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Welcome to the Q4-2022 issue of 
FranklySpeaking©, celebrating its 30th year. 
The purpose of this newsletter is to keep you 
informed of current issues and global events 
that could impact your finances. Please feel 
free to share your thoughts with us, as we 
welcome your comments.  
 

Most of all, when you are finished, be 
ecologically correct and recycle. Share it with a 
friend. Thank you for your continued support.  

The global economy is experiencing sever-
al turbulent challenges. 
 

Inflation is higher than we have experi-
enced in several decades, financial condi-
tions are tightening in most regions, Russia 
is continuing its invasion of Ukraine, and a 
persistent COVID-19 pandemic are all 
weighing heavily on the outlook.  
 

The normalization of monetary and fiscal 
policies, that delivered unprecedented sup-
port during the pandemic, is cooling de-
mand as policymakers aim to lower infla-
tion back to target, not to ignore that there 
is a growing share of world economies that 
are in a growth slowdown or an outright 
contraction.  
 

The global economy’s future health rests 
critically on the successful adjustment of 
monetary policy, the course of the war in 
Ukraine, and the possibility of further pan-
demic-related supply-side disruptions. 
 

In China, global growth is forecast to slow 
from 6.0% in 2021 to 3.2% in 2022 and 
2.7% in 2023. 
 

This is the weakest growth report since 
2001, except for the global financial crisis 
and the acute phase of the COVID-19 pan-
demic and indicates a significant slow-
down for the world’s largest economies.  
 

About a third of the world economies face 
two consecutive quarters of negative 

growth.  
 

Global inflation is forecast to rise from 
4.7% in 2021 to 8.8% in 2022, then decline 
to 6.5% in 2023 and to 4.1% by 2024. 
 

Upside inflation surprises have been most 
widespread among advanced economies, 
with greater variability in emerging mar-
kets and developing economies. Risks to 
the outlook remain unusually substantial 
and mostly to the downside.  
 

There are numerous unknowns that could 
cause turmoil to global economies. 
 

Global monetary policy could miscalculate 
the right stance to reduce inflation. Policy 
paths in the largest economies could con-
tinue to differ, leading to further U.S. dol-
lar appreciation and cross-border tensions. 
 

More energy and food price shocks could 
cause inflation to persist longer. 
 

Global tightening in financing conditions 
could trigger widespread emerging market 
debt distress. 
 

Halting gas supplies by Russia could de-
press output in Europe. 
 

A resurgence of COVID-19 or new global 
health scares might further slowdown 
growth. 
 

A worsening of China’s property sector 
crisis could spill over to the domestic 
banking sector and weigh heavily on the 
country’s growth, with negative cross-
border effects. 
 

And geopolitical fragmentation could im-
pede trade and capital flows, further hin-

dering climate policy cooperation.  
 

Warding off these risks starts with mone-
tary policy staying the course to restore 
price stability.  
 

Aggressive monetary tightening is critical 
to avoid severe inflation because house-
holds and businesses are basing their wage 
and price expectations on their current in-
flation experience. 
 

Fiscal policy’s priority is the protection of 
vulnerable groups through focus on near-
term support to alleviate the burden of the 
cost-of-living crisis felt across the globe. 
The overall stance should remain suffi-
ciently tight to keep monetary policy on 
target.  
 

Economists advise an aggressive focusing 
of growing government debt distress 
caused by lower growth and higher bor-
rowing costs that can result in a meaning-
ful improvement in debt resolution frame-
work. 
 

With tightening financial conditions, sensi-
ble policies should remain on guard against 
systemic risks. 
 

Strengthening structural reforms to im-
prove productivity and economic capacity 
would ease supply constraints and in doing 
so support monetary policy in fighting in-
flation.  
 

Phasing in the right measures over the 
coming eight years will keep the macroe-
conomic costs manageable.  
 

