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Welcome/introductions4 C’s. A Framework for Your Retirement Strategies.<Welcome / Introductions / Announcements[Note to presenter: You must populate your name and full company name in the customizable section at the top if you are not an employee of Allianz, Allianz Life of NY, or their affiliated companies.]



Please note
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Nyles R. Gentz is not an employee of Allianz Life Insurance Company of North America 
(Allianz), Allianz Life Insurance Company of New York (Allianz Life® of NY), or their 
subsidiaries or affiliated companies.

This material is prepared by Allianz Life Insurance Company of North America and its 
affiliate Allianz Life Insurance of New York for use by financial professionals.

This material is prepared by Allianz Life Insurance Company of North America (Allianz) and its affiliate Allianz Life Insurance of New York (Allianz Life® of NY) for use by 
its financial professionals.

Presenter
Presentation Notes
Note to presenter: You must populate your name and full company name in the customizable section at the top if you are not an employee of Allianz, Allianz Life of NY, or their subsidiaries or affiliated companies.If you are an employee of Allianz or Allianz Life of NY, or their subsidiaries or affiliated companies, you can delete this slide.



Before we begin
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This presentation is designed to provide general information on the subjects covered. It 
is not, however, intended to provide specific legal or tax advice and cannot be used to 
avoid tax penalties or to promote, market, or recommend any tax plan or arrangement. 
Please note that Allianz Life Insurance Company of North America (Allianz), Allianz Life 
Insurance Company of New York (Allianz Life® of NY), and Allianz Life Financial Services, 
LLC, their affiliated companies, and their representatives and employees do not give 
legal or tax advice.

Allianz, Allianz Life of NY, and Allianz Life Financial Services, LLC are affiliated companies. 

• Not FDIC insured • May lose value • No bank or credit union guarantee • Not a 
deposit • Not insured by any federal government agency or NCUA/NCUSIF

Presenter
Presentation Notes
Read slide.



RETIREMENT

You’ve worked HARD
all these years to 
save YOUR money

Preparing for 
retirement is 
DIFFERENT 
now than 
it was 
years ago
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Presenter
Presentation Notes
Just like your parents before you, you’ve worked hard to save your money for your retirement.But retirement today is different than it was years ago and how you prepare for it is different as well.



RETIREMENT

Now is the time to

what is 
IMPORTANT

REFRAME
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Presenter
Presentation Notes
As you approach retirement, your thoughts, actions, and behaviors need to change with the times. Now is the time to REFRAME what is really important.



It’s MORE about
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your lifestyle
than just your 
portfolio
 Shifting needs in retirement
 Understanding your

needs is important
 Keeping your existing

standard of living

Presenter
Presentation Notes
Why? Because retirement is more about your lifestyle than just your portfolio. The strategies you create before you enter retirement can have a big impact on how long your money will last and whether you are able to continue your current standard of living into retirement.Income phase needs are different than the strategies you had for accumulation.Everyone’s income needs are different.People are in different stages of life when they retire.Retirees have different health concerns.We all have different wants and expectations.Understanding those needs helps lay groundwork for income planning strategies“Keep my standard of living for as long as I live”



Ideal retirement timeline
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Accumulation Income

30-45 years prior 
to retirement X years?

Transition

5-10 
years

Presenter
Presentation Notes
When should you start preparing for retirement? Not uncommon for some people’s retirement to be longer than their working livesMany factors and conversations go into setting a retirement datePeople should select a date based on their financial situation rather than their birth dateNo one definitive timeline – health and employment status have impactTransition phase should begin about 5-10 years prior to the anticipated retirement date, but it is never too late to start.



Transition phase
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Income

X years?

Accumulation

30-45 years prior 
to retirement

Transition

5-10 years

Transition

5-10 
years

Switch to income phase 
doesn’t happen overnight
Transition planning 

much more complex
Financial professionals 

can help guide you

Presenter
Presentation Notes
TRANSITION—People don’t move from accumulation to income overnightSerious strategies should be developed and begin taking place in the transition phaseFour areas of planning strategies that should be occurring during transition and in this order:Lifestyle/legacy planning strategies—will you work part-time? Will you relocate? What will you give to beneficiaries?Budgeting—what are your basic living expenses (your needs and necessities) and your luxury costs (your wishes and wants)?Tax management—tax-efficient withdrawal strategiesPortfolio management—strategies to provide income for current expenses and growth to help address inflation and longevity



REFRAMING your retirement goals
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Unknown life 
expectancy

Withdrawal 
allocation strategy 

Not outlive assets

Income phase

Known to 
retirementTime horizon:

Investment 
allocation strategy

Asset 
allocation:

Have enough 
money to retire

Financial 
objective:

Accumulation phase

Asset allocation does not ensure a profit or protect against loss.

Presenter
Presentation Notes
Why are new strategies necessary for the income phase of retirement?Here are some of the key differences between the accumulation phase and the retirement income phase:Accumulation phaseFirst – the financial objective.  Accumulating enough to retire.Then – asset allocation.  It is all about diversification—different asset classes, drive accumulation, manage the effects of market movements Finally, time horizon.  Accumulation is easier, can predict about how long you’ll work.Income phaseFirst – the financial objective is living in retirement without exhausting assets. Don’t want to run out of money.Then – asset allocation.  Can’t predict direction of market – need variety of withdrawal allocation options for income. Need a strategy for withdrawing assetsFinally, time horizon.  In income stage, there is no way to predict how long you will be in retirement. Longevity risk is real – people are living longer.It’s important to understand this for retirement and to begin to talk to your financial professional (and your family) about these differences.
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The retirement you 
envision starts with a 
simple framework

