleased with the 
educational content and commented on how helpful the session 
was with their ongoing professional development.

“Success 

doesn’t come 

from winning 

easy battles, 

it comes from 

losing hard 

fought ones, 

and coming 

back to fight 

again.”

Sir Winston 

Churchill

 



General Contact Information 
Jaclyn Kadish / jackie@moshidesfinancial.com
716-636-2525 / fax 716-636-2527 / moshidesfinancial.com 
Wealth Advisory Services 
John C. Moshides, CLU, ChFC, CLTC, AEP / jcm@moshidesfinancial.com
Financial Services Representative 

Christopher Alderson, CFP, CLTC / chris@moshidesfinancial.com
Financial Services Representative 
Operations Manager 
Cheryl Stoelting / cheryl@moshidesfinancial.com 
Wealth Planning Design
Jeffrey Wohlfahrt / jeff@moshidesfinancial.com 
Client Services 
Jaclyn Kadish / jackie@moshidesfinancial.com 
Appointment Scheduling with John/Chris 
Jaclyn Kadish / jackie@moshidesfinancial.com
Cheryl Stoelting / cheryl@moshidesfinancial.com 
Client Events
Juliana Fisher / julie@moshidesfinancial.com

HOW TO REACH US
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John Moshides is a registered representative and an investment adviser representative of MetLife Securities, 
Inc. (MSI), member of FINRA/SIPC and a registered investment adviser. Insurance offered through Metropolitan 
Life Insurance Company (MLIC), New York, NY 10166 and other fine companies through the Enterprise General 
Agency, Inc. (EGA), Somerset, NJ 08873. Moshides Financial Group is a marketing name used by John Moshides. 
The EGA, MSI and MLIC are affiliated entities.
 
Financial Planning Services offered through approved financial planners of MetLife Securities, Inc., a registered 
investment advisor. MetLife does not provide tax or legal advice. Please consult your tax advisor or attorney 
for guidance.
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