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I’m sure you’ve seen those 
Schwab commercials for in-
dependent “fee only” financial 
advisors touting how they are 
fiduciaries for their clients. 
They only do what’s in their 
clients “Best Interest”. Have 
you ever given it thought, 
what does that really mean? 

What is truly in a client’s 
“Best Interest”?

…and who determines what 
that definitionis? If one doctor 
prescribes one certain medi-
cine for high blood pressure 
and another doctor prescribes 
a different medication for the 
same condition, then just by 
the pure definition “BEST In-
terest” one of the doctors did 
something wrong, correct? 
The same applies to financial 
advisers making investment 
recommendations for their 
clients. The term “Best Inter-
est” at best is convoluted and 
subjective. For this reason, 
I’venever understood how a 
fee only adviser is able to offer 
the “Best Interest” solutions 
for every single client, when…

They can’t offer products that 

don’t even exist on a fee only 
platform?

Things such as life, disability 
and long-term care insurance 
all pay commissions to the ad-
viser that sells them. Indexed, 
fixed and variable annuities 
also pay commissions instead 
of fees and offer certain guar-
antees that no “Fee Only” in-
vestment can offer. Things 
such as guaranteed lifetime 
income, protection from mar-
ket declines and death benefits. 
Used in context of a personal-
ized comprehensive financial 
plan, these products can afford 
a client safety, security and 
confidence in their plans. Es-
pecially at times like this, when 
the markets are in free fall. For 
this reason, I’ve never bought 
into the idea of offering a Fee 
Only investment solution for 
clients. I’ve always felt it was 
in my clients “Best Interest” 
to have access to more finan-
cial products, in the right cir-

cumstances; not less. For this 
reason, most financial advisers 
today, are “Fee-Based”, mean-
ing they offer investments that 
charge a fee to a client, but also 
offer those other investment 
choices as well. The key is to 
educate clients, so they have 
a better understanding of the 
difference between these two 
choices. 

As a CERTIFIED FINANCIAL 
PLANNERTM the CFP® board 
holds certificants to the highest 
fiduciary standard regardless 
of the type of investment they 
are recommending. Now, this 
makes far more sense to me, 
because it clearly holds CFP®’s 
accountable to doing what’s in 
a client’s “Best Interest” while 
preserving the ability to offer 
more comprehensive invest-
ment solutions, not limiting 
their choices. Unfortunately, 
many advisers use this “Fee 
Only” definition as a market-
ing ploy, trying to plant seeds 
of doubt to get clients to second 
guess the advice they’ve been 
receiving from their advis-
er. Phrases like “We do better 
when You do better.” Sounds 
great, but remember, “Fee 
Only” means you Only have 
one choice and in my opinion, 
that may simply not be in Your 
“Best Interest”. 

     June has arrived and it looks 
like the economy is finally open-
ing back up, slowly. I don’t know 
about you, but this has been an 
exercise in learning new ways to 
work and live. Whether it’s try-
ing Zoom tele-meetings for the 
first time or ordering groceries 
online for pickup at the store a 
lot of the way we used to live 
and work, may change forever. 
Unfortunately, many businesses 
across the country, especially 
those that were marginal to be-
gin with, may never open back 
up. But there seems to be tre-
mendous optimism to get back 
to some sense of normalcy. 
   June 6th is in remembrance of 
the WWII D-Day invasion. The 
longest day of the year, known 
as the Summer Solstice, is June 
20th and Father’s Day falls on 
Sunday June 21st. Maybe we’ll 
all be able to think about taking 
a vacation away very soon. 

Respectfully, 
Scott Weidman, CFP®

Are They REALLY in YOUR “Best Interest”?
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Insurance
➢ Life Insurance (term, variable, universal 
and whole)
➢ Long Term Disability Insurance
➢ Long Term Care Insurance
➢ Buy / Sell Funding
➢ Business Overhead Expense Insurance
 
Services
➢ Hourly Consulting
➢ Retirement Projections and Evaluation
➢ Income Planning
➢ Asset Allocation and Risk Management

Investments
➢ Mutual Funds
➢ Variable Annuities
➢ Equity Indexed Annuities
➢ Fixed Annuities
➢ Stocks / Bonds
➢ Public Non Traded REIT’s (real estate 
investment trusts)

Account Types
➢ Fee Based Advisory Accounts
➢ Brokerage Accounts
➢ Third Party Money Managers
➢ 401k Rollovers
➢ IRA’s and Roth IRA’s

Phone: 386-308-5842
Fax: 866-840-3866
Mobile: 386-299-2893
E m a i l : s c o t t . w e i d m a n @
jwcemail.com
340 S. Beach Street, Suite #128, 
Daytona Beach, FL 32114

Mon-Fri: 9:00 AM - 5:00 PM 
Evenings and Saturdays available 
by appointment.

Confused About The Stimulus Checks?

Our service offerings

Contact the office
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  Hopefully by now, you’ve re-
ceived your Stimulus Check 
from the Treasury Depart-
ment. It plans to send out 
more than 150 million pay-
ments as part of the overall 
Economic Impact Payments 
program.1 There seems to be 
confusion about these pay-
ments though, so I thought I 
would clear some things up. 

