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Our  

Process 

They should not be left ill-informed or 
unaware. 

Talking about “the end” is not the easi-
est thing to do, and this is one reason 
why some people never adequately plan 
for the transfer of their wealth. Those 
who do create estate plans with help 
from financial and legal professionals 
sometimes leave their heirs out of the 
conversation. 

Have you let your loved ones know a 
little about your estate plan?  

This is decidedly a matter of personal 
preference: you may want to share a 
great deal of information with them, or 
you may want to keep most of the de-
tails to yourself. Either way, they should 
know some basics.  

Having this talk can become easier 
when it is a values conversation, not a 
money conversation. 

Values driven estate planning.  

You can let your heirs know that your 
values are at the core of the decisions 
you have made. You need not tell them 
how much they will inherit. You may let 
them know about the planning steps 
you have taken to make a difficult time 
a bit easier.  

For example, you can tell your loved 
ones that you have a will and/or a revo-
cable living trust. In all probability, your 
executor or successor trustee has been 
informed of his or her future responsi-
bilities – but other heirs may not know 
who the executor or successor trustee 
will be. 

You can tell them that you have an ad-
vance health care directive in place and 
inform them who you have named as an 
agent to make health care decisions on 
your behalf if you cannot do so. You can 
provide the contact information for 
your estate planner, your CPA, your re-
tirement planner, and any insurance, 
legal, and medical professionals you 
consult. Have your heirs ever met these 
people? Tell your heirs the role they 
have played for you, your family, or 
your company and why the judgment of 
these professionals should be trusted.      

Do people beyond your household 
need to know any of this?  

Think about it for a second. If you have 
grandchildren, nieces, or nephews, do 
they figure into your estate plan? Is it 
appropriate to let them know that you 
have made an estate-planning decision 
or two on their behalf? How about char-
ities or non-profits you have supported-  
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Apologies in advance, but 2018 will probably 
be every bit as crummy as 2017. That’s the 
glum, but probably realistic, forecast of a 
report put out by McAfee Labs.   

In its report, the firm which was spun off 
by Intel (INTC) in April, expects continued 
risks from malware authors, phishing attack-
ers, ransomware scams and even, perhaps, 
the companies selling smart home devices. 

On the bright-ish side, McAfee’s report isn’t 
calling for a rise in attacks on newer online 
defenses like two-step verification or bio-
metric unlocking for your mobile devices. 
Instead, we’re in store for more of the same 
annoyances. 

Hackers aren’t the only ones that might be 
targeting you this year. (Image: U.S. Air Force 
photo/Airman 1st Class Aaron Stout) 

Machine learning can make the bad guys 

more efficient too 

McAfee’s report leads off by predicting that 
the same artificial-intelligence techniques 
used to guess what you want to read or buy 
will soon be pointed at you for offensive pur-
poses. 

For example, it suggests that machine learn-
ing could strengthen “social engineering” 
attacks that prey on people’s inclination to 
trust something that they think comes from a 
friend. 

“We expect to see more advancements in the 
use of machine learning and analytics by 
attackers to accelerate and sharpen social 
engineering attacks — phishing, fraud, spy-
ware, and scams — across more industry 
sectors than they can do today using manual 
reconnaissance techniques,” said McAfee 
Labs vice president Vincent Weafer. 

But it’s not a one-sided fight. The companies 
trying to defend you online are using tech-
niques to keep your data safe. Facebook for 
instance, already runs every login through a 
bunch of machine-learning algorithms to see 
if it falls outside your usual habits. 

And there might even be an upside here. 
Malware authors will now have to worry about 
machines taking their jobs, just like everybody 
else. 

Ransomware isn’t going away, but it may 

go away from you 

McAfee’s researchers think 
that ransomware — when an attacker im-
plants software on your device that encrypts 
your data and locks you out unless you pay a 
ransom — is becoming slightly less profitable. 

“McAfee Labs saw total ransomware grow 
56% over the past four quarters, but evidence 
from McAfee Advanced Threat Research 
indicates that the number of ransomware 
payments has declined over the last year,” 
the company stated in its report. 

What’s next? Going where the money is. 
McAfee suggests we’ll see targeted actions to 

annoy or embarrass particular targets chosen 
for their bank accounts. 