Clarity
Gather facts

Comfort
Determine 

needs

Cost of living
Inflation 

Certainty
Deliver 

solutions

4 2

1

4C’s

3

Presenter
Presentation Notes
To enjoy the retirement you envision, its important to consider your transition into, and your years spent in, retirement.The 4 C’s can help guide you through the process.
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4 C’s 
A Framework for
Successful 
Retirement Income 
StrategiesSM

Clarity
Gather facts

Comfort
Determine 

needs

Cost of living
Inflation 

Certainty
Deliver 

solutions

4 2

1

4C’s

3

Presenter
Presentation Notes
Let’s now look at what we call “4 C’s” of retirement income planning strategies.  It is an easy way to illustrate how to transition retirement objectives to income.Our 4 C’s are:Clarity: Gathering facts and realizing now is the time to take the necessary steps to begin a serious preparation for retirement years.Comfort: Determine needs – look at the consumption gapCost of living: Evaluate inflation impactsCertainty:  Understand options and select solutions that may be appropriate for youAll four of these are wrapped around communication. Communication with your financial professionals and other qualified professionals, such as a tax advisor or attorney, and often your family as well.These 4 C’s can help you transition into the income phase of retirement.
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Clarity

4 C’s

Presenter
Presentation Notes
ClarityFirst of our 4 C’s: clarity. Clarity – As you near retirement, your goals and ideas for retirement are no longer a dream but a reality. It is time to get “clarity” on your priorities, your needs, and your income sources.Some important shifts in your priorities need to take place.



Seeing the 
big picture
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CLARITY

 Sources of income
 Income strategies
 Longevity risk
 Inflation protection
 Estate distribution strategies

Gaining clarity starts 
with gathering facts

Presenter
Presentation Notes
Many of you probably want to start by gaining clarity on how all your work in the accumulation phase comes together to fund your retirement.   There are certain things you must ask yourself to understand how to develop the most effective strategies for taking income. Start gaining clarity by gathering some facts.How do my investments fit together in my overall strategy? What role do they perform? What’s the strategy during this income phase when my portfolio is supplying my income?Will I run out of money?  How will inflation impact my retirement years?Will I have enough money to leave something to my kids/grandkids/charities?



5 key questions to help you gain clarity
1) How much income do I need in retirement?

2) What sources of guaranteed income do I already have?

3) What is my risk tolerance?

4) How many years could I live in retirement?

5) Do I want to leave anything to my beneficiaries 
or organizations?
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KEY TAKEAWAY
CLARITY

Presenter
Presentation Notes
Five key questions to help you gain clarityhow much income do you need in retirement?what sources of guaranteed income do you already have?what is your risk tolerance?how many years could you live in retirement?do you want to leave anything to your beneficiaries or organizations?
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CLARITY

HOW CAN YOU GAIN MORE 
CLARITY FOR YOUR RETIREMENT?

Change your retirement perspective
Understand and start preparing for the transition 

from accumulation to income phase
– Reframe objectives
– Consider different portfolio strategies
– Reset time horizons

Get help with important decisions
Any transaction that involves a recommendation to liquidate a securities product, including those within an IRA, 401(k) or other retirement plan, 
for the purchase of an annuity or for other similar purposes, can be conducted only by individuals currently affiliated with a properly registered 
broker/dealer or registered investment advisor. If your financial professional does not hold the appropriate registration, please consult with your 
own broker/dealer representative or registered investment advisor for guidance on your securities holdings.

Presenter
Presentation Notes
How can you gain more clarity for your retirement?First have conversations with your financial professional and tax advisor or attorney, as needed about the transition phase. Get clarity around the differences in the income phase from the accumulation phase. Reframe your objectivesBegin to reframe your income phase strategies and what you need to do in the transition period.Reset time horizonsAsk yourself the five questions.
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Comfort

4 C’s

Presenter
Presentation Notes
ComfortNext of the 4 C’s: comfort.  Clarity is relatively analytical, whereas Comfort is more about the emotional aspects of the income phase of retirement



Envision the 
lifestyle
you want
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COMFORT

 No worries about market 
fluctuations and interest rates

 Live comfortably,
not run out of money, and 
leave something to my 
beneficiaries

 Prepare well so I can 
retire well

Presenter
Presentation Notes
Comfort means obtaining the lifestyle we want and to retire with few worries.We want the comfort of not worrying about money after we retire.Don’t want to think about the stock market changes and what that means to our nest eggWant to know it’s all going to work as plannedMost importantly – we do not want to run out of money.  
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Feeling comfortable about 
your retirement?

COMFORT

46%
Non-retirees

55%

50%

Percent of 
households 

confident they can 
live the retirement 
lifestyle they want

Retirees

The Retirement Income Reference Book, FOURTH EDITION, LIMRA, 2018.

Presenter
Presentation Notes
Are you feeling comfortable about your retirement future?Less than half (46%) of American worker’s are confident in their ability to retire comfortably.Slightly more than half (55 percent) of retirees are confident of having enough money for the retirement lifestyle they want. 



Shifting retirement ages
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COMFORT

When do you expect to retire?

70

65

60

55

50
2018201020061995 2002 20162014201220082004200019981996

60

65
67 66Non-retirees

62
60 61

57

Retirees

“Snapshot: Average American Predicts Retirement Age of 66,” GALLUP, May 10, 2018.

Presenter
Presentation Notes
While responses to a Gallop question asking the age at which workers expect to retire shows little change from one year to another, the long-term trend shows that the age which workers plans to retire has crept upward over time.However, when retirees reported actually retiring is earlier than planned.
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Delaying retirement is NOT a back up plan
COMFORT

As 
planned

Later than planned

53% Earlier 
than 
planned

PERCENT OF RETIREES BIGGEST REASONS FOR 
EARLY RETIREMENT

42%

5%

Laid off/buy-out

Negative work 
conditions

Health  problems 19%

13%

9%

Financially able 5%

The Retirement Income Reference Book, FOURTH EDITION, LIMRA,2018.

