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Quote of the Day: 

“Life starts all over 

again when it gets crisp 

in the fall.” 

 — F. Scott Fitzgerald 

The ESG (Environmental, Social, and Governance) movement has 

quickly driven some investors to alter their investment strategy towards 

environmental “feel-good” type holdings. Those in favor of these 

investments want to feel confident in the global and environmental 

impact of their portfolio’s asset allocation decisions. However, like all 

investors the ESG crowd still wants to see a return of and on their capital. 

The challenge with these investments is that when making investment 

decisions purely on emotional and ethical perspective there are 

tradeoffs. Specifically, the risk of return on highly subsidized 

investments and clarity on the actual underlying holdings. Granted, if 

you are active investing and purchasing directly into say a solar power 

company you could consider that ESG friendly and would have clarity 

on what you’re holding. However, your risk at that time becomes 

company selection, sector, pricing, and investment horizon. For many 

less active investors who are wanting a diversified ESG approach the 

mutual fund and ETF route may quickly find investors holding much less 

of their actual “feel good” investments after all.  

After reviewing many ESG categorized holdings I found that, frequently, 

these investment companies chose average (or even sub-par) returns 

over their ethics. While promoting an ESG outlook their top holdings 

consisted of many of the FAANG tech holdings rather than focusing that 

top allocation towards holdings their target market is actually interested 

in. This isn’t to say there can’t be a good ESG fund or company, but 

rather to remind investors to look under the hood at what they are 

putting their dollars towards and to genuinely consider if this is an 

investment or a donation. If your end goal is to give money to these 

causes or institutions, then direct donations of cash or appreciated 

assets are the better option.  

To take a step forward in the marketing battles, the ESG movement now 

has a counterpart “Anti-ESG/ Anti-woke” movement. Many investors are 

finding themselves restricting holdings from companies who have 

taken a focus on ESG priority and now investment companies are 

creating funds that label themselves specifically as Anti-ESG or Anti-

woke. The thought for these investors is re-focusing their investments… 
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ESG or Anti-ESG: Should 

Marketing Drive Prices? (cont.) 

on returns and taking the opposing environmental or social investment 

strategy. The newer anti-ESG marketed holdings are more likely to see 

those holdings align with the values you’d anticipate, but are you getting 

the best value from these shares?  

Mike and I spoke recently about the irony on both sides of this discussion. 

An example that has come up in our conversations with clients is the 

recent DRLL holding and how clients could (and in many cases do) hold 

energy investments outright or in an energy focused fund that may offer 

the same value for a better price/lower expenses. So why are people 

willing to pay more for a holding that is classified specifically as ESG or 

ANTI ESG? I asked if the marketing for these funds should really drive 

their pricing and we both agreed otherwise. We are always open to 

adjusting our client portfolios based on your preferences, but rather than 

chasing headlines or marketing ploys we look under the hood before 

making such purchases.   

Is it a Taylor Take-Over? 

You may have read in our last newsletter that Mike is going to be abroad 

with his daughters for a portion of this month and therefore I am stepping 

in to help write a majority of this month’s Newsletter in his absence. 

Passing Down the Crown & Pounds 

While we offer our condolences to those 

mourning the late Queen Elizabeth II, our readers 

may be wondering if this recent passing and 

subsequent transfer of power is more than just 

Royal media drama to read in the news. 

What type of buying opportunities may be 

available at this time? For our American readers interested in currency 

arbitrage or more likely those interested in travel opportunities --you may 

have excitedly seen the value of the Euro slipping to align evenly with the 

dollar this year. The pound has also been slipping steadily over the years 

with a large spike down when the United Kingdom voted to leave the EU. 

There’s still a decent margin on pound to dollar exchange rates, but for 

our travel friendly clients, this difficult time and Royal transition may 

present pricing opportunities. Like the USD, Sterling value is adjusted 

based on supply and demand, so the price is continually adjusting. While 

we may or may not see a currency pricing change, the one thing that is 

guaranteed is that the bank notes themselves will be reprinted when the 

new Heir ascends the throne. 

 Terminology 

Tuesdays! 

If you enjoy checking in on your 

own financial jargon expertise, 

tune in each Tuesday in 2023 as 

we release a new term. 

Examples for past Terminology 

include-RIA, ETF, Capital Gains, 

Bull/Bear Markets, and many 

more. For those of you who 

want to catch up on past weeks’ 

words you can find them all on 

our Facebook, Instagram, or 

listed on our website in the 

resources tab.  

 

 

 

 

 

 

 

ALTIUS Website 

Updates 

We’ve been hard at work 

adding to & re-vamping the 

content on our website. 

Changes you can look for 

include: better detail on our 

services provided and about 

us content, cleaner pages and 

webpage transitions, RSVP for 

Workshops directly from our 

website, and the ability to 

schedule directly from our 

homepage and the Our Team 

page. Let us know how you like 

it or if you have suggestions! 