“We believe it more likely and more profitable 
for cybercriminals to place ransomware on a 
wealthy family’s thermostat in the dead of 
winter, than to set the homes of millions 
ablaze through their coffeemakers.”   

The two biggest ransomware stories of 2017, 
however, involved neither demands for mon-
ey nor targeting the comfortably rich. 
The WannaCry and Petya attacks subjected 
entire European countries to generalized 
irritation and worse as they locked up com-
puters (many running the obsolete, insecure 
Windows XP) controlling everything from 
transit ticket-vending machines to hospital 
data systems. 

McAfee’s researchers remain unclear who 
staged those attacks and for what end, but 
they do know this much: We’ll probably see 
insurance companies move into selling ran-
somware policies. 

The continued privacy risks of “IoT” de-

vices 

The most depressing part of the report is the 
section — written with input from 
the Electronic Frontier Foundation, a digital-
rights group — that warns that some of the 
bigger threats of 2018 may be the companies 
we’ve already given our data and money to. It 
takes particular aim at “Internet of Things” 
device manufacturers and the firms that pro-
vide services to those in-home gadgets. 

“In 2018, connected home device manufac-
turers and service providers will seek to over-
come thin operating margins by gathering 
more of our personal data — with or without 
our agreement — as we practically surrender 
the home to become a corporate virtual store-
front,” the report warns. 

A prediction that “a substantial number of 
corporations will break privacy laws, pay fines 
and still continue such practices, thinking they 
can do so profitably” is not unusual in privacy-
activist circles. But I can’t remember when I 
last read something like that from an estab-
lished, if not establishment firm like McAfee. 

McAfee’s Weafer suggested that 2018 could 
be a pivotal year both in terms of customers 
waking up to that risk and in terms of govern-
ments moving to protect them. The catch: 
That regulation, the European Union’s sweep-
ing General Data Protection Regulation, won’t 
do much for U.S. customers unless compa-
nies that have to revise products to comply 
with “GDPR” requirements elect to bring 
those changes to their U.S. customers too. 

Otherwise, we’ll be stuck with the advice that 
appears near the end of the report, and which 
you may have seen so often you can recite it 
from memory: “Pay attention to what you buy 
and install, turn off unnecessary features, and 
change the default passwords to something 
much stronger!” 

(continued from pg. 1) 

 

have you notified them of your intent to 

make a gift from your estate and could 

knowledge of your decision better facilitate 

the process? How about your business part-

ner(s)? Do they need to be informed of par-

ticular estate-planning intentions you have? 

 

Obviously, you must keep certain details 

close to the vest. Keeping everything to 

yourself, however, can be problematic. Are 

your heirs aware of the location of a copy of 

your health care proxy? Might they discover 

that you have planned for some of your es-

tate to transfer to charity only after your 

death? Dilemmas and surprises like these 

may be avoided through communication – 

the type of communication that anyone 

planning an estate should make a priority.  

 

Not every couple or individual does, though. 

BMO Wealth Management asked the high 

net worth clients it advises if they had dis-

closed the location of their wills and power 

of attorney forms with their heirs. Thirteen 

percent of respondents said their heirs had 

no clue; 25% said “only my spouse and I” 

knew the location of the documents.1   

 

A 2017 Caring.com poll determined that just 

42% of Americans had gone so far as to 

draw up a will, let alone an estate plan. So, if 

you have planned for the transfer of your 

wealth, you are ahead of many of your 

peers. Just see that your intentions, and 

some specific details, are effectively commu-

nicated.1 
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How Hackers Might Target You in 2018 

https://securingtomorrow.mcafee.com/mcafee-labs/2018-threats-predictions
https://securingtomorrow.mcafee.com/mcafee-labs/2018-threats-predictions
https://www.yahoo.com/tech/avoid-massive-wannacry-ransomware-attack-161248579.html
https://www.yahoo.com/tech/need-know-petya-ransomware-avoid-211930511.html
https://finance.yahoo.com/news/microsoft-reveals-two-big-ways-stop-ransomware-attacks-195534139.html
https://finance.yahoo.com/news/microsoft-reveals-two-big-ways-stop-ransomware-attacks-195534139.html
http://finance.yahoo.com/news/the-glass-room-privacy-exhibit-194021860.html
http://finance.yahoo.com/news/the-glass-room-privacy-exhibit-194021860.html
https://finance.yahoo.com/news/massive-eu-privacy-rule-bring-unexpected-benefit-us-consumers-162413180.html
https://finance.yahoo.com/news/massive-eu-privacy-rule-bring-unexpected-benefit-us-consumers-162413180.html
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Our increased longevity poses a retirement planning challenge.  