Presenter
Presentation Notes
Delaying retirement is not always a back up planSadly, delaying retirement might feel logical, but its very riskyPer a LIMRA (Life Insurance Retirement Institute) study research, 53% of retirees retired earlier than they had planned. Some of the main reasons for early retirement reported were: Health problems (19%) Laid off or buy-out of company (13%)Negative work conditions (9%).Only a small group were financially able to retire (5%)The reality is this is not the solution for many as conditions beyond our control can dictate our retirement age.
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COMFORT

Presenter
Presentation Notes
Remember the drop in the stock market 2008-2009?  With the kind of volatility we’ve seen it is not surprising that many Americans are worried about another drop in market. This is not what we want and not where we’re comfortable.A recent Allianz Market Perceptions Study shows that 42% of respondents were concerned that a big market crash is on the horizon.



22

COMFORT

4% return
guaranteed 
not to 
lose value

8% return
with possibility 
of losing value/ 
vulnerable to 
market downturn

25%
chose

75%
chose

COMFORT IN 
RETIREMENT:
safety 
over return

2018 Allianz Market Perceptions Study.

Presenter
Presentation Notes
But in reaction to the market drop, the 2018 Allianz research also found that Americans are finding comfort in retirement by focusing on guarantees.Those surveyed describe comfort in tangible waysThey want safety (those surveyed chose either a hypothetical 8% return with market risks or a hypothetical 4% return and guaranteed not to lose value)They describe comfort/guarantee are more important than upside potential



Spending patterns in retirement

23

COMFORT

SEPTEMBER
SATURDAY SATURDAY SATURDAY SATURDAY SATURDAY SATURDAY SATURDAY

Lunch and 
Tennis w/ 
Bob

Mom’s 
birthday

Farmer’s Market
Shopping

Golf w/guys
Make dinner    
reservations
Pick up Sue

Concert 7:00Brunch w/ Sal
Dentist

Schedule Flight 
and hotel

Coffee w/ guys
Poker night

Theater

Sue’s 
graduation

Drinks at 
Jone’s

Repair lawn 
mower

Baseball 
game

Run errands

Coffee w/ guys

Book club
Golf w/ guys

Coffee w/ Tim

Outdoor music 
concert 7:00

Hair cut

Purchase 
Kim’s gift

Jim’s anniversary
Bill’s birthday

Sal’s wedding 
rehearsal

Theater
Dinner

Coffee w/ guys

Movie 
night

Neighborhood 
block party

Dad’s 
birthday

Coffee w/ guys
Poker night

A change in spending? 

Presenter
Presentation Notes
What about your spending habits in retirement? Are you feeling comfortable about how much you will be spending?Many people believe that their spending will go down in retirement. Some studies do support this theory and have indicated that consumption drops in retirement but other studies have show spending doesn’t drop like some predict. And, in some cases, spending actually goes up.In retirement, everyday feels like a Saturday because that is the day we typically spent most of our money when we were working full time.What will your spending be like in retirement? Will you have enough income to cover it?



24

COMFORT

The retirement 
expense pyramid Shelter

Clothing

Food
Health care

$
Entertainment

Travel
Memberships

$

Vacations

Charitable 
giving

Trust fund –
grandchildren

Legacy

Presenter
Presentation Notes
Knowledge can help you find comfort.You can start by thinking about, and having conversations about, retirement income with your family.You and your financial professional could start by walking through different types of expenses in retirement and breaking down which expenses are needs, wants, and wishesStarting with needs, which are also known as essential expenses – your necessities such as food, shelter, health care, taxes[click] Next we have wants, which are also known as discretionary expenses – your desirables such as travel, country club membership, entertainmentAnd finally, wishes – or your legacy you wish to leave behind, which may include trust funds for grandchildren, charitable giving, etc.
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Cost 
of living

4 C’s

Presenter
Presentation Notes
Moving on to Cost of livingThird “C” of retirement income strategies: cost of living.Inflation is one of the main risks for retirement income.



COST OF LIVING
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COST OF LIVING

Will inflation 
cause your
standard of living 
to deteriorate 
in retirement?
$25 of groceries 
today could get you 
half as much 
20 years from now

Presenter
Presentation Notes
Will inflation cause your standard of living in retirement to deteriorate?It doesn’t matter the size of nest egg, you want to know your money won’t run outEven inflation rates as low as 2-3% can mean a doubling in price over 24 yearsA couple retiring at age 60 most likely see prices of things double during retirement years. Will they still be able to afford the basic necessities?



U.S. inflation history
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COST OF LIVING

1 U.S. Department of Labor, Bureau of Labor Statistics, CPI, 1919-2018.

60s

70s

80s

90s

00s

10s

‘70

‘71

‘72
‘73

‘74

‘75

‘76

‘77

‘78

‘79

2.35%

7.05%

5.54%

3.00%

2.55%

1.76%

11%

5.7%

4.4%

3.2%

6.2%

9.1%

5.8%

6.5%

7.6%

11.3%

70s Average rate 
in 1970s:

7.1%
Average rate 
since 1919:1

2.9%

Presenter
Presentation Notes
According to the U.S. Department of Labor, Bureau of Labor Statistics the average rate for the last 100 years is 2.9% (2.85%)The average CPI in the 60s was 2.35% annuallyIn the 70s (1970-1979) it was 7.05%In the 80s (1980-1989) it was 5.54%In the 90s (1990-1999) it was 3.00%It was 2.55% from 2000 – 2009And so far, for 2010, 2011, 2012, 2013, 2014, 2015, 2016, 2017, and 2018 it is 1.76%.[click] Here you can see the worst decade in most of our memories when it comes to inflation – the 1970s.From 1970 – 1979 the average annual CPI-U inflation rate was 7.1%.



