
Summer has flown by and I hope that your summer was one of good
health, lots of fun and a time to recharge. I was lucky enough this summer
to experience all three. I spent time in New Hampshire with an old college
friend and it was wonderful to share old experiences, catch up on our
present lives and talk about where we are headed in the future. We
watched Fourth of July fireworks from a boat on the lake and had a great
time being in each other’s company again. Friendship is a gift and our
need for strong relationships became even more vital during the
pandemic. I talk more about that in our piece on friendship and health.

I also went to Sleeping Bear Dunes National Lakeshore on Lake
Michigan.  It is an absolutely wonderful place to explore, boat, swim, hike
and revel in the natural beauty of the lakeshore. This is a shot of Lake
Michigan I took at sunset. I also indulged my passion for fabulous food in
great restaurants. And speaking of food, check out this issue’s recipe
from the Price French kitchen.

As we move further into fall I encourage you to take advantage of the
change of seasons and enjoy the beauty all around us.

Price

Much of our lives is about making choices.  Do we choose A or B?  What
we learn as we grow older and wiser is that there is always a cost to the
choice we make. The same thing is true of our financial decisions. It’s
called opportunity cost.

Opportunity cost is an important concept to understand when making
certain financial decisions.  It means the cost of losing a benefit by taking
one action over another. A great example is asking yourself, “What do I
lose if I take cash from an account or investment to make a purchase?  

The reality is that whether you pay cash or take out a loan for any
purchase, there is always going to be a cost. In other words, you either
pay interest (for having a loan or mortgage) or you forego earning interest
because your cash was removed from either a savings or investment
account and so has no potential growth. This is called opportunity cost,
and you can’t avoid it.  

Here’s an example.  When you take out a loan (e.g., a car loan or a
mortgage), most people only look at the amount of interest they will pay.
That’s how they usually go about determining the actual cost of the loan. 
For example, a 5-year car loan of $30,000 with a 5 percent interest rate
will have incurred a total of $3,968 in interest (total payments were
$33,968 of which $3,968 was interest). Therefore, one might conclude
that paying off the loan early (before 5 years) would save them interest or
that paying cash for the car up front would save all the interest.

But if you pay $30,000 in cash for the car, that is $30,000 you no longer
have to either put into your savings accounts where it may earn interest. 
It is also $30,000 you will not have to invest if an appropriate opportunity
presents itself to you – hence you are paying “opportunity cost’. It is the
cost of losing the prospect of earning money from the investment.

There are other types of opportunity costs. If you pay off your mortgage
early (by extra or pre-payments, including bi-weekly mortgage payments)
you save interest, but you lose what may be an important tax deduction as
well as the possibility of growth on the money you use to pay off the
mortgage because it is no longer available to save or invest.

Don’t get me wrong, I am not saying don’t pay off a mortgage or take out
a loan.  We are simply saying that you need to factor opportunity cost into
your financial decisions and understand how it impacts you. The fact is
that opportunity cost does matter. It’s real money that can be earned or
real money that can be lost.

What should you do?  It depends.

That’s why when clients ask me if they should make extra payments
toward their mortgage or loan or pay it off entirely, I respond by saying, “It
depends.” It depends on a lot of factors, not just how much interest will be
paid out to the lender. Remember, everyone’s situation is different and
there is no “one size fits all” solution. 

Therefore we follow up “It depends” with “If you look at it purely from a
financial and tax perspective, then we have to see what interest rate you
are paying on the loan and compare it to the earnings rate you can get by
saving or investing the money instead.” This is examining the opportunity
cost. 

The emotional comfort level needs to be considered as well.

The fact is, some people just don’t like any debt at all, regardless of the
financial or tax benefits provided. Having no debt helps them sleep better
at night knowing they do not owe anything and do not have outgoing cash
flow payments they must make every month. It’s peace of mind for them.
Therefore, looking at the situation holistically (not just financially), there is
not necessarily a single right or wrong answer applicable to everyone. 

I can help you work out the best way for you to proceed based on
your personal situation and comfort level.  Call me, I will work with
you to figure out the best move for you.  

One of the lessons learned by the pandemic quarantine is just how
important friends and family are to our overall well-being.  We knew we felt
better when we had our zoom or group call, but there are real health
benefits to those relationships.  

When you have strong relationships with friends and family it means that
you have a center of strong social support, and that means you have a
reduced risk of many health problems including:

Stress
Heart disease
High blood pressure

And it’s about quality not quantity.  You don’t need lots of friends, just a
few really good ones.  http://www.mayoclinic.org/healthy-lifestyle/adult-
health/in-depth/friendships/art-20044860

In fact, people with strong relationships tend to live longer than people who
are more isolated.  It may be that good friends and relatives help us take
better care of ourselves by encouraging us to live healthier and jettison
bad habits.  The benefits work both ways as both people in the relationship
help each other.  http://www.health.harvard.edu/healthbeat/strengthen-
relationships-for-longer-healthier-life

I cherish the good friends I have made over the years and the family I
love.  Now that we are able to visit each other in person (following all
guidelines, of course), I encourage all to continue to maintain these
important relationships. 

As we bid summer goodbye, and the weather turns colder, something
hearty for a big breakfast just sounds great. This will serve 8, takes about
an hour, and is from Southern Living recipes. Simple and easy.

Ingredients:

1 pound pkg ground pork sausage with sage 

1 pound pkg hot ground pork sausage

1 30 oz pkg frozen shredded hash browns

2 teaspoons salt, divided

1 teaspoon pepper, divided

6 oz sharp Cheddar cheese, shredded, divided

6 large eggs, lightly beaten

1 cup whole milk

1 tbsp chopped fresh parsley

1 tbsp chopped fresh chives

Preheat oven to 350 degrees.  Coat 13x9 baking dish.  Cook both
sausages in large skillet over medium high, stirring often, until crumbled
and browned, about 10 minutes.  Remove and drain well, paper towels
work well!

Cook hash browns in skillet according to package directions.  Sprinkle 1
teaspoon of salt and ½ teaspoon of pepper while cooking.

Stir together sausage, hash browns, and 1 cup of the cheese in a
bowl. Spoon into baking dish. Whisk together eggs, milk, and remaining
salt/pepper in a bowl.  Pour over sausage mixture.  Sprinkle remaining
cheese on top, and bake in oven until set, about 30 minutes. Sprinkle with
parsley/chives and serve hot. Makes great leftovers!
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