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e wish you all a very Happy and Healthy New Year and welcome you to the 2013 winter edition of the
SPS Navigator. The year 2012 was exhausting, partly from the election but mainly due to Congress’s
Fiscal Cliff chaos. Yes, the House did manage to push through a deal to avoid the fiscal cliff at the last possible
moment, but the ugly scramble was exasperating. Despite 518 days to deal with the matter and 12 years to anticipate the end of the Bush Tax cuts, it took two late-night votes on the cusp of the New Year to stop Congress
from kicking America’s economic recovery in the teeth. This is not a textbook example of how great nations
govern themselves. The details of the American Taxpayer Relief Act of 2012 are lengthy, but we have provided
you with a summary in this issue.
The question is, can we as individuals, as parents, as business owners, as professionals and as responsible citizens
afford to take 518 days to take action on any important matters? Will we be forgiven if we take that long to
decide on critical matters of life? Our decisions and actions impact our lives as well those we love and care about.
Our message to you is: Let us not act as the Congress has, let 2013 year be the year of dealing with any unfinished
business. It may be the estate plan you have yet to complete, the statements and files you need to organize, the
pictures you need to scan to disc or the junk in the basement you need to throw away. Maybe it is a dream trip
you promised yourself, the marathon you wanted to run or weight you wanted to lose. Maybe it is the relationship you can reconcile with a phone call or the housing issue you are considering for your child with Special
Needs. Let this be the year you can look back as a year of accomplishment.
February is a month of romance and we hope you enjoy the article on Romance and Finance. We’ve also included
a golf article about Susie Doyens that will inspire you, even if golf is not your passion.
Enjoy this issue of the Navigator! We look forward to guiding, simplifying and advising you in your financial
life this year, sharing in your celebrations and challenges. Please reach out to us when financial issues arise – big
or small.
Best Wishes for a Happy, Healthy, Joyous, Wondrous and Peaceful 2013!

Elinor Ho, ChFC® • Mehul Mistry, CFP® • Minoti Rajput, CFP®
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By Elinor Ho, ChFC

F

rom newly married couples to marriages that
have stood the test of time, issues surrounding
finances can affect any relationship. Whether combining finances for the first time, or compromising
on a decision that will impact an entire family’s future, it can be difficult to navigate the challenges of
sensitive, and often stressful, financial discussions.
My clients are an everyday reminder to me that
overcoming these obstacles is not impossible, and
that pursuing financial security as a couple is based
on compromise as well as communication. Through
multiple interviews of client couples, I had the
opportunity to gain some insight into the inner
workings of my clients’ personal relationships, and
how each of them has learned to grow together while
overcoming financial obstacles along the way.

KN: We managed both family as well as business
finances. Our mutual respect, open-mindedness
and trust in each other’s decisions helped support
each other through our 40-year marriage. We understand our different roles in both our business
and in our family, and respected what the other
person brought to the table.
EH: How did you handle financial conflict?
RH: Minor arguments occurred from time to time,
but we learned to compromise, move forward and

Mr. and Mrs. Richard Hameister (hereinafter,
“RH”) were married almost 69 years at the time that
I interviewed them, and Mr. and Mrs. Kam Wah Ng
(hereinafter, “KN”) were married for 40 years. Their
interviews provide guidance on what worked in a
financial context to keep their relationships rock-solid.
EH: In your families, who managed the family
budget, financial plans and money-related decisions?
RH: When we first got married and moved to
Detroit, Kate and I agreed that our finances would
be an “open book” and that all financial decisions
would be made together as a team. Kate worked
part-time, raised our children at home and was responsible for our day-to-day budgeting.

Mr. and Mrs. Richard Hameister

...Continued on Page 4
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made it a point not to dwell on prior disagreements.
My grandfather always advised us never to go to bed
with a disagreement, and that is one thing I felt
helped us move forward.

RH: I brought Kate beautiful bouquets of flowers. I
learned early that if your wife is happy, then you will
always be happy.
KN: Through difficult times, it is important to do
the “little things,” like making a favorite meal or
pumping gas for your spouse, to show that you care.
Simple gestures to express your love go a long way
in difficult or challenging circumstances.
EH: What advice would you give to young couples
on handling financial challenges in the future?
RH: Don’t get into deficit spending.
KN: Respect and trust each other.
After interviewing the Hameisters and Kam Wah
Ngs, I sat down and met with Mr. and Mrs. Robert
Milla, who have been married for three and a half
years, and are beginning a life together in a world
different from when the Hameisters and Kam Wah
Ngs began theirs. Here is what the Millas (hereinafter, “RM”) had to say:
EH: In your family, who manages the family budget,
financial plans and money-related decisions?

