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Financial Infidelity Sets Off Alarm Bells
FINANCIAL ADVISOR BRIEFING

Advisors look for clues
that a couple’s money
habits are out of sync

BY MOREY STETTNER
F O R  I N V E S TO R ’ S  B U S I N E S S  DA I LY

Trust is the foundation of success-
ful marriages. But that doesn’t 
mean couples are always com-
pletely honest with each other. Fi-
nancial infidelity is a risk.

When it comes to money, secrecy 
can supplant honesty. A spouse 
might hide funds or lie about sav-
ing or spending habits.

Advisors are well aware of the 
role that money can play in ruptur-
ing relationships. Part of their job 
is counseling client couples that 
don’t level with each other about 
how they manage cash.

Lying over money can cause 
once-happy couples to bicker and 
question the future of their rela-
tionship. In industry parlance, this 
is called financial infidelity.

On the surface, spouses may ap-
pear to get along well and exhibit 
an easy rapport with each other. 
That makes it tough for even the 
most attentive advisors to detect fi-
nancial infidelity between couples.

“It’s not something advisors are 
trained to look for,” said Geeta 
Brana, an advisor at Geeta Brana 
Wealth in Holmdel, N.J. “It’s hard 
for us to know what clients are do-
ing on the side. We rely on informa-
tion that they give to us.”

For example, advisors may lack 
access to each spouse’s credit card 
statements. And they may not 
know about every household ac-
count or get a complete picture of 
a couple’s assets.

While there’s no surefire way 

to spot financial infidelity when 
first meeting a couple, Brana says 
there are red flags. During the on-
boarding process, advisors usually 
request that new clients provide 
copies of all of their account state-
ments from financial services com-
panies.

Toxic Money Lies
Clients may withhold certain ac-

count statements, Brana says. A 
spouse might claim that some ac-
counts predate the marriage or ar-
en’t relevant to the scope of finan-
cial planning services that they 
need.

Brana says that financial infidel-
ity comes in many forms. White lies 
about how much a spouse spent 

on holiday gifts are not too worri-
some. And overstating the returns 
on a spouse’s modest “fun money” 
stock-buying fund isn’t a major 
problem.

But more serious lies can beget 
more serious consequences.

“Some types of financial infidelity 
can be very benign,” she said. “Oth-
ers are toxic.”

She lists three questions that help 
advisors determine if a client’s fi-
nancial infidelity qualifies as toxic. 
First, is it done with malicious in-
tent? Secondly, is there psycholog-
ical or physical abuse? And lastly, is 
it tied to an addiction, such as gam-
bling or compulsive shopping?

Malicious intent is common, 
Brana says. Typically, a spouse fun-

nels some of the couple’s income 
into a separate, secret account. To 
make matters worse, this spouse 
might pressure their mate to spend 
less, get a job or work more over-
time to bring in extra money.

The purpose of the abuse might 
be “to exert power and control” 
over the other spouse, she added. 
It can intensify over time and cre-
ate an untenable situation.

As advisors get to know their cli-
ents, warning signs can emerge that 
point to some type of financial infi-
delity. It helps to establish a base-
line in noticing how couples re-
late to each other most of the time 
— and when their behavior veers 
wildly from the norm.

In some cases, a normally forth-

right spouse might turn defensive
when the advisor asks about house-
hold finances or spending patterns.
A genial, talkative spouse who be-
comes terse and no longer makes
eye contact when discussing ex-
penditures might be hiding some-
thing.

If advisors suspect financial infi-
delity, they must tread gently. Fi-
nancial planners who work with
couples have a responsibility to
serve both spouses.

Avoid Legal Traps
Legal issues can arise. A spouse

might be responsible for any debt
that the other spouse incurs. And
when they sign their joint tax re-
turn, they are typically on the hook
for any tax liability if the other
spouse engaged in deception by,
say, claiming false deductions.

Rather than accuse a spouse of fi-
nancial infidelity, Brana suggests
that an advisor adopt a tactful, in-
quisitive approach with the cou-
ple. Example: “I see something a
little bit odd. Can you help explain
this, please?”

Another way advisors can help
is to offer tips to reduce decep-
tion within the marriage. For in-
stance, they can suggest that cou-
ples sign up for U.S. Postal Service
Informed Delivery, a free service
that previews all incoming mail. In
addition to tracking mail deliveries,
it also prevents a spouse from rac-
ing to the mailbox each day to nab
statements from secret accounts.

Brana recommends that cou-
ples hold monthly “money dates”
in which they discuss the role of
money in their relationship. They
can kick off their conversation by
asking each other, “How can we
make our money work for us?”

Various red 
flags can tip 
off advisors 
when people 
in a rela-
tionship are 
hiding money 
issues from 
each other.

It was a crazy experience.
Using a simple options trad-

ing system, I was able to turn 
my $54,000 into $174,000 with-
in just 9 months.  

Now, that’s 375.93% annual-
ized return! But this success was 
no accident.

I spent many months in trial 
and error to perfect this trading 
system.

And this system was specifi-
cally designed to exploit a little 
known “loophole” in the op-
tions market.

Let me explain...

Background
Hi. I am Preston James, the 

founder of Traders Edge Net-
work, a financial publishing firm 
specializing in options trading 
research.

I've been successfully trad-
ing and researching options for 
more than 27+ years.

During these years, I've also 
been fortunate enough to 
guide thousands of retail in-
vestors to make a consistent 
income by trading options.

