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 “REAL IDEAS AND GUIDANCE FOR REAL MONEY”         
 

We doubt very much that anyone has taken solace this decade in the comment “it’s only a loss on paper” that 

we’ve all heard cited at times in reference to when the stock market goes down. Given the 50% decline of 

2000-2002, and a second 50% plus decline in 2008 and early 2009, coupled with the sharp decrease in home 

valuations; the overall drop in value of people’s net worth the past few years has been much, much more than 

just a blip on their monthly statements. These have generated a significant amount of emotional impact on 

people’s plans for retirement, their feelings of personal stability and independence, and in many cases, on 

their level of worry about their career or profession.  In short, the financial implications of this decade have 

been very, very “real”.  

 

Have you ever heard a friend, colleague or teenager use the slang phrase “get real”? Well, it is the primary 

goal and objective of Preferred Planning concepts to provide you with ongoing financial ideas and guidance 

that are very “real” to today’s challenging economic environment.  That being said, “real” does not 

necessarily have to mean something negative. Of late, it is obvious from the financial bulletins and economic 

commentaries sent regularly that we collectively believe that a much higher level of risk exists right now than 

the time period from 1995-1999.  As a result, both clients and advisors have to be more aware and proactive 

than ever in the oversight of invested assets. Many of the “old rules” don’t necessarily apply right now, and 

thus people cannot take too much for granted. As a firm, we are looking forward to when the risk levels are 

more palatable, and the economic indicators trend in a positive fashion making growth investments a 

potential opportunity. However, given the unprecedented level of sovereign, corporate and personal debt that 

exists right now, it is not a time to be overly relaxed about your investments, and definitely not a time to be 

overly aggressive.  

 

It is not our intent to be either negative or positive in our approach to the investment world we see around us. 

It is our intent, however, to be “real”.  In light of what has happened this decade, being real is the only way 

we know how to be, and the only thing you deserve.  

 

We look forward to continuing to serve your financial needs, and helping you achieve the level of financial 

success and security you desire.  

 

 

Ken, Dave, Dominic, Julie, Therese, Maja, and Holly.  

 

 

P.S. For those of you who are football fans, relish cheering your team to victory!!  

 

 


