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We feel communication is very important. These monthly e-Newsletters are a general way for us to be in touch with you.
Sometimes you may read an article and this will generate a call to our office with a specific question to be answered.

We want to encourage you to call anytime to update your financial picture. We want you to call our office when you
move, when you change jobs, or if anything in your lives cause a change that may impact your finances. Your finances
should be reviewed at least once per year for fine tuning. Don't wait for an event to call us. Call our office to schedule a
review. Regular reviews can help you stay focused on your long-term goals. As a result, you may be less inclined to make
emotion-based investment decisions that may adversely impact on your financial future.

If you have an LPL Financial -retirement account that contains GNMA bonds, by now you should have received thenon
first of TWO 2012 LPL Financial 1099 forms, with the last one expected to be mailed around March 15 . Both of themth

are needed for the preparation of your 2012 income tax return.For those with GNMA bonds in an LPL Financial non
-retirement account, I just want to point out an important tax benefit to you (which you should point out to the preparer of
your tax return). On  of your 2012 LPL Financial 1099 Form, line #9, there is a figure shown as "Accrued Incomepage 2
Purchased". This should be placed as a  on Schedule B (Interest Income), with LPL Financial as theseparate entry
"Payer", followed by the words "Accrued Interest Purchased", and then the dollar amount entered as a  tonegative figure
be . This will minimize your taxes.subtracted

If you or your preparer have any questions, please call or email.

Please call our office to see if you qualify to make a 2012 Roth IRA contribution. If you are still working and meet the
IRS income guidelines for contributing to a Roth IRA, now is a good time to think about funding your Roth IRA for
2012. You have until April 15, 2013 to make your 2012 Roth IRA contribution. Many of our clients have Roth IRA's in
place; it is very easy to mail in a check or set up an automatic monthly investment process on your account. Please call to
get more information.

Finally, unlike our clients, nearly 44% of Americans don't have enough savings to cover basic expenses for more than
three (3) months in the event of a financial emergency. Almost one-third of Americans have no savings at all.* You
should be proud that you have the discipline to not be part of these groups.

We always appreciate referrals from our satisfied clients. Please consider referring your friends, business partners, and
family members. We welcome the opportunity to serve the people you care about. All of your information will be kept
confidential, and the time we devote to serving you will not be diluted. Please visit our website (www.stevenfeiertag.com
) and if you like what you see, pass this on to your contacts. Thank you for your continued business and support.

As the winter comes to a close, we want to wish you a productive spring. Don't forget to get your financial seeds planted
early.

Feiertag Financial Services

Steven I Feiertag, CFP®

Registered Representative, LPL Financial

2107 Reston Circle

Royal Palm Beach, FL 33411

800-252-4276

steven.feiertag@LPL.com

www.stevenfeiertag.com

Securities offered through LPL Financial. Member FINRA/SIPC.

This information is not intended to be a substitute for specific individual tax advice. We suggest that you discuss your
specific tax issues with a qualified tax advisor.

The opinions voiced in this material are for general information only and are not intended to provide specific advice or
recommendations for any individual.

* THE WEEK, February 15, 2013.

LPL Tracking # 1-143240

http://www.stevenfeiertag.com/
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Many preretirees falsely
believe that there is
nothing they can do to
build retirement assets,
and as a result, do
nothing.

Retirement Planning Tips for Fifty-Somethings

 
Entering your 50s and behind in your retirement planning goals? Don't fret. You've still got time to get your financial
plan back on track.

There are many steps that older investors can take to better prepare themselves financially for retirement. Here are six tips
that may help you make the most of your final working years.

