
D
oug Denlinger recognizes that 
the “faith-based” moniker can 
get a bad rap. At LifeGuide, 
however, the commitment to 

God’s Kingdom is genuine and consistent 
throughout all aspects of the firm. “Our 
passion is to advance the Kingdom by 
inviting God to work through our firm, 
our clients, and us personally. We help 
clients take an eternal perspective to 
everything: time, money, and investments,” 
says Denlinger, who does not require an 
asset minimum, though many clients have  
$1 million to $20 million in net worth. 

EtErnal Planning,  
MEaningful invEsting 
Before a single dollar is inves ted, a 
personalized LifePlan is created—one that 
reflects a client’s goals, values, and calling.

“We believe in long-term relationships 
and helping clients achieve success in 
the areas they are passionate about,” 
says Par tner Zak Lutz. “ We focus on 
people, not profits. We give advice that 
is comprehensive and in our clients’ best 

interests, even when it loses money for 
the firm.” Investments can be selected for 
Kingdom impact as well as returns. 

L i f e G uid e prov id e s c l ien t s  t he 
opportunity to invest in companies that 
are doing exceptional good in the world 
and avoid industries such as gambling, 
pornography, and abortion. “Many of our 
clients measure success not only in monetary 
gain, but also by how their money is making 
a difference for the greater good,” Lutz says. 

Through their  K ingdom Bui lder 
Account ,  L i feGuide prac t ices what 
i t preaches by giving a minimum of  
10 percent of its annual corporate profit  
to worthy organizations. 

tEaM-BasEd Holistic advicE 
Using an innovative “ensemble” approach, 
LifeGuide advisors are employed by 
salary, not commission, which encourages 
a unified client focus. The team includes 
a Dave Ramsey Endorsed Local Provider 
and is equipped with specialists in financial 
planning, insurance, charitable giving, and 
asset management.

Clients’ families and other advisors, 
such as attorneys and CPAs, are welcomed 
into the LifePlan process to coordinate 
the major areas of the client’s financial 
life. This helps ensure that clients receive 
holistic, practical, and properly understood 
solutions. 

“Our advisory model allows us to offer 
deep and wide advice that is not reliant on 
any one person,” says Denlinger. 

“Our team meets clients wherever they 
are on their journey. We help them fulfill 
God’s mission for their lives and leave a 
legacy for generations to come. We feel 
that this is a high calling and worthy of our 
absolute best.”

LifeGuide Financial Advisors has locations 
in Mechanicsburg (717-796-1700) and 
Carlisle (717-218-5268). Visit lifeguidefa.com  
for more information.

Advisory Services offered through Investment Advisors, a division of ProEquities Inc., a Registered Investment Advisor. Securities offered through ProEquities Inc.,  
a registered Broker-Dealer, member, FINRA & SIPC. LifeGuide Financial Advisors LLC is independent from ProEquities Inc.

Daring to be Different
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LifeGuide Financial Advisors isn’t afraid to be different. In fact, that’s the goal. “The majority of our clients 
don’t just want to buy a yacht; they want to make a positive impact—on their families, communities, and the 

larger world around them,” says Managing Partner Doug Denlinger. “We speak their language.”
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