My two decades of trading 
experience has taught me that 
options trading is the way to 
make a regular consistent in-
come in the stock market. And 
over the years, I've created 
many profitable options trad-
ing strategies to do just that.

But it wasn't until 2010 when 
I felt I've really cracked the code 
on options.
 Why 2010?

Because it was the year an 
important change happened 
in the US options market: Intro-
duction of weekly options.

You see, a simple system I creat-
ed to trade these weekly options 
proved to be a game-changer to
me as an options trader.

It was using this system that 
I made 375.93% annualized re-
turn I mentioned above.

OPTIONS TRADING EXPERT REVEALS

How To Consistently Make $3000-$5000 
Every Month Using A Strange Loophole

And the best part? The sys-
tem is risk-controlled and is 
safer than investing in stocks, 
bonds or ETFs.

Trading Options
Now, before I reveal you my 

secret system to trade weekly 
options, let me give you a quick 
explanation of what options 
trading is about.

You see, as an options trader, 
you can either buy options or 
sell them.

And unless you want to blow 
your account, you better sell op-
tions.

Here's why...
Ever heard of the phrase "The 

house always wins"?
Being an options seller is like 

running a Las Vegas casino.
And the current options

market gives the “little guy” an
opportunity to run his own ca-
sino.

Now, options are like any 
other merchandise. As an op-
tions seller, you sell options and 
collect the price (“premium”). 

You’ll get to keep this pre-
mium in full...if the underlying 
stock of that option does not

make big moves within a spe-
cific number of days.

Remember, I said this is like 
running a casino. So you will 
see losses at times.

That is, there will be trades 
when the stock would make the 
big moves. During those times, 
you’ll lose the options premium 
collected and more.

But just like the "house," your 
wins will easily outnumber the 
losses and you will always win in 
the end.

Trading Weekly Options
Weekly options are a catego-

ry of options that has a lifetime 
of only 8 days. They are intro-
duced every Thursday and ex-
pire the next Friday.

As I said, you could make 
consistent income selling op-
tions that have a high probabil-
ity of expiring worthless.

But with “weeklys”, it gets 
better.

When they were first intro-
duced in 2010, I noticed a curi-
ous mistake in the way weeklys 
were priced.

It seems like the institutions 
that created it had somehow

left a loophole in the pricing 
methodology of these prod-
ucts.

A loophole that I used to 
make double the profits I was 
making with monthly options...

The Money Press Method 
Explained

The Money Press Method is 
the proprietary trading system I 
created to exploit the loophole 
in the pricing of weeklys.

It is a simple trading system 
that takes me only 20-30 min-
utes a week to implement.

Here's how it works...
You see, the Money Press 

Method is meant to take advan-
tage of the “gambler’s instinct” 
of option buyers.

The first step is to strategical-
ly sell options in certain select 
stocks.

Stocks that you've screened 
in advance and made sure to 
have a low probability of making 
big moves.

Once you've sold options, 
here's what to do next...

Buy an "insurance" to the 
options trade you made in or-
der to limit your losses even if
the low probability event hap-
pens.

Now, that's the Money Press 
Method in a nutshell.

It was using this simple 
2-step system that I made a 
375.93% annualized return 
and turned my initial capital 
of $54,000 into $174,000 in 9 
months.

(To see the exact trades I 
made to get this return, visit 
www.paycheckmethod.com.)

And I'm convinced that retail 
investors can make a consistent 
$3000-$5000 per month using 
this risk-controlled strategy.

FREE Resources
Please understand that I can-

not explain everything about 
the system in this space.

If you like the idea of making 
more money every week using
weekly options and want to
know how to do it using the
Money Press Method, please visit
www.paycheckmethod.com.

There you can get a 90-page 
FREE book* plus an instant 
download (a $79 value) that 
explains this method in detail 
and shows how you could make
$3000-$5000 every month con-
sistently using this strategy.

That’s not all. Along with 
the book, you’ll also get 2 FREE 
video trainings that’ll have ex-
ample trades made using the 
system...and show how you can 
get started with less than $10K.

Conclusion
Options trading is not for ev-

eryone.
You see, many retail investors 

don't deal with options because 
they were told that options are 
risky or complicated.

This is why the few who truly 
understand options are making 
a killing by running their own 
"casinos" in the stock market.

You don't need to be an ex-
pert to do this. All you need is a 
simple options selling strategy.

If you already have your own 
options trading strategy that 
makes you a consistent income, 
great.

If not, I believe that the Mon-
ey Press Method could be a 
game-changer for you.

Again, it just takes 20-30
minutes per week to imple-
ment and could easily make
you an extra $3000-$5000 per 
month.

If you are interested, visit 
www.paycheckmethod.com to 
get your FREE book* and train-
ing bundle that explains the 
Money Press Method in detail.

*This is an exclusive offer for IBD 
readers. Only the first 100 peo-
ple will be given a FREE copy.

In this article, popular options trader Preston James reveals the secret trad-
ing system that he used to turn $54,000 into $174,000 in 9 months
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By Preston James

Preston James, the founder of Traders Edge Network, believes 
that learning to trade weekly options is the key to early retire-
ment. To know more, visit www.paycheckmethod.com

Five-Year Forecast
Markets were clobbered in 2022, but should 
see better returns in the next five years, 
Columbia Threadneedle forecasts. The asset 
manager expects U.S. small-cap stocks to 
average annual gains of 10.3% and emerging 
market stocks to average 10.1%.
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Source: Columbia Threadneedle Investments
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