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Tortuga Wealth Management assists 
clients in every aspect of their  
financial lives. Managing partners 
Angela Park Sheldon and Kevin 

Bidenkap founded the firm in 2010, and 
wealth advisor Jeff Weston joined them last 
year. Together they have nearly 45 years of 
experience in the financial industry.

What are the primary services you offer? 
“We offer investment management, retire-
ment income projections/planning, estate 
planning, college planning, etc. But the most 
important service we provide is the partner-
ship that we have with our clients. We will 
often meet with their other professionals 
to ensure that we are all the same page to 
achieve the clients’ goals and objectives.”

What do you advise your clients in terms  
of philanthropy? 
“Philanthropy is a HUGE part of all of our 
lives, and we encourage our clients to do 

the same. Between the three advisors here 
in Southern California, we are involved in 
everything from Sandpipers, Walk With Sally, 
Leadership Hermosa, Torrance Memorial 
YPPA and DIY Girls to much, much more. We 
help our clients with endowments and donor 
advised funds (DAF), as well as utilizing 
unused RMDs (Required Minimum Distribu-
tions) for direct contributions to nonprofits. 
We think it’s an important aspect of a client’s 
overall plan that allows them to give back 
AND reduce their overall tax burden.”

What are your thoughts on social  
responsibility in business?
“We believe it’s not only good for the world 
but good for businesses to consider ESG 
(Environmental, Social and Governance) fac-
tors. Being more environmentally responsible 
not only protects the planet and its inhabit-
ants, but it can save companies’ precious 
resources and money, which can lead to 
higher profitability and thus better returns for 

shareholders. We have strategies for clients 
who are interested in socially responsible 
investing, but more importantly we believe in 
living our lives in such a manner as well.”

What can a potential client expect during 
their initial meeting with you?
“The initial meeting with a potential client is  
a discovery meeting. We really want to get  
to know our clients during this meeting. 
The key thing we learn is what we can do 
immediately to help alleviate any stresses or 
worries. We find out about the client’s goals, 
as well as their ‘pain points.’”

Disclaimer: Kevin Bidenkap, Sheila Odnert, Jeff 

Weston, and Angela Park Sheldon are registered 

representatives with and securities offered through 

LPL Financial, member FINRA/SIPC. Investment 

advice offered through Tortuga Wealth Manage-

ment, a registered investment advisor and separate 

entity from LPL Financial.
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“The most important service we 
provide is the partnership that we 
have with our clients.”
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