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LOWRY’S  3/18/2022
While the market does not have to 
bottom in a specific way, variant 
paths, without prior oversold 
conditions, are typically far less 
reliable.  As a result, investors 
should collect more evidence before 
recommitting to equities.

U.S. MARKETS 
U.S. stocks moved sharply higher for the 
week, ending a two-week losing streak and 
reclaiming much of the ground lost over 
the past month.  Gains were spread across 
the major indexes, with the tech-heavy 
Nasdaq Composite staging the biggest 
rally.  The Dow Jones Industrial Average 
rallied 1,811 points, finishing the week at 
34,755—a gain of 5.5%, while the NASDAQ 
Composite surged 8.2% closing at 13,894.  
By market cap, the large cap S&P 500 
rallied 6.2%, while the mid cap S&P 400 
gained 5.3%.  The small cap Russell 2000 
ended the week up 5.4%.

INTERNATIONAL 
MARKETS
Almost all major international markets 
finished the week in the green.  Canada’s 
TSX rose 1.7%, while the United Kingdom’s 
FTSE 100 gained 3.5%.  On Europe’s 
mainland, France’s CAC 40 and Germany’s 
DAX each rose 5.8%.  In Asia, China’s 
Shanghai Composite ended down -1.8%, 

but Japan’s Nikkei surged 6.6%.  As grouped 
by Morgan Stanley Capital International, 
developed markets rallied 7.5% and 
emerging markets rebounded 6.6%.

U.S. ECONOMIC 
NEWS 
The number of Americans filing first time 
claims for unemployment benefits dropped 
to a two-and-a-half month low showing 
demand for labor remains extremely 
high.  The Labor Department reported 
initial jobless claims declined by 15,000 
to 214,000 last week.  Economists had 
forecast initial jobless claims would total 
220,000.  Weekly jobless claims now 
appear on track to approach or even fall 
below the 200,000 threshold again.  They 
briefly sank to a 52-year low of 188,000 
at the end of last year.  Meanwhile, the 
number of people already collecting 
benefits declined by 71,000 to 1.42 million.  
That reading is a new post-pandemic low.

The confidence of the nation’s 
homebuilders pulled back this month, 
falling to its lowest level since last 
September.  The National Association 
of Home Builders’ (NAHB) reported 
its monthly confidence index fell two 
points to 79 in March.  Overall, the index 
has now declined for four consecutive 
months, reflecting a multitude of factors 
currently weighing on the housing market, 
such as shortages of labor and key raw 
materials, and now rising interest rates.  
Nevertheless, scores above 50 indicate 

that more builders believe that conditions 
are good rather than poor.  Inflation is the 
primary culprit behind builders’ worsening 
sentiment.  Construction costs have risen 
over the last 12 months and as the Federal 
Reserve seeks to ease the run-up in 
consumer prices, interest rates are rising 
in response.  Economists don’t expect this 
situation to end anytime soon.  Robert 
Dietz, NAHB chief economist, said in the 
report, “While low existing inventory and 
favorable demographics are supporting 
demand, the impact of elevated inflation 
and expected higher interest rates suggests 
caution for the second half of 2022.”

Sales of existing homes pulled back in 
February according to the latest report 
from the National Association of Realtors 
(NAR).  The NAR reported existing-home 
sales decreased -7.2% between January 
and February, down -2% from the same 
time last year.  Economists had expected an 
increase in existing-home sales.  Lawrence 
Yun, chief economist for the National 
Association of Realtors, said in the report, 
“Housing affordability continues to be a 
major challenge, as buyers are getting a 
double whammy: rising mortgage rates 
and sustained price increases.  Some who 
had previously qualified at a 3% mortgage 
rate are no longer able to buy at the 4% 
rate.”  Sales declined in every region on 
a monthly basis, and the South was the 
only part of the country where February’s 
sales numbers were higher compared 
to the previous year.  The median sales 
price for an existing home in February 
was $357,300, representing a 15% annual 
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increase.  But due to rising mortgage rates, 
monthly payments for newly-purchased 
existing homes are now 28% higher than they 
were a year ago, Yun said.

Inflation at the wholesale level surged last 
month, but there was also some potentially 
good news.  The Labor Department reported 
its Producer Price Index (PPI) rose a sharp 
0.8% in February signaling that the hottest 
inflation in 40 years is unlikely to cool 
anytime soon.  The increase in wholesale 
prices over the past year stayed at 10% for 
the second month in a row—its highest 
level in decades.  However, analysts noted 
the increase in so-called core wholesale 
prices rose just 0.2%--its smallest advance 
in over a year.  The core rate excludes the 
often-volatile, food, energy, and retail 
trade margins category and is viewed by 
the Federal Reserve as a better indicator 
of inflation.  Wholesale prices reflect what 
companies pay for supplies such as grains, 
fuel, metals, lumber, packaging and so forth.  
Higher business costs tend to translate into 
rising prices for customers and more inflation.  
U.S. economist Mahir Rasheed at Oxford 
Economics stated, “Inflation in the pipeline 
is showing few signs of decelerating in the 
near term, especially as the Russia-Ukraine 
war wreaks havoc in energy and other                                
commodity markets.”
Sales among the nation’s retailers slowed 
sharply last month, rising just 0.3% as 

Americans bought fewer goods amid rising 
inflation.  Economists had expected a 0.4% 
advance.  Retail sales were positive largely 
because of a 5.3% increase in spending on 
gasoline, but that reflects rising oil prices and 
is not good news for either consumers or the 
economy.  Sales for autos and parts also rose 
0.8%.  Auto sales account for about one-fifth 
of overall retail spending.  If gasoline and 
autos/parts are excluded, retail sales actually 
fell -0.4% last month.  However, analysts note 
that Americans still have plenty of savings 
built up during the pandemic and feel secure 
in their jobs giving them the confidence to 
spend.  Senior economist Sal Guatieri of BMO 
Capital Markets wrote in a note to clients, 
“Though cooling after January’s splurge, 
American consumers appear reasonably 
well positioned to keep spending, supported 
by recent massive job gains and high    
household savings.”