Mr. and Mrs. Kam Wah Ng

KN: We rarely had conflict, but I think that was due
in part to the fact that we are both detail-oriented,
yet easy going and most importantly, good listeners
who thought critically about each financial decision
before acting.
EH: How would you try and maintain a strong
relationship through difficult financial conversations or challenging financial speed bumps in
your marriage?

4

RM: We handle our financial decisions together as
a unit. With two full-time careers, side projects and
student loans, no one decision can just be handled
by one person, and full disclosure is incredibly important. In fact, the issue of finances was a topic of
conversation when we were still just dating. Before
we committed to a long-term relationship, we
wanted to be sure that the other person had similar
financial goals, and similar spending and saving
habits too. As far as budgeting goes, we keep a
google documents spreadsheet with our current

budget and if we encounter a new expense, which has been happening a lot lately with a new baby, then we
make a change to the budget that the other person will get notification of immediately. Of course, we always
make it a point to call the other person at work or have a discussion after work about any of the changes we
made or are expecting to make.
EH: How do you handle financial conflict?
RM: We don’t experience financial “conflict” really, but often discuss financial options. We often have discussions over how our money could best be saved or spent, or which account money should be taken out of
or put into for a particular purpose. These discussions can last days or weeks as we weigh each others’ opinions
and talk things through, but we usually come to a consensus. It is difficult to argue about these things because
at the end of the day, we have the same financial goals.
EH: How would you try and maintain a strong
relationship through difficult financial conversations or challenging financial speed bumps in
your marriage?
RM: With a new baby and finances being a pretty
big part of our daily discussion, it can be a drain
or feel like everything is always “business.” Sometimes, we plan a night out or watch a movie and
order dinner during one of these scheduled conversations to “make a date” of it and lighten these
things up a little bit. The idea that we are planning
our future together is always exciting, but planning
in a more romantic setting reminds us to go back
to the basics every once in a while – have a fun
night, dream about the future, and make it happen
through making decisions together, even real,
tough decisions.

Mr. and Mrs. Robbie Milla

EH: What advice would you give to young couples on handling financial challenges in the future?
RM: Be sure that you have common goals before you take the plunge. ■

Clients featured in this article were selected at random and not based
upon previous client experiences or performance-based criteria.
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uring the waning hours of 2012 and early into
Jan. 1, 2013, Congress and the White House
worked to avert the so-called fiscal cliff that was due
to strike on the first of the New Year. The result of
these efforts is The American Taxpayer Relief Act of
2012 (the Act). The Act centers on a partial resolution to the United States fiscal cliff by addressing the
expiration of certain provisions of the “Bush Tax
Cuts.” It does not, however, tackle federal spending
levels or debt control to any great extent, instead
leaving that for further negotiations and legislation
until March 2013. The American Taxpayer Relief
Act passed by a wide majority in the Senate, with
both Democrats and Republicans supporting it,
while a majority of Republicans in the House
opposed it.
Following is a summary of the more significant tax
changes effected by the Act.
Individual Tax Rates
The tax rates for individuals will generally remain
at 2012 levels. The lowest tax rate of 10 percent was
scheduled to rise to 15 percent on Jan. 1, but will
now remain at that level. The 25%, 28%, 33% and
35% rates were scheduled to rise to 28%, 31%, 36%
and 39.6%; however, the Act will also keep the rates
at current levels. The extension of the lower rates
applies to:
• Individual taxpayers making less than $400,000
• Head-of –household making less than $425,000
• Married couples making less than $450,000
• Married couples filing separately making less than
$225,000 each
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The new top rate of 39.6% applies to taxable income
over $400,000 for single filers, $425,000 if filing as
head-of-household, and $450,000 for married taxpayers filing jointly ($225,000 for each married
spouse filing separately).
Capital Gains and Dividends
Under the Act, a 20% rate applies to capital gains
and dividends for taxpayers who are taxed at the
39.6% rate; the 15% rate continues for taxpayers in
the 25%, 28%, 33% and 35% brackets. With respect
to taxpayers in the 10% and 15% brackets, the 0%
rate remains.
Personal Exemption / Itemized Deduction
Prior to the Act, taxpayers’ personal exemptions
phased out at certain income levels. The Act permanently eliminates this phase-out for individuals
making less than $250,000, heads of household
making less than $275,000, and married couples
making less than $300,000 ($150,000 for married
spouses filing separately).
Current regulations limit the amount of itemized
deductions that certain taxpayers are allowed to
claim. The Act eliminates these limitations for individuals making less than $250,000, heads of household making less than $275,000, and married
couples making less than $300,000 ($150,000 for
married spouses filing separately).
Payroll Tax Matters
One concern addressed in the Act is the payroll tax
relief that has been in effect for the past few years.

