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Work with the best.

Whether you are tax-deferring a fee, looking to guarantee 
income from a lifetime of retirement savings or settling a 
case, you only have one chance to get it right…



The Garrison Difference

Garrison Settlements was created to help our attorneys settle cases and maximize their recoveries.

While we specialize in tax-deferred attorney fee annuities and structured settlements, what makes 
us truly different is our ability to offer comprehensive financial solutions directly to our clients.*

Please ask yourself:

• Has your financial advisor mentioned that it is possible to tax-defer your attorney fees…  
and earn a guaranteed interest rate?

• Has your structured settlement broker ever advised on how to use an attorney fee annuity to dollar 
cost average** into a 401k, IRA or other retirement plan? Or, what those payments could look like 
when coupled with your social security?

Work with an advisor who understands your business.

Read more about our individual team members and services, request 
a quote and more at www.garrisonsettlements.com.

* Financial services are provided by Ryan Garrison, a Registered Representative 
offering Securities and Advisory Services through United Planners Services of 
America, a limited partnership, member FINRA, SIPC. Garrison Settlements and United 
Planners are not affliated. **DCA plans do not assure a profit nor protect against loss. 
Investors should consider their financial ability to continue purchases through periods  
of low price levels.
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Settlement Services

• Tax-deferred attorney fee annuities
• Quoting and placement of structured settlement annuities
• Medicare Set-Aside allocations
• Trust services: creation and administration
• Life insurance
• Disability insurance
• Long term care coverage
• Legal funding for trial lawyers and their clients
• Analyze life care plans and economic damages
• Spanish translation available for clients and families
• Attend mediations in person, via Skype or telephone
• Assist in completion of settlement documents  

(e.g. settlement agreements, releases, qualified assignments, 
applications, court approvals, GAL reports and conservatorships)

• Help you and your clients avoid constructive and actual receipt issues
• Provide information to your clients on how to maintain government benefits
• Obtain rated ages to lower the cost or increase the benefit to your 

severely injured clients
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3Advisory Services (Through United Planners*)
•  Retirement  annuities include: 

• Fixed annuities 
• Fixed index annuities 
• Variable annuities

• Social security planning
• Personal we alth management services—investment products include: 

• Stocks 
• Bonds 
• Mutual funds 
• Exchange Traded Fund (ETFs) 

• Limited partnerships 
• Real Estate Investment Trusts (REITS) 

• Oil and gas programs
• Asset management for trusts
• Qualified and non-qualified tax-deferred strategies** — Erisa compliant 

401ks and cash balance plans

• 529s and college planning

*  Ryan Garrison is a Registered Representative offering Securities and Advisory Services 
through United Planners Services of America, a limited partnership, member FINRA, 
SIPC. Garrison Settlements, Arcwood Financial, LLC and United Planners are not 
affiliated.**Qualified and non-qualified tax-deferred strategies are provided by Arcwood 
Financial, LLC. Guarantees are subject to the claims-paying ability of the insurance 
company.  Variable annuities are sold by prospectus only.

“  Someone’s sitting in the 
shade today because 
someone planted a tree 
a long time ago.” 

― Warren Buffett



4Why Should I Tax-Defer an Attorney Fee?

You can defer taxes on your fees on the following types of cases: physical injury, age, race, 
sex and employment discrimination, civil rights, class actions, environmental claims, 
construction defect, property damage, or fraud.

As part of any of the above settlements, you have the opportunity to structure your attorney 
fees, even if your client does not structure their settlement. By structuring your fee, you will defer 
immediate federal and state income tax liability and will only be required to pay taxes 
(via 1099) in the years that you receive payments. This is a great way to even out the variable 
income of a litigation firm to cover office expenses and salaries of W-2 employees. We can even 
name your firm as the payee and still defer taxation.  

Structuring fees offer many benefits, which include:
• Lowering your tax-bracket 

By deferring your attorney fees via an annuity, we can coordinate the taxation 
of the first payment into retirement age and often into a lower tax bracket

• Increasing your net fee 
The annuity amount received over time is always more than what you 
would receive in a lump sum cash payment

• Stabilize future income 
Stabilize income for yourself or your firm by avoiding market fluctuations with 
guaranteed payments from a highly rated life insurance company. Enjoy the same tax 
deferral benefits of traditional qualified retirement programs and individual retirement 
accounts without the contribution limits

• Provide a low risk foundation for a diversified investment portfolio 
A structured attorney fee plan can be a great tool for funding an equity account 
(401k , IRA, Cash Balance, etc...). By structuring your fees to help fund a brokerage account, 
we can help you dollar cost average, which often provides higher returns than annually 
funded accounts

NOTE: Richard A. Childs, et al vs. 
Commissioner of Internal Revenue, 
(103 T.C. No. 36 Docket No. 15639-92, The U.S. 
Court of Appeals for the 11 th Circuit) created 
the legal precedent for attorneys
to structure their fees.



