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Preparing to Handle the Unexpected

M

any investors move into a new year, especially an
election year, with the fear of the unknown. There
are so many things about the market, politics, taxes and
the economy that we can’t control. The only thing we
have control over is the amount of risk you assume in
your investment plan. There are hundreds of possible
outcomes for every situation and our job is to make sure
you understand your plan and are comfortable with the
unknown.
We prepare for the unexpected the following ways:

1. It is important to recognize what you don’t have
control over and accept that unexpected things can
(and likely will) happen. Mentally prepare yourself for
multiple scenarios and understand that being prepared
should make the actual situation, when it arises, easier
to handle. Having a well thought out plan goes a long
way during time of duress. Focus on controlling the
things you can control and let the rest go.
2. T
 ake a deep breath, pause and think logically before
you respond. Sometimes counting to ten or “sleeping
on it” makes it easier to respond rationally. Responding
logically results in a much better outcome than
reacting emotionally. Recognizing your emotions and
how they can drive decision making is the first step to
avoiding the regret of making negative decisions.

3. D
 on’t assume that the unexpected situation you are
experiencing is a bad thing. We never know how a
decision impacts our overall well-being until it passes.
Sometimes we never know the positive impact of the
unexpected. Take a moment to read my cover article
from the first quarter of 2019 titled “Taking advantage
of Market Opportunities” to remind yourself about
how unexpected market challenges actually provide
investors many positive opportunities. You can find this
article archived on ellenbecker.com/p/newsletter.
4. S
 urround yourself with people who can help you
remain calm and grounded during unexpected

experiences. Making
sure you have a team of
trusted advisors is very
important when things
seem uncertain. Having
a team who has your
Julie Ellenbecker-Lipsky, CFP®
best interests in mind,
President and Senior Wealth Advisor
Ellenbecker Investment Group
understands your overall
plan and is available to
assist you during times of stress is critical.

5. L astly, trust in the process. We all know that past
situations do not necessarily define the future and
in many cases, the world is totally different today
that it has ever been. Trusting in the process and
understanding the things we can’t control helps us
weather periods of uncertainty. Trusting yourself is
also very important. Trust that you have prepared
and protected your plan and that you have the right
people guiding you. Trust that you will be able to
keep a proper perspective during good times and
challenging times.

We know that 2020 will present us with many uncertain
experiences – some will be positive, and some will feel
scary. Lean on us when you feel you would benefit from the
strength of your trusted client care team. We are ready and
prepared for anything that comes our way this year and we
look forward to another year as your financial advocate. n

Visit moneysenseradio.com to listen to the
Money Sense radio show with Karen & Julie.
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Do You Have an Elephant in Your Living Room?

A

t some time in our lives we have all experienced an “elephant in the room” ... something
that everyone sees but no one wants to talk about.

As whole life wealth advisors, we pride ourselves in knowing how to help our clients identify
the issue (elephant), evaluate all the options, determine the best solution and communicate
the outcome effectively. These conversations can be tricky and must be guided with care.
Proactive planning leaves your loved ones in the best possible position if you become
disabled, severely ill or die. The impact on a family or a business can be devastating if
planning is ignored. Oftentimes, clients delay estate planning or business planning because
there is a conversation that needs to take place that no one wants to begin. Identifying and
naming the “elephant in the room” is the first step. I have listed a few reoccurring concerns
and questions that tend to halt the conversation.

Karen J. Ellenbecker

Founder & Senior Wealth Advisor
Ellenbecker Investment Group

Family Communication Issues and Concerns:
• I don't feel safe sharing my opinions.
• W
 ho will take care of my children if I pass away?
• W
 ho will care for my child or grandchild with special
needs?
• M
 y child has remarried, and I do not feel comfortable
including them in my estate planning or family wealth
transfer conversations.
• W
 e have not spoken to our child or grandchildren in
years.
• M
 y children are spoiled and entitled. I fear for my
grandchildren’s futures.
• W
 ill an inheritance help my beneficiaries or harm them?
• M
 y children do not get along with each other.
• I’m concerned my children won’t appreciate or be able
to handle the wealth they are going to inherit.
• M
 y parents support my adult sibling. What will happen
if my parents run out of money or pass away? Who will
support the dependent sibling?
• W
 hat will happen to the sibling that is living in the
family house? Will they be forced to move out or do
they get to stay in the house?
• I have a family member that has an addiction.
• I have a family member that doesn't manage money
well.
• I am afraid of running out of money.
• I am concerned that I may be getting divorced.
• I do not want to keep the family farm or cottage once
my parents pass away.
• I don’t know how to talk to my parents about funeral
planning.
• M
 y loved one is showing signs of dementia.
• I don’t think my dad should be driving anymore, but I’m
afraid to take away his independence.
2      |      Ellenbecker Investment Group | ellenbecker.com  

• I’m having a hard time taking care of myself, but I don’t
want to sell my home and move. Where would I go?
• Don’t ever put me in a nursing home!
• I have no one I can trust, I am all alone.
Family Business Communication Issues and Concerns:

• How prepared do you feel, if your parent is unable to
run the business?
• What would be your biggest concern during a
transition?
• What would transfer of leadership look like to you?
• Who will step in on behalf of your parents if they cannot
run the business?
• Are you comfortable with the current management
team?
• What do you see as your strengths in running the
business?
• Would you grow or sell the business?
• Everything is in my dad’s head nothing is written down.
• I do not want to own the company with my siblings or
their spouses. How would I buy them out?
• I can’t sell the company, I am supporting my kids and if I
sell, they will no longer have jobs.
 hese are a few of the questions and concerns expressed
T
by parents and adult children. These roadblocks
have prevented individuals from having important
conversations with their loved ones. It is difficult to
put a plan in place when you are immersed in fear or
blinded by emotion. If you personally own any of these
“elephants”, feel free to sit down with one of our advisors
to begin the process of finding a solution. We are
committed to addressing tough conversation with you
and your family and guiding the process with care. n

Four Keys to Retirement

R

etirement ... this is one goal everyone has in

common and it has the longest ramp up. Retirement

is your reward for decades of hard work, dedication,

and sacrifices. Maybe the sacrifices include travel, long

hours or physical demands of a job. Just as your career

provided opportunities along with challenges, so does
retirement.