Catch up. If you have access to a 401(k) or other workplace-sponsored plan, make the $5,500 catch-up
contribution that is available to participants aged 50 and older. Note that you are first required to contribute the
annual employee maximum, $17,500 for 2013, before making the catch-up contribution.
Fund an IRA. Investors aged 50 and older can contribute $6,500 annually (the $5,500 annual contribution plus
an additional catch-up contribution of $1,000). An investor in his or her 50s who contributes the maximum
amounts to both a 401(k) and an IRA could accelerate retirement savings by more than $25,000 a year.
Consider dividends. If you do not have access to a workplace-sponsored retirement plan, or you already
contribute the maximum to your qualified retirement accounts, consider stocks that offer dividend reinvestment.1 

Reinvesting your dividends can help to grow your account balance over time.
Make little cuts. Consider how you can trim expenses while continuing to enjoy life. Some suggestions for quick
savings: Eliminate or reduce premium cable channels that you do not watch, memberships that you do not use
regularly, and frequent splurges on dining out or coffee runs. An extra $100 a month saved today could make a
big difference down the road.
Review strategies for postponing retirement. You may be able to learn new skills that could increase your
marketability to potential employers. Even a part-time job could reduce your need to deplete retirement assets.
Don't give up. Many preretirees falsely believe that there is nothing they can do to build retirement assets, and as
a result, do nothing. Remember that you control how much you invest, and in many areas, how much you spend.
Make a plan -- and stick with it.

Investing in stocks involves risk, including loss of principal.1

© 2013 S&P Capital IQ Financial Communications. All rights reserved.

1-044969
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If you are not able to
manage the process
yourself, consider getting
help from a real estate
professional, a
contractor, or others.

Selling a Home in a Depressed Market

 
For many households, home equity is an important component of net worth and accessing home equity frequently
involves selling a house. While selling a home in a depressed market is challenging, it is possible when homeowners plan
appropriately. The process may start several months before the house formally goes on the market. The key is to view
your property objectively as a potential buyer would. If viewing your property objectively is not easy for you, a real estate
professional may be able to help.

You may be able to sell your home in a depressed market by pricing it appropriately, conducting necessary repairs before
your home is listed for sale, and enhancing eye appeal.

Structural Repairs: Take an inventory of items that are broken or outdated and could potentially emerge as
issues during a home inspection. Windows or doors that will not open easily, peeling paint, shingles falling off a
house or garage, and similar issues convey the impression that the owner does not pay attention to a property. By
fixing these or other items before putting the house on the market, you are eliminating something that a potential
buyer could use as leverage in negotiating a lower price. If you forego repairs and attempt to sell your house as a
handyman special, you may need to price it accordingly and it may take longer to sell. Many potential buyers are
not looking for a fixer-upper and will only consider properties that are in move-in condition.
The Right Price: Setting an initial asking price that is too high may cause your house to sit on the market longer
than it otherwise would. Either on your own or with help from a real estate professional, review selling prices of
comparable properties in your neighborhood. Buyers are likely to look at many properties before extending an
offer, and it may be to your advantage to price your home equal to or slightly below comparable offerings if you
want a quick sale.
Eye Appeal: Go beyond structural repairs and try to create as much eye appeal as possible. If you store large
items, such as building materials or a boat, try to locate them elsewhere while the house is on the market. The
illusion of extra space will appeal to many buyers. Clean out your garage, porches, basement, attic, and other
storage spaces and discard items you no longer use. Tidy up counters, mantels, and display areas. Keep up with
lawn mowing, snow shoveling, weeding, and other landscaping chores. Consider purchasing potted flowers or
other items that could improve the appearance of your deck or porch. If you lack the time for home maintenance,
consider hiring a cleaning service or lawn maintenance company before your home is advertised for sale.

If the local real estate market is not in your favor, try capitalizing on areas that you can control to move your house in a
depressed market.

© 2013 S&P Capital IQ Financial Communications. All rights reserved.

Tracking #1-052349



The opinions voiced in this material are for general information only and are not intended to provide specific advice or
recommendations for any individual. To determine which investment(s) may be appropriate for you, consult your
financial advisor prior to investing. All performance referenced is historical and is no guarantee of future results. All
indices are unmanaged and cannot be invested into directly.

LPL Financial, Member FINRA/SIPC
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