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LOWRY’S 11/23/18 
Despite plunging price indexes, there 
are now clear signs of emerging 
underlying strength beginning to appear 
in the market.

U.S. MARKETS 
U.S. stocks endured a second week 
of losses, primarily due to sell-offs on 
Monday and Tuesday.  Declines were 
particularly evident in technology 
stocks, but energy stocks were also 
particularly weak as crude oil prices 
continued to tumble.  The Dow Jones 
Industrial Average fell over 1120 points 
last week, ending the week at 24,285, 
a loss of -4.4%.  The Nasdaq Composite 
gave up 309 points, to close at 6,938, a 
loss of -4.3%.  By market cap, the large 
cap S&P 500 fell -3.8%, the mid cap 
S&P 400 index gave up -2.2%, and the 
small cap Russell 2000 ended the week    
down -2.5%.

INTERNATIONAL 
MARKETS
Canada’s TSX fell 1.0%, while across 

the Atlantic the United Kingdom’s FTSE 
ended down  0.9%.  Major mainland 
European markets also finished in 
the red: France’s CAC 40 fell -1.6%, 
Germany’s DAX retreated -1.3% and 
Italy’s Milan FTSE ended down -0.9%.  
In Asia, China’s Shanghai Composite 
reversed last week’s gain by falling 
-3.7%.  Japan’s Nikkei ended the week 
down a slight -0.16%.  As grouped by 
Morgan Stanley Capital International, 
developed markets fell -1.9% while 
emerging markets ended down -2.8%.    

U.S. ECONOMIC 
NEWS  

The number of people applying for new 
unemployment benefits rose by 3,000 
to 224,000, hitting its highest level in 
over four months.  Economists had 
expected claims to decline by 2,000 
to 214,000.  Notably, the previous 
week’s reading was revised up by 5,000 
to 221,000.  The monthly average of 
new claims, smoothed to iron out the 
weekly volatility, also increase by 2,000 
to 218,500.  Still, although the level of 
claims rose they remained low both by 
historical standards and compared to 
the size of the labor force.  

Confidence among the nation’s home 
builders tumbled the most in four years 
as multiple factors continued to weigh.  

The National Association of Home 
Builders’ (NAHB) monthly confidence 
index plunged eight points to 60 for 
November.  Economists had expected 
just a one point decline to 67.  The 
reading was the index’s biggest decline 
since February of 2014, and the third 
biggest drop on record.  All three of 
the NAHB’s Housing Market Index’s 
components posted notable losses.  
Expected single-family home sales 
plunged ten points as builders noted 
growing affordability concerns.  Labor 
remains expensive, lots are scarce, 
and the costs for raw materials such as 
lumber continue to rise.  Confidence 
declined across the country, with the 
West particularly hard hit.  In areas 
that have been impacted by wild fires, 
confidence fell to its lowest level since 
September 2015.

The Commerce Department reported 
housing starts ticked up 1.5% last month 
to a 1.228 million unit annual rate, 
below the consensus forecast of a 2.4% 
increase.  Single-family starts, which 
account for 70% of total starts, fell in 
three of the four regions, down -1.8%.  
Multifamily starts, such as townhomes 
and apartment buildings, rose 6.2%.  
Permits, which analysts use to forecast 
future building activity, edged down 
-0.6% to a 1.263 million unit annual rate.  
Economists had expected an increase 
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About Our Research Sources
Barron’s – Since 1921 Barron’s has provided investment analysis and insight in 
its weekly publication and, in recent times, it’s continuously updated web site.  
Barron’s provides a wide range of perceptives, expert analysis and interviews with 
financial and investment professionals.  

Investor’s Business Daily (IBD) – A daily newspaper designed for the individual 
investor.  All of its products and features are based upon the CAN SLIM Investing 
System developed by its founder William J. O’Neil.  This system identifies the seven 
common characteristics what winning stocks display.  For more on this see his book 
“How to Make Money in Stocks.”

Lowry’s – Based out of Miami, Florida, Lowry’s is the oldest continuously published 
Technical Investment Advisory service in the US.  Their work, which gives insight 
into the underlying supply and demand dynamics of the market, is based upon 
a daily examination of all stocks on the New York Stock Exchange and Nasdaq 
Stock Market.  Lowry’s has pioneered work in the statistical analysis of upside 
and downside volume statistics including their exclusive measure of buying and     
selling pressure.

Mauldin Economics - Best selling author, analyst and financial writer, John 
Mauldin, taps into his network either directly or through the reams of high-level 
research he's privy to on a regular basis, to assist in identifying the smartest 
investments for today's markets; then carefully screened and evaluated by a team 
of ace analysts.  

