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Securities and advisory services offered 
through LPL Financial, a Registered In-
vestment Advisor, member FINRA/SIPC

Our Business
Voyage Financial Group was established in 2006 and 
serves more than 800 clients who are retired – or 
who are planning to retire. We offer a broad spectrum 
of financial advice and services tailored to the goals of 
our clients.

The Voyage Financial Group provides services to more 
than $400 million in brokerage and advisory assets 
of which $280 million are advisory assets as of June 
1, 2017 through LPL Financial, the No. 1 independent 
brokerage firm in the country as reported by Financial 
Planning magazine, June 1996-2016, based on revenue.

Largeness, however, is not what the Voyage Financial 
Group is all about. Our philosophy stems from the 
belief that every potential retiree, regardless of his or 
her net worth, deserves personal financial advice. Our 
team of professionals establish a relationship with each 
client that includes ongoing portfolio performance, 
financial education, planning and advice.
Our Investment Strategies
As independent financial professionals, we work only 
for our clients. This independence allows us to utilize a 
“go anywhere” investment philosophy. As a result, we 
can select from mutual funds, actively managed port-
folios, alternative investments, individual stocks/bonds, 
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variable annuities, and ETF portfolios that best meet our 
clients’ needs.

We consider a wide-ranging 
view of the global economic 
system – from the credit cycle 
and demographics to regula-
tions. The goal is to identify any 
potential risks that can derail 
a sound investment portfolio 
and look for changing trends 
that may provide investment 
opportunities.

We then focus on a funda-
mental analysis of broad global 
asset classes and determine 
if they are undervalued, fairly 
valued, or overvalued. Cash 
flow, tangible assets and 
scarcity are primary drivers of 
value, and purchasing those streams with a low margin 
of risk may preserve and grow capital over time.  

We overlay the fundamental analysis with the long-term 
(secular) trends and the short-term (cyclical) trends of 
the markets. Technical analysis is then used to manage 
risk, helping us with entry and exit points.

We do not blindly subscribe to a “buy-and-hold” or a 
“buy-and-forget” strategy. In environments with more 
perceived downside, we overweight our defensive 
strategies that tend to be less volatile by nature. When 
conditions indicate greater upside potential, we engage 
in strategies that focus on increasing total returns.

We believe in conservative, steady 
growth with minimal risks 

and reasonable costs.
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Our Approach to  
Financial Wellness
At Voyage, we take great pride in working with our 
clients to pursue financial wellness. But, exactly what is 
financial wellness? Our experience working with clients 
suggests it means these things to most people:

It is a state of financial well-being where a client has 
achieved:

• Minimal financial stress
• A strong financial foundation consisting of little 

or no debt
• An ongoing plan that puts he or she on track to 

work towards future financial goals

Some of our clients also 
view financial wellness as:

• Satisfaction/content-
ment with their current 
financial status

• Self-sufficiency
• Having confidence in 

the ability to make 
informed financial deci-
sions

Other clients define it as:
• Following a budget or personal spending plan
• Spending less than they earn each month
• Actively saving for goals such as retirement, emer-

gencies, and major purchases
• Setting and reviewing financial life goals on a 

regular basis

The fact is, financial wellness means different things to 
different people, and that usually has to do with their 
situation, ambition and abilities. At Voyage, it’s our job 
to understand this about each of our clients and help 
them pursue financial wellness, however they define it.

Our Services
Each prospective client meets with a Voyage Financial 
Group professional to discuss retirement goals, expecta-
tions and plans for the future. A personal financial plan 
is then developed – at no cost or obligation. 

As a Voyage client you can expect:

• Active monitoring and management of your 
accounts directed by the Voyage Investment 
Committee. 

• A wide range of investment choices for your 
portfolio because, as independent financial 
professionals, Voyage isn’t locked into one type 
of investment. 

• Periodic reviews to not only review investment 
performance, but also to see if there are life, 
health or family changes that influence financial 
goals and objectives.  

• Advice and counsel on complex subjects that 
relate to personal wealth and confidence … 
from tax and estate planning to health care and 
insurance, a Voyage Financial Group professional 
has the background and experience to help. 

• A personal website to track investments … 
the Voyage Vault, powered by eMoney Advisor, 
gives clients the opportunity to track their net 
worth by receiving daily updates on the value of 
ALL of their assets and liabilities held at Voyage 
and elsewhere. 

• Biweekly Market Commentaries that provide 
up-to-date information about trends that are 
shaping the state of the economy and financial 
markets. 

• Quarterly newsletters with articles to help 
make sound personal and financial decisions in 
conjunction with your Voyage Financial Group 
professional. 

• Invitations to client events … dinners and 
other events held throughout the year to share 
information, socialize, and meet with the Voyage 
team. 