It means that as of January 1, 2013, the payroll tax
on the first $113,700 of wages reverts from 4.2%
back to 6.2% and a couple’s combined income of
$100,000 will face an additional $2,000 payroll tax.
Besides that, the additional 0.9% Medicare tax imposed on individuals earning over $200,000 (married couples earning more than $250,000) also goes
into effect on January 1. There are corresponding
increases for individuals who are subject to self-employment tax.
Alternative Minimum Tax
The American Taxpayer Relief Act of 2012 indexes the
individual alternative minimum tax (AMT) exemption amount for inflation permanently. For 2012, the
exemption amounts were $78,750 for married couples
filing jointly and $50,600 for single filers.

deceased spouse’s $5.12 million unused exclusion
amount permanent.
The maximum tax rate for estates and gifts has
increased from 35% to 40%. Most other existing tax
policies, however, will remain in force. This is
important since a key Democratic proposal was to
curtail dramatically the use of valuation discounts
on related party transactions, extend the minimum
term of grantor retained annuity trusts (GRATs)
to 10 years, and eliminate the income and gift tax
benefits related to sales or gifts to intentionally
defective grantor trusts (IDGTs). In essence, the
sophisticated estate and business succession strategies that have been historically available to the high
net worth taxpayers appear to be maintained. ■
Securities America and its representatives do not provide tax advice; therefore it is
important to coordinate with your tax advisor regarding your specific situation.

Pursuant to the Economic Growth and Relief
Reconciliation Act of 2001, prior law granted relief
from the AMT for nonrefundable credits; this relief
is retained under the Act.
Estate and Gift Tax
The changes in the Estate and Gift Tax laws are welcoming news for most people with an estate in excess
$1 million. Instead of reverting to an exemption of
$1 million, the policy of unifying the estate and gift
taxes will continue; the $5.12 million lifetime exemption will continue for both accumulated taxable
gifts and estates. The $5.12 million exemption will
also be indexed each year for inflation. In addition,
the agreement has also made the portability of the
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by Susie Doyens / with Max Adler

I

didn’t speak for 20 years except a little to my mom.
To teachers and even my brother and dad, I wrote
notes. When I try to remember why I didn’t talk, all I
see are shoes. Shoes under desks and shoes walking
down hallways. I was so painfully shy that I couldn’t
look even my mom in the eyes. Sometimes, alone in
my room, I would say things to remember I had a voice.
I have Down syndrome, which is an intellectual
disability. After I was born, a doctor told my parents
it would be best to leave me in an institution. My mom
always spoke badly about this doctor.
I saw a therapist every week for nine years. I can’t
tell you what she looked like; I only wrote her notes. I
learned to write at age 6, same as other kids, though I
don’t write as fast. I repeated every grade twice until
fourth, but then I did better. The only time I ever took
an IQ test I scored 33, but this is wrong.
Now that I look up, I can pick out babies and people who have Down syndrome. Many are my friends
who I play golf with in the Special Olympics. Port
Charlotte is half an hour in the car from our new
house in Florida. From May through September when
it’s hot and the courses aren’t busy, we train once a
week with coach Dave (Faulk) and then have our tournament at the end. Any medals I get I hang on my wall.
I remember my first lesson. Bob (Gavelek) is still
the pro at Bartlett Hills Golf Club in Illinois, where we
used to live. My mom told him I was nonverbal. Bob
put a ball in my hand and had me hold it. Then he
took my wrist and showed me how the ball could roll
across the green. “This is how we putt,” he said.
I liked Bob. I trusted him. And because golf was
so fun, I started slowly coming out of my shell.
People tell me I’m good at focusing on one thing
at a time. After high school I worked at a Walmart
stocking shelves. For 12 years I worked at a restaurant,
busing tables. I keep my room very neat. Coach Dave
says my pre-shot routine is as good as anybody’s. I’ve
never broken 100, but I’ve come close.
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Once nonverbal, Susie Doyens
now gives speeches for the
Special Olympics.