The Age of…Drinking Beer, 

Investing, and Getting 

Health Insurance  

It’s interesting how our culture decides when someone 

becomes an adult – when can you drive a car, drink alcohol, 

join the military, sign an enforceable contract, etc.  I kind of 

think it’s silly that all these different stages and life events 

might have different corresponding legal age 

requirements, but it is what it is.  We have a number of 

clients who have children with Uniform Transfer to Minor 

Accounts (UTMA) where, when they turn 21, the 

investments not only are legally the kid’s (the account has 

been theirs all along with the parent being the custodian 

and having authority) but are now in control of the funds.  

It’s important to do coaching and plan ahead to ensure the 

adult child is ready to make responsible financial decisions. 

There is also the issue of “when do you get kicked off” your 

parents’ insurance?  Open enrollment for most plans 

typically comes in the last quarter of the calendar year but 

turning 26 is considered a “qualifying life event,” which 

means they are eligible for a special enrollment period 

outside of the standard open enrollment. If you have a 

child turning 26 soon and they work a full-time job, their 

employer may offer health insurance benefits. Here’s the 

catch: they only have 60 days to enroll, so it’s best to know 

options before their birthday, but it can be difficult getting 

this information and making sense of it.  There’s the whole 

insurance alphabet soup: HMO, PPO, HDHP, etc.   

Growing up and making your own way in the world can 

be a challenge but the reward of gaining such 

independence is greater happiness and self-esteem.  

Rather than being a traumatic crash course, it can be a 

smooth transition with guidance and guardrails for those 

who start the conversations early.  There are often gaps in 

our education system such that young adults don’t feel 

prepared to make such decisions, but we can help.  We 

have a standing offer to meet with our clients’ children to 

help them think through these issues.  In our minds, this is 

all part of doing good planning and it’s fun for us to see 

someone grow in their financial knowledge. 

 IMPORTANT ALERT: 

TD Ameritrade 

Mailing Preferences 
 
If you did not sign by July 22, 2022 and 
select electronic delivery in TD 
Ameritrade’s advisorclient.com, you 
will now receive all forms of 
communication through USPS. If you 
go to www.advisorclient.com, you can 
select communication preferences to 
change yours to electronic delivery. If 
you have ANY questions or concerns, 
please call Jenn. 

ALTIUS Supports 

MS Research 
 
Mike and several clients played again in 
the 10th Annual Rocky Mountain 
Multiple Sclerosis golf tournament. 
Many of you know someone who has 
MS and their work is important to us. 
 
Our client Mark Kreger is one of the 
main forces who started and organizes 
this successful fundraising event to 
mobilize people and resources to drive 
research for a cure and to address the 
challenges of everyone affected by 
MS.  Please consider them in your 
charitable giving plans. 
 
Thank you to Mark, Lisa & Cynthia Ellis; 
Barney & Zach Ewy, Pat & Jerry 
Saunders for supporting such a great 
cause and for your patience with Mike’s 

golf game!        

  

http://www.advisorclient.com/
https://mscenter.org/
https://mscenter.org/


Book Recommendation: The Psychology of Money 

 

Our ALTIUS Team decided to continue our financial knowledge by 

reading and discussing Psychology of Money by Morgan Housel. This 

book is an easy light read that does a great job bringing in real-life 

examples for each chapter’s lesson. This is a great book for those 

looking for a literary discussion on the parallels between financial 

decisions and their emotional impact. I found myself reading and 

thinking through personal experiences that tied to the book’s 

references.  

Each week we’ve enjoyed ending our team meetings by discussing 

the previous weeks chapter or two and determining if we agree or 

disagree with what the author expressed. If you decide to read this 

book and want to share your thoughts, I am all ears for a good 

discussion. If you want some of the book insight but aren’t in the mood 

to commit to another book on the shelf—we released a podcast 

episode reviewing some of our thoughts on this book and if you scroll 

to episode 51 you can listen to our key take aways.     

 

Welcome Fall! 

The weather is cooling off across the country and fall décor is 

coming out! To me, fall has always been a time to reflect on the 

change around me and to recalibrate on my goals. I also take this 

time to find comfort in a warm sweater and enjoying warm cozy 

foods with friends and family. I hope the change of season can 

provide both comfort and a renewing sense of inspiration in your 

home too! Thanks for reading along while I took over this month’s 

newsletter. I hope you enjoyed the content and maybe considered 

a new perspective on trading, currency, and fall. Cheers! 

Taylor Dennis, CFP® 

ALTIUS Financial, Inc 

taylor@altiusfinancial.com

303-584-9271 

 
* The views expressed represent the opinion of ALTIUS Financial, Inc. The views are subject to change and are not intended as a forecast or guarantee of future results. 

This material is for informational purposes only. It does not constitute investment advice and is not intended as an endorsement of any specific investment. Stated 

information is derived from proprietary and nonproprietary sources that have not been independently verified for accuracy or completeness. While ALTIUS Financial, Inc. 

believes the information to be accurate and reliable, we do not claim or have responsibility for its completeness, accuracy, or reliability. Statements of future expectations, 

estimates, projections, and other forward-looking statements are based on available information and the ALTIUS Financial, Inc.'s view as of the time of these statements. 

Accordingly, such statements are inherently speculative as they are based on assumptions that may involve known and unknown risks and uncertainties. Actual results, 

performance or events may differ materially from those expressed or implied in such statements.  Past performance is not indicative of future results. 
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