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Famed Investor Bill Miller Leaves Legg Mason After 35 Years 
 

The stock picker, famed for beating the S&P 500 Index for 15 straight years when he ran the Legg 

Mason Value Trust, is buying Legg Mason’s stake in LMM LLC, the fund company through which he 

now runs the $1.3 billion Legg Mason Opportunity Trust, the Miller Income Opportunity Trust and 

related strategies.  

 

Incorporating Insurance into Your Client's Wealth Protection Plan 

 
Although disability insurance often doesn’t seem as important as other types of coverages offered, it 

may actually be one of the most important because it pays benefits when you are unable to work as a 

result of injury or illness. 

 

The World Makes Advisors Nervous  

 
Financial advisors are nervous after six months of volatility, regulatory reforms and political and 

macroeconomic shifts. Therefore, they are trying to efficiently manage investors’ portfolios to help 

them cope with the uncertainty coming at them from multiple directions. 

Trusts Should Change as Family Makeup Evolves  

 
Evolving social norms and new technological advances over the past 40 years have challenged 

traditional notions of family—think of in vitro fertilization, children born to non-married couples, 

second families, non-traditional marriages and posthumous births via frozen genetic material. 

 

 

 

 

 

Welcome to the August issue of Insights, an e-newsletter that provides 
you a roundup of the most important financial services industry news.  
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Fintech Aims To Keep Clients Invested, Advisors Aware 

 
Technology is going a long way to meeting the financial industry’s quantitative, compliance and 

workflow needs — but can it also meet the industry’s psychological needs? After all, behavioral 

finance suggests that an advisor’s job is as much about managing client behaviors as it is about 

managing their money. 
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Any U.S. federal tax advice contained in this communication, unless otherwise specifically stated, was not intended or 
written to be used, and cannot be used, for the purpose of (1) avoiding penalties under the Internal Revenue Code or 
(2) promoting, marketing or recommending to another party any matters addressed herein. The opinions expressed in 
these articles are those of the author and may not necessarily reflect those held by Kestra Investment Services, LLC 
(Kestra IS) or Kestra Advisory Services, LLC (Kestra AS). This is for general information only and is not intended to 
provide specific legal, tax, investment advice or recommendations for any individual. Kestra IS and Kestra AS and its 
subsidiaries do not provide tax or legal advice. 

Comments concerning the past performance are not intended to be forward looking and should not be viewed as an 
indication of future results. The articles and links provided within this newsletter are for informational purposes and 
have not been verified for accuracy by Kestra IS and Kestra AS. Use of this newsletter and its articles with 
clients is prohibited unless written permission has been obtained from the copyright holder. No party assumes liability 
for any loss or damage resulting from errors or omissions or reliance on or use of this material. All guarantees are 
subject to the claims-paying ability of the issuing insurance company.  

 

 
The information linked to this newsletter is produced by the organizations listed on the linked material, which are solely responsible for 

that content. 
 

Securities offered through Kestra Investment Services, LLC (Kestra IS), Member FINRA / SIPC. Investment Advisory Services offered 
through Kestra Advisory Services, LLC (Kestra AS), an affiliate of Kestra IS. Kestra IS and Kestra AS are not affiliated with 

Tempewick Wealth Management LLC. This material is for informational purposes only and is not meant as Tax or 
Legal advice. Please consult with your tax or legal advisor regarding your personal situation. 
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