And last, we need to have successful multi-
lateral global cooperation to prevent frag-
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mentation that could reverse the gains in 
economic well-being from 30 years of eco-
nomic integration. Source: International 
Monetary Fund Research Library 

MCLEAN, VA, September 29, 2022 
(GLOBAL NEWSWIRE) - Freddie Mac 
(OTCQB: FMCC) today released the results 
of its Primary Mortgage Market Survey® 
(PMMS®), showing that the average 30-
year fixed-rate mortgage averaged 6.70%. 
 

The 30-year fixed-rate mortgage (FRM) 
averaged 6.70% with an average 0.9 point 
for the week ending September 29, 2022, 
was up from the previous week when it av-
eraged 6.29%. A year ago, at this time, the 
30-year FRM averaged 3.01%. 
 

The 15-year FRM averaged 5.96% with an 
average 1.3 point, was up from the previous 
week when it averaged 5.44%. A year ago, 
at this time, the 15-year FRM averaged 
2.28%. 
 

The 5-year Treasury-indexed hybrid adjust-
able-rate mortgage (ARM) averaged 5.30% 
with an average 0.4 point, was up from the 
previous week when it averaged 4.97%. A 
year ago, the 5-year ARM averaged 2.48%. 
 

As of January 1, 2016, the PMMS no longer 
provides results for the 1-year ARM. 
 

(Average commitment rates should be re-
ported along with average fees and points to 
reflect the total cost of obtaining the mort-
gage). 
 

The PMMS is focused on conventional, 
conforming, fully amortizing home pur-
chase loans for borrowers who put 20% 
down and have excellent credit. 
 

Average commitment rates should be re-
ported along with average fees and points to 
reflect the total upfront cost of obtaining the 
mortgage. (Borrowers may still pay closing 
costs which are not included in the survey.) 
 

Sam Khater, Freddie Mac’s Chief Econo-
mist stated that the uncertainty and volatility 
in financial markets is heavily impacting 
mortgage rates.  
 

He noted that their recent survey indicated 
that the range of weekly rate quotes for the 
30-year fixed-rate mortgage has more than 
doubled over the last year which means that 
for the typical mortgage amount, a borrower 
who locked-in at the higher end of the range 
would pay several hundred dollars more 
than a borrower who locked-in at the lower 
end of the range. 
 

Khater continued that the large dispersion in 
rates means it has become even more im-
portant for homebuyers to shop around with 

different lenders. 
 

NOTE: Freddie Mac is making several en-
hancements to the PMMS to improve the 
collection, quality and diversity of data 
used. 
 

Instead of surveying lenders, the weekly 
results will be based on applications re-
ceived from lenders across the country that 
are submitted to Freddie Mac when a bor-
rower applies for a mortgage. 
 

Additionally, beginning in November 2022, 
they will no longer publish fees/points or 
adjustable rates.  

The Social Security Administration an-
nounced that retirement benefits will in-
crease by 8.7% in 2023, the largest cost-of-
living adjustment since Social Security ben-
efits increased 11.2% in 1981. 
 

Social Security benefits increase automati-
cally when the consumer price index (CPI-
W), which measures price inflation for ur-
ban workers, increases in the third quarter 
of the current year over the corresponding 
third quarter of the previous year. 
 

Over the past 10 years, benefits have aver-
aged a small annual increase of 1.8%, and in 
2016, there was no COLA at all. 
 

But inflation began heating up last year, 
boosting the COLA for 2022 to 5.9%, 
which was the biggest annual increase in 40 
years. 
 

The 8.7% COLA would also increase the 
maximum retirement benefit, currently 
$3,345 per month, to $3,627 per month for 
someone who retires at the full retirement 
age in 2023. 
 

It’s not necessary to claim Social Security 
benefits in 2023 to receive the huge annual 
increase. Anyone who is 62 or older and 
eligible to receive Social Security in 2023 
will profit from the 8.7% COLA. 
 