Let’s take a moment to look at your parent’s or

grandparent’s retirement. Not too many years ago,
individuals enjoyed fewer years in retirement and

they pursued fewer opportunities. For example, your
grandparents might have had interest to enjoy light

physical exercise such as bicycle riding, golf and some
travel. Retirees today are enjoying a vast number of

experiences in retirement. It is not difficult to find retirees

enjoying everything from volunteer work, part-time Uber
driving, art, writing, becoming students and much more.
There are a couple reasons for this:
1. They want to stay active and involved.
2. They enjoy working.

3. T
 hey have the income to enjoy extras during
retirement.

4. They need health insurance.
Remember the phrase, “if you fail to plan, you plan to
fail.” So, start planning!

I help clients plan financially for retirement, but my

clients need to plan and anticipate their daily routine
and adventures. New retirees enjoy the honeymoon
phase of retirement when they feel free to travel,

indulge in new hobbies and plan social visits. Once the
honeymoon phase is over, some retirees feel a little

disenchanted. They quickly realize that retirement is not
a permanent vacation. Most retirees who experience

So, what can you do
to plan beyond the

finances of retirement?
1. V
 isualize your ideal

retirement lifestyle.
- What brings you
joy in life?

Jean Range, CFP®

Senior Wealth Advisor
Ellenbecker Investment Group

- What dreams/

aspirations did you have when you were younger?

2. S
 tay engaged and have a purpose.

- The happiest retirees stay busy with something
meaningful in their lives.

- Volunteer or take a class.
3. Take care of yourself.

- Stay healthy to enjoy activities in retirement.
- Exercise your body and brain.

4. Get your financial house in order.
- Determine your income needed during retirement.

- Have a discussion around Long Term Care Insurance.
- Schedule a meeting with a tax advisor to discuss
Medicare premiums and tax liability at all phases

of retirement, especially when Require Minimum
Distributions begin at age 70½ years old.

- Generate or review your estate plan to make certain
it still meets your needs.

- Make sure you have a Health Care Power of Attorney
and a Financial Power of Attorney.

Remember, retirement is not just an event,
it is a process. n
Source:

kiplinger.com/article/retirement/T023-C032-S014-

4-keys-to-a-happy-and-prosperous-retirement.html

this disenchantment quickly work to reframe and build
a new identity through self-examination. By this point,
they have established a new daily routine, they have

established marital ground rules and they have a new
sense of purpose.
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New Year's Resolutions and Insurance Planning

A

Male
Tobacco Rates
$2,067.74/year

new decade is upon us! Now is
a good time to think about how
your current and prior new year’s
resolutions can affect your insurance
planning.

Female
Tobacco Rates
$1,426.49/year

First, I want to stress that it is
important to buy the insurance
coverage you need for your loved
ones, regardless of your current
underwriting status. While you are
trying to improve your underwriting
status, you continue to get older
and something else could change
regarding your insurability.

Non-Tobacco Rates
$661.49/year
Non-Tobacco Rates
$523.87/year

Losing Weight
In order to qualify for an improved rate class based
upon weight loss, you must maintain the new
weight for a minimum of a year. Again, it is worth
your while. For a typical 40-year-old the difference
between preferred and standard rates for a $500,000
20-year term policy is:
Male
Standard Rates
$661.49/year

In addition, if you ultimately
reach your goals, we can ask the
insurance company for a rateclass reconsideration or apply for
a new policy based upon your
underwriting at that time.

Preferred Rates
$441.13/year

Diane Gastrow

Director of Insurance Planning
Ellenbecker Investment Group

Female
Standard Rates
$523.87/year

Preferred Rates
$354.36/year

Improved control of medical conditions such as diabetes, cholesterol, blood
pressure or sleep apnea can improve your rates. Time since a major medical
issue, DUI or speeding ticket can help, too.

Let’s look at some typical resolutions.

One of our carriers, John Hancock, has a wellness program called Vitality that
allows you to impact your insurance charges each year by exercising, seeing
your doctor, having a dental check-up and not smoking. They partner with
various grocery outlets to give you discounts or credits for making healthy food
choices and they give you a complimentary fitness device.

Quitting Smoking
To qualify for non-tobacco rates, you
must be tobacco/nicotine-free for
a minimum of 12 months. Though
this can be a hard resolution to keep,
it is worth your while. For a typical
40-year-old client, the difference
between standard tobacco and nontobacco rates for a $500,000 20-year
term policy is:

Give me a call if you have any questions about your insurability or the
opportunity to improve your rate class on an existing policy. Happy New Year! n
Visit moneysenseradio.com to listen to the
Money Sense radio show with Diane Gastrow.

For illustrative purposes only, this is not a contract. Actual policy values may differ from the values shown due to underwriting decisions or changes to payments,
charges and interest rates. Facts, figures, and quotations have been obtained from sources believed to be reliable, but, cannot be guaranteed. Guaranteed interest
rates are based on the claims-paying ability of the underlying insurance company. Surrender penalties may apply. Clients are not required to purchase insurance
products through EIG, but when they do, EIG will receive a commission.

EIG Healthy Habits

A

new year often means new
year’s resolutions. In 2019, our
office found that making subtle
changes to daily routines has
made a big difference. Common
changes included the usual cutting
back on calories and exercising
more, but many employees have
also incorporated mindfulness,
intermittent fasting, eating clean,
yoga, time for self, weight lifting

and cutting out caffeine. Small,
daily changes like taking the stairs
more often, planning out a few
meals a week, focusing on more
vegetables each day, or even a
full plant-based diet, have made
a big difference ... together we
have lost 320 pounds! We share
this to inspire you to make little
changes each day to meet your
goals, whatever they may be.
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Informed Aging: Love Where You Live

W

hen adults age 65+ were asked where they would
like to live as they age, over 85% said they want
to stay in their current home and community. With this
in mind, recently we held a seminar to discuss how to
create a plan to get the support needed to maintain
independence as you age. Ruth Busalacchi, owner of
Synergy Home Care, along with Ellenbecker Investment
Group, shared experiences from the perspective of home
care, long term care needs and financial considerations.
Here are some of the things we learned:

Assistance Can Mean Independence

• T
 here are many resources available to create a safe living
environment, wherever you may choose to live.
• H
 ome care services can provide help with personal
care, meals, housekeeping, companionship, errands and
transportation.