When I was 22, I was asked to be a Global Messenger for the Special Olympics. This meant giving
speeches to spread awareness for our cause. I didn’t
understand why they had picked me. Even though I
really wanted to help, I didn’t think I could give a
speech. I was still barely talking.
Sandy Hutchins, our area director for the Special
Olympics, said she knew I could do it. She said there
was something deep inside my heart I didn’t even
know about, and it would feel amazing to let it out. So
I attended the three-day school where they taught us
how to give speeches.
My first speech was to a local high school volleyball team. Because of my stutter, I was worried the
words would not come out. I couldn’t look at anyone,
but I got through the whole thing. I said that I dream
about golf and that competing is the most fun thing I
do all year. Everyone stood up to clap, and my mom
cried because she’d never heard me talk for minutes
at a time. The father of a girl on our team, Tom Reasoner, became my partner in the Special Olympics’
unified golf, which is what we call alternate shot.
I’m 35, but sometimes strangers guess I’m as
young as 12. We moved last year when my dad retired,
and the tendinitis in my elbows is feeling better in the
warm weather. Our new house is boring, and I hope
we can get some arcade games soon. There’s nowhere
to have a job, but that’s OK. I’m happy because there’s
more time for golf.
Each morning I wake up and fix myself cereal,
watch cartoons, then go to my room to draw or write
words. I’ve kept the same dictionary with pictures for
years, and each day I copy its words on paper and save
them. My favorite word is “intellectual.”
In the afternoon, I hope that my mom takes me
to play golf. The course is only three minutes away. ■

Reproduced by permission of Golf Digest Magazine. Photo by Bob Croslin.

By Minoti Rajput, CFP®

W

hat has changed in the last decade for investors and financial advisors? Everything. In the late nineties,
investors for a long time were on cloud nine, gloating from the dot.com fantasy, dreaming of early
retirement, owning large homes and living in the wonderful world of 20 percent annual return forever.
I remember those days. As advisors, we knew this couldn’t last but it was challenging to make clients understand that trends are trends and they are not meant to last. The exuberance and expectation of clients was
stressful for all advisors.
Today, the scenario has changed completely. Fear has replaced the euphoria of those days. The S&P 500 is
stuck in the same place it was 13 years ago, the deep declines of the indices, collapse of the real estate markets
and recession of 2008 makes the heady double digit returns of the nineties just a faded dream. The post-2008
period was emotionally and financially paralyzing for many investors. Some retirees on fixed incomes lost
the courage of coming out of the “cash house” and refused to believe that this may not last forever either.
The two extreme and opposing scenarios indicate a pattern where investors focus on investment performance,
usually of the most recent investment period. Investment returns are of course important but are not the
main determining factor in pursuing financial goals.
Economists, media and many advisors tend to predict and forecast market conditions from week to week,
month to month and quarter to quarter, playing with the emotions of investors. World politics and global
economy can impact the market but cannot control it. Accurate and consistent prediction of the market is
impossible by even the most astute and learned economists and experts. Events around the world will continue to take place and it will continue to sway the market, but no predictions can be guaranteed. Investors’
behavior and reactions, triggered by fear and greed, may lead them in and out of investments, a behavior
which frequently underperforms relative to the performance of the actual market.
As advisors, we take our role as financial counselors seriously. We educate and communicate to our clients that
they should have reasonable expectations and an understanding that all investments have risks and rewards.
Risk cannot be eliminated, but it can be lowered by diversification in asset allocation and management styles.
Making other proper choices such as maintaining adequate emergency cash, having safe spending habits,
using tax laws to advantage, choosing the right retirement age and taking tolerable investment risks could
create less anxiety during turbulent times.
I believe chasing investment returns will most likely bring disappointment and unhappiness. Investor behavior
can be more instrumental in managing assets and striving for enhanced returns on investments. ■
Diversification and asset allocation do not guarantee a profit or protection from losses in a declining market. Past performance does not guarantee future results.
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ith the growth of wireless handheld devices
(smart phones and tablets), the proliferation of
software programs (know as applications or “apps”)
is also booming. Here are some popular and useful
apps to download on your device to simplify your life!
What app would you recommend? Let us know by
emailing us at: ssolarz@spsfinancial.com

FlightTrack Pro
Manage every aspect of your domestic
and international flights with real-time
updates and beautiful, zoomable maps
Available for iOS and Android.
http://www.mobiata.com/support/flighttrackproiphone

TED
TED’s official app presents talks from
some of the world’s most fascinating
people: education radicals, tech geniuses, medical mavericks, business
gurus and music legends. Available for iOS and Android.
https://itunes.apple.com/app/good-kar manow/id527346027?mt=8

