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Generating Retirement Income from your 401k, 457, 403B or other retirement assets 

 

Retirement income planning has become increasing more complex. In the past you might have 
been able to simply wake up on a Monday and retire. While you still might be able to do that 
today, it would not be recommended. Today you need to consider health insurance, taxes, 
Social Security options and maybe the most complex is how to monetize your 401k, 457, 403B 
or other retirement assets. 

 

If you have a 401k or other retirement asset you may have seen a decrease in the value of your 
account since January. While market corrections are not uncommon, as you get closer to 
retirement the losses hurt more than the gains help, for one main reason – Time.  When the 
financial crisis hit in 2008 many people who were within 5-7 years of retirement did not have 
the time to recover, since they were going to need an income stream in a relatively short period 
of time.  Now in 2022 we maybe in a similar situation.  While yes, while the market most likely 
will recover, do you have the time to wait for that to occur?  Well, if you are between the ages 
of 59 and 65 the answer might be NO.  Especially if you were looking at age 65 or earlier to 
retire. So, what is one to do? 

 

If you should be over 59 ½ & if your company allows it, you might consider performing an in-
service rollover to an IRA account.  There might be several reasons; more investment options, 
lifetime income options, protection of principal options, guidance or other strategies that could 
help create that sustainable income you will need when you retire. 

 

Remember while you might look at the value of your retirement asset and say wow that is a lot 
of money, those funds may need to last 20 years or more. So having $1,000,000 might seem 
like a sizable amount of money today but based on low interest rates and increased longevity a 
3-4% distribution rate might be the best scenario if that income is not guaranteed and hopefully 
it will last through your lifetime as well as possibly your spouses. Excess distributions in your 
early years along with a market correction could lead to a financial income disaster. 

 

Now may be the time to explore options that might be able to help protect your income, 
provide for your beneficiaries, continue to have access to the markets, but possibly prevent the 
income base value losses that might prevent you from having a successful retirement.  A 
successful retirement is one where you run out of air before you run out of money. More 
people are concerned about running out of money than they are of dying. Guess what? One is a 
certain event while the other has a probability of an event occurring. So why not consider 
options that might help you sleep better knowing your income will continue no matter what. 
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As we get closer to retirement you evolve from, I think to I Know! You cannot think you will 
have enough income; you need to KNOW you will have enough income. You might be  asking  
yourself - how do I do that? 

 

It’s complex.  We start by looking at all your assets, both retirement and non-retirement and 
developing a retirement income strategy. We discuss your options, expenses, health, and other 
pertinent topics. Then we continue to review the strategy and modify the strategy as conditions 
change over-time. Not having a retirement income strategy could be financially irresponsible 
and you might not like the result. 

 

How do we get started? Well, if you, your spouse, mother, father, colleague, child or neighbor 
is planning on retiring at some point and especially if they are over the age of 50 we need to 
schedule a time to talk.   

 

I have heard the excuses before, I’ve got this figured out, I know what I’m doing, I don’t need 
any help.   

 

If that is the case then great, but I would ask you these questions – How many retirement 
income plans have you created? Are you aware of the taxes and Medicare surcharges? What’s 
your plan if your sequence of return is negative?  What are you going to do to replace the lost 
SS income when either spouse passes unexpectedly? 

 

If your answer to the question how may have you created is less than 1. I suggest that we talk. 
Over the last 20+ years, I can’t remember how many I have created.  Ask yourself this, because 
you don’t get a Mulligan (a do over) – Do you want to leave the next 20-30 years to chance, or 
do you want a solid strategy that might just be able to find the pitfalls and avoid them?   

 

Ask yourself these questions if you are on the fence about an in-service distribution- When was 
the last time the company you are giving your money to every pay period asked you if you have 
a plan? Or worse yet a previous employer with whom you left the money you invested? My 
guess is probably not very often if at all.  So why wouldn’t you make a change if you can? 

 

The choice is yours. Leave the funds with a company that might only care when you actually 
separate service or create a program that might help you achieve your retirement goals.  Again 
the choice is yours. 
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Now is the time to talk! So, if you or someone you know could benefit from an in-depth 
assessment then give me a call at 630-235-5273 or email me at 
mflanagan@flanaganfinancialservices.net .  If you would like to learn more about retirement 
income planning please visit my website www.flanaganfinancialservices.net where you can 
purchase my e-book on Kindle or Google -  

Don’t Let Life’s Waves Wash Away Your Retirement – Create Sustainable Income  
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