• H
 ome health care services are medical and prescribed by
a doctor. Home care is non-medical and does not require
a doctor’s prescription.
• B
 y understanding the resources available you can
determine the best-fit caregiver and not rely on family
members.
• T
 he first step is to schedule an in-home assessment.

Long Term Care Affects the Caregiver as well as the
Person Receiving Care
• L ong term care can be expensive.

• M
 ost caregivers are women and provide care for a parent
or in-law. More than half provide care up to 24 hours per
week and work an additional 30-39 hours per week.
• A
 bout 10% of the total U.S. population provide care to
adults age 50+.

• M
 any caregivers use their own money to provide care.
Currently Americans spend $48 billion on long term care
for themselves or family members. By 2050, they could
spend $45 billion.

• More than 1 in 5 caregivers
feel their health has
gotten worse as a result of
caregiving duties.

Financial Considerations
Should Integrate
with Housing and Care
Decisions

Diane Byrne, CFP®

Senior Wealth Advisor
Ellenbecker Investment Group

• Often home care is less expensive than living in an
assisted living community.

• Planning ahead is key. Currently 70% of individuals over
65 will require at least some type of long term care in
their lifetime. Don’t wait for a crisis!

• Long term care insurance can help pay for the cost of
care. Newer policies allow for care in-home and assisted
living communities in addition to skilled nursing facilities.
• Medicare, Family Care, Veterans’ Benefits and Long Term
Care Insurance can integrate with home care.
• Power of Attorney documents should be current and
accessible to those you have named as your agent(s).

• Your advisor can help you plan how to extend your assets
– for you, your family and your legacy.
Ruth closed the seminar with “Three tips to love where you
live.” Be informed, change your perception about accepting
support to maintain independence and take action.
On November 22, 2019, Karen Ellenbecker joined Ruth
Busalacchi on Morning Blend. To watch the segment,
visit ellenbecker.com/p/in-the-press. To contact Ruth
Busalacchi, call 414-763-8368 or learn more online at
synergyhomecare.com. n
Sources:

AARP PPI, “What is Livable? Community Preferences of Older Adults,”
April 2014.
Caring.com. Usage and Attitudes Survey, 2014.

• O
 f working caregivers who used their own money to
provide care, 47% indicate caregiving expenses have
caused them to use up all or most of their savings.

• N
 early 4 in 10 family caregivers report moderate to high
financial strain.
• M
 ore than 2/3 of caregivers said caring for a loved one
was their #1 source of stress.

  

EIG Exceptional Planning. Extraordinary Service.®      |     

5

Crossword Puzzle:
Snowbird Destinations

For crossword solutions, visit ellenbecker.com/p/newsletter.

Snowbird Destinations

1

2

3

4

2

3

4

5

Snowbird Destinations

14
1
17

6

7

8

9

30

31
24

30

31

39

43

42
52

43

47

61

69
77

61

62
70

12

13

10

11

12

13

35

36

37

35

36

37

66

67

68

66

67

68

74

75

77Across

78

65
72

1. Stuck in ___ (2 wds.)
5. ___ thin (erode)
9. Largest city in Nigeria
Across
14.Stuck
List that
includes
entrees and
1.
in ___
(2 wds.)
desserts
5.
___ thin (erode)
15.Largest
Dog from
Thin Man
9.
cityThe
in Nigeria
16.
of loss
14. Song
List that
includes entrees and
17.
Monumental
desserts
18.
in
15. Spa
Dogand
fromgolf
Theresort
Thin community
Man
Arizona
16. Song of loss
20. Monumental
___ fast (hold up, 2 wds.)
17.
22. Spa
Mississippi
or community
apple
18.
and golfmud
resort
in
23. Paradise
Arizona
24. ___
Killer
whale
20.
fast
(hold up, 2 wds.)
27.
street
22. ___-way
Mississippi
mud or apple
29. Paradise
Financial backers
23.
33.
24. Make
Killer harmless
whale
38.
carte street
(2 wds.)
27. ___
___-way
39.
29. Warren
FinancialBuffett’s
backershome city
41.
in Yellowstone
33. Valley
Make harmless
42.
38. ___ Beach,
carte (2Florida,
wds.) snowbird hot
spotWarren
on the Atlantic
39.
Buffett’s home city
44.
justinnorth
of The Villages,
41. City
Valley
Yellowstone
Florida
42.
___ Beach, Florida, snowbird hot
spot on the Atlantic
44. City just north of The Villages,
6      Florida
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72

51
55

73
65

71

51
46
55

50

64

78

34
46
41
50

54
64

75

23
34

45

58
71

23

28

33
45

58

57
63

11

28
41

40

49
57

56
70
60

27
40

54

53
63

19

33

32

44
53

62

69

26

9
16

27

49

48
56
60

26

44
39
48

19

22

22
32
25

10

16

21

38
47

59
74

8

15
18
25

24

38

52
59

5
18
21

17

29
42

7

15

14
20

20
29

6

76
73
79
76

79 location, ___
46. Popular winter
Raton, Florida
47. He was famous for his thumbs
49.
46. Governmental
Popular winter order
location, ___
51.
Large
coffee container
Raton,
Florida
52.
Usewas
a coupon
47. He
famous for his thumbs
54.
lovable order
49. Made
Governmental
56.
activity
51. Cat’s
Largefavorite
coffee container
58.
writing paper hue
52. Formal
Use a coupon
59. Made
Clear ___
the cobwebs
54.
lovable
63. Cat’s
Color favorite
close to activity
58 Across
56.
65. Formal
One of the
Keys,paper
for example
58.
writing
hue
69.
California
city for
59. Trendy
Clear ___
the cobwebs
snowbirds
(2 wds.)
63. Color close
to 58 Across
73.
65. Edible
One of root
the Keys, for example
74.
___, or thing
69. Person,
Trendy California
city for
75. Dorothy’s
dog
snowbirds
(2 wds.)
76. Edible
Something
73.
root to double click on a
computer
74.
Person, ___, or thing
77. Dorothy’s
What a scarecrow
is made of
75.
dog
78.
again to double click on a
76. Once
Something
79.
Located at 11 Wall Street,
computer
Manhattan
77. What a (abbr.)
scarecrow is made of
78. Once again
79. Located at 11 Wall Street,
Manhattan (abbr.)