#1- Who gets a check?
If you have a Social Security 
Number and have not been 
claimed as a dependent on 
another taxpayer’s most re-
cent federal tax return, you 
may be eligible for a stimulus 
payment of up to $1,200. Any 
money you get is tax-free and 
will not count against a fed-
eral tax refund coming your 
way, or federal benefits you 
currently receive. 

#2- Did most eligible tax-

payers receive the full 
$1,200 payment?
Yes, the calculation is deter-
mined based on your most 
recently filed federal tax re-
turn and your adjusted gross 
income (AGI). A single filer 
with less than $75,000 AGI 
would receive the full $1200. 
Head of Household with AGI 
of $112,500 or less would also 
receive the $1200. Joint filers 
can receive up to $2400 with 
a combined AGI of $150,000 
or less. On top of that, every 
taxpayer with a qualifying 
child younger than 17 may 
receive an additional $500 for 
each dependent child.

**Single filers with 2019 gross 
income of $12,200 or less and 
joint filers with 2019 gross in-
come of $24,400 or less must 
visit irs.gov/coronavirus/
nonfilers-enter-payment-in-
fo-here to facilitate their pay-

ments. This also applies to 
taxpayers who have not yet 
filed a 1040 form for the 2019 
tax year, or have no plans to 
do so.

#3- Will I be required to re-
pay the money later?
No. It is not considered a 
loan to you from the federal 
government. Misinformation 
about this is floating around, 
and it may stem from the way 
the stimulus checks are de-
fined. They are treating it as a 
tax credit, but instead of hav-
ing to wait until you file your 
2020 return to get it, they are 
giving it to you in advance.

#4- Does this stimulus pay-
ment count against your 
2020 taxes?
No. It will not impact your 
Federal tax liability or re-
fund.7There will be a credit 
issued on your 2020 return 
reflected the advanced pay-
ment. 

Hopefully this clears up any 
questions you may have had 
about the stimulus checks. If 
not, feel free to give us a call 
to discuss. 
 

Zoom Presentations For FRS Folks

    For the past month, busi-
ness has been changing for 
the world. People are being 
forced to learn how to use 
technology to communicate 

with one another and even 
work. Our home office staff is 
literally working from home 
and you would never even 
know it. Business is getting 
processed and work is being 

done just as efficiently as if 
they were all in a crowded 
downtown office. In fact, my 
assistant Kori, has been re-
motely working,out of state, 
for the past couple months. 
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50 Years Ago This Month…
June, 1970 Nostalgia

#1 songs throughout the 
month: The Long and 

Popular candy was Zotz! 
The fruit-flavored hard 
candy, manufactured in It-
aly, was known for its sur-

The news clipping is from 
the Daytona Beach News 

Winding Road + For You 
Blue both by The Beatles

prising fizzy sour center, 
and is still widely available 
to enjoy today.

Journal June 3, 1970. You 
could buy a small fishing 
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Tip Of The Month

The idea of electing DROP (Deferred 
Retirement Option Program) may seem 
very alluring for many people. After all, 
building up a sizeable amount of cash just 
prior to retirement, allows you access that 
small fortune in the early years for things 
like travelling, buying a little vacation 
home, or whatever. But did you know, 
that as soon as you elect to enter DROP 
you are NO LONGER receiving any em-
ployer contributions. Of course, your em-
ployer would love for you to enter DROP, 
right? Normal risk employees receive an 
8.47% contribution rate and special risk 
employees receive a staggering 25.48% 
employer contribution rate. That would 
all be forgone as soon you step off the 
ledge and DROP. Just a thought.

"...Continued from page 1"
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If you have any questions 
about our process, please 
feel free to call our office. 
I am happy to explain the 
array of investment solu-
tions available. 

boat for $199, or a Fa-
ther's Day sport coat for 
$25. As we get closer and 
closer to election time, 
there's also a nostalgic 
piece about "Be Smarter, 
Vote Carter."

Processing applications and 
diligently tracking money 
transfers, underwriting and 
new business. Well, I decid-
ed, that since we all need to 
practice social distancing, 
why not try to get the mes-
sage out, especially before 
the end of the school year, 
about the Tips and Strategies 

for those in the Florida 
Retirement System. So, 
I decided to go virtu-
al and tried out Zoom 
for the first time. So 
far, I’ve offered two live 
Teleconferences and I 
think they went really 
well. We had anoth-
er 15 people join our 

presentations. If you 
know someone that may 
be part of the FRS and 
would like to join us 
from the convenience of 
their own home, please 
pass along our upcom-
ing Zoom Teleconfer-
ence Invitation at www.
FRSWorkshop.com

For the golf players out 
there, LPGA Champi-
onship June 1970 was 
won by Shirley Engle-
horn. She won four 
tournaments in 30 days 
and never won again 
due to ankle injuries.

Thinking About Drop?

www.FRSWorkshop.com
www.FRSWorkshop.com
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Idiom Of The Month

Can you believe the end 
of June marks the half-
way point for 2020. So, I 
thought it was fitting to 
use the Idiom, “Meet me 

where two people come 
together and meet in the 
middle. Maybe we should 
share this with the folks 

in Washington! And now 
you know.

Halfway”. Though the or-
igins of use are unknown, 
it is pretty logical to sur-
mise that the definition 
means to compromise, 
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Savannah Court Financial Advisors and JWC/JWCA are unaffiliated companies.

“Meet Me Halfway”


