
Do you have a “money map”? 
 

In early May, Mary and I had the wonderful privilege of going to 
Scotland on a two-week tour. We started in Glasgow, traveled 
through the picturesque and rugged western coast and 
Highlands, and finished our adventure in historic Edinburgh. 
Mary and I and our 13 other fellow travelers were accompanied 
by our delightful Scottish guide, Helen, and our driver, Colin. 
Colin and I are standing here in Inverness at the side of his 
coach (those of us on the other side of the pond call it a bus). 
By the way, Colin treats his coach like a member of his family. 
One does not mess with Colin’s coach. 
 

If you’ve been to European destinations, you know that many of the backroads and country 
lanes are quite narrow and winding. Our tour route had plenty of them. At many places where a 
vehicle passed us from the opposite direction, we could have reached out the window of Colin’s 
coach and shaken hands with the driver – once we were able to breathe again, that is. Colin, on 
the other hand, didn’t worry a bit. He was the master driver. In fact, one of the most interesting 
experiences of our tour was watching and commenting on how Colin was able to thread our 
coach through seemingly impossible road situations. Fun! 
 
Many of our Scottish destinations were in tiny, out-of-the-way places. And even Colin, skilled 
driver that he is, needed a map to guide us. That got me thinking about other types of maps. As 
a financial advisor, I want my clients to have a “money map”, a plan for mapping one’s financial 
future. Here are a few things that should be on it: 
 

1. Protect first: It doesn’t make any sense to build assets if you aren’t protecting what you 
have already. Your family comes first, so any breadwinner in the house needs life 
insurance. And, for your biggest asset (no, it’s not your house), you need disability 
income insurance. EVERYTHING STOPS if you can’t work and don’t have an income. If 
you have a group disability policy, make sure you understand how it works. If you don’t 
have a group plan, get an individual policy. Call me to figure out how much you need. 

2. Maintain liquidity: If the tires on your car are worn out and you have to pay for new 
ones on credit, my guess is that you don’t have an emergency fund. If the money seems 
to disappear before you can build up one, consider opening an on-line savings account 
and setting up automatic, regular deposits. Automatic is good. Make it an iron rule that 
you won’t touch your cash account unless you have a financial emergency. 

3. Build a diversified portfolio of assets with an eye on income in retirement: No 
matter what your goal – college savings, retirement, or a trip to Scotland – rate of 
savings is key, and planning for the long term is even more key. The investment 
landscape can be overwhelming, and the financial entertainers on TV and the Internet 
pummel us with so much drivel that it’s no surprise many of us just give up trying to 
figure it out and then, sadly, do nothing. If that’s the case, call me for some help.  

 
Just like the maps Colin used for driving our merry band of travelers to our Scotland adventures, 
a map for your money is just as important. If you don’t know where you want to be money-wise 
five, ten, or 25 years from now, there’s a good chance you won’t get there. Why take that risk? 
Call me today for an appointment, and we’ll get started on your “money map”. 
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The opinions voiced in this material are for general information only and are not intended to provide specific advice or 
recommendations for any individual. 