ellenbecker.com  

Down
Kelly Whitt
1. ___ Corner, at the Masters in Insurance Advisor Associate
Augusta
Ellenbecker Investment Group
2. Take back ownership (abbr.)
Down
3. ___
System
1.
Corner, at the Masters in
4. Arizona snowbird city bordered
Augusta
by Saguaro
National
Park(abbr.)
2.
Take back
ownership
5. System
Kilroy ___ Here
3.
6. Arizona
Upper right
keyboard
4.
snowbird
citykey
bordered
7. Saguaro
Surmounting
by
National Park
8. Kilroy
7:3, for___
example
5.
Here
9. Upper
Mormon
church
abbr. key
6.
right
keyboard
10.Surmounting
Home health ___
7.
11.7:3,
Someone
with a diploma
8.
for example
12.Mormon
Stare at church abbr.
9.
13. “Now
___
everything”
10.
Home I’ve
health
___
19. Someone
Oversee with a diploma
11.
21. Stare
“___ they
12.
at say” (2 wds.)
25. “Now
Lake where
George
Clooney
13.
I’ve ___
everything”
livesOversee
19.
26. “___
___ against
the (2
clock
(2 wds.)
21.
they say”
wds.)
28.
25. Snakelike
Lake whereswimmer
George Clooney
29.
livesNot a spender
30.
26. Cadet
___ against the clock (2 wds.)
31. Rowed
28.
Snakelike swimmer
32. Not
Whata aspender
parasol provides
29.
34.
30. Wonderful
Cadet
35.
affair
31. Love
Rowed
36.
32. Mother-of-pearl
What a parasol provides
37.
Hotel, Mackinac Island
34. ___
Wonderful
40.
shape (hyph.)
35. Dress
Love affair
43.
French Fries
36. ___-Ida
Mother-of-pearl
45.
in Black”
bandIsland
37. “Back
___ Hotel,
Mackinac
48.
in Roman
numerals
40. X,
Dress
shape (hyph.)
50.
43. Actress
___-Ida Garr
French Fries
53. “Back
Partnerin Black” band
45.
55. X,
Central
Texasnumerals
city popular with
48.
in Roman
snowbirds
50. Actress Garr
57.
53. Penne
Partneror macaroni
59.
for
55. Candy
CentralCrush
Texasand
cityInstagram,
popular with
example
snowbirds
60.
first name
57. Disney’s
Penne or macaroni
61.
59. Winglike
Candy Crush and Instagram, for
62. Song with associated dance
example
64. Disney’s
Chemicalfirst
withname
atomic number 10
60.
66. Winglike
Like grandma’s good
61.
handkerchiefs
62.
Song with associated dance
67. Chemical
God of love
64.
with atomic number 10
68. Like
___ deaf
66.
grandma’s good
70. Mountain ___ (soda brand)
handkerchiefs
71.
67. ___
God66
of (abbr.)
love
72. ___
Pull deaf
or haul
68.
70. Mountain ___ (soda brand)
71. ___ 66 (abbr.)
72. Pull or haul

Establishing a “Sleep Well at Night” Fund

W

hen talking with clients about
what is important to them, one
of our common goals is to envision
what their best financial outcome
looks like. We want to gain some
understanding of what they would like
to accomplish and determine the best
path to success. One of the common
themes that surfaces with many
individuals is knowing that they will
have enough money to get through
hard times.
We know that savings strategies are
usually front and center for most when
implementing a financial plan; however,
establishing and maintaining a “sleep
well at night” or directed emergency
fund is an essential first step.
Having funds at the ready for
unforeseen expenses and life altering
events is an important consideration
when developing and implementing a
sound financial plan.
It’s important to understand the depth
of how some financial emergencies
can affect your cash flow and lifestyle
preferences. An unexpected expense
such as a home or vehicle repair can
pose some challenges and financial

strain. These events may be difficult, but
somewhat easier to recover from financially in a
shorter period of time. Unfortunately, there are
other situations that can be much more dire like
a devastating accident or health emergency.
Many of us know someone that has experienced
a significant life event or gap in employment.
These situations can place a toll on household
finances and in some cases can take months or
years to recover from.

Jamie Williams, CFP®

Wealth Advisor
Ellenbecker Investment Group

How much is enough?:
That will greatly depend on a number of factors.
Taking the time to map out your essential expenses is a great starting point.
Typically, a minimum of 3 to 6 months would be recommended, but having
enough funds in a separate savings, money market accounts, or CDs for up to
a year is optimal. You should not only consider your largest expenses such as
housing and health insurance, but also the critical ones like groceries and gas.
Once you have established a baseline you can then develop an understanding
of the amount needed and work towards achieving enough that will get you to
your sleep well at night number.

Getting there:
Not everyone is fortunate enough to have this amount of cash on hand, but
if you start with a disciplined plan you will achieve success over time. Take
advantage of opportunities both small and large to set aside funds when
available. During unfortunate times, these funds will help you remain optimistic
that your daily expenses are covered and will provide you with some much
desired peace of mind.
Feel free to reach out to your advisor to learn more about how an emergency
fund can be incorporated into your personal financial plan. n

Milwaukee's Philanthropic Community® Past Guests
Tune in on WISN AM 1130 at 10:00am CST or connect online at newstalk1130.com. Listen to
our past shows on Apple Podcasts, Spotify, Stitcher, Google Play or ellenbecker.com/radio.
This quarter's featured organizations include:

•
•
•
•
•
•
•
•

Safe & Sound
Meta House
Women’s Center
NAMI
Ice Age Trail
Friends of Lapham Peak
ALS Association
MS Society of Wisconsin

•
•
•
•
•
•
•
•

Penfield Children’s Center
Hear Wisconsin
REDGen
Girls on the Run
ERAs Senior Network
Owen’s Little Warriors
Rotary Club of Wisconsin
McKey Christmas Club

• Coalition for Children,
Youth and Family
• Camp to Belong Wisconsin
• SecureFutures
• Marquette University High School
• FEW
• Christmas Clearing Council
• Waukesha Headstart Program

Email Jill Economou at jill@ellenbecker.com to recommend a non-profit.
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Behind the Sustainability Buzzwords

'E

co-friendly’, ‘green’, ‘organic,’, ‘natural’ ... These
are some of the buzzwords on packaging and
advertising for consumer goods.
Sustainable products are on the rise. Consumers
are taking a bigger interest and are choosing to
vote with their dollars. According to the NYU Stern
School of Business, in 2018, sustainability-marketed
goods accounted for 16.6% of all consumerpackaged goods sales. That is $113.9 BILLION and
is expected to grow to $140.5 billion by 2023. This
popularity can lead to inappropriate and unfounded
claims as producers compete for consumer dollars.
There are 3,500 different certifications that
companies can earn, each with its own criteria,
standards, and governance. Here are some
resources to help you sort through it all.
• B
 ecome familiar with logos and their standards
so you can easily identify those important to you.
Ecolabelindex.com lists the details on hundreds of
certifications.

