
It is with great pleasure that I intro-
duce the newest team member at 
FAS in this edition of The Navigator. 

Please help me welcome Phillip Pierri to our group. Phillip 
joined us in March and has been diligently studying and 
passing the multitude of exams necessary to become a Reg-
istered Representative. Though new as a team member he is 
not new to FAS; Phillip and his wife Jodi have been clients 
since 2011. Phillip is quite familiar with the FAS process, 
which is largely what led him to joining our family.  
 
This issue of The Navigator addresses topics most commonly 
faced by those from age 30 to 45. During this phase of 
life, we frequently hear the phrase “there is never enough” 
as it relates to both time and money. This chapter of a per-
son’s life is typically the busiest in terms of family change, 
commitments, and the highest out-go of dollars in the family 
spending plan. Whether it is buying sports equipment or 
musical instruments for the kids, getting them to and from 
practice, seeing that homework is complete, lunches are 
packed, orthodontist appointments met, laundry done, the 

lawn mowed, or the oil change scheduled, at this age we 
get to wake up every morning and do it all, day after day, 
again and again. Hang in there! You can do this!  

We often find finances are put on the back shelf due to this 
hectic period. We want to encourage you to be diligent in 
reviewing your financial goals and progress. We want to 
assist and encourage you to stay on target and remind you 
that your goals or financial targets change as you get older.   
 
Lastly, a few comments on the markets and the economy. The 
first quarter of 2018 started like a lamb but went out like 
a lion as volatility has returned to the market. In just a 13 
calendar day stretch in late January and early February, we 
witnessed the Dow and S&P 500 retreat from their all-time 
highs to official correction territory — down at least 10% 
from a recent high. This makes the 7th correction in the last 
10 years. It also continued a  38th year in a row record of 
the market dipping negative from the beginning of the year. 
Stock prices became somewhat overvalued in late 2017 
and this helps bring prices back more in line. Although the 
markets may be a little shaky, it is our belief the economy is 
doing fine.   

PRESIDENT’S 
MESSAGE
MATT ARNOLD, CFP®

President of FAS

FINANCIAL GUIDANCE FOR YOUNG PEOPLE IN THE 
FOUNDATION BUILDING PHASE OF THEIR LIVES

THE NAVIGATOR
NEWS FROM TEAM FAS 

August
2018

30-45? CREATE STRATEGIES FOR SAVING.  
FINANCIAL GUIDANCE FOR HOME BUYING, RETIREMENT SAVINGS AND EDUCATION PLANNING 



  
  18-30 30-45 45-65 65+

YOUR FINANCIAL HOUSE

We like to think that assembling your financial goals is 
much like building a home; you always want to start with 
a very solid foundation. As related to your finances, a 
strong foundation might include:

• Building strong financial reserves or an emergency 
fund.  

• Establishing and using credit appropriately. 
• Accepting a new fact that renting may be more 

advantageous than buying a home during certain 
chapters of your life. 

Assembling an Estate Plan before you have an estate 
is also part of this foundation. This includes creation of 
your Estate Documents (Will, Durable Power of Attorney, 
Health Care Power of Attorney) as soon as you turn 18. 
It also includes determining appropriate protection plans 
such as health insurance, tenants or renters insurance, 
disability insurance, and life insurance.

Once your financial foundation is built we can start with 
framing the first floor! 

A RESIDENTIAL PURCHASE:

One of the first intermediate term goals you’ll want to set 
in this age range is establishing a down payment fund 
for a home. Of course, not everyone’s situation will lead 
them to home ownership, but if it is at all likely, planning 
ahead is important. There is nothing more disappointing 
than to find your dream home and not have prepared 
yourself to be in a position to buy. 

We typically encourage clients to set the goal of a 20% 
down payment. Those who put less than 20% down on 
their mortgage are sometimes considered a risk in the 
eyes of lenders. PMI is an insurance policy your lender 
can require as a prerequisite of approval so they are 
protected in the event you default on your loan. The cost 
of PMI can vary depending on your credit score, amount 
of cash reserves you have left after your down payment, 
your debt to income ratio, and the amount of your down 
payment. The cost or premium is then added on to your 
monthly payment. 

We are frequently asked if paying extra on a monthly 
mortgage payment is smart practice. Even in today’s low-
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Regardless of your age, at FAS we like to emphasize setting financial goals. If your goals are clear-
ly identified, the path you travel through life will be toward a specific destination; one where you 
stay on target and have a higher success rate in ultimately getting to where you want to go.
 
The guidance we shared for those in the age 18-30 chapter of life will continue to apply throughout 
your thirties and are worthy of revisiting. If you would like to read more about this please refer to 
the April and July 2017 issues of The Navigator, which are available on our website under the 
newsletter tab (www.teamfas.com/newsletters).

WHAT’S HAPPENING AT F  S?

In June, Nick Burns gained his Series 24 Securities License, and is now a Registered Principal with the firm. 