5When Should I Tax-Defer an Attorney Fee?
It is imperative that the decision to structure all or a portion of your fees be decided prior to the 
execution of all documents and the receipt of settlement funds. There is specific language which 
must be incorporated into the settlement agreement and release concerning attorney fee structures.

Remember, once funds are in your IOLTA account, you have receipt and will no longer 
be able to tax-defer your fee or structure your clients settlement.

When deciding if an attorney fee annuity is right for you, consider these questions:
• Do you have a large fee pending?  A fee where you could pay over $100k in taxes?
• Do you have a fee of $25k or more that you do not need this year?
• Are you looking to guarantee your retirement with monthly lifetime payments?
• Would it benefit you or your firm to have guaranteed monthly or annual payments created 

out of this fee to cover expenses?

If you answered “YES” to any of the questions above, then a tax-deferred attorney fee annuity 
may be valuable to you.

Ask us about a new product that is linked to the S&P Index and has a minimum 
guarantee, providing you with the best of both guaranteed income and a hedge 
against pending inflation.

“ If you don’t know where 
you are going, you’ll end 
up someplace else.” 

― Yogi Berra

Case Example: 
John Esquire, Attorney Fee Premium of $250,000.00. Age 45.

$2,897.85  for life, payable monthly, guaranteed for 10 years.  
Beginning at age 65.

Total Guaranteed Benefit =    $347,742.00
Total Lifetime Expected Benefit =  $660,709.80

Internal Rate of Return =   3.73%
Taxable Equivalent Yield =   5.33% (@ 30%)



6What is a Structured Settlement and How Do They 
Help My Clients?
A structured settlement (“structure”) is a financial tool utilized in personal 
injury, worker’s compensation and wrongful death negotiations. Offering 
tax-free streams of income through the purchase of fixed annuities, 
structured settlements offer unprecedented protection and peace of mind 
to your clients. 

Guided by the Internal Revenue Code (IRC) Section 104 (a) (1) or (2), 
all settlements proceeds being paid from a personal injury, workers’ 
compensation or wrongful death claim are 100% tax-free. 
Read more information online here.

How would my client benefit from a structured settlement?
• 100% Tax-free payments per Internal Revenue Code 104(a)(1) or (2) 
• Guaranteed payments  
• Free personalized planning—payment options are unlimited
• No fees or ongoing management expenses
• Preservation of governmental benefits
• Protection from dissipation
• Peace of mind

Remember, more than 90% of all plaintiffs exhaust their recoveries 
within five years, regardless of the settlement amount.

https://www.law.cornell.edu/uscode/text/26/104


7Why Should I Offer Structured Settlements to My Clients? 

Legal malpractice is a real risk for not recommending a structured settlement to your client. 
This “failure to perform” malpractice was evidenced in Grillo v Pettiete et al. Cause No. 96-145090-92 
and Grillo v Henry Cause 96-167943-96, 96th District Court, Tarrant County, TX. 

In 1982, Christina Grillo was injured during birth. Christina suffered life altering injuries including; 
quadriplegia, blindness, and seizures, allegedly due to negligence of the attending physician.  
Life care plans estimated the future cost of her care at close to $20 million. During the medical 
malpractice lawsuit against the physicians, the defendants offered a structured settlement costing 
$1.2 million that would have paid out more $100 million to Christina over her lifetime.

Christina’s attorneys rejected the structured settlement proposal.  In 1990, the case was settled 
for a lump sum cash payment of $2.5 million. This cash settlement was recommended by both the 
child’s attorney and by the guardian ad litem (“GAL”) appointed by the court. Like most lump sum 
settlements, Christina Grillo’s cash settlement was completely gone within a few short years.