• GoodGuide.com staffs a 50+ person team of
scientists to analyze product ingredients and
regulations to rate over 75,000 personal care,
cosmetic and household products.

• E
 nvironmental Working Group (EWG) researches
and educates on issues to drive consumer choice

and civic action. My favorite
EWG lists are Dirty Dozen and
Clean 15 to reflect pesticide
levels in produce.

• The USDA develops and
Heather Deaton, CFP®
enforces uniform national
Wealth Advisor
Ellenbecker Investment Group
standards for organicallyproduced agriculture products
sold in the U.S. The Non-GMO
Project is a nonprofit organization that verifies products and
brands as non-GMO. You may already know these logos, but
the websites have more details on what they mean.
• Certified B corporations go through a rigorous approval
process to meet social and environmental goals to balance
profit and purpose. Wisconsin is home to 13 of the 3,100+
Certified B corps around the globe – blocalwisconsin.org.

• Ethical Consumer has provided tools to make simple and
informed choices, tailored for the issues you find most
important. Their website (ethicalconsumer.org) provides
guides and a free magazine.

Brands play to social influence, gender biases and politics. It’s
important to pay attention to the advertising and marketing
of the products. Taking time to learn a bit about labels, logos,
terms and standards will boost your confidence and comfort
with the products you buy and consume. n
Learn more about Heather’s Sustainable Living special
interest group at ellenbecker.com/events.

5 Tips for Being a Snowbird

M

any clients would like to live at home during the
summer months and then migrate somewhere
warm for the winter. They may even desire to be a reverse
snowbird where they live at home during the winter and
then stay up north in the summer. Whichever direction
you decide to go, here are some important items to think
about.
Take It Slow
When you make the decision to become a snowbird,
really take the time to plan it out. Visit your ideal area for
a couple of weeks and get to know the community. Rent
a home for awhile just to make sure you are making the
right decision. It might look good on paper but once you
get there you may realize it is not for you.
Go Digital
You will need to embrace the online world in order to
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successfully navigate
living in two places. Set
up automatic payments
for your utilities, credit
cards and other monthly
expenses. Maybe even think
of opening an online bank
account so that you always
have access to your money.

Anne Mank, CFP®, CPA

Wealth Advisor
Ellenbecker Investment Group

Family
When it comes to the holidays and family celebrations,
are you going to them or are they coming to you? Will it
be hard to be away from family for so long? Think about
getting an electronic device like an Amazon Echo or
Facebook Portal, so you can see and hear those you love.
continued on page 9

Part 2 of 2

The Gift Tax and The Estate Tax

T

he federal government will collect estate tax
if your estate has a value of more than the
federal estate tax exemption. The exemption for
2020 is $11.58 million. However, the exemption
for your estate may not be the full $11.58 million
because you can only exempt your estate up to
the amount of your remaining lifetime gift tax
exemption.
Let’s say that you have lowered your lifetime
exemption down to $10 million by making $1.58
million in taxable gifts. The federal government
would then tax any estate that you pass on to
someone for all value over $10 million. In other
words, the gift tax and estate tax have a single
combined exclusion. Regardless of whether the
gift passed to the recipient before or after your
death, it applies toward that same $11.58 million
limit.
Tax rates on the estate tax go up to 40% just as
with the gift tax.

Snowbird .... continued from page 8

Insurance
Each state has different rules when it comes to
home and auto insurance, so make sure you
are working with a broker that understands
both locations. Also, if you have Medicare
Part C (Advantage), there may be limitations
on your coverage so make sure you fully
understand your plan.
Taxes
This is an important but sometimes overlooked
area when individuals are thinking of living
in another state. What are the state tax rules
when it comes to property tax, income tax
and retirement income tax? And, how do you
qualify as a resident in the state that has the
best tax laws that fit your current situation?
As you are making the leap to this new chapter
in your life, a good plan will help smooth out
the ride. n
Visit moneysenseradio.com to listen to
the Money Sense radio show with Julie
Ellenbecker-LIpsky and Anne Mank.

  

One way to prevent taxation
of any assets you pass on is to
gift those assets in increments
Sandra Geisler, CPA
of $15,000 or less. This could
Director of Tax Planning
take some planning, but it is
Ellenbecker Investment Group
completely legal. You can gift
up to $15,000 to an unlimited
number of recipients each year without having to file gift tax
returns.
Reporting Your Gift

The first step to paying gift tax is reporting your gift. Complete
IRS Form 709, United States Gift (and Generation-Skipping
Transfer) Tax Return, on or before your tax filing deadline.
You should complete Form 709 anytime you gift in excess of
$15,000 – even if you’re within the $11.58 million lifetime limit.
You’ll have to file Form 709 each year you give a reportable
gift, and each form should list all reportable gifts made during
the calendar year. Form 709 basically applies the gift to your
lifetime exclusion from federal estate tax. There are also some
gifts that you never have to pay tax on.
What Gifts Are Safe from Tax?

Taxable gifts can include cash, checks, property and even
interest-free loans. It also applies to anything you sell below fair
market value. For instance, if you sell your home to your nondependent child for $175,000 when it’s worth $250,000, the
$75,000 difference could be considered a gift. That surpasses
the annual gift tax limit and is therefore deducted from your
lifetime gift tax limit.
What constitutes a gift that counts toward your gift tax limit is
generally easy to understand. There are several things that the
IRS doesn’t consider a gift, however. You can give unlimited
gifts in these categories without facing a gift tax or having to
file gift tax paperwork:
•
•
•
•

Anything given to a spouse or dependent who is a U.S. citizen
Charitable donations
Political donations
Funds paid directly to educational institutions on behalf of
someone else
• Funds paid directly to medical service or health insurance
providers on behalf of someone else
Lastly, it’s important to note that charitable donations are
not only exempt from gift tax, they may also be eligible as
an itemized deduction on your individual income tax return.
Reach out to your wealth advisor or tax planning advisor with
any questions. n
Visit moneysenseradio.com to listen to the
Money Sense radio show with Sandra Geisler.
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Two Ways Less Social Security Gets You More!