The 2023 cost-of-living adjustment, along 
with every other COLA awarded from the 
time individuals turn 62 until they file for 
benefits, will be automatically included in 
their future Social Security benefits. 
 

The 2023 COLA also affects how much 
beneficiaries can earn from a job without 
jeopardizing any of their benefits if they 
claim Social Security before their full retire-
ment age. 
 

In 2023, individuals will be able to earn up 
to $21,240 per year if they are under full 
retirement age for the full year without for-
feiting any benefits, up from $19,560 this 
year. 

If earnings from a job exceed that cap, you 
would lose $1 in benefits for every $2 
earned over the $21,240 annual limit.  
 

The earnings cap doesn’t apply to pensions, 
investments, or other forms of unearned 
income. 
 

In the year a beneficiary reaches full retire-
ment age, the 2023 earnings cap went up to 
$56,520 in the months leading up to their 
full retirement age, up from $51,960 this 
year. 
 

If earnings exceed that limit, they will for-
feit $1 in benefits for every $3 earned over 
$56,520 next year. 
 

The full retirement age increases to 66- and 
6-months next year for people who were 
born in 1957. Any benefits lost due to ex-
cess earnings are restored in the form of 
higher monthly benefits at full retirement 
age. 
 

Employers and employees each pay 7.65% 
of wages to support Social Security and 
Medicare. Self-employed individuals pay 
both the employer and employee share for a 
combined tax rate of 15.3%. 
 

Currently, the 6.2% portion of the payroll 
tax that funds Social Security applies to the 
first $147,000 of gross earnings but will 
increase to $160,200 in 2023, which means 
workers who earn $160,200 or more next 
year would pay an additional 
$1,009.80 in FICA taxes compared to 2022. 
 

The Medicare portion of the FICA payroll 
tax is 1.45% on all earnings, including those 
above the maximum Social Security tax 
limit.  
 

Individuals with earned income of more 
than $200,000, or $250,000 for married 
couples filing jointly, will pay an additional 
0.9% in Medicare taxes. 
 

In addition to an increase in monthly Social 
Security benefits, most retirees will pay 
smaller Medicare Part B premiums next 
year, resulting in a larger net Social Security 
benefit.  
 

In 2023, most Medicare beneficiaries will 
pay $164.90 per month for Medicare Part B 
premiums, down from $170.10 per month 
this year. 
 

High-income beneficiaries pay more. Medi-
care surcharges for 2023, officially known 
as income-related monthly adjustment 
amount (IRMAA), will range from an extra 
$65.90 per month to an extra $395.60 per 
month per person, depending on income. 
 

The income thresholds that trigger IRMAA 
surcharges will also increase in 2023, to 
$97,000 for individuals, up from $91,000 in 
2022, and to $194,000 for married couples 
filing jointly, up from $182,000 this year. 

2023 Social Security 
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The dilemma you might be facing is you 
want to retire and you own a large home 
that is nearly or fully paid off. You are an 
empty nester, but the upkeep hasn’t 
changed.  
 

Should you retire and keep your home, or 
do you sell your home and retire? Maybe 
it’s time to downsize. Lowering housing 
expenses would put more cash in your 
pocket. 
 

Have you considered how much money is 
going toward your home loan if you still 
have a mortgage or equity line? 
 

When you took out your mortgage, your 
lender likely wanted your monthly payment 
to amount to no more than 28% of your 
total gross income, or no more than 36% of 
your total monthly debt repayments.  
 

What percentage of your gross income are 
you devoting to your mortgage payments 
today? Even if your home loan is 15 or 20 
years old, you still may be devoting a sig-
nificant part of your gross income to it. 
 

When you move to a smaller home, your 
mortgage expenses may be substantially 
reduced or disappear, and your cash flow 
may greatly increase. You might even be 
able to buy a smaller home without a mort-
gage. 
  

Why not capitalize on some home equity by 
converting it into retirement income? 
 