Health care premiums can 
have a dramatic effect 
on retirement
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COST OF LIVING

Kaiser Family Foundation, 2018 Employer Health Benefits Survey, Release Slides October 3, 2018.

1999      2002                 2004 2006 2008 2010           2012 2014 2016            2018

68%

51%

239%

Presenter
Presentation Notes
Health care costs which are very important in our later years are dramatically impacted by inflation.According to the Kaiser Family Foundation and HRET Survey of Employer-Sponsored Health Benefits from 1999 to 2018 (April to April):Overall inflation rates can erode purchasing power by 51%.Wages have increased 68%.However, health care premiums have increased 239% over the same time period.People used to worry about dying too soon; now they are worried about living too long and paying for their health care coverage.
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COST OF LIVING

Find ways to help address inflation
Many private pension plans have no cost-of-living 

adjustments (COLAs) at all
 Social Security COLAs (usually)
 Personal portfolio

– Diversify assets
– Allocate a portion to an annuity for guaranteed lifetime 

income. Consider optional riders  available for an additional 
cost that can offer the opportunity for increasing income 
potential.

Investing in securities does involve risk, including the possible loss of principal. 
Guarantees are backed by the financial strength and claims-paying ability of the issuing company variable annuity guarantees do not 
apply and do not apply to the performance of the variable subaccounts, which will fluctuate with market conditions.

Presenter
Presentation Notes
How do you protect yourself from inflation’s impact on your standard of living?When looking at sources of income, ask yourself what are they and are they protected from inflation?Many private pensions have no cost-of-living adjustment (COLA).Social Security sometimes has a COLA. Are your personal assets covered?Allocate a portion to an annuity for guaranteed lifetime income.Consider optional riders, available for an additional cost, that can offer the opportunity for increasing income potential.
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Certainty

4 C’s

Presenter
Presentation Notes
CertaintyLast of the four “Cs”: certaintyAbout what you “know” in retirement
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CERTAINTY

What we 
know in the 
income phase

 Longer 
life expectancy
 Market 

volatility

Presenter
Presentation Notes
What we know in income phaseIn income phase, averages and probability of time work against youTwo things  There is longevity risk – We don’t know how long we will live, But statistics would say we will live longer in retirementGood news; you are healthy; bad news; you may run out of money.Another certainty, there will be market volatility What will happen in the markets while you are withdrawing income?Sequence of returns has an impact on income planning



Life expectancy 
is increasing
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CERTAINTY

Age 77 

Age 82

Age 67

Age 75

Male Female

1970

2020

1970

2020

U.S. Census Bureau, Statistical 
Abstract of the United States: 
2012, Table 104. Expectation 
of Life at Birth, 1970 to 2008, 
and Projections 2010 to 2020.

Presenter
Presentation Notes
Starting with longevity risk – life expectancy is increasing.Male life expectancy for a male born in 1970 was age 67. For a male born in 2020, it’s projected that he will reach age 77.Female life expectancy for a female born in 1970 was age 75. For a female born in 2020, it’s projected to be age 82.



Market volatility is certain
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CERTAINTY

-50

-40

-30

-20

-10

0

10

20

30

40

50

1989 1991 1993 1995 1997 1999 2001 2003 2005 2007 2009 2011 2013 2015 2017

S&P 500® INDEX 1989-2018

Presenter
Presentation Notes
The second thing we know is certain about retirement – market volatility.Need to prepare for market volatility.How much in assets will you have in the 5th, 10th, 20th year of retirement?



Sequence of returns matters
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CERTAINTY

SEQUENCE 
OF 

RETURNS

An unfavorable order of 
returns during retirement:

Reduces income received over 
time
Deteriorates underlying 

assets/investments

Locks in losses

Presenter
Presentation Notes
Within market volatility is another risk known as sequence of returns. This is an unfavorable order of returns during retirement which can reduce the income you receive over time and can also deteriorate the underlying assets and investments held for future income.Sequence of Returns risk in the income phase of retirement points to the importance of planning ahead and utilizing guaranteed income vehicles – like annuities – for the potentially lengthy retirement income phase with market returns varying throughout.    So long as you stay invested, the sequence of the market returns will have some impact on performance but is not as important as your long-term performance.  But, when you begin taking distributions in retirement, the sequence of returns could have a big impact on your long-term performance. Let’s look at a couple of hypothetical examples of how this works.



Sequence of returns matters
CERTAINTY
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This is a hypothetical example and does not represent an actual client. It is not intended to project the performance of any specific 
investment or index past performance is no guarantee of future results. It is not possible to invest directly in an index. If this were an 
actual product, the returns may be reduced by certain fees and expenses. Withdrawals are subject to ordinary income tax and, if 
taken prior to age 59½, a 10% federal additional tax.

6% average return

6%

6%

6%

6%Hypothetical retired couple

 $1,000,000 portfolio
 6% average annual returns
 Annual withdrawals: 

– $50,000 adjusted upward 
– 3.5% each year for inflation
– Withdrawals at end of each year

S&P 500® INDEX 1999 – 2018
Average return 5.62%        2013 greatest gain 32.39%        2008 greatest loss -37.0 %

Presenter
Presentation Notes
To begin, let’s set a baseline of a hypothetical retired couple that has $1 million in savings. The couple is going to take out $50,000 every year and that number is going to be adjusted for inflation at 3.5%. Let’s also assume that the couple earns 6% each year, and continues to earn that steady 6% rate over the course of their retirement (as a comparison: S&P 500® Index 20-years, 1999-2018,  average return was 5.62%)[Note, as mentioned on an earlier slide, a 100 year average (1919-2018) of the CPI is 2.9% so using a 3.5% rate for inflation is realistic.]



