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2017 Market Performance 01/01/2017 to 04/30/2017 
 
DJIA ^DJI Up 5.96%  
S&P 500 ^GSPC Up 6.49%   
NASDAQ ^IXIC Up 12.34% 
Russell 2000 ^ RUT Up 3.19%  
 
* Index performance does NOT include  
any fees (Gross of fees)  
 
Source: http//finance.yahoo.com 
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If only money came with instructions. If it did, the route toward wealth would be clear and direct. 
Unfortunately, many people have inadequate financial knowledge, and for them, the path is more ob-
scure.   
   
Are most people clueless about financial matters? That depends on what gauge you want to use to 
measure financial knowledge. The U.S. ranked fourteenth in Standard & Poor’s 2015 Global Financial 
Literacy Study, with just 57% of the country’s population estimated as financially literate.1 
   
Obviously, the other 43% of Americans have some degree of financial understanding – but it is mixed 
with a degree of incomprehension. Witness some examples: 
   
*A recent LendU survey found that nearly half of college students carrying student loans thought those 
debts would eventually be forgiven if left unpaid. 
 
*This year, Fidelity Investments asked Americans the following question in a multiple-choice quiz: “If 
you were able to set aside $50 each month for retirement, how much could that end up becoming 25 
years from now, including interest, if it grew at the historical stock market average?” The correct answer 
was $40,000, but just 16% of respondents got it right. Another 27% guessed $15,000 (i.e., 50 x 12 x 25,  
as if interest was not a factor).   
 
*Only 42% of those quizzed by Fidelity knew that withdrawing 4-5% a year from retirement savings is 
commonly recommended. Fifteen percent of those older than 55 thought they would be “safe” withdraw-
ing 10-12% per year.         Continued on next page... 

The Importance of Financial Literacy 
Too few Americans understand personal finance fundamentals. 
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*The S&P 500 has returned positively in 30 of the last 35 years. Just 8% of those answering Fidelity’s 
quiz guessed this.2,3 
      
Apart from these examples, consider another one at the macro level. According to the latest  
National Financial Capability Study from FINRA (the Financial Industry Regulatory Authority), only 
about a third of Americans younger than 40 understand the basic financial concepts of compounding, 
inflation, and risk diversification.1 
  
Statistics aside, think about how a lack of financial acumen hurts people’s chances to build or protect 
wealth. How about the employee who skips retirement plan enrollment at work, mistakenly thinking 
that a tax-advantaged retirement account is the same as a bank account? Or the small business owner 
puzzled by cash flow and profit-and-loss statements? Or the young borrower who fails to grasp the long-
run consequences of only making interest payments on a credit card or loan?  
       
Financial professionals continually educate themselves. They stay on top of economic, tax law, and mar-
ket developments. Investors should as well. Ten or twenty years from now, you may find yourself in an 
entirely different place financially – who knows? The economy, the Wall Street climate, and even the 
investment opportunities before you could all differ from what you see today. If your financial 
knowledge is ten or twenty years out of date, you risk being at a disadvantage.   
  
Financial literacy is not about prevention, but instead about empowerment. The more you un-
derstand about personal finance, the more potential you give yourself to make smart money decisions.   
  
Citations. 
1 - marketwatch.com/story/should-colleges-require-a-financial-literacy-class-2017-04-03/ [4/3/17] 
2 - investopedia.com/news/3-ways-improve-financial-literacy/ [4/21/17]  
3 - marketwatch.com/story/most-americans-failed-this-eight-question-retirement-quiz-2017-03-23 [3/23/17] 

Ways the Middle Class Can Make a Difference for Charity 
You don’t need to be wealthy to make an impact & get a win-win. 

Do you have to make a multimillion-dollar gift to a charity to receive immediate or future financial benefits? No.  
Consider the following options, which may bring you immediate or future tax deductions. 
   
Partnership gifts. These gifts are made via long-term arrangements between donors and recipient charities or non-
profits, usually with income resulting for the donor and an eventual transfer of the principal to the charity at the donor’s 
death. 
   
For example, a charitable remainder trust allows you to pay yourself a dependable income (perhaps for life) derived 
from assets placed within the trust. When you die or the trust term ends, the remaining trust principal can go to charity. 
A charitable lead trust works the opposite way. It makes annual, charitable gifts, giving you the potential to reduce gift 
and estate taxes; your beneficiaries get the leftover trust assets at the end of your life or the trust term.1 
   
If you don’t have enough funds to make one of these trusts worthwhile, you might opt to invest some of your assets in 
a pooled income fund. Your charitable gift goes into a “pool” of assets invested by the money manager of a charity or 
university endowment fund; you get an income stream from the fund for life (which varies yearly per the fund’s return). 
Eventually, the principal amount of your gift goes to the school or charity.2  

Continued on next page… 
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If you like the idea of a family foundation, but don’t quite have the money and don’t want the bureaucracy, you could 
consider setting up a donor-advised fund with the help of a community foundation. You make an irrevocable contribu-
tion to a third-party fund; in the process, you get an immediate, charitable income-tax deduction and decrease the size 
of your taxable estate. The fund invests the cash or securities for you; the invested assets grow without being taxed. 
True to the name, you can advise the fund sponsor (i.e., the financial company administrating the fund) where dona-
tions should go, but the sponsor will have the final say.2,3 
   
Lifetime gifts. These are charitable gifts in which the donor retains no powers or other controls over the gift once it is 
made. You simply give money away or relinquish ownership of assets. Lifetime gifts include outright donations of cash 
and gifts of appreciated assets, such as stocks or collectibles. Donating cash has a drawback: the charitable tax deduc-
tion on a cash gift to a charity is commonly capped at 50% of your adjusted gross income (AGI).4 
  