Some of us may retire at 65 and live to 100 or 105. Advances in health 
care may make this a strong possibility. The corresponding question is: will 
we outlive our money? 

More people are spending more of their lives in retirement. According to 
the actuaries at Social Security, today’s 65-year-olds have roughly a 25% 
chance of living into their nineties, and about one in ten will live to 100 or 
longer. Clearly, this puts a strain on Social Security. When it first sent out 
retirement benefits in 1940, the average life expectancy for a 65-year-old 
was 79. It was not designed to fund 30-year retirements.1,2 

Social Security aside, many Americans are retiring with inadequate sav-
ings. A Vanguard study says that retirement savers aged 65 or older have 
average balances of just $197,000 in their workplace retirement accounts. 
IRA distributions, home or business sale proceeds, and pension and Social 
Security income may help them out in the first decade of retirement, but 
what about the decades that might follow?3  

Three factors may lead us into a gigantic retirement crisis. People are not 
saving enough, they are living longer than ever, and the retirement plan—

(Continued on the next page...) 

Can We Afford to Live to 100? 

It is hard to stay on top of your personal investments when you are a 

business owner. Growing your business or your new venture is your 

number-one priority. Sitting down and making investment decisions for 

your own money often gets pushed wayside. 

One thing you can do right now to improve your investment situation is 

make sure you’re not making two very common mistakes with any cash 

you have on hand. Maybe you need this cash to re-invest in your busi-

ness? Or maybe it’s there to pay off some debt in the near-term? Re-

gardless, optimizing where your cash is stashed is an easy fix that a lot 

of entrepreneurs overlook. 

Mistake #1: Leaving cash in your savings account at your local bank. 

Why? The interest rate you’re paid per year on money you have sitting 

at your bank is most likely around 0.05 percent to 0.10 percent on a 

good day. Even when we take into consideration the slight increase in 

interest rates lately, interest rates are still very low across the board. 

The Fix: “Online” high interest (or high-yield) savings accounts offer 

you up to 10x the interest rate that brick-and-mortar banks offer. They 

can offer higher interest rates to their clients because they have much 

lower overhead, primarily because they do not have thousands of —

(Continued on the next page...) 

Don’t Make These 2 Mistakes With Your Cash On Hand 
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THE QUARTER IN BRIEF 
The final quarter of 2017 was a great one for stocks: the Dow Jones Industrial Average, S&P 500, and Nasdaq Composite all posted 3-month 
gains of better than 6%. Landmark federal tax reforms were approved and signed into law. Bitcoin was welcomed to two major futures exchang-
es, and it surged and plunged crazily. Oil and gold prices rose. Home buying accelerated, even though mortgages grew more expensive and list-
ings remained thin. Domestic indicators showed continued strength in consumer spending and hiring as well as a pickup in economic growth. 

The Federal Reserve made another interest rate hike and started to reduce its balance sheet, while the European Central Bank prepared to wind down its long-
running stimulus. All in all, it was an eventful and positive quarter for investors.1 
DOMESTIC ECONOMIC HEALTH 
Without question, the fourth quarter’s major story was the passage of the Tax Cuts & Jobs Act. The new law created night-and-day changes in the Internal Revenue 
Code, nearly all effective January 1. Its most dramatic changes were arguably the ones benefiting businesses: it slashed the corporate tax rate to 21% and let the 
majority of pass-through companies deduct the first 20% of income. The legislation also took the individual estate tax exemption north to $11.2 million, put the 
standard deduction at $12,000, and did away with dozens of longstanding deductions, plus the personal exemption. In 2019, it removes the individual mandate for 
health insurance. Most of the above changes are set to expire after 2025, barring renewal in Congress.2  
     
Consumer spending improved in the quarter. The Department of Commerce recorded a (revised) gain of 0.2% for October and a 0.6% rise in November. Retail sales 
were up 0.4% in October and 0.8% a month later.3,4 
  