Sequence of returns matters
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CERTAINTY

0 10 20 30 40$0

$0.2

$0.4

$0.6

$0.8

$1M

$1.2M

$1.4M

This is a hypothetical example and is not intended to project the performance of any specific investment or index. Past performance is 
no guarantee of future results. If this were an actual product withdrawals are subject to ordinary income tax and, if taken prior to age 
59½, a 10% federal additional tax.

6% average return

Zero balance: 29 years

Presenter
Presentation Notes
The retirement portfolio in our example would last for about 29 years. Which really is not bad. But this isn’t a perfect world and if any of you can find an investment where the return is a steady, constant 6% every year without fluctuation for an extended period of time, let me know because really it’s not realistic. So let’s add a little volatility to this. 
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CERTAINTY

Hypothetical case 1: 
Starting retirement in an UP MARKET

 $1,000,000 portfolio
 Annual returns 

cycling 27%, 9%, 7% -15% 
 Annual withdrawals: 

– $50,000 adjusted upward 
– 3.5% each year for inflation
– Withdrawals at end of each year

This is a hypothetical example and does not represent an actual client. It is not intended to project the performance of any specific 
investment or index past performance is no guarantee of future results. It is not possible to invest directly in an index. If this were an 
actual product, the returns may be reduced by certain fees and expenses. Withdrawals are subject to ordinary income tax and, if 
taken prior to age 59½, a 10% federal additional tax.

9%

7%

-15%

27%

Presenter
Presentation Notes
Now, here is a hypothetical example of the couple to show what the sequence of returns can do to a portfolio when they are in retirement and making annual withdrawals.Just like our hypothetical baseline couple, they have $1 million in savings, they’re going to take out $50,000 every year and that number is going to be adjusted for inflation at 3.5%.  Every year that’s going to be adjusted up.But, their four years of varying annual returns include very good, good, and not so good returns. But with compounding, the average is still 6% over time. Let’s look at this cycle, starting with the positive returns (27%, 9%, 7%, and -15%) and negative returns later. In other words - they start their retirement in an up market.



Sequence of returns matters
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CERTAINTY

0 10 20 30 40$0

$0.2

$0.4

$0.6

$0.8

$1M

$1.2M

$1.4M

This is a hypothetical example and is not intended to project the performance of any specific investment or index past performance is 
no guarantee of future results. If this were an actual product withdrawals are subject to ordinary income tax and, if taken prior to age 
59½, a 10% federal additional tax.

Zero balance: 29 years

Zero balance: 36 years

Starts retirement in an up market with high returns early on

Presenter
Presentation Notes
In this hypothetical scenario, when earn higher returns early on, (27%, 9%, 7%, -15%)  over many years still making those withdrawals ($50,000 adjusted up 3.5% every year for inflation) they wouldn’t run out of money until year 36.  That’s impressive!



Sequence of returns matters
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CERTAINTY

Hypothetical case 2: 
Starting retirement in a DOWN MARKET

 $1,000,000 portfolio
 Annual returns

cycling -15%, 7%, 9%, 27%
 Annual withdrawals: 

– $50,000 adjusted upward 
– 3.5% each year for inflation
– Withdrawals at end of each year

This is a hypothetical example and does not represent an actual client.  It is not intended to project the performance of any specific 
investment or index past performance is no guarantee of future results. It is not possible to invest directly in an index. If this were an 
actual product, the returns may be reduced by certain fees and expenses. Withdrawals are subject to ordinary income tax and, if 
taken prior to age 59½, a 10% federal additional tax.

7%

9%

27%

-15%

Presenter
Presentation Notes
Now let’s look at the opposite.The couple has $1 million in savings, they’re going to take out $50,000 every year and that number is going to be adjusted for inflation at 3.5%.  Every year that’s going to be adjusted up.  The couple receives the same returns as the previous example but in reverse order.  They lose -15% the first year, and earn 7% the second year, earn 9% in the third year and 27% in the fourth year, and so on…In other words, they start their retirement in a down market.
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CERTAINTY

0 10 20 30 40$0

$0.2

$0.4

$0.6

$0.8

$1M

$1.2M

$1.4M

Zero balance: 23 years

Zero balance: 36 years

This is a hypothetical example and is not intended to project the performance of any specific investment or index past performance is 
no guarantee of future results. If this were an actual product withdrawals are subject to ordinary income tax and, if taken prior to age 
59½, a 10% federal additional tax.

Starts retirement in a down market with low returns early on

Zero balance: 29 years

Presenter
Presentation Notes
When the couple loses money early on (-15%, 7%, 9%, 27%) we see that they run out of money after 23 years vs. our previous example where the couple’s money lasts for 36 years.  



Sequence of returns matters
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CERTAINTY

0 10 20 30 40$0

$0.2

$0.4

$0.6

$0.8

$1M

$1.2M

$1.4M

This is a hypothetical example and is not intended to project the performance of any specific investment or index past performance is 
no guarantee of future results. If this were an actual product withdrawals are subject to ordinary income tax and, if taken prior to age 
59½, a 10% federal additional tax.

Retirement INCOME GAP between first example and second example is 13 YEARS

Timing gap = 13 years

Presenter
Presentation Notes
[click] That’s a huge difference of 13 years. The effects of the sequence of returns makes it really hard for people to plan for their retirement. We can’t predict what the markets are going to do – or when.  And due to this level of uncertainty, many people may need to start looking for guarantees in their income sources.
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CERTAINTY

Please keep in mind that producers must be currently registered with a broker/dealer to 
provide advice about, or recommend the liquidation of funds held in securities products, 
including those within an IRA or other retirement plan, for the purchase of an annuity.
Guarantees are backed by the financial strength and claims-paying ability of the issuing 
company and do not apply to the performance of the variable subaccounts, which will 
fluctuate with market conditions.