Alternately, if you donate appreciated securities that you have held for at least a year to a qualified charity or non-
profit, you may be able to take an immediate income-tax deduction for their fair market value, and you will also avoid 
capital gains tax that would come from selling them. If you donate a car, a boat, a valuable artwork, or some other big-
ticket item to a qualified charity, you are also in line to take an immediate income-tax deduction for its full, fair market 
value – but if the car, boat, or collectible is worth more than $5,000, an appraisal may be needed before the gift can be 
made.4 
   
Similarly, you can transfer a real estate deed to a qualified charity in exchange for tax breaks and avoid capital gains 
taxes that may result from a property’s sale. If you have held the appreciated property for at least a year, the full value 
of the asset is deductible, but limited to 30% of your AGI.5  
   
Estate gifts. These are deferred gifts you make after your lifetime – without impact on your current lifestyle. You can 
make a bequest to a charity through your will or a revocable living trust, which can reduce your taxable estate. A gift of 
a paid-up life insurance policy to a university or qualified charity can give you an immediate income-tax deduction equal 
to its replacement value. You can also gift an IRA or retirement plan account to a qualified charity or non-profit organi-
zation upon your death.2,6 
   
The caveats. If your income increases, you may face limits on the charitable gifts you can deduct. The I.R.S. says that 
your charitable deductions for any tax year cannot be more than 50% of your AGI (possibly 30% or 20% depending on 
the nature of your gifts). But if you exceed such limits, the I.R.S. lets you carry forward excess contributions for up to 
five years.5 
   
Would you like to learn more? Okay, so they may not name a hospital wing or a library after you, but your charita-
ble gifting can have real effect, even if you don’t have a fortune. Keep in mind that your unique circumstances need to 
be weighed before making any decision. As with all tax and estate planning, please consult your financial advisor, attor-
ney, or tax advisor to affirm your degree of potential benefit from charitable deductions. 
 
Citations. 
1 - gobankingrates.com/retirement/revocable-irrevocable-trusts-trust-accounts/ [9/30/16] 
2 - wellsfargoadvisors.com/estateguide/charitable-giving.htm [4/5/17] 
3 - cnbc.com/2016/12/12/donor-advised-funds-can-be-great-if-you-know-the-rules.html [12/12/16] 
4 - tinyurl.com/nx25l8k [12/29/16] 
5 - wwcgift.org/giftlaw/glawpro_subsection.jsp?WebID=GL1999-0001&CC=1&SS=1&SS2=3 [4/6/17] 
6 - bam.org/support/legacy-giving/life-insurance-and-retirement-plans [4/6/17] 
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Some spouses share everything with each other – including 

the smallest details of their personal finances. Other spouses 

decide to keep some individual financial decisions and details 

to themselves, and their relationship is just fine.    

  

Just as a marriage requires understanding, respect, and com-

promise, so does the financial life of a married couple. If you 

are marrying soon or have just married, you may be surprised 

(and encouraged) by the way your individual finances may 

and may not need to change. 

  

If you are like most single people, you have two or three 

bank accounts. Besides your savings account and your check-

ing account, you may also have a “dream account” where you 

park your travel money or your future down payment on a 

home. You can retain all three after you marry, of course – but 

when it comes to your expenses, you have a fundamental de-

cision to make.  

  

After you marry, the two of you may also find it best to have 

three checking accounts. Yours, mine, and ours? Essentially. 

A joint account can be set up specifically for household ex-

penses, with each spouse retaining an individual checking 

account. Of course, each spouse might also maintain an indi-

vidual savings account.  

  

Do you want to have a joint bank account? The optimal move 

is to create it as soon as you marry. Some newlyweds find 

they need a joint bank account only after some financial trial-

and-error; they would have been better off starting out mar-

ried life with one.    

    

If you only have individual checking accounts, that forces 

some decisions. Who pays what bill? Should one of you pay 

most of the bills? If you have a shared dream (like buying a 

home), how will you each save for it? How will you finance or 

pay for major purchases?  

  

It is certainly possible to answer these money questions with-

out going out and creating a joint account. Some marrying 

couples never create one – they already have a bunch of ac-

counts, so why add another? There can be a downside, 

though, to not wedding your finances together in some fash-

ion.  

  

Privacy is good, but secrecy can be an issue. Over time, that 

is what plagues some married couples. Even when one 

spouse’s savings or investments are individually held, effects 

from that individual’s finances may spill into the whole of the 

household finances. A spouse who has poor borrowing or 

spending habits, an addiction, a sudden major debt issue, or 

an entirely secret bank account may be positioning himself or 

herself for a money argument. The financial impact of these 

matters may affect both spouses, not just one. 

  

A recent Ameriprise Financial survey of 1,500 couples found 

that nearly a third of them argued about money matters at 

least once per month. About 70% of the respondents in that 

survey reported making purchases without informing their 

spouse or partner. Seventy-three percent said that they made 

money decisions differently than their better half did. In 

households like these, a little communication could help put 

both spouses or partners on the same page.1   

  

So above all, talk. Talk to each other about how you want to 

handle the bills and other recurring expenses. Discuss how 

you want to save for a dream. Chat about the way you want 

to invest and the amount of risk and debt you think you can 

tolerate. Combine your finances to the degree you see fit, 

while keeping the lines of communication ever open. 

 
Citations. 

1 - bloomberg.com/news/features/2016-09-29/couples-can-spy-on-

each-other-s-spending-with-this-new-bank-account [9/29/16] 

Combining Your Finances When You Marry 
How separate (or intertwined) should your financial lives be? 