S

tarting Social Security early and taking a smaller
spouse benefit can create a dramatic increase in your
net worth. Let’s explore both in more detail.
First, most people know that Social Security retirement
income, technically called old-age benefits, can begin
at a reduced amount at age 62 or delayed for a higher
amount as late as age 70. However, many people
and online calculators miss an important factor in the
math – current income. In fact, most calculations only
determine how long you need to live to make waiting
until age 70 worthwhile. And, that can work against you
if you withdraw from investments while you wait. Your
investments are part of your net worth and eventually
part of your estate which will go to family and charity.
Social Security, on the other hand, expires when you do
(or your spouse). Therefore, it may make financial sense
to start Social Security early, even though it’s a reduced
amount, to preserve and create a higher net worth.
Below is a quick graph to illustrate the difference. One
big caveat to all of this is that taking Social Security early
may not provide as much guaranteed income during
retirement.

Jack age 66 is married to
Jill age 64 and both earned
the same during their life.
Jill applies for her Social
Security income. Next, Jack
would file for Social Security
but restrict the application
to his spouse benefit only.
Mark Ziety, CFP®, AIF®
In other words, both Jack
Wealth Advisor
and Jill would receive a
Ellenbecker Investment Group
Social Security check, but
the amount is only based
on Jill’s work history. Therefore, Jack’s Social Security is
deferred and continues to grow at 8% annually until he
reaches age 70. Once Jack is 70, he would switch to his
own Social Security benefit, which is now much higher.
In effect, Jack gets 4 years of spousal Social Security and
his own benefit is larger by delaying. (I guess Jack owes
Jill a really big thank you!) Plus, the survivor between
them keeps the larger amount, which would now be
Jack’s Social Security check.
Social Security has lots of rules and twists for different
situations. Be sure to talk to your advisor to determine
which strategy is best for your specific situation. n

EIG Group Travel: Iceland

A
Second, let’s dig into smaller spouse benefits. Spouse
benefits enable someone with or without an earnings
history to receive Social Security income based on 50% of
their spouse’s Social Security income (technically 50% of
their primary insurance amount). A 2015 law created two
different groups. Anyone born before January 2, 1954
can file a restricted application, i.e. they file for spouse
benefits or their own once they reach age 66. For the rest
of us, any application is deemed to be for the highest
benefit available. Therefore, those that turned 66 before
Jan 2, 2020 are the last ones with the choice of benefits.
Here’s how it works in a common situation. Let’s say
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re you making plans for travel in 2020? If so,
consider joining us for a trip to Iceland. We’ll leave
on April 28, 2020 for “Taste of Iceland” with CIE Tours
which includes six days and five nights. See Iceland’s
highlights and hidden gems on this introductory
tour of this spectacular island. cietours.com/iceland/
tours/taste-of-iceland/
Trip Highlights:
•
•
•
•
•
•
•

Perlan Observatory
Skaftafell Wilderness Area
Gullfoss Waterfall
The Blue Lagoon
Thingvellir National Park
Jokulsarlon Glacier Lagoon
Skogafoss Waterfall

The tour is limited to 42 travelers. For more details,
please contact our office or visit ellenbecker.com/
events for a flyer. n

Prepping Homes for Sale

S

elling your home is a big undertaking. With so many
decisions to make, it can seem daunting. Based on our
experience, once you’ve made the decision to move, there
are some simple things you can do to get started.

Tip #1:

Imagine you’re seeing your home for the first time by
putting yourself in the position of a buyer. Try to be as
objective as you can. When you drive up to the property,
start taking note of everything you see. Start with the
outside and work your way through the entire house.
Tip #2:

Make sure the home looks clean and inviting from
the moment a potential buyer arrives. Trim or update
landscaping and clear sidewalks and driveway from debris
or clutter. The front door should also be freshly painted and
accented with freshly potted plants of seasonal flowers to
provide a warm welcome.
Tip #3:

Remove clutter and store away as much as you can.
Depersonalizing the home by removing family photos
helps buyers envision their own lives in the house, instead
of feeling like they are intruding into someone else's.
Tip #4:

Organize your closets and cabinetry, yes people look
in there! Think of the time spent doing this as not only
appealing to buyers, but also as a start to your moving
process. If you’re putting your home on the market, that
means you’re planning to move and we’re sure you don’t
want to move unneeded things to your new home!
Tip #5:

Tip #7:

Keep your decor and furniture
simple and light. You want to
showcase the size of the home
without it being overwhelming
with too much stuff. Visually,
you want the buyer to see
how one room flows to the
next, how large the rooms
are and have clear walkways
throughout.
Tip #8:

Upgrade lights fixtures
and faucets for immediate,
inexpensive impact. There are
so many retailers selling fixtures
these days making it simple and
affordable to replace old ones.
Tip #9:

Team Trimble Real Estate
teamtrimble@kw.com
(262) 271-3621

Buyers love an updated kitchen, but it’s not worth your
money to gut the whole thing.
We recommend upgrading to stainless steel appliances and
adding new hardware on the cabinets.
Finding the right professional to guide you through the
sale of your home from prepping for sale all the way
through closing is an invaluable asset. Team Trimble Real
Estate specializes in Lake Country and helps clients buy and
sell homes on the many fantastic lakes or neighborhoods
in the area. We’re happy to answer any questions you may
have on this topic or any others. n

Clean, clean, clean. Don’t forget the windows and
eliminating bad odors. You may have gotten used to smells
in your home, but home buyers will be able to quickly pick
up on pet, food and smoke odors. And you don’t want
this to be a reason why they take your home off the list for
consideration. Keep in mind, you’ll need to keep the home
in clean condition throughout the selling process too!
Tip #6:

A neutral backdrop has the broadest appeal. If you have
any rooms painted in bold colors, we recommend painting
them a neutral color. Adding a fresh coat of paint can help
the home feel like new. Touch up all the scuffs, fingerprints
and holes too.
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Estate Planning During Divorce

I

f you are going through the financial and emotional
turmoil that typically accompanies divorce, updating
your estate plan is likely the last thing on your mind. To
avoid litigation (and serious unintended consequences)
be aware of practical implications of divorce on estate
planning.

