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ANNUITIES: WE SEPARATE MYTH FROM REALITY
Annuities have long provided 
investors a way to pursue their 
financial goals while offering 
protection from the prospect of 
outliving their money. 

Unfortunately, the voices of a 

small—but active—handful of annuity 

critics have grown increasingly loud. 

This makes it harder for consumers to 

make fair and well-informed decisions 

about annuities, which can be an 

essential part of a comprehensive 

financial plan.

Guaranteed income and 
growth potential? 
Annuities are too good 
to be true—and on top 
of that, they’re too 
expensive.

What Experts SayWhat Critics Say
“A competitively priced variable annuity product is hard to 
beat compared to an unprotected investment portfolio,” 
says Michael Finke, a professor and coordinator of the 
doctoral program in personal financial planning at Texas 
Tech University. “...Income from a VA can provide a 
paycheck in retirement that lasts forever.”1

Annuities don’t deliver as advertised. 
Even with an add-on benefit3 for a 
guaranteed4 lifetime income stream, 
you can outlive your money.

What Experts Say

What Critics Say

“That’s blatantly wrong,” says Moshe 
Milevsky, finance professor at York 
University in Toronto. “It’s not true. 
As soon as the account hits zero, 
you’re getting money for as long as 
you live—and that’s the insurance 
company’s money.”5

Advisors only recommend annuities because they get paid 
more. By recommending annuities, they’re not acting in 
your best interest. 

What Experts Say

What Critics Say

Former U.S. Secretary of Labor Seth Harris has said that 
advisors who don’t recommend annuities might not be 
acting in their clients’ best interest. “It may not be right 

for everybody... but annuities have to be 
part of that [conversation] to ensure that 
you’re providing the requisite level of 
service to the customer.”2 

What Experts Say

I hate annuities. And you should too.

What Critics Say

Moshe Milevsky, finance professor at York 
University in Toronto, points out:“...Most 
bona fide researchers—and by this I 
mean dispassionate academics—have 
published peer-reviewed and carefully 
vetted research that supports the role of 
annuities in retirement.”7

Annuity contracts are too big and 
confusing. People won’t read them and 
won’t understand them. The bottom 
line: annuities are just too complex.

What Experts Say

What Critics Say

“Yes, as soon as you slap a living benefit onto an annuity, 
it becomes even more complex; but complexity doesn’t 
equal bad,” says Scott Stolz, senior vice president of private 
client group investment products at Raymond James.6
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Variable annuities are long-term, tax-deferred 
investments designed for retirement, involve 
investment risks, and may lose value. Earnings 
are taxable as ordinary income when 
distributed and may be subject to a 10% 
additional tax if withdrawn before age 59½.

 

Not FDIC/NCUA insured  •  May lose value
Not bank/CU guaranteed  •  Not a deposit

Not insured by any federal agency



To further explore the role a variable annuity can play in your comprehensive financial plan, 
contact your financial consultant today.

Before investing, investors should carefully consider the investment objectives, risks, charges and expenses of the 
variable annuity and its underlying investment options. The current contract prospectus and underlying fund 
prospectuses, which are contained in the same document, provide this and other important information. Please 
contact your representative or the Company to obtain the prospectuses. Please read the prospectuses carefully 
before investing or sending money. 
Guarantees are backed by the claims-paying ability of the issuing insurance company and do not apply to the principal amount or investment performance of the separate account or its 
underlying investments.

Annuities are issued by Jackson National Life Insurance Company® (Home Office: Lansing, Michigan) and in New York by Jackson National Life Insurance Company of New York® (Home 
Office: Purchase, New York). Variable annuities are distributed by Jackson National Life Distributors LLC, member FINRA. These products have limitations and restrictions. Contact Jackson 
for more information.

Jackson is the marketing name for Jackson National Life Insurance Company and Jackson National Life Insurance Company of New York.
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