Stock Trader’s Almanac – A unique annual publication created by Yale Hirsch 
in 1967.  The almanac is a treasure trove of insightful research originating such 
important phenomena as the “January Barometer,” the “Santa Claus Rally,” and 
“Sell in May and Go Away.”  It includes data backing, historically proven, cyclical 
and seasonal tendencies.  

The Fat Pitch - an acclaimed blog  that the Business Insider ranks on their annual 
list of the Top Finance People to Follow.  The blog is written by Urban Carmel who 
has had a long career in financial markets.  This blog discusses trends he sees and 
the business of managing money. 

The Sherman Sheet  - published by W. E. Sherman and Co., of St. Louis MO.  Bill 
Sherman is a long-time prefessional money manager who developed an in-depth 
expertise in computerized analysys and statistical measurements over the years, 
and is a recognized expert in several areas of the investment universe. 

Value Line – Founded in 1931, Value Line is an unbiased research firm providing 
intuitive investment research on companies, industries, markets and economies.  
Value line provides astute  fundamental research, trending information and 
historical data that allows for shrewd decision making.  

Zacks – Founded in 1978 by Len Zacks, PhD. MIT, Zacks is an investment research 
firm pioneering work in the area of corporate earnings estimate revisions and 
stock performance.  Zacks believes, and Braeburn agrees, that Earnings Estimate 
Revisions are the most powerful force impacting stock prices.  
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of 2.3%.  Both housing starts and permits 
posted modest declines year-over-year, 
suggesting weakening momentum.

Sales of existing homes rebounded 1.4% 
last month for their first gain in seven 
months.  The National Association of 
Realtors (NAR) reported existing home 
sales ran at a seasonally-adjusted annual 
rate of 5.22 million, beating forecasts of 
a 0.8% gain to a 5.19 million unit rate.  
The increase was led by a 5.3% jump in 
condominium/co-op sales, their most in 
almost a year.  Single-family sales were up 
a modest 0.9%.  However, despite the gain, 
existing home sales were down 5.1% from 
the same time last year—the most since 
August 2014.  In the details of the NAR 
report, the median sales price of a home 
in October was $255,400, up 3.8% from a 
year ago.  In addition, the months of supply 
ticked down to 4.3 from 4.4 (6 months is 
generally considered a “balanced” housing 
market).  This suggests housing inventory 
remains tight.  

Leading indicators show that the U.S. 
economy continues to grow, but the pace 
of that growth is expected to moderate.  
The Conference Board’s Leading Economic 
Index (LEI) edged up 0.1% in October, 
its smallest gain in five months, but 

beating expectations for an unchanged 
reading.  Five the ten LEI components 
advanced last month, led by stronger 
consumer expectations.  Over the past 
six months, the strength among the 
individual indicators has diminished, but 
still remains consistent with broad-based 
growth.  Ataman Ozyildirim, economist at 
the board, stated “The index still points to 
robust economic growth in early 2019, but 
the rapid pace of growth may already have 
peaked. While near-term economic growth 
should remain strong, longer-term growth 
is likely to moderate to about 2.5% by mid- 
to late 2019.”  The LEI is a weighted gauge 
of 10 indicators designed to signal peaks 
and valleys in the business cycle.

Americans are still optimistic about the 
U.S. economy, but the recent stock market 
volatility has made wealthier households 
more anxious about their financial 
situations.  The University of Michigan’s 
consumer sentiment index fell 1.1 point 
to 97.5 this month.  The index has been 
down in four of the past five months, 
indicating a gradual erosion in consumer 
sentiment.  Both the current conditions 
and expectations sub-indexes declined.  
Of note, the biggest decline in sentiment 
occurred among the wealthiest one-third 
of U.S. households.  This stands to reason, 

as wealthier Americans are more likely to 
have more invested in the stock market.  In 
contrast, sentiment among Americans in 
the bottom third rose sharply.

Orders for goods expected to last at least 
3 years, so-called “durable goods”, sank 
4.4% in October but it was predominantly 
due to a drop in demand for aircraft.  The 
decline was its biggest drop in 15 months; 
economists had expected just a 3.4% 
decline.  Stripping out the transportation 
segment, orders rose a slight 0.1%.  
Nondefense capital goods orders ex-
aircraft, or core business orders, posted 
a marginal decline for the third month in 
a row.  On a year over year basis, durable 
goods orders increased 8.6%, while core 
orders were up 4.3% with both readings 
moderating in recent months.   While 
some economists contend the slowdown is 
likely to be temporary, others suggest the 
effects of a slowing global economy may be 
hitting U.S. shores.  Economists at Oxford 
Economics wrote in a note, “Looking 
ahead, we expect momentum to continue 
to fade as reduced tailwinds from fiscal 
stimulus dissipate and rising headwinds 
from slower global growth, reduced energy 
investment and heightened trade tensions 
start weighing on capex plans.”
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