It is important to maintain valid financial and health care
power of attorney documents. These documents ensure
that if you become incompetent, the person you appointed
to act as your agent can make financial and health care
decisions on your behalf. A common misconception is
that the filing of a divorce action invalidates all estate
planning involving your soon to be ex-spouse. In fact, the
filing of the divorce only terminates a spouse’s authority
under a financial power of attorney; the healthcare power
of attorney authority continues until the divorce is final. A
soon to be ex-spouse retains the authority to make medical
decisions on your behalf (if you’re incompetent) while
the divorce is pending. Therefore, when you make the
decision to file for divorce, execute new powers of attorney
nominating an appropriate agent in the event it is needed.
Creating a new estate plan clarifies your goals and avoids
passing issues onto your children. Wisconsin is a marital
property state which presumes that all property (except

gifted and inherited property)
is divisible in a divorce. The
statutes direct whether a will,
trust or beneficiary designation
executed pre-divorce remains
valid during and after it is
finalized. These rules can result
in an ex-spouse inheriting your
assets if your documents are
outdated.

Lindsey Kujawa

Of Counsel
Hansen & Hildebrand, S.C.
lak@h-hlaw.com
(414) 273-2422

Also, many divorce agreements contain obligations for
division of property upon death. For example, it may
require one or both spouses to maintain a certain amount
of life insurance coverage with designated beneficiaries
(the former spouse or children) or create provisions in a will
or trust. A skilled estate planning attorney will effectuate
your goals while maintaining compliance with your divorce
agreement.
Legal and financial expertise help you make the best
decisions for yourself and your family. We recognize the
impact that a divorce can have on an estate plan. We
partner with our client’s financial advisors to be sure you
have the education needed to make informed decisions
during these life transitions. n

A Legacy Your Family Will Treasure

"A

untie Debbie, did you have colored TV when you
were a kid?” my nephew asked.

Instantly, I am transported back to the 1960’s, sitting in my
Uncle Carl’s living room with my cousins all around me.
We had gathered there for a family dinner when Uncle Carl
suddenly announced, “Hey kids, we now have color TV!”
My sisters and I were so shocked by the possibility of this
magical thing, that we sat in stunned silence. Uncle Carl
pulled a colored piece of transparent plastic from behind
his back and taped it to the front of the black and white
TV screen. The top was blue like the sky, the middle had a
reddish tint, and the bottom was green as grass.
Was this color TV?! I wondered?
The adults broke out laughing, and I realized that this was
just one of Uncle Carl’s many jokes, and a cheaper version
of the real thing.
Uncle Carl’s version: A couple of dollars.
A Color TV in 1965: About $450 (About $4,000 in 2019)
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The memory: Priceless.
My nephew wasn’t the first
one in the family to ask
me questions about my
childhood. My own children
often do, and I suspect that
soon my grandchildren
will have their own curious
questions too.

Deb DiSandro

National Speaker Storyteller Coach
Deb@DebDiSandro.com
(815) 954-5817

In an article in the New York Times, “The Stories that Bind
Us,” author Bruce Feiler suggests that the “single most
important thing you can do for your family is to develop a
strong family narrative.” He says it may also be the simplest.
Well, I don’t know about simple! Writing is a craft
developed over time. It takes practice and an ability to
accept that your writing will never be perfect – ever. And
that’s okay! Your family will love your perfectly imperfect
stories.
continued on page 13

Economic Update

O

ur economy has slowed a little over the past few
quarters, but annualized growth of about 2% is close
to the average of the past four years. And, now that the
fed has reversed its course from a year ago and cut interest
rates three times, we should expect to see some additional
economic improvement over the coming year.
It is not just our central bank that has been cutting interest
rates. The European Central Bank, China and nearly all
central banks around the world have been taking steps of
one kind or another to stimulate their economies. These
actions will produce “green shoots” of growth as investors’
confidence grows and low cost money is put to work in
higher yielding projects and investments. But this process
takes time, so we expect to see progress unfold gradually
over many quarters.

From last June-October, one of
our three recession prediction
models was flashing a warning.
But, with the November interest
rate cut, that model turned
Terry Pavlic
“green.” So does this mean
President,
all clear? Not always, but in
Pavlic Investment Advisors, Inc.
this case probably because
terry@pavlic.com
we never got a warning from
(262) 646-4300
the other two models which
focus on housing starts and
unemployment. Housing starts are now rising sharply,
+20% vs last year, and unemployment of 3.6% is within a
whisker of the 50 year low (3.5%) reported a month or two
ago. Seventy percent of US economic activity comes from
consumer expenditures. There are currently 1.3 million
more jobs available than there are unemployed people.
As we have written before, pretty hard to have a recession
when all the “consumers” are working.
The Fed has taken some steps to return interest rates to
normal but, by our calculations, we are not there yet. If
current conditions persist, we expect at least two more
interest rate cuts in 2020. If we are wrong, it will be because
the economy is growing significantly faster than the
current 2%. Wouldn’t that be a nice way to be wrong? n
Visit moneysenseradio.com to listen to the
Money Sense radio show with Terry Pavlic.

Legacy .... continued from page 12

Here are a few tips to get you started:
1. W
 rite about a single moment in time. As you can see
from my opening above, I wrote about one moment in
my Uncle’s living room. Reliving that one memory is not
only easier to write and recreate, but more interesting to
your reader than reliving an entire day.

discovered the approximate cost and I was able to make
a fun reference to the cliché used by Mastercard in
calling my memory priceless.
In writing down your legacy stories, you get to relive the
memorable moments of your life with even more richness
and color. n

2. U
 se dialogue to bring your relatives to life. Of course,
after almost 55 years, I cannot recall the exact words my
Uncle Carl used, but I chose sentences that reflected his
tone and character. This slight alteration of the truth is
called creative license, and all writers use it.
3. S
 hare specific details. It was fun to google the plastic
transparency used on television sets in the 60’s, not
only to verify that my memory was valid, but also to
add details by clarifying the colors in the plastic. I also
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Market Update

I

n November 2019, the U.S. stock market hit new
all-time highs—despite a litany of things to worry
about like the trade war with China and higher tariffs,
uncertainty over Brexit, unrest in Hong Kong and
impeachment proceedings in Congress. Depending
upon how last year’s fourth quarter sell-off is categorized,
the current bull market is either over a decade old or a
little less than a year old. Either way, the roughly 20%
stock market decline from the late-September 2018 highs
to the Christmas Eve low provided a market “refresh” as it
created deeply oversold technical conditions along with
more attractive valuations. Coupled with the Fed’s early
2019 policy reversal and better-than-feared economic
conditions and corporate profitability, the S&P 500 has
provided a year-to-date total return of more than 25%.
Even though stock returns have been exceptionally
strong so far this year, it’s noteworthy that the S&P
500’s price is only about 6% higher than it was at its
September 2018 highs before the sell-off.
Earnings growth flattened out over the past year but
is expected to pick up again in 2020. As such, while
valuations are well off their December 2018 lows, they
are not far from their historic averages.