The Grillo family eventually sued their attorney and the GAL for legal malpractice. They 
argued that Christina’s case should never have been settled for a lump sum cash 
payment, and that the attorneys should have insisted upon a structured settlement.
Eventually the defendants in the legal malpractice case settled in 2001 for a combined 
amount of more than $4 million.  Most of this settlement was placed in a guaranteed 
structure settlement for the benefit of Christina.

Since Grillo, other cases have been filed against attorneys in personal injury cases 
where lump sums were accepted instead of structured settlements. There appears 
to be a growing consensus that in certain types of injury cases, lump sum cash 
settlements are simply inappropriate.  

Our suggestion is to offer your clients an opportunity to speak with us on every 
case. While some of your clients will want a structure, those who do not can sign our  
“Client Acknowledgment Letter.” This way you can be sure that you have covered your 
potential liability on each and every case. 

Remember, our goal is 
to help you settle cases.  



Case Example: 
John Minor, Structured Settlement Premium of $250,000.00. Age 5.

$801.62  for life, payable monthly, guaranteed for 30 years. 
Beginning one month from funding.

Total Guaranteed Benefit =    $288,583.20  
Total Lifetime Expected Benefit =  $779,174.64

Internal Rate of Return =  3.67%
Taxable Equivalent Yield =  5.24%

8What is a “Good Case” for a Structured Settlement?

• Minors and incompetent individuals—from only $5,000.00 in annuity premium

• When your client will be receiving more than $25,000.00

• When the recovery is capped by policy or tort limits

• Clients with a diminished life expectancy

• Settlements involving co-defendants

• Cases involving Special Needs Trusts for government benefit protection

• Cases involving Medicare Set-Asides

Offering a structure allows you to obtain more guaranteed money for your client.  
Obtaining more money often assists parties in reaching settlement sooner. 
Reaching settlements sooner saves you time and money.

We have no doubt that we can save you time and money on your next case.



9Rated Ages: Increasing the Benefit to Your Client
A rated age increases yields for your client on lifetime payments. Obtaining a rated age implies 
that there is a diminished life expectancy of the person being underwritten. More importantly, 
the negative health condition does not need to be related to the claim. 

For plaintiffs, a rated age allows for an opportunity to increase their settlement amount without 
having to go to trial.  In fact, a rated age is the only way to guarantee your client more money 
when the top settlement offer is capped by policy or tort limits.

Some examples of conditions where a substandard age rating can be provided include, 
but are not limited to:

Case Example: 
John Minor, Structured Settlement Premium of $250,000.00. Age 5. Rated Age 25.

$838.24  for life, payable monthly, guaranteed for 30 years. 
Beginning one month from funding.

Total Guaranteed Benefit =    $301,766.40 
Total Lifetime Expected Benefit =  $814,769.28

Internal Rate of Return =  3.86%
Taxable Equivalent Yield =  5.43%

Heart Conditions
Hypertension
Liver Disease
Cancer
HIV

Brain Trauma
Obesity
Amputations
Genetic Disorders
Strokes

Electrocution
Diabetes 
Narcotic Use
Smoking
Alcoholism

Multiple Sclerosis
Muscular Dystrophy
Cerebral Palsy
Hepatitis
Lung Disease



10Medicare Set-Aside (MSA) Solutions
Leverage my relationships and settlement experience 
in the fields of Medicare compliance and Structured 
Settlements by partnering with us to create the most 
cost effective, compliant and efficient solution for all 
your Medicare Secondary Payer needs.

We offer MSA Solutions through our affiliation with 
JCR Settlements, LLC. They created MSA Plus, which 
provides a complete Medicare Set-Aside along with the 
economic benefits of a structured settlement and the 
security of professional administration. 

MSA Plus includes:

• Medicare Set-Aside
• Structured MSA annuity proposal
• Professional administration pricing

This comprehensive solution package contains:

• MSA executive summary page with all pertinent information
• Rated ages
• Structured settlement annuity quotes
• Professional administration quotes

http://www.jcrsettlements.com/msa-plus
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The American Association for Justice

Affiliations and memberships:
Arizona Trial Lawyers Association

New Mexico Trial Lawyers Association
Wyoming Trial Lawyers Association

New Jersey Association for Justice

North Dakota Association for Justice

Utah Association for Justice Maricopa County Bar Association

Pima County Bar Association

Idaho Trial Lawyers Association Michigan Association for Justice
National Structured Settlement Trade Association (NSSTA)—Education Committee Board Member—since 2013