Manufacturing activity in the New York-area 
declined this month hitting its lowest level 
since May of 2020, shortly after the pandemic 
began.  The New York Fed reported its Empire 
State Business Conditions index plunged 14.9 
points to -11.8 in March.  The reading missed 
expectations by a wide margin--economists 
had expected a reading of 5.5.  Readings 
below 0 indicate deteriorating conditions.  
Both the new orders and shipments indexes 
declined in March as businesses reported 
“ongoing substantial increases” in both input 

and selling prices.  The new-orders index 
fell 12.6 points to -11.2 in March and the 
shipments index fell 10.3 points to -7.4.  On 
a positive note, firms were more optimistic 
about the next six months.  The Future 
Business Conditions index rose 8.4 points     
to 36.6.  

The U.S. Federal Reserve raised its key 
interest rates for the first time in four years 
and outlined a more aggressive strategy of 
“ongoing increases” to fight rising inflation.  
With inflation running at a 40-year high, the 
fed raised its benchmark interest rate by a 
quarter percentage point.  The Fed now sees 
its policy rate hitting 1.9% by the end of the 
year, jumping to 2.8% in 2023 and 2024.  
While the quarter point hike was widely 
expected, the Fed’s long-term estimates were 
more aggressive than many fed-watchers had 
expected.  Avery Shenfeld of CIBC Economics 
stated, “The Fed threw down the gauntlet 
as it confronts a broad inflation upsurge, 
twinning a widely expected and tame quarter 
point rate hike with a much sterner message 
about what lies ahead.”  The Fed projected 
inflation would average 4.3% at the end of 
2022, up from its prior 2.6% forecast.  The 
last time the central bank expected inflation 
to top 3% was in 2007.  Fed Chairman Jerome 
Powell had telegraphed the rate increase 
earlier this month.  There was one dissent, 
with St. Louis Fed President James Bullard 
arguing for a 50-basis point rate hike.
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About Our Research Sources
Barron’s – Since 1921 Barron’s has provided investment analysis and insight in its weekly 
publication and, in recent times, it’s continuously updated web site.  Barron’s provides a 
wide range of perceptives, expert analysis and interviews with financial and investment 
professionals.  

Investor’s Business Daily (IBD) – A daily newspaper designed for the individual 
investor.  All of its products and features are based upon the CAN SLIM Investing System 
developed by its founder William J. O’Neil.  This system identifies the seven common 
characteristics what winning stocks display.  For more on this see his book “How to Make 
Money in Stocks.”

Lowry’s – Based out of Miami, Florida, Lowry’s is the oldest continuously published 
Technical Investment Advisory service in the US.  Their work, which gives insight into 
the underlying supply and demand dynamics of the market, is based upon a daily 
examination of all stocks on the New York Stock Exchange and Nasdaq Stock Market.  
Lowry’s has pioneered work in the statistical analysis of upside and downside volume 
statistics including their exclusive measure of buying and    selling pressure.

Mauldin Economics - Best selling author, analyst and financial writer, John Mauldin, taps 
into his network either directly or through the reams of high-level research he's privy to 
on a regular basis, to assist in identifying the smartest investments for today's markets; 
then carefully screened and evaluated by a team of ace analysts.  

Stock Trader’s Almanac – A unique annual publication created by Yale Hirsch in 1967.  
The almanac is a treasure trove of insightful research originating such important 
phenomena as the “January Barometer,” the “Santa Claus Rally,” and “Sell in May and Go 
Away.”  It includes data backing, historically proven, cyclical and seasonal tendencies.  

The Fat Pitch - an acclaimed blog  that the Business Insider ranks on their annual list of 
the Top Finance People to Follow.  The blog is written by Urban Carmel who has had a 
long career in financial markets.  This blog discusses trends he sees and the business of 
managing money. 

The Sherman Sheet  - published by W. E. Sherman and Co., of St. Louis MO.  Bill 
Sherman is a long-time professional money manager who developed an in-depth 
expertise in computerized analysis and statistical measurements over the years, and is a 
recognized expert in several areas of the investment universe. 

Value Line – Founded in 1931, Value Line is an unbiased research firm providing intuitive 
investment research on companies, industries, markets and economies.  Value line 
provides astute  fundamental research, trending information and historical data that 
allows for shrewd decision making.  

Zacks – Founded in 1978 by Len Zacks, PhD. MIT, Zacks is an investment research 
firm pioneering work in the area of corporate earnings estimate revisions and stock 
performance.  Zacks believes, and Braeburn agrees, that Earnings Estimate Revisions are 
the most powerful force impacting stock prices.  


