
*Plan implementation, which involves purchasing products and services, is separate and distinc from the financial planning services. Clients can, but are under no obligation to, implement the advice through us, or through a finnanciial 
institution of client’s choice. Implementation of the financial planning advices is achieved through a separate relaitonshiop with the client. 

Securities, investment advisory and financial planning services offered through qualified registered representatives of MML Investors Services, LLC. Member SIPC. 6 Corporate Drive, Shelton, CT 06484, Tel: 203-513-6000. 

The Financial Planning Process
A Strategic Approach
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• Understand your 
unique goals, vision, 
and values

• Explain our 
capabilities, 
engagement 
options, and process

• Define the scope of 
the relationship

• Provide us with your 
financial information

• Confirm data 
collaboratively to 
ensure accuracy 

• Review assumptions

• Review projections 
and risks to evaluate 
current outlook

• Determine primary 
focus(es) for the 
year

• Deliver customized 
and specific 
recommendations 

• Review written step 
by step action plan

• Implement the 
recommendations*

• Evaluate potential 
solutions to 
accomplish stated 
goal(s)

• Educate you on pros 
and cons of each 
strategy

• Collaborate with 
your other advisors 
as necessary
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