The accompanying
chart shows the 20year history of the S&P
500’s Price/Earnings
ratio on the forward
Mary Brown, CFA
President & CIO
12-month estimate.
Campbell Newman
The Index is currently
Asset Management
selling for a multiple
mbrown@campbellnewman.com
(414) 908-6670
of 17.7x, compared to
its 20-year average of
16.9x. As such, valuation does not appear to be a major
hindrance to higher stock prices over time if earnings
come through near projections.
One final point: Interest rates remain near historic
lows globally with roughly $14 trillion of sovereign
debt at negative yields. Lower interest rates allow for
higher stock valuations due to the discounting factor.
Additionally, stocks offer a competitive rate of current
income along with the potential for growth in income.
The current yield on the S&P 500 is 1.9% (which is inline with its 20-year average) and the average S&P 500
company dividend increase over the last 12 months is
9.8%. These statistics compare favorably to the 10-year
Treasury yield of roughly 1.8%. n
Visit moneysenseradio.com to listen to the
Money Sense radio show with Mary Brown.
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Calendar of Events

EIG

To register or learn more about our events, please visit: ellenbecker.com/events.
To receive our weekly emails, please email: info@ellenbecker.com.

®

January 2020
MONDAY

TUESDAY

			

WEDNESDAY

1

7

8

13

14

15

20

21

27

Veterans and
First Responders
5:30-7:00pm

28

22

New Years
Day – EIG Office
Closed
Sustainable
Living
5:30-7:00pm
WI Widows
Connected
5:30-7:00pm
Women's Bible
Study
5:30-7:00pm

29

THURSDAY

FRIDAY

2

3

9

10

16

17

23

24

30

Seminar:
Investing 101
6:00-8:00pm

SAT/SUN

4/5
EIG Charity
Casual Dress
Day

11/12
18/19

EIG Charity
Casual Dress
Day

25/26

TUESDAY

WEDNESDAY

5

10

11

12

24

Veterans and
First Responders
5:30-7:00pm

25

November

THURSDAY

FRIDAY

SAT/SUN

Sustainable
Living
5:30-7:00pm
Women's Bible
Study
5:30-7:00pm

19
26

Women's Bible
Study
5:30-7:00pm

6
13

7
Seminar:
Identity Theft
1:00-3:00 pm &
6:00-8:00pm

14

TUESDAY

15/16

WI Widows Connected
Luncheon

20

21

27

28

22/23
EIG Charity
Casual Dress
Day

3

9

10

16

17

23/30

24/31

Veterans and First
Responders
5:30-7:00pm (Mar. 23)

  

Seminar:
Preparing to
Downsize
3:00-5:00 pm

Kate Murphy

1 year
2 years

23 years

Volunteer Highlights
Kate Murphy
St. Mary’s Visitation School
Jill Economou
Salvation Army

Mark Ziety
Cub Scouts - Den Leader

Brett Engelking
HAWS – Board of Directors
WEDNESDAY

4
11

Armchair
Travelers
3:00-5:00pm

1 year

Diane Byrne
Ukuladies

29

THURSDAY

FRIDAY

SAT/SUN

						
1
2

3 years

Julie Ellenbecker-Lipsky
23 years

8/9
EIG Charity
Casual Dress Day

December

Karen Ellenbecker

March 2020
MONDAY

Employee Anniversaries

Tina Alfini

4

Armchair
Travelers
3:00-5:00pm

October
Amy Schaubel
November Kristen Cantrell
December Renee Dethardt

Debbie Just

3

18

Congratulations to these
employees for going above and
beyond and being chosen as
EIG's Employee of the Month!

Heather Deaton

						
1/2

17

Employee of the Month

October

31

February 2020
MONDAY

Investment Group

EIG HR Update

6

Armchair
Travelers
3:00-5:00pm

Ellenbecker

18
25

Sustainable
Living
5:30-7:00pm
Women's Bible
Study
5:30-7:00pm
WI Widows
Connected
5:30-7:00pm
Women's Bible
Study
5:30-7:00pm

5
12

6
Seminar: Living
Your Digital Life
1:00-3:00 pm &
6:00-8:00pm

13

19

20

26

27

7/8
EIG Charity
Casual Dress
Day

14/15
21/22

EIG Charity
Casual Dress
Day

28/29

New Special
Interest Group
Starting January 27, we will be
hosting a special interest group
for veterans, first responders and
any family members or friends
interested in joining them. This
group will meet every fourth
Monday of the month and will
start with Guitars for Veterans
as we learn how music is used
as therapy. Hosted by Jeff
Ellenbecker. Learn more and
register at ellenbecker.com/
events.
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Tune in to hear us
on the radio

Saturdays at 2:00pm | Sundays at Noon
WISN AM1130
Tune in as Ellenbecker Investment Group Wealth Advisors
share their unique financial perspective as they interview
local and global economists, attorneys, tax professionals
and other interesting guests.

Sundays at 10:00am
WISN AM1130
Presented by Ellenbecker Investment Group, this unique
show features non-profit organizations each week and
explores ways for listeners to have an impact in our local
community and the world.

Listen to past shows at ellenbecker.com/radio
Advisory services offered through Ellenbecker Investment Group (EIG), a Registered Investment Advisor. Registration does not imply a certain level of skill or training.
EIG does not provide tax or legal advice; please consult your tax or legal advisor regarding your particular situation.
Diversification and asset allocation do not guarantee positive results.