Position a portion of your 
portfolios to deliver 
income certainty
 Consumption gap

 Risk tolerance

 Sequence-of-returns risk

 Guaranteed income sources

Presenter
Presentation Notes
How can you provide more certainty in your retirement?We can’t control how long we live or volatility of the markets But we can help “immunize” a portion of the portfolio from sequence of return risk with some type of guaranteed product such as an annuity.Certainty is important in income phase, need to discuss:What are you going to consumeWhat you have for incomeWhat is your consumption gapReview risk toleranceHelp immunize against sequence of return with guaranteed income products such as annuities with optional riders which may be available at additional costs.
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NEXT STEPS start with 
this simple framework

Clarity
Gather facts

Comfort
Determine 

needs

Cost of living
Inflation 

Certainty
Deliver 

solutions

4 2

1

4C’s

3

 CLARITY
COMFORT
COST OF LIVING
CERTAINTY

 TRANSITION PHASE
 COMMUNICATION IS KEY

Presenter
Presentation Notes
Next stepsThe 4 C’s can help guide you toward the retirement you envision.Clarity: Five key questions you can ask your yourselves to provide clarityComfort: Calculate your consumption gapCertainty: I can show you product solutions that can help to add a degree of certainty to a portfolioCost of living: Give yourself cost of living adjustments on your personal retirement accountsTransition phase is critical, so let’s start developing your income strategies today.Communication is the key, so let’s meet to discuss.You can also visit www.allianzlife.com/retirement to learn more about the 4 C’s and the transition into retirement.You can also ask me for a retirement workbook to help you start to understand your income needs and retirement income sources.



This presentation is for general informational purposes only. It is not intended to provide fiduciary, tax, or legal 
advice and cannot be used to avoid tax penalties; nor is it intended to market, promote, or recommend any tax 
plan or arrangement. Please note that Allianz Life Insurance Company of North America,  Allianz Life Insurance 
Company of  New York, their affiliates, and their employees and representatives do not give legal or tax advice. 
Clients are encouraged to consult with their own legal, tax, and financial professionals for specific advice or 
product recommendations.

Purchasing an annuity within a retirement plan that provides tax deferral under sections of the Internal Revenue 
Code results in no additional tax benefit. An annuity should be used to fund a qualified plan based upon the 
annuity’s features other than tax deferral. All annuity features, risks, limitations, and costs should be considered 
prior to purchasing an annuity within a tax-qualified retirement plan.

All annuity contract and rider guarantees, or annuity payout rates, are backed by the claims-paying ability of the 
issuing insurance company. They are not backed by the broker/dealer from which this annuity is purchased, by 
the insurance agency from which this annuity is purchased, or any affiliates of those entities, and none makes any 
representations or guarantees regarding the claims-paying ability of Allianz Life Insurance Company of North 
America or Allianz Life Insurance Company of New York. Guarantees do not apply to the performance of the 
variable subaccounts, which will fluctuate with market conditions.

Products are issued by Allianz Life Insurance Company of North America, 5701 Golden Hills Drive, Minneapolis, 
MN 55416-1297. www.allianzlife.com. In New York, products are issued by Allianz Life Insurance Company of New 
York, 28 Liberty Street, 38th Floor, New York, NY 10005-1422. www.allianzlife.com/new-york/. Variable products 
are distributed by their affiliate, Allianz Life Financial Services, LLC, member FINRA, 5701 Golden Hills Drive, 
Minneapolis, MN 55416-1297. www.allianzlife.com. Only Allianz Life Insurance Company of New York is 
authorized to offer annuities and life insurance in the state of New York.
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Disclosures

• Not FDIC insured • May lose value • No bank or credit union guarantee • Not a deposit • Not insured by 
any federal government agency or NCUA/NCUSIF

Presenter
Presentation Notes
[Read slide]



Securities and investment advisory 
services offered through Woodbury 

Financial Services, Inc. (WFS),
member FINRA/SIPC.  

WFS is separately owned and other
entities and/or marketing names, products

or services references here are 
independent of WFS.

Gentz
FINANCIAL SERVICES, INC.

Presenter
Presentation Notes
I read the slide
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Clarity
Gather 
facts

Comfort
Determine 

needs

Cost of Living
Evaluate inflation impacts

Certainty
Deliver 

solutions

4 2

1

4 C’s

3

Thank you.

Questions?

Presenter
Presentation Notes
Thank youQuestions?





DISCLOSURES

Nyles Gentz 

320-258-3688

4170 Thielman Lane Suite 102
Saint Cloud MN, 56301

Securities and investment advisory services offered through
Woodbury Financial Services, Inc. (WFS), member FINRA/SIPC.
WFS is separately owned and other entities and/or marketing names,
products or services referenced here are independent of WFS. WFS
does not provide tax or legal advice.This communication is strictly
intended for individuals residing in the states of AZ, CO, FL, MN, and
WI. No offers may be made or accepted from any resident outside the
specific state(s) referenced.

The content is developed from sources believed to be providing
accurate information. The information in this material is not intended
as tax or legal advice. Please consult legal or tax professionals for
specific information regarding your individual situation. Some of this
material was developed and produced by FMG Suite to provide
information on a topic that may be of interest. FMG Suite is not
affiliated with the named representative, broker-dealer, state- or
SEC-registered investment advisory firm. The opinions expressed and
material provided are for general information, and should not be
considered a solicitation for the purchase or sale of any security.



H iding your money under a 
mattress, as an investment 
strategy, is probably not a 
good idea. 

You put your money at all sorts of 
risk: fire, floods, forgetfulness. And 
besides, under your mattress is one 
of the first places thieves may go to 
look for your stash. 

