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2016 Market Performance 01/01/2017 to 02/28/2017 
 
DJIA ^DJI Up 5.31%  
S&P 500 ^GSPC Up 5.57%   
NASDAQ ^IXIC Up 8.22% 
Russell 2000 ^ RUT Up 3.75%  
 
* Index performance does NOT include  
any fees (Gross of fees)  
 
Source: http//finance.yahoo.com 
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About 70% of taxpayers receive sizable refunds from the Inter-
nal Revenue Service. Just how sizable? The average refund totals 
about $2,800.1 
  
What do households do with that money? It varies. Last year, 
consumer financial services company Bankrate asked Americans 
about their plans for their federal tax refunds. Thirty-one percent of 
the respondents to Bankrate’s survey said that they would save or 
invest those dollars, and 28% indicated they would attack their debts 
with the money. Another 27% said they would buy food with that cash 
or use it to pay utility bills. Just 6% said they would earmark their 
refunds for shopping sprees or vacations.2 
     
So, according to those survey results, about six in ten people who get a 
refund will use it to try and improve their personal finances. You 
could follow their example. 
     
Do you have an adequate emergency fund? If not, maybe you 
could strengthen it with your refund. If you have no such fund at all, 
your refund gives you an opportunity to create one. 
  
You might use your refund to pay off your worst debts. High-
interest debts, in particular – if you pay off a debt that carries 16% 
interest, getting rid of that liability is, effectively, like getting a 16% 
return. If you lack an emergency fund, you should create that first, 
then think about reducing your debt. Paying debt down without an 
emergency fund or some reservoir of savings just sets you up for 
quickly accumulating more debt. 
  
If you own a home, you may want to consider making a thirteenth 
mortgage payment before 2017 ends. Putting your refund to work that 
way may make more sense financially than putting it in the bank, 
given the minimal interest rates on so many deposit accounts today. 
  

You could pay insurance premiums with the funds. An IRS re-
fund of around $3,000 could go a long way. If you have put off buying a 
term or permanent life policy, your refund might make insuring your-
self easier. 
  
Could you invest the money the IRS returns to you? You could 
increase (or max out) your annual retirement plan contribution with it 
or simply direct it into another type of investment account. Whether 
the savings or investment vehicle is tax-advantaged or not, you have a 
chance to make that lump sum grow with time. 
  
Aside from investing in equities or debt instruments, you could take 
your refund and invest in yourself. Maybe you might use it to start a 
business or support a business you already own. It could also be spent 
on education. Think of these options as “indirect investments” that 
might help you or your household grow wealthier one day. 
    
Lastly, remember what a federal or state tax refund repre-
sents. It is a percentage of your earnings that the government holds 
back, in the event that you owe it in taxes. If you repeatedly get a 
refund, you might want to carefully adjust your W-4 withholding, so 
that your paychecks are larger during the year.3   
 
Citations. 
1 - azcentral.com/story/money/business/consumers/2017/01/21/tax-
season-6-things-to-know/96776554/ [1/21/17] 
2 - thestreet.com/story/13523031/2/why-you-should-invest-your-tax-
refund-instead-of-spending-it.html [4/8/16] 
3 - turbotax.intuit.com/tax-tools/tax-tips/IRS-Tax-Forms/Top-5-
Reasons-to-Adjust-Your-W-4-Withholding/INF14437.html [2/9/17] 

What Could You Do With Your Tax Refund? 
Instead of just spending the money, you could plan to pay yourself. 
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Robo-Advisors vs. Human Advisors 
If an investor chooses a non-human financial advisor, what price could they end up paying? 

Investors have a choice today that they did not have a decade ago. They can seek investing and retirement planning guidance from a 
human financial advisor or put their invested assets in the hands of a robo-advisor – a software program that maintains their portfolio. 
     
Why would an investor want to leave all that decision making up to a computer? In this era of cybercrime and “flash crashes” on Wall 
Street, doesn’t that seem a little chancy?  
   
No, not to the financial firms touting robo-advisors. They are wooing millennials, in particular. Some robo-advisor accounts offer very 
low minimums and fees, and younger investors who want to “set it and forget it” or have their asset allocations gradually adjusted with 
time represent the prime market. In the 12 months between July 2014 and July 2015 alone, invested assets under management by  
robo-advisors more than doubled.1 
   
Even so, only 5% of investors responding to a recent Wells Fargo/Gallup survey said they had used a robo-advisor, and fewer than half 
those polled even knew what a robo-advisor was.2 
   
A cost-conscious investor may ask, “What’s so bad about using a robo-advisor?” After all, taxpayers and tax preparers use tax prep 
software to fill out 1040 forms each year, and that seems to work well. Why shouldn’t investors rely on investment software? 
       
The problem is the lack of a human element. Investors at all stages of life appreciate when a financial professional takes time to  
understand them, to know their goals and their story. A software program cannot gain that understanding, even with input from a  
questionnaire. 
        