If you were forced into early retirement by 
some corporate downsizing, you might 
have a sudden and pressing need for retire-
ment capital, another reason to sell that 
home you bought decades ago and head for 
a smaller one. 
 

There are lifestyle reasons to downsize too. 
Maybe your home is too much to upkeep or 
maybe you don’t want to climb stairs any-
more. 
 

Possibly a condo or an over-55 community 
appeal to you. And a big one is, maybe you 
want to be somewhere with better weather.  
 

On the other hand, you may want and need 
the familiarity of your current home and 
your immediate neighborhood, not to men-
tion your friends close by.   
 

Sometimes retirees underestimate the cost 
of downsizing. Even the logistics can be 
expensive.  
 

Just packing up and moving a two-to-three-
bedroom home could cost about $1,500 to 
move locally and over $5,000, or more, if 

you are moving a longer distance.  
 If you can’t sell or want to move every-
thing, the excess may go into storage, and 
the price tag on that could be expensive. 
 

In selling your home, you will probably pay 
commissions to both your agent and the 
buyer’s agent that could add up to 6% of 
the sale price. 
 

Some people want to retire and then sell 
their home, but it may be wiser to sell a 
home and then retire if the real estate mar-
ket slows. 
 

If you sell sooner instead of later, you can 
always rent until you find a smaller house 
that could save you thousands of dollars 
over time.  
 Run the numbers as accurately as you think 
you can before you decide. Downsizing 
always seems to have a hidden cost, but for 
many retirees, it can open a door to long-
term savings. Other seniors find it easier to 
age in place. 

American taxpayers regularly overpay in-
come taxes because they fail to take tax 
deductions for which they are eligible. 
 

Here are five of the most overlooked oppor-
tunities to manage your tax bill. 
 

Reinvested Dividends: When a mutual 
fund pays you a dividend or capital gains 
distribution, that income is a taxable event, 
unless the fund is held in a tax-deferred 
account, like an Individual Retirement Ac-
count (IRA). 
 If you reinvest these payments in additional 
shares of the fund, a potential tax issue oc-
curs when you sell your mutual fund. 
 

If you fail to add the reinvested amounts 
back into the investment's cost basis, it can 
result in double taxation of those dividends. 
 

Out-of-Pocket Charity: It's not just cash 
donations that are deductible. If you donate 
goods or use your personal car for charita-
ble work, these are potential tax deductions. 
Just be sure to get a receipt for any amount 
over $250. 
 

State Taxes: If you owed and paid state 
taxes when you filed your previous year's 
tax returns, don't forget to include this pay-
ment as a tax deduction on your current 
year's tax return. 
 

There is currently a $10,000 cap on the 
state and local tax deduction. 
 

Medicare Premiums: If you are self-
employed and not covered by an employer 

plan or your spouse's plan, you may be eli-
gible to deduct premiums paid for Medicare 
Parts B and D, Medigap insurance, and 
Medicare Advantage Plan. 
 

This deduction is available regardless of 
whether you itemize deductions or not. 
 

Income in Respect of a Decedent: If you 
inherited an IRA or pension, you may be 
able to deduct any estate tax paid by the 
IRA owner from the taxes due on the with-
drawals you take from the inherited ac-
count. 
 

Please consult legal or tax professionals for 
specific information regarding your indi-
vidual situation. 

Addressing the potential risks of extended 
term care expenses may be one of the big-
gest financial challenges for individuals 
who are developing a retirement strategy. 
 

The U.S. Department of Health and Human 
Services estimates that 70% of people over 
age 65 can expect to need extended care 
services at some point in their lives. 
 

So, understanding the various types of ex-
tended care services and what those ser-
vices may cost is critical as you consider 
your retirement approach. 
 

Extended care is not a single activity. It 
refers to a variety of medical and non–
medical services needed by those who have 
a chronic illness or disability most associat-
ed with aging. 
 