Despite the potential issues, a recent 

AARP survey revealed that millions 
of Americans aged 55+ simply stash 
sums of cash at home.1 

Keeping a small amount of cash 
at home might be a good idea for 
emergencies. But in the long run, the 
idle-cash-under-the-mattress choice 
represents a role money shouldn’t 
play in your life. Since money is 
obviously transactional in nature, it 
should be producing something for 
you. After all, you worked for it; it 
should return the favor. 

Our marketplace economy provides 
ample opportunities for your 
money—and hiding it under the 
mattress is only one option to 
consider.

LOOKING BACK.
So, what choices do you have to get 
your money to roll up its sleeves 
and do some heavy lifting, on your 
behalf? 

The short answer: Investing.

Some historians believe that investing 
officially began in Europe during the 
Renaissance.2 However, early records 
show Babylonian King Hammurabi, 
who reigned from 1792 to 1750 BC, 
may have implemented the original 
investment principles in the Code 
of Hammurabi, a collection of 282 
rules that governed commerce and 
instituted fines and punishment for 
civil infractions.3 

Investing—in one variation or another

—has been around since antiquity. It 
is a way of sowing one’s wherewithal 
into society or the environment in the 
hopes of producing gain. 

In a sense, even early humans 
adhered to the rudimentary principles 
of investing by planting seeds in soil 
for the expected multi-fold harvest of 
food: A few seeds judiciously planted 
in the earth are expected to generate 
provision and prosperity for entire 
families and communities.

LOOKING AT TODAY.
Investing enables us to put the fruits 
of our labors to work. It allows us the 
potential to build wealth for the 

future; possibly, for retirement. But 
despite the opportunities to invest 
and create savings for later years, 

42% of Americans are expected to 
retire with less than $10,000 saved or 
invested.4 

Here are two interesting facts 
about inflation and investing:

• Inflation
Inflation, an overall rise in the
cost of goods and services,
sometimes seems like one of
those afflictions of an era long
since passed, existing now only
in history textbooks. While it’s
true that double-digit inflation
has been absent for the last
30 years or more, you may
remember the high-inflation
years of the 1970s. 5

An income of $50,000 today at
an inflation rate of 3% would
have a purchasing power of
just over $32,000 in year 15—a
35% erosion. Said differently,
to maintain an equivalent,
desired lifestyle (provided by a
$50,000 income, today), it would
require a $77,900 income after
15 years of 3% inflation. This is a
hypothetical example used for
illustrative purposes only.

• Investing
The decision to invest is an
acknowledgment that investing
comes with certain risks. Not
all investments will do well, and
some may lose money. However,
without risk, there would be no
opportunity to potentially earn
the higher returns that may help
you grow your wealth.

To manage investment
risk, consider maintaining a
broad diversification of your
investments that reflects
your personal risk tolerance,
time horizon, and the nature
of your financial goals. And
remember that diversification
is an approach to help manage
investment risk. It does not
eliminate the risk of loss if
security prices decline.



Take advantage of the financial markets’ potential.

Investing provides you the opportunity to pursue your financial goals 
and shape your own future. 

HERE ARE SEVEN PRINCIPLES 
OF LONG-TERM INVESTING:

1. Allocate Your Assets

Using asset allocation, investors 
divide their money among different 
asset classes, such as stocks, bonds, 
and cash alternatives, like money 
market accounts. These asset classes 
have different risk profiles and 
potential returns.6

The idea behind asset allocation is 
to offset any losses in one class with 
gains in another, and thus, reduce 
the overall risk of the portfolio. It’s 
important to remember that asset 
allocation is an approach to help 
manage investment risk. It does not 
guarantee against investment loss.7

The most appropriate asset 
allocation will depend on an 
individual’s situation. Among other 
considerations, it may be determined 
by two broad factors.

Time. Investors with longer timeframes
may be comfortable with investments 
that offer higher potential returns, 
but also carry higher risk. A longer 
timeframe may allow individuals to 
ride out the market’s ups and downs. 
An investor with a shorter timeframe 
may need to consider market volatility 
when evaluating various investment 
choices.

Risk tolerance. An investor with high
risk tolerance may be more willing 
to accept greater market volatility in 
the pursuit of potential returns. An 
investor with a low risk tolerance may 
be willing to forgo some potential 
return in favor of investments that 
attempt to limit price swings.

2. Take Advantage
of Opportunities

Many investors make long-
term investment decisions with 
one target in mind: Building for 
retirement. 

One approach to long-term investing 
is taking advantage of employer-
sponsored plans. Their deferment 
of federal taxes reduces employees’ 
immediate annual taxable income. 
Some employers also make matching 
contributions to employer-sponsored 
plans. Employer contributions may be 
considered an incentive to enrolling in 
employer-sponsored plans. 

Under the SECURE Act, in most 
circumstances, you must begin taking 
required minimum distributions from 
your 401(k) or other defined 
contribution plan in the year you turn 
72. Withdrawals from your 401(k) or 
other defined contribution plans are 
taxed as ordinary income, and if 
taken before age 59½, may be 
subject to a 10% federal income tax 
penalty.



“Only buy something that you’d be perfectly happy to hold if 
the market shut down for 10 years.”   

- Warren Buffett, American business magnate and investor

3. Take the (appropriate) risk.

While risk is inevitable and integral to 
investing, one of the most-important 
questions you should ask yourself is: 
How much risk are you willing 
to accept?

If you’re in your 20s, you may have 
another four decades before you plan 
to retire. If you’re in that age category, 
you may consider pursuing higher-risk 
investments that would weather the 
long-term market fluctuations. 

However, if you’re in your 60s and 
retirement is within sight, you may  
want to create a portfolio that has a 
lower risk profile.

4. Regular contributions.

One way to potentially build wealth 
over the long haul is through 
consistent investing.

However, as with any long-term 
pursuit, investing requires consistency 
and discipline. By developing the 
habit of making regular deposits, your 
investment may grow over time. 