April was the month of anniversaries! Congrats to Peggy Foutz (2 years), Nick Burns (3 years), Dawn Oswalt  
(19 years), Mark Wright (19 years) and Alice Goubeaux (20 years).
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er interest rate environment we normally say yes. Getting out 
of debt sooner than later is always a good idea. That said, 
we don’t encourage focusing all of your resources to this 
objective at the cost of not being able to set aside for retire-
ment. Rather, we like to have multiple financial strategies in 
play at all times. 
 
FINANCIAL INDEPENDENCE AND OTHER GOALS:

One of the normal challenges of being in the 30-45 age 
range is recognizing the financial goals you’ve set require 
more disposable income than you actually have to direct to-
ward them. Do not lose hope! Just about all of us have been 
there, so let’s start with the basics.  

YOUR COMPANY RETIREMENT PLAN:

Most of us work for employers who offer some type of a re-
tirement plan as a benefit. 401(k) and SIMPLE IRA plans are 
the most common. Generally, if you contribute to this type 
of plan, your employer will add a “matching” contribution 
to your account. We like to call this “FREE” money.  Do not 
miss this opportunity!  

A good primary goal to set would be to set your retirement 
plan contribution to ensure your employer’s “match” takes 
effect. This usually means contributing between 3% and 6% 
of your gross wages, but we prefer that clients try to bump 
that to 10% if at all possible. 

Some employer plans allow for both the Traditional and the 

Roth IRA options. “Traditional” gives you a tax deduction 
today on your contribution and you will pay your tax upon 
withdraw in retirement. With a Roth Plan, you get no tax 
deduction today and your withdraw will be tax free at re-
tirement.  The investment returns are the same if you select 
the same investments. The difference between the two is 
all about when you choose to save and pay your tax. This 
choice can vary client to client so if you would like to chat 
about your specific situation, please just give us a call.
 
PERSONAL INVESTMENT STRATEGIES:

At FAS, we assist our clients in designing additional invest-
ment strategies in addition to employer retirement plans or 
IRA accounts. This type of strategy is simply an investment 
account that is unlimited in the amount you contribute or 
withdraw at any age, at any time, or for any reason. We 
might use this as an account geared towards purchasing 
a vacation home, college funding for your children, or as 
additional funds for your retirement.  

We also help clients establish Roth IRA accounts outside of 
their employer’s offerings to help supplement their retirement 
savings. Contribution limits for a Roth IRA are $5,500 per 
person under age 50 and $6,500 for those age 50 and 
over. There are a few qualification limitations with Roth IRAs. 
If you are married, you must file your Federal tax return as 
married filing jointly.  Those who choose to file as married 
separately cannot use this option. If you are single, you must 
have a modified adjusted gross income under $135,000 
to contribute to a Roth IRA for the 2018 tax year, but con-

Phillip Pierri joined FAS in 2018 as our newest Registered Representative. Phillip earned 
his Bachelor’s Degree, holds an Ohio Life, Accident and Health Insurance License and his 
Series 7 securities license. He is currently engaged in the extensive training and extended 
licensure programs that will transition him into the role of Investment Advisor Representative 
with the firm. 

A lifelong resident of Greenville, Phillip serves on the Board of Directors of the Darke 
County Chamber of Commerce and the United Way, is Vice President of the Main Street 
Greenville Board of Directors and is a member of Greenville Rotary Club. He also serves 
his community as the race director for the Versailles Poultry Days 5K, is involved with 
the Bridges to College program of Darke County and with his wife Jodi and their 4 kids, 
founded Y.O.L.O. (You Only Live Once) of Darke County, Inc., a non-profit organization 
dedicated to continuously improving our local community.
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tributions are reduced starting at $120,000.  If you are 
married filing jointly, your Modified Adjusted Gross Income 
must be less than $199,999 with reductions beginning at 
$189,000.
 
EDUCATION COSTS -  PAST, PRESENT AND FUTURE:

For those in the 30-45 age range, education is a hot topic. 
Some of you might be in the process of paying your own col-
lege loans while wondering what can be done to help your 
children with their future education costs at the same time. 
529 College Savings Plans are often the tool we use to work 
on this goal. Contribution limits are very liberal, funds grow 
tax deferred, and when withdrawn for allowable education 
expenses have no capital gain or income tax due.

Previously the 529 was designed to be utilized for post high 

school education expenses such as trade school or college. 
The Tax Cuts and Jobs Act of 2017 provided a significant 
change in the ability to utilize 529 plans. Now it is possible 
to withdraw funds tax free for the payment of K-12 private 
and religious school tuition for up to $10,000 per year, per 
beneficiary. Just a note of caution that the paint is still a 
little wet on this topic as providers of these plans and states 
look into the taxability at the state level on these withdraws. 
Please feel free to check in with us over time as we expect 
more clarity on this topic in the near future.

If you want to get started with a savings strategy for your 
children’s or grand children’s education expenses, please 
contact Phillip Pierri. We have the ability to run a College 
Cost Estimator where we can pick specific colleges and get 
an idea for each child what one might need to set aside to 
help fund these goals.