Extended care can include everything from 
assistance with activities of daily living, 
help dressing, bathing, using the bathroom, 
driving to the store, or to more intensive 
therapeutic and medical care requiring the 
services of skilled medical personnel. 
 

Extended care may be provided at home, at 
a community center, in an assisted living 
facility, or in a skilled nursing home. 
 

Extended care is not exclusively for the 
elderly. It is possible to need extended care 
at any age. 
 Extended care costs vary state by state and 
region by region. 
 The 2021 national average for single occu-
pancy for nursing home care in a skilled 
care facility was over $106,000 a year. 
 

The national average for single occupancy 
care in an assisted living center was over 
$51,000 a year. 
 

Home health aides cost a median $24 per 
hour, but that rate may increase when a 
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licensed nurse is required. 
 A lot of time extended care is provided by 
family and friends, however, providing care 
can be a burden and the need for assistance 
tends to increase with age. 
 

Individuals who would rather not burden 
their family and friends have two main 
choices for covering the cost of extended 
care. They can choose to self-insure, or 
they can purchase extended care insurance. 
 Many self-insure by default, because they 
haven’t made other arrangements and may 
depend on personal savings and invest-
ments to fund any extended care needs.  
 The other approach is to consider purchas-
ing extended care insurance, which can 
cover all levels of care, from skilled care to 
custodial care, to in-home assistance. 
 When it comes to addressing your extended 
care needs, many look to select a strategy 
that may help them protect assets, preserve 
dignity, and maintain independence. 
 If those concepts are important to you, con-
sider your approach for extended care. 

The business cycle, also known as the eco-
nomic cycle, has upswings and downturns, 
troughs, peaks, and plateaus in economic 
activity over several months or years. 
Tracking the cycle helps professionals fore-
cast the direction of the economy. 
 

The National Bureau of Economic Re-
search makes official declarations about the 
economic cycle based on specific factors, 
including the growth of the gross domestic 
product (GDP), household income, and 
employment rates. 
 

An upswing, or recovery, occurs when the 

economic indicators improve over time. 
 A recession occurs when the same indica-
tors go through a contraction and a particu-
larly long or severe recession is referred to 
as a depression. 
 

Despite being called a cycle, it’s important 
to understand that the business cycle is not 
regular or even cyclical. Its' pattern resem-
bles the movement of waves, and those 
waves don’t consistently undulate at set, 
periodic intervals. 
 Some recoveries have lasted several years, 
while others are measured in months. Re-
cessions, too, can last for several years or 
be as short as a few months. So, how 
should investors look at information about 
the business cycle? 
 

Investors who understand that the economy 
moves through periods of recovery and 
recession may have a better perspective on 
the overall cycle. 
 During recovery, understanding whether 
the economy is at an early or late stage of 
the cycle may influence certain investment 
decisions. 
 On the other hand, during a recession, inter-
preting whether the economy is passing 
through a shallow or deep cycle may be 
influential as well. The business cycle will 
transition from recovery to recession and 
recession to recovery over several months. 
 Understanding that the economy travels 
through cycles may help you put current 
business conditions in better perspective. 

Grandma Annie was elated when her first 
grandchild was born. 
 

After a few weeks, when the baby’s parents 

said they needed a little break, Grandma 
Annie was given the job of watching her 
new grandchild. 
 

During the day Grandma Annie’s friend 
Ruthie came over to visit. 
 

“Let me see the little sweetheart,” says 
Ruthie.  
 

“Not yet,” Grandma Annie responds. 
 

About five minutes later, Ruthie asked 
again, and again, she was refused. 
 

So, a little while later, Ruthie asks one 
more time and was refused again. 
 

“What are you waiting for,?” Ruthie shouts 
out. 
 

“I’m waiting for her to cry,“ says Grandma 
Annie. 
 

Frustrated, Ruthie exclaims, “Why in the 
world would you want her to start crying?” 
 

“Because I can’t remember where I put 
her.” 
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