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In a recent ranking of the wealthiest people on earth by Forbes Magazine, Warren Buffett 

of Berkshire Hathaway ranked fourth with a net worth of $58 billion.  He fell behind 

Amancio Ortega, the secretive Spanish founder of the world’s largest retail fashion empire, 

Zara, at $64 billion, Carlos Slim of American Movil, the Mexican telephone monopoly, at 

$72 billion, and Bill Gates of Microsoft at $78 billion. While he doesn’t currently top the 

list, as a self-made investor, Buffett is clearly one of the most successful of all time.  

Next to his father, Buffett counts Ben Graham (1894 – 1976) as the most influential person 

in his life, describing him as his teacher, employer and friend. In Graham’s most famous 

book, The Intelligent Investor, rather than cover techniques for analyzing securities, the 

book focuses on investment principles and investors’ attitudes – laws and human nature.  

As Buffett describes, Graham “brought structure and logic to a disorderly and confused 

activity”.   And yet, Graham’s most basic principle of value investing - paying less than 

something is worth - as Buffet later pronounced, “either takes immediately with people or 

it doesn’t take at all…” 

Value investing’s first priority is to not lose money.  Perhaps that’s why it doesn’t “take” 

with everybody.  After all, the purpose of investing is to make money.  But unless one 

remains wary of permanent losses, it’s all too easy to fall prey to over-priced investments 

that are destined to disappoint.  Instead, value investors seek to buy businesses on sale. 
 

 

As a Chartered Financial Analyst equipped 
with a Wharton MBA and over 25 years of 
experience, John recently joined Healy 
Wealth Management in order to better 
serve his clients. Healy Wealth 
Management is an independent, full 
service firm dedicated to helping 
individuals, families, and small business 
owners develop and follow personalized 
strategies to pursue their goals.   In this 
mission, his new firm is affiliated with 
Integrated Financial Group (IFG) and 
associated with LPL Financial (LPL).  IFG 
has been chosen by the Atlanta Business 
Chronicle as one of Atlanta’s Top 25 
Financial Planning & Advisory Firms since 
2004 based on assets under advisement. 
LPL is the largest independent broker-
dealer in the nation, as reported by 

Financial Planning magazine, June 1996-
2014, based on total revenue. 
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What will the market do over the next three months?  Twelve months?  We don’t know.  It 

may continue to rally, trade flat, decline slowly, or drop suddenly.  Today’s market is driven 

mainly by central banks’ suppression of interest rates, which everyone knows won’t last 

forever.  The big question is whether the impending exit from this policy will trigger a 

major market disruption or not.  While we think it’s inevitable, we have no idea when, or 

from what level, it will occur.  So determining whether you can afford to ride it out, both 

financially and emotionally, with a long-term perspective, is more critical than ever.   

 

Even at today’s market highs, if you had to pick one asset class and stick with it for ten 

years, we see stocks as the obvious choice.  For those who can’t take the risk of being fully 

invested in stocks, diversifying into bonds is the traditional strategy.  But that might not 

work today.  Yields are too low and risk is too high.  Instead, we believe one could 

participate in the stock market, yet mitigate risk in other ways.  Depending on each client’s 

specific situation, we will do this.  We create and manage portfolios with the goal of 

achieving an optimal balance of long-term growth and short-term safety.   

 

Please contact us if you would like to find out more about our strategy of disciplined value 

investing, customized risk, and mitigating losses in the event of a sharp or sudden 

correction in the market.  We can’t promise you a ranking in Forbes, but we can help you 

act like those on the list.  It’s not about forecasting the economy or the markets.  Again, it’s 

about buying quality businesses on sale. 

 

No Crystal Ball 



 

 

 
 

 

 

 

Kathy has an MBA from the University of Alabama at 

Birmingham, and over 15 years of experience in banking, 

insurance, and financial management. 
 

“Having worked on both ends of the spectrum, e.g., in 

very large corporations and as an independent 

advisor, our partnership with Integrated Financial 

Group and association with LPL Financial is the 

perfect combination of bench strength and 

independence necessary for implementing 

personalized strategies with clients.” 
 
 While the hallmark of our practice is investment 

management, an overall picture of your financial 

situation, including Risk Management, Cash Flow, Estate 

Planning, and Tax Planning is critical to the effective 

management of your wealth.  We work with clients to 

make sure all areas are addressed.  If your health 

insurance has lapsed, for example, one trip to the 

emergency room could hit your portfolio with a loss 

greater than a bad year on Wall Street.  Adequate life 

insurance will help your family or small business be 

financially protected at your death.  We can evaluate 

your insurance needs and make recommendations.  We 

also work with your accountant and/or attorney as 

necessary on planning for taxes, including your estate. 

 

 

 

With the stock market breaking new highs and quality bonds offering paltry 

income, investors face prospects of lower long-term returns from stocks, higher 

short-term risk in stocks, and negative long-term returns from bonds after inflation. 

Because it worked in 2013 even as bonds fell, most financial advisors continue to 
rely on the old paradigm of managing risk through balancing portfolios between 
stocks and bonds.  Others have added “alternative assets” to the mix in order to 
address the possibility of both a stock market collapse AND a commensurate sell-
off in the bond market (the worst of both worlds).   
 
At Healy Wealth Management, rather than pass along higher fees to our clients by 
outsourcing the investment process, we design diversified portfolios with hedged 
positions added directly.   This requires more resources on our end and more 
“hands on” involvement.   But most importantly, it aims to keep more of our 
clients’ money at work in what we see as the best asset class for the long-run, 
stocks.   

 
 

 

 

 

 

 

 

 

 

The opinions voiced in this material are for general information only and are not intended to 

provide specific advice or recommendations for any individual.  

• No strategy ensures success or protects against a loss. 

•Past performance is no guarantee of future results. 

•There is no guarantee that a diversified portfolio will enhance overall returns or outperform 

a non-diversified portfolio. Diversification does not protect against market risk.  

•Bonds are subject to market and interest rate risk if sold prior to maturity. Bond values will 

decline as interest rates rise and bonds are subject to availability and change in price.  

•Stock investing involves risk including loss of principal. 

KATHY HEALY, MBA 
WEALTH MANAGEMENT ADVISOR 

 

 

Healy Wealth Management, Integrated Financial 

Group, and IFG Advisory, LLC are separate entities 

from LPL Financial.  Securities are offered through 

LPL Financial.  Investment advisory services are 

offered through IFG Advisory, LLC, a registered 

Investment Advisor. 

Preserving and Growing Your Wealth Today 


