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Mr. Market Gets a Bit Gloomy
Ben Graham, the father of value investing, advised common stock investors to
imagine that they are in business with a partner named Mr. Market. This partner
comes into your office every day and says “I’ll buy you out OR sell you my share
for $X”. How would you think of such a fellow? First, it’s obvious that he doesn’t
care about the business, one way or the other. Worse, as the days and years go
by, you begin to wonder about his mental state. Some days, when he’s calm and
confident, his price is high. Other days, when he’s agitated and nervous, it’s low.
He’s always watching the news, trying to predict what will happen next. Trouble
is, he is the news. It’s a sad state of dementia. Like a dog chasing his shadow.
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Today, Mr. Market is a bit gloomy. Will you let him affect your future? It’s true,
the outlook for your business is never clear. Anything could happen. And
sometimes it does. Stay glued to the news long enough and the uncertainty of it
all will overwhelm you. But that’s not what an intelligent business owner does.
Intelligent business owners pay attention to their customers, have a solid plan for
getting more customers, and focus on maintaining a strong competitive
advantage. They generate consistent profit margins and maintain low debt levels.
As a result, intelligent business owners are able to dream fondly of future days
while their partner, Mr. Market, mopes.
This is how we think about investing for growth. Good businesses grow. And
we’re prepared for the moods of our unpredictable partner, Mr. Market.

Clients First
Are you prepared? Some clients are in a better position for growth than others.
Not every client is identical to the rest. A customized approach tailored to each
client best determines whether a conservative approach is appropriate or not.
This requires good communication. We gather information and present a
thorough and customized plan that lines up with each client’s goals.
We keep current with our clients’ situations, monitoring and adjusting their plans
as their goals change. For example, it’s prudent to have a certain retirement age
in mind. But before you reach that age, something might derail you, such as layoff, poor health, the desire to slow down, or even change careers. We may not
anticipate every future circumstance, but we will continually map out your
future, monitor, adjust, encourage, and even inspire you to not give up on your
goals. Bottom line, whether or not you are prepared for the future depends on
the soundness of your plan.
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An Experienced Guide
Some people are predicting that computers, or “robo-advisors,” will replace the
need for financial advisors. Computer models can be an aid, but the nuance of
each person’s situation really calls for a knowledgeable guide. We see more online
tools to help clients with their financial planning. At our firm, clients have their
own personal website where they can track everything – their investments,
including banking and savings that are not held with us, their spending, their
budget, their estate planning documents, their insurance, and other financial
information, all in the context of the financial plan that we help them to
formulate.
Financial planning and investment management require time, temperament, tools
and training. The tools alone will never be enough. Think about designing a line of
women’s clothing. And let’s say it’s navy blue. When the fabric is manufactured,
the color of the dye has to be customized. If you use the same dye on cotton yarn
for a knitted sweater, and on a cotton blend for slacks, it will be close, but it won’t
be a true match. The dye absorbs differently with different fabrics, and reflects
light differently. It may be okay for a discount retailer to have a match that is
“close enough” when they are matching their fabrics, but a famous designer will
want a precise match. It requires a human eye.
Unlike with clothing, with planning and investing, seemingly minute mismatches
can be highly problematic. As your wealth grows, having an advisor whose fulltime job is to come alongside you and provide counsel becomes more important.
Are you satisfied with a financial plan that is “close enough?” Or do you want a
customized plan that is a precise match for you? Our clients like the idea that they
are the CEO, and we are their personal CFO, customizing their investments and
keeping their goals top of mind.

KATHY HEALY, CFP®
WEALTH MANAGEMENT ADVISOR
Kathy has an MBA from the University of Alabama
at Birmingham, and 17 years of experience in
banking, insurance, and financial management.
She also holds the CERTIFIED FINANCIAL
PLANNER™ designation, and completed the
coursework through the Terry College of Business,
University of Georgia.
In 2012, she founded Healy Wealth Management,
LLC, with the goal of making a difference for
clients, one person at a time. Investment
management is part of the overall wealth
management services the firm provides, along
with comprehensive financial planning.
In 2013, Healy Wealth Management became a
member of Integrated Financial Group (IFG), a
consortium of independent financial planners.
Before a company is invited to become a member,
there is a rigorous vetting process. The culture
fostered in this dynamic group is a passionate
commitment to clients and to our profession. The
ideas, innovation, and brain power that come
from being part of IFG benefit our clients and set
us apart as a group.

Healy Wealth Management, Integrated Financial
Group, and IFG Advisory, LLC are separate entities
from LPL Financial. Securities are offered through LPL
Financial. Investment advisory services are offered
through IFG Advisory, LLC, a registered Investment
Advisor.

