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If you become a client of Dowling 
Financial Services & Wealth 
Management, don’t be surprised 

when you meet with President and 
Investment Advisor Joe Dowling several 
times before he makes a single recom-
mendation regarding your investment 
portfolio. It may seem like a long time, 
but it’s time well spent. Dowling uses 
these meetings to educate clients about 
the many options available to them and to 
learn as much as he can about them.

The Mokena, Illinois-based 
financial advisory firm specializes in 
helping retirees and pre-retirees make 
informed and prudent decisions about 
their money, with a focus on creating 
asset protection and retirement income 
distribution plans. Managing risk and 
preserving capital are key.

“Unlike many advisors, we don’t 
simply tell clients what we think is right 
for them,” Dowling says. “We encourage 
them to be part of the decision-making 
process. In order to make the best deci-
sions, they need to really understand 
their options.”

If there’s one thing Dowling has 
learned over the course of his career, it’s 
that no two individuals are alike when 
it comes to their goals, their needs, and 
especially their tolerance for risk and 
market volatility. That’s why he takes 
the time to listen closely to everything 
each one has to say and to tailor every 
portfolio to the individual. 

Prudent Asset Allocation Helps 
Protect Against Market Volatility 

Dowling has found that many 
retirees are shocked to see how the 
value of their portfolios can fluctuate 
during volatile markets, and he does 
everything he can to prepare them 
mentally for this reality. At the same 
time, he strives to reduce volatility by 
ensuring portfolios are allocated appro-
priately among different asset classes, 
including protected assets such as fixed 
or indexed annuities or life insurance. 
Cash is also an important component 
of most client portfolios. “We believe 
everything is good in moderation,” 
Dowling says. 

A Trusted Partner and Guide,  
to and Through Retirement        
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“Clients find it very reassuring that in 
times of severe market stress, a portion of 
their portfolio is protected and available if 
needed for any emergencies,” he adds. 

As a fiduciary, Dowling is bound by 
law to place clients’ interests first. After 
talking to him for a short while, you sense 
he would do this even if he didn’t have to. 
“We pride ourselves in putting ourselves 
in the client’s situation,” he says. “If we 
wouldn’t do it for ourselves, we wouldn’t 
do it for a client.”

“What most people are really looking 
for is someone who’s going to hold their 
hand to and through retirement. Someone 
who’s going to be in it with them for the 
long haul.” For a growing number of retir-
ees and pre-retirees throughout Illinois, 
that someone is Dowling Financial 
Services & Wealth Management.

Joe Dowling

Client Education Pays Off 
It was a scary week on Wall Street, capped 
by one of the worst trading days in years. 
By the time the week of August 17, 2015, 
was over, the Dow Jones Industrial Average 
had plunged by over 1,000 points, more 
than 500 points on Friday alone. Yet all 
was calm at Dowling Financial Services & 
Wealth Management. “Our clients didn’t 
panic because they understood why they 
were allocated the way they were,” says Joe 
Dowling. “They also knew they could count 
on us to carefully monitor and manage 
their money. We literally got one client 
phone call and one email.” 
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through individually licensed and appointed agents. 

Investment advisory services offered through Brookstone Capital Management, LLC (BCM), a registered investment advisor.  BCM and Dowling Financial 
Services & Wealth Management are independent of each other.   Insurance products and services are not offered through BCM but are offered and sold 


