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Thank you for allowing me to partner with you in pursuing your financial goals.  I’d love you to share this newsletter 

with friends and family.  You can learn more about our approach to investing at my website.                 -John 

John D Mitchell, CFP® 

1300 East 9th Street, 

Suite 10 

Edmond, OK  73034 

Office  405.348.3236 

John.mitchell@valuesfirstplanning.com 

www.valuesfirstplanning.com 

Friend, follow or connect with us on social 

media!  (Click icon for platform) 

 

 

 Weekly Market Commentary from LPL 

(Click to be taken to article) 

~Continued on page 2~ 

Winning the Argument 

 This may come as a shock. In my 30 years of 

working with couples and their finances, I have wit-

nessed quite a few arguments about money. Shock 

number two – in my 28 years of being married, I 

have won very few arguments about money (this 

article was edited by my wife).   

 First, I would like to point out that arguments in 

a relationship are not in and of themselves a sign of 

trouble. In fact, healthy arguments are part of the 

best marriages. So, what does a healthy argument 

look like? It is where differences of opinion or even 

disagreements surrounding deeply held beliefs are 

met with respect and care. Each person can ex-

press why their position is important to them and 

trust that while their spouse may not agree, they will listen and try to understand the other’s position and why it 

matters to them. Even these “healthy arguments” may not get solved immediately, but they do no harm to the 

overall relationship.   

 While sometimes single event arguments can sting and cause friction, what I want to focus on here is a 

high-risk and potentially damaging type of argument – the recurring argument.   

 

More than Money 

October 2021 

 

 

 

October 8-24 

Myriad Botanical Gardens 

301 W. Reno, Oklahoma City 
 

http://www.valuesfirstplanning.com/
mailto:John.mitchell@lpl.com
http://www.values-based-planning.com
https://www.facebook.com/John-D-Mitchell-CFP-581567735232150
https://twitter.com/lplfinancialman?lang=en
https://www.linkedin.com/in/john-mitchell-a699bb80/
https://www.lpl.com/news-media/research-insights/weekly-market-commentary.html


Winning the Argument - continued 

John D. Mitchell, CFP® 

1300 E. 9th St., Suite 10 

Edmond, OK  73034 

 

Office 405.348.3236 

www.valuesfirstplanning.com 

Investment advice offered through Values First Planning, a DBA of Advisor Resource Council, a registered investment advisor. Additional information, including manage-
ment fees and expenses, is provided on our Form ADV Part 2, available at the SEC’s Investment Advisor Public Disclosure website. As with any investment strategy, there 
is potential for profit as well as the possibility of loss. We do not guarantee any minimum level of investment performance or the success of any portfolio or investment 
strategy. All investments involve risk (the amount of which may vary significantly) and investment recommendations will not always be profitable. The underlying holdings 
of any presented portfolio are not federally or FDIC-insured and are not deposits or obligations of, or guaranteed by, any financial institution. Past performance is not a 
guarantee of future results. 

More Than Money, page 2        October 2021 

 Often the recurring argument can have several toxic elements that could deeply hurt the relationship. Do 

your best to avoid these: 

 Open frustration – Since the argument recurs, we can get angry that we are “being forced” back into this 

place of confrontation. 

 Contempt – If we don’t agree with or respect our spouse’s position on the issue, we can find ourselves 

showing contempt for their thoughts or beliefs.   

 Escalations – If we find ourselves in the same bad place over and over, we may react by pushing harder, 

speaking louder, and at times belittling our spouse. 

 Learned Scripts – If we have had the same argument for years, we notice that we can instantly enter a 

volatile argument at the place we left it last time or repeat the argument verbatim each time.  

 Silence and Avoidance – While avoiding the argument may make sense, it also can develop feelings that 

your spouse can’t be trusted with your ideas or beliefs. This can lead to bad places. 

 One thing I feel confident about: Recurring arguments around financial issues are usually not re-

ally about the money. They also aren’t things that would get resolved if you just had more money.   

 It takes work to change. It takes work to do things differently than you currently do them. But it is also 

hard work to stay in a place of conflict and frustration.   

 If you want to make progress, you are both going to need to be curious. Find time and space to figure out 

why your spouse feels the way they do, where those feelings developed, and what the issues surrounding 

the argument might be.   

 Winning the argument doesn’t mean getting your way. It means investing in communication that draws 

you closer and helps you better understand your spouse and yourself. It means coming to solutions that put 

your shared Values First.   

Meet Michelle Oehlert! 

 We are excited to introduce our newest team member, 
Michelle.  She will be moving into Meredith’s front desk spot 
and taking over the Operations Specialist title.   

 She will likely be your first point of contact when calling the 
office.  When her training is complete, she will handle office 
management, processing distributions and transfers, and field-
ing general operational questions.  She will also oversee our 
social media presence in the world.   

 We are confident you will enjoy her more each time you see 
her.  Michelle has a degree in Marketing and is currently work-
ing toward her MBA with an emphasis in marketing and finan-
cial management. 
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