The closer you get to retirement age, the less appealing a robo-advisor becomes. The software they use can’t yet perform retirement 
planning – and after 50, people have financial concerns far beyond investment yields. Investment management does not equal  
retirement planning, estate planning, or risk management.2  
  
Additionally, robo-advisors have never faced a bear market. They first appeared in 2010. Passive investment management is one of 
their hallmarks. How adroitly will their algorithms respond and rebalance a portfolio when the bears come out? That has yet to be seen.2   
   
Does a robo-advisor have a fiduciary duty? Many investment and retirement planning professionals assume a fiduciary role for their 
clients. They have an ethical and legal duty to provide advice that is in the client’s best interest. How many robo-advisors have  
developed the discernment to do this?3   
    
The robo-advisor “revolution” may be fleeting. Why, exactly? The whole robo-advisor business model may invite the demise of many 
of these firms. Robo-advisors pride themselves on low account fees, but as CNBC reports, those fees are now so minimal that many  
robo-advisors are having a hard time making back their client acquisition costs. Ultimately, robo-advisors may be remembered for the 
way they stimulated the financial services giants to offer low-minimum, low-cost investment tools.4  
  
In fact, hybrid platforms have also emerged. Some robos now offer investors the chance to talk to a real, live financial advisor as well as 
actual financial planning services when an account balance surpasses a certain threshold. At the same time, some of the major broker-
ages have introduced robo-advisor investment platforms with potential human interaction to compete with the upstart investment firms 
that challenged their old-school approach.5 
  
It appears the traditional approach of working with a human financial advisor may be hard to disrupt. The opportunity to draw on expe-
rience, to have a conversation with a professional who has seen his or her clients go through the whole arc of retirement, is so essential.  
  
Some investors will never talk to a financial advisor in their lives. Just why is that? TIAA (formerly TIAA-CREF) surveyed 2,000 adults 
online and found some answers. Of those who hadn’t consulted financial advisors: 55% feared it would be too expensive, and 49% said it 
was “hard to know which sources or whom I can trust.” Forty percent were unsure of what questions to ask a financial professional, and 
38% said that it would be awkward discussing their finances with someone else.1 
  
These responses point to uncertainty about the process of financial and retirement planning. The process is really quite worthwhile, 
quite illuminating, and quite helpful. It is not just about planning to improve “the numbers,” it is also about planning ways to sustain 
and improve your quality of life.  
 
Citations. 
1 - tinyurl.com/hso3ahk [2/28/16] 
2 - time.com/money/4616753/robo-advisor-online-financial-planning-advice/ [1/18/17] 
3 - investopedia.com/terms/f/fiduciary.asp [2/21/17] 
4 - cnbc.com/2016/06/14/is-the-twilight-of-the-robo-advisor-already-at-hand.html [6/14/16] 
5 - forbes.com/sites/katherynthayer/2017/02/15/why-betterment-added-a-human-touch-to-its-roboadvisor-tool/ [2/15/17] 
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Why do people open up Health Savings Accounts in conjunction with high-deductible health insurance plans? Well, here are some of 
the compelling reasons why younger, healthier employees decide to have HSAs. 
    
#1: Tax-deductible contributions. These accounts are funded with pre-tax income – that is, you receive a current-year tax  
deduction for the amount of money you put into the plan. Your annual contribution limit to an HSA depends on your age and the 
type of high-deductible health plan (HDHP) you have in conjunction with the account. For 2017, limits are set at $3,400 (individual 
plan) and $6,750 (family plan). If you are 55 or older, those limits are nudged $1,000 higher.1,2 
    
#2: Tax-free growth. In addition to the perk of being able to deduct HSA contributions from gross income, the interest on an HSA 
grows untaxed. (It is often possible to invest HSA assets.)3 
    
#3: Tax-free withdrawals (as long as they pay for health care costs). Under federal tax law, distributions from HSAs are  
tax-free as long as they are used to pay qualified medical expenses.4 
    
Add it up: an HSA lets you avoid taxes as you pay for health care. Additionally, these accounts have other merits. 
    
You own your HSA. If you leave the company you work for, your HSA goes with you – your dollars aren’t lost.5 
    
Do HSAs have underpublicized societal benefits? Since HSAs impel people to spend their own dollars on health care, the  
theory goes that they spur their owners toward staying healthy and getting the best medical care for their money.  
   
The HSA is sometimes called the “stealth IRA.” If points 1-3 mentioned above aren’t wonderful enough, consider this: after 
age 65, you may use distributions out of your HSA for any purpose; although, you will pay regular income tax on distributions that 
aren’t used to fund medical expenses. (If you use funds from your HSA for non-medical expenses before age 65, the federal  
government will hit you with a 20% withdrawal penalty in addition to income tax on the withdrawn amount.)1,2 
     
In fact, you can even transfer money from an IRA into an HSA – but you can only do this once, and the amount rolled over applies to 
your annual IRA contribution limit. (You can’t roll over HSA funds into an IRA.)1 
  
How about the downside? In the worst-case scenario, you get sick while you’re enrolled in an HDHP and lack sufficient funds to 
pay medical expenses. It is worth remembering that HSA funds don’t pay for some forms of health care, such as non-prescription 
drugs.5  
  