Those numbers reflect consumer optimism, affirmed by fall readings for the key U.S. consumer confidence indices. The University of Michigan’s monthly sentiment 
gauge actually declined during the quarter from 100.7 to 98.5 to 95.9, but these numbers are still well above historical averages. As for the Conference Board’s in-
dex, it hit a remarkably high peak of 128.6 in November and ended Q4 up at 122.1.3,5 
  
October and November were the best months for job creation since the middle of 2016, with the Labor Department recording net payroll growth of 244,000 hires in 
the former month and 228,000 in the latter. The main jobless rate reached 4.1% during November, while the rate for both unemployment and underemployment 
(the U-6) ticked up to 8.0%.6,8 
  
The Institute for Supply Management’s twin purchasing manager indices fell a bit from their lofty Q3 heights, but their fall readings were still superb. ISM’s services 
PMI went from 60.1 in October to 57.4 in November. Its factory PMI was at 58.7 for October and 58.2 a month later. Hard good orders, as measured by the federal 
government, fell 0.4% in the tenth month of the year, but rose 1.3% in the eleventh.3 
      
Consumer and wholesale prices increased 0.4% in November. For the Producer Price Index, the advance replicated that of October; the Consumer Price Index was 
up only 0.1% the prior month. The Federal Reserve’s core PCE price index advanced just 0.2% for October and 0.1% for November.3,7 
       
Speaking of the central bank, it started unwinding its vast securities portfolio and hiked the federal funds rate another quarter point in December, resulting in a new 
target range of 1.25%-1.5%. Among the economic indicators that likely fostered that decision was the final federal government assessment of Q3 growth: a strong 
3.2%. The Fed also raised its projection of 2018 GDP to 2.5% from its previous forecast of 2.1% and its latest dot-plot indicated three rate hikes for the new year.3,8 
           
GLOBAL ECONOMIC HEALTH 
While Spain grappled with the Catalonia region’s desire for independence and the United Kingdom contended with European Union demands involving its Brexit, 
there was much good news concerning the overall E.U. economy. The jobless rate across its 28 member countries continued to descend, falling to 7.4% in October. 
Inflation, barely above 1.0% at the end of 2016, increased to 1.8% in November. The European Central Bank kept interest rates steady in the quarter and announced 
it would buy fewer bonds per month; its monetary stimulus is expected to last through Q3 2018. In December, the ECB projected 2.3% growth for the E.U. economy 
in 2018.9,10 
         
Economic data streams from the Asia-Pacific region offered plenty of positive news this fall. While the Caixin/Markit manufacturing PMI for China reached a 5-
month low of 50.8 in November, manufacturing PMIs in Asia’s leading electronics producers were up. Japan’s factory PMI hit a peak unseen since 2014 in Novem-
ber, while manufacturing PMIs in South Korea and Taiwan respectively displayed their best readings since mid-2013 and mid-2011. South Korea’s Bank of Korea 
raised interest rates in Q4, becoming the first major central bank in Asia to hike in three years.11 
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Quote 

“How far you go in life depends 
on your being tender with the 
young, compassionate with the 
aged, sympathetic with the striv-
ing, and tolerant of the weak and 
the strong, because someday in 
your life, you will have been all of 
these.” 
 
- George Washington Carver 

 

 

Interesting Facts 

 Bubble wrap was originally 

designed to be used as tex-

tured wallpaper 

 The highest point in Pennsyl-

vania is lower than the lowest 

point in Colorado.  

 Bananas are curved because 

they grow towards the sun 

 More people in the world 

currently suffer from obesity 

than hunger. 

 

Joke of the Day 

I used to have a job collecting 

leaves.  I was raking it in 

 

How Can I help You? 
 

Please give me a call and let me 

assist you and your family! 

–ning process now emphasizes self-reliance. 
These challenges amount to a “perfect storm” 
for the financially underprepared and unfortu-
nate – a population that threatens to grow. 

There are three ways pre-retirees can respond 
to these challenges. One, retire later. Two, save 
and invest more and spend less. Three, consult a 
financial professional about retirement planning 
rather than going it alone. If Gen Xers and baby 
boomers are lucky, they may see a fourth re-
sponse in the form of legislative changes to help 
retirees.    