Automatic investments allow you to 
do dollar-cost averaging, a way of 
purchasing investments over time. 
When prices are low, more shares are 
acquired; when prices are high, fewer 
shares are bought. 

Keep in mind that dollar-cost 
averaging does not protect against 
a loss in a declining market or 
guarantee a profit in a rising market. 
Dollar-cost averaging is the process 
of investing a fixed amount of money 
in an investment vehicle at regular 
intervals (typically, monthly) for an 
extended period of time, regardless of 
price. Investors should evaluate their 
financial ability to continue making 
purchases through periods  
of declining and rising prices. The 
return and principal value of stock 
prices will fluctuate as market 
conditions change. Shares, when sold, 
may be worth more or less than their 
original cost.

5. Understand what you own.

You may not want to buy a car without 
understanding at least the basics 
about the make, the model, and how 
it performs. Buyers often test drive 
vehicles to determine if they’re good 
fits and do other research. 

The same principle applies to other 
areas of your life, such as health care 
and buying a home. Investing should 
be no different. You should consider 
having at least a basic understanding 
of the businesses in which you plan  
to invest. 

Experts say that a good 
understanding of the businesses you 
choose may help you distinguish 
between the investment “noise” and 
meaningful information to help shape 
your decision-making.

Still, understanding the basic 
components of youhelp you feel  
more confident in your long-term 
approach. Doing your homework may 
help alleviate confusion and offset any 
possible missteps later.



*These are hypothetical examples and not
representative of any specific situation. Your
results will vary. The hypothetical rates of
return used do not reflect the deduction of
fees and charges inherent to investing.

6. Consider starting early .

You may have heard the mathematic 
explanations for investing early and 
often. Look at this one: You’re 25; you 
invest $300 a month for the following 
10 years. You generate a hypothetical 
6% return on your investments. When 
you’re 35, you’ll have $50,298.

Let’s up your monthly contribution to 
$600 for the next decade. You’ll have 
$190,672. 

Let’s add another $600 per month 
($1,200 to your investment savings for 
another 10 years. At 55, you’ll have 
$542,656. Bump it up to $2,000 a 
month for another 10 years, and by the 
time you reach 65, you’ll have more 
than $1.3 million.

The benefits of investing early become 
more apparent when you compare, in 
another example, the earnings of two 
people, both aged 20. The investment 
is generating a hypothetical 7% annual 
rate of return.

Eric Early invests $100 a month until 
he’s 30. He doesn’t contribute any 
more to his account until he’s 60.

Linda Later begins investing in her 
account when she’s 30. She puts in 
$100 a month for 30 years until she 
retires at 60.

Eric Early started early and invested 
a total of $12,000. Linda Later started 
later and invested a total of $36,000. 
At 60, Eric has $135,044. Linda has 
$121,288

If, however, Eric Early continued 
investing $100 a month at the 
hypothetical 7% rate until he turned 
60, he would have $256,332.

The lesson: Invest early, and keep it
up. Investors should evaluate their 
financial ability to continue making 
purchases through periods of 
declining and rising prices.



CONCLUSION
We hope you found this report 
educational and informative.  
You may incorporate the principles 
in this report into your retirement 
strategy to help pursue your 
investment goals.

Working with a financial professional 
may help equip you to find 
the solutions that may fit your 
retirement lifestyle. 

Warm Regards

7. Manage your emotions.

Conventional wisdom warns against 
processing your investment  
decisions through an emotional filter. 
While that’s good advice, it needs 
some elaboration. 

Making investment decisions—from 
a sense of exuberance or panic—has 
the potential to set the stage for 
disaster, or in the absolute best-case 
scenario, missed opportunity.

The markets’ occasional tumbles have 
sent many emotional investors into 
panic and quick exits.

The takeaway: It’s often better to
hang on for the ride than to jump ship 
based on emotional reactions to the 
“noise” from the media. 

While detaching ourselves from our 
emotional or behavioral inclinations 
may be challenging, we can, at least, 
put them into context. This may give 
us the opportunity to prevent our 
emotions from shaping our biases.

Emotional biases may include 
overconfidence, lack of confidence, 
fear of risk, overreacting to the latest 
investment news, following the latest 
trends, reacting by instinct or gut 
feeling, investing based on personal 
attachment, overreacting based 
on past experiences, or ironically, 
stoically ignoring the emotions  
of investing. 

Responsible, clearheaded investing 
and steady monitoring of the markets 
may help you pursue your long-term 
investment goals.



lose money by investing in a money market 
fund. Mutual funds are sold by prospectus. 
Please consider the charges, risks, expenses, 
and investment objectives carefully before 
investing. A prospectus containing this and 
other information about the investment 
company can be obtained from your financial 
professional. Read it carefully before you invest 
or send money.
7 Investments seeking to achieve higher 
potential returns also involve a higher degree 
of risk. Past performance does not guarantee 
future results. Actual results will vary.

1 AARP.org, March 22, 2019
2 Investopedia,com, 2019
3 History.com, 2019
4 GoBankingRates.com, January 16, 2019
5 InflationData.com, 2019
6 The return and principal value of stock prices 
will fluctuate as market conditions change. 
And shares, when sold, may be worth more 
or less than their original cost. The market 
value of a bond will fluctuate with changes 
in interest rates. As rates fall, the value of 
existing bonds typically rises. If an investor 
sells a bond before maturity, it may be worth 
more or less that the initial purchase price. 
By holding a bond to maturity investors will 
receive the interest payments due plus their 
original principal, barring default by the 
issuer. Money market funds seek to preserve 
the value of your investment at $1.00 a share. 
Money held in money market funds is not 
insured or guaranteed by the FDIC or any 
other government agency. It’s possible to 
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