You also can’t use HSA funds to pay for health insurance coverage before age 65, in case you are wondering about such a move. 
After that age limit, things change: you can use HSA money to pay Medicare Part B premiums and long-term care insurance  
premiums. If you are already enrolled in Medicare, you can’t open an HSA; Medicare is not a high-deductible health plan.1,5  
       
Even with those caveats, younger and healthier workers see many tax perks and pluses in the HSA. If you have a dependent child 
covered by an HSA-qualified HDHP, you can use HSA funds to pay his or her medical bills if that child is younger than 19. (This also 
applies if the dependent child is a full-time student younger than 24 or is permanently and totally disabled.)2  
     
Who is eligible to open up an HSA? You are eligible if you enroll in a health plan with a sufficiently high deductible. For 2017, the 
eligibility limits are a $1,300 annual deductible for an individual or a $2,600 annual deductible for a family.2 
     
Your employer may provide a match for your HSA. If an HSA is a component of an employee benefits program at your  
workplace, your employer is permitted to make contributions to your account.5 
     
With the future of the Affordable Care Act in question, and more and more employers offering HSAs to their employees, perhaps  
people will become more knowledgeable about the intriguing features of these accounts and the way they work.   
 
Citations. 
1 - thebalance.com/hsa-vs-ira-you-might-be-surprised-2388481 [10/12/16] 
2 - shrm.org/resourcesandtools/hr-topics/benefits/pages/irs-sets-2017-hsa-contribution-limits.aspx [5/2/16] 
3 - tinyurl.com/hhpdb3y [1/27/17] 
4 - marketwatch.com/story/a-health-savings-account-could-power-your-retirement-2017-01-13 [1/13/17] 
5 - nerdwallet.com/blog/taxes/health-savings-accounts/ [3/23/15] 

The Advantages of HSAs 
Health Savings Accounts offer you tax breaks & more. 
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When you marry or simply share a household with someone, 

your financial life changes – and your approach to managing 

your money may change as well. To succeed as a couple, you 

may also have to succeed financially. The good news is that is 

usually not so difficult. 

   

At some point, you will have to ask yourselves some money 

questions – questions that pertain not only to your shared  

finances, but also to your individual finances. Waiting too long to 

ask (or answer) those questions might carry an emotional price. 

In the 2016 TD Bank Love & Money survey of 1,902 consumers 

who said they were in relationships, 42% of the respondents who 

described themselves as “unhappy” cited their number one  

financial error as “waiting too long” to discuss money matters 

with their significant other.1 

  

First off, how will you make your money grow? Investing is 

essential. Simply saving money will help you build an emergency 

fund, but unless you save an extraordinary amount of cash, your 

uninvested savings will not fund your retirement.  

  

So, what should you invest in? Should you hold any joint  

investment accounts or some jointly titled assets? One of you 

may like to assume more risk than the other; spouses often have 

different individual investment preferences.  

  

How you invest, together or separately, is less important than 

your commitment to investing. Some couples focus only on 

avoiding financial risk – to them, maintaining the status quo and 

not losing any money equals financial success. They could be 

setting themselves up for financial failure decades from now by 

rejecting investing and retirement planning.  

  

An ongoing relationship with a financial professional may  

enhance your knowledge of the ways in which you could build 

your wealth and arrange to retire confidently.   

   

How much will you spend & save? Budgeting can help you 

arrive at your answer. A simple budget, an elaborate budget, any 

attempt at a budget can prove more informative than none at all. 

A thorough, line‐item budget may seem a little over the top, but 

what you learn from it may be truly eye‐opening. 

  

How often will you check up on your financial progress? When 

finances affect two people rather than one, credit card statements 

and bank balances become more important. So do IRA balances, 

insurance premiums, and investment account yields. Looking in 

on these details once a month (or at least once a quarter) can keep 

you both informed, so that neither one of you have misconcep‐

tions about household finances or assets. Arguments can start 

when money misconceptions are upended by reality.   

     

What degree of independence do you want to maintain? Do 

you want to have separate bank accounts? Separate “fun money” 

accounts? To what extent do you want to comingle your money? 

Some spouses need individual financial “space” of their own. 

There is nothing wrong with this, unless a spouse uses such 

“space” to hide secrets that will eventually shock the other.       

       

Can you be businesslike about your finances? Spouses who are 

inattentive or nonchalant about financial matters may encounter 

more financial trouble than they anticipate. So, watch where your 

money goes, and think about ways to repeatedly pay yourselves 

first, rather than your creditors. Set shared short‐term, medium‐

term, and long‐term objectives, and strive to attain them.  

     

Communication is key to all this. In the TD Bank survey, nearly 

80% of the respondents who indicated they talked about money 

once per week said that they were happy with their relationship. 

Follow their lead and plan for your progress together.1     
 
Citations. 
1 - gobankingrates.com/personal-finance/surprising-ways-money-affects-love-
life/ [9/26/16] 

Managing Money Well as a Couple 
What are the keys in planning to grow wealthy together? 