Retiring after age 70 could become the norm in 
10-15 years. Pair healthier seniors and new tech-
nologies, and you could see millions of septuage-
narians working 40-hour weeks. Retiring at 75 
could leave us with ten fewer years of retire-
ment to fund. 

Retirement saving is not a top priority for many 
households, especially given today’s economic 
pressures. That does not mean it can be ignored. 
We used to save more than we do now: the U.S. 
personal saving rate routinely exceeded 7% until 
the mid-1990s. During the Great Recession, it 
reached 8.1%; in September 2017, it was down 
to 3.1%, with personal saving levels mirroring 
those seen right before the Great Recession.4    

How many pre-retirees chat with a financial pro-
fessional about their goals and investment ap-
proach? How many have defined goals and in-
vestment approaches? Yes, this sort of consulta-
tion is not free – but it may be worth every pen-
ny, just in terms of offering insight as well as 
possibly steering pre-retirees away from retire-
ment planning errors.  

If enough seniors struggle to make ends meet (or 
if there is a national emergency of senior home-
lessness or indigence), we could see the federal 
government respond by boosting retirement 
benefits. Cutting Social Security benefits would 
be unthinkable in such a crisis, so payroll tax 
(and the amount of income subject to it) could 
increase instead. The resulting inflows could 
potentially help Social Security’s balance sheet 
as well as its beneficiaries. 

We are all financially challenged by increasing 
longevity. Assuming we need 30+ years of retire-
ment income is not unorthodox, merely prag-
matic. From that assumption, we can plan for 
our futures with an understanding of how much 
money we may need to live comfortably and 
pursue our dreams. 

(Can We Live to 100 Continued...) 
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branches they need to support. Online high-interest 

banks can pass on that cost savings to us in the 

form of higher interest payments. 

For example, Discover Online offers an annual yield 

of 0.90 percent while the national average yield is 

0.08 percent. While 0.90 percent still seems low, 

online high-interest banks offer significantly better 

interest rates on your cash than your local brick-and-

mortar bank and you will see the interest payments 

add up over time, especially as interest rates increase 

back to normal levels. 

Mistake #2: Investing in a “short-term” bond fund 

thinking your money is in “cash.” 

Why?: When you invest in a short-term bond fund, 

that fund takes your money and invests in securities 

(mostly short-term bonds) that have high liquidity. 

Meaning, they’re easily bought and sold. But here’s 

the problem: most people think their money is sitting 

in cash when they are invested in a short-term bond 

fund, risk free, but it’s not. 

The short-term bond fund invests your money in 

short-term securities that offer you a higher yield 

than your cash sitting at your local bank. That’s 

great. The problem is, when advisors recommend 

short-term bond funds as a place to “park your 

cash,” they often forget to tell you that your money 

is now susceptible to interest-rate risk. 

Bonds lose value when interest rates increase. Why? 

Because you own an older bond that now pays you a 

lower interest rate. The bond you own is now worth 

less since it pays you the old lower interest rate. That 

is called interest rate risk. The Fed is expected to 

potentially increase the federal funds rate at the end 

of this year. On one hand this is good because you 

will eventually see an increase in the yield you re-

ceive on money you have sitting in cash. On the 

other hand, this increase in short-term interest rates 

will cause short-term bonds to lose value.   

A huge misconception people have is that short-term 

bond funds = money sitting in cash. That is 100 per-

cent not true. You are invested in short-term bonds 

that will lose value as interest rates increase. That is 

interest rate risk. 

The Fix: Similar to the above, a high interest ac-

count is a good way to maximize interest you re-

ceive without having to take “interest rate risk” asso-

ciated with investing in a bond fund. 

The bottom line is you’re busy running a business 

and have very little time to manage your invest-

ments. Two simple things you can do to make sure 

you’re maximizing the cash you have on hand is 

explore a high interest online savings account and 

make sure you understand the risks involved with 

your short-term bond fund investments.  

( Don’t Make These 2 Mistakes Continued...) 
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Disclosures 

Information contained in this newsletter does not involve the rendering of personalized investment ad-
vice, but is limited to the dissemination of general information on products and services. A professional 
advisor should be consulted before implementing any of the options presented. Information presented 
in this newsletter should not be construed as an offer to buy or sell, or a solicitation of any offer to buy 
or sell the securities mentioned herein. 

 

 