OpenTable
Make online reservations, read restaurant reviews from diners, and earn
points toward free meals. Available for
iOS, Kindle Fire, webOS, Windows
Phone, Android and BlackBerry.
http://www.opentable.com/mobile/

Around Me
Search for the nearest restaurants,
banks, gas stations, book a hotel or
find a movie schedule nearby. Available for iOS, Android and Windows
phone (but not BlackBerry).
http://www.aroundmeapp.com/
Evernote
makes it easy to remember things big and small from
your everyday life using your computer, phone, tablet and the web.
Helps you remember and act upon
ideas, projects and experiences across
all the computers, phones and tablets you use. Available for iOS, webOS, Windows Phone, Android and
BlackBerry.
http://evernote.com/download/
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Reuters News
Access to professional-grade news and
market data wherever and whenever
you want it. Available for iOS, Android
and BlackBerry.
http://www.reuters.com/tools/mobile
Rick Steves’ Audio Tours
Take Rick Steves with you to Europe as
your personal guide! Free audio walking tours are available featuring the
most notable museums and historic
sites for several European cities. Available for iOS and Android.
http://www.ricksteves.com/news/podcast_menu.htm

Many applications are free to download, while others
have a fee. Many more time-saving apps are out there
- just search the web using terms like “time saving
app” or “make my life easier app.” ■

Plan to!
attend
Winter/Spring 2013 Schedule
“Retirement Planning Today”
Educational Course for Adults – 50-70

“Women & Finance Series”
Financial Matters Every Woman Should Know

Presented By Minoti Rajput & Mehul Mistry

Presented By Minoti Rajput & Elinor Ho

Hands on Educational Course that delivers comprehensive, objective knowledge that will guide you as you prepare for your retirement.
Learn how to:
• Avoid 10 of the biggest retirement planning mistakes.
• Determine your Retirement Needs & Expenses;
Determine your income sources & distribution plan.
• Invest for retirement needs; Protect your assets;
Determine Life Planning and Estate Planning Needs.
This course is also a great way to introduce your friends
to SPS’s resources and planners.
Choose from one of the following dates and locations:
Schoolcraft College – Livonia
February 12 & 19: Tuesday 6:30 - 9:30 pm
February 20 & 27: Wednesday 9:00 am -12:00 pm

Topic: Fundamentals of Investments
Choose from one of the following dates:
Secure Planning Strategies Office (A light dinner will be provided)
March 11: Monday 5:00-7:30 pm
April 29: Monday 5:00-7:30 pm
Topic: Financial Matters for Women
Schoolcraft College - Livonia
March 12: Tuesday 6:30-9:30 pm
Topic: Ten Financial Matters Every Woman Should Know
Choose from one of the following dates:
Secure Planning Strategies Office (A light dinner will be provided)
May 13: Monday 5:00-7:30 pm
June 17: Monday 5:00-7:30 pm

Oakland University – Rochester
March 7 & 14: Thursday 6:30 - 9:30 pm
Walsh College – Troy
April 2 & 9: Tuesday 6:30 - 9:30 pm

“Life Planning for a Child with Special Needs”
Now, and Beyond Age 26

Registration is limited CALL TODAY! 248-827-2580
Be sure to check our website
(www.spsfinancial.com) for dates
and times of upcoming workshops
including Special Needs Planning!

Presented By Minoti Rajput & Mehul Mistry
Choose from one of the following dates and locations:
Friendship Circle
March 4: Monday 6:00-8:00 pm
FAR Conservatory
March 21: Thursday 6:30-8:30 pm
Getting My Own Address
April 16: Thursday 6:00-8:00 pm
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24800 Denso Drive, Ste. 265 • Southfield, MI 48033
Phone: (248) 827-2580 • Fax: (248) 827-2790
www.spsfinancial.com

THANK YOU
We appreciate you choosing us to help chart a course for your financial freedom.
Together, we will strive for the smoothest sailing. We are committed to guiding
you to your destination through proper planning and ongoing advice. We thank you
for your support, your trust and for referring your friends and family to us.
The growth of our firm and the recognition we have received could not have
been possible without your help.
Minoti H. Rajput, CFP®
mrajput@spsfinancial.com

Mehul S. Mistry, CFP®
mmistry@spsfinancial.com

Elinor K. Ho, ChFC®
eho@spsfinancial.com

Securities offered through Securities America, Inc., Member FINRA/SIPC. Advisory Services offered through Securities America Advisors, Inc.
Secure Planning Strategies and the Securities America Companies are separate entities.

