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Why I Cashed Out My 403(b)
By Robert P. Murphy

I spend a lot of time motivating difficult financial topics by constructing 
“thought experiments.” In a thought experiment, you can only focus on one or 
maybe two moving parts, while holding everything else constant. This is the 
way to isolate the impact of the factor you want to understand. However, it 
means the whole exercise is necessarily unrealistic.

That’s why people respond more when someone tells them an actual story 
about something that happened, relevant to the topic. Effective speakers know 
this. A polished preacher, for example, can connect even with a cynical atheist 
by telling an anecdote that illustrates something fundamental about human 
nature.

For these reasons, I thought it might be worthwhile to explain why I recently 
cashed out my 403(b), and used the proceeds to (among other things) buy 
some more paid- up additional whole life insurance and some Bitcoin. Since 
my moves fly in the face of conventional financial counseling, I thought it 
would be useful to explain some of the major considerations in my decision.

It should go without saying that I’m not offering formal investment advice in 
this essay. I’m just explaining why I did what I did, and letting the reader take 
any of my remarks into consideration when planning for the future.

Why I Had It
I first should explain why I started out with a decent amount—just so you 
have some idea, it was more than $15,000 but less than $75,000—in a 403(b). 
The simple explanation is that part of my compensation package for a spell in 
academia was a mandatory contribution to the tax-qualified retirement accounts 
designed for the educational sector. (It’s basically a 401(k) for teachers.)

Now even within this framework, I should mention that I was unusual: I had 
everything in either gold mining stocks and Treasuries, with the portfolio 
heavily weighted to the gold. When I first set it up that way, the guy from 
Fidelity was doing his best to lecture me about the benefits of diversification. 
(As a PhD economist, believe it or not, I was familiar with this concept.) I 
told him I had other assets filling out my desired overall portfolio—here I 
was primarily thinking of my existing IBC policy—and so my 403(b) was 
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helping to check the box of, “Hedging myself against 
significant price inflation.” And after my 403(b) 
appreciated some 20% in the first year, the guy from 
Fidelity never bothered me again about it.

Liquidity
However, I recently left academia (for family reasons) 
and am focusing more on entrepreneurial ventures. As 
such, I wanted to enlarge my pool of liquid funds. I 
wanted to free myself to focus on the most productive 
projects, rather than being forced to pick projects that 
would yield their fruits in the near-term.

In short, I wanted to increase the liquidity of my 
portfolio, and having a pile of wealth sitting in a 
403(b)—when I’m in my young 40s—wasn’t very 
useful to me. Because of the various enterprises I’ve 
set in motion, I am not worried about my long-term 
solvency. However, my immediate need for liquidity 
was pressing.

This is why I resolved to withdraw the full amount 
from my 403(b), in order to bolster my checking 
account, make a significant purchase of Paid-Up 
Additional life insurance, pay down some important 
debt, donate to the church, and to buy some Bitcoin.

I’m not going to do justice to the explanation for why 
I used the money the way I did.

Carlos and I outlined our economic prognosis and 
why we thought people should acquire actual cash 
(currency in the home vault), an IBC life insurance 
policy, and gold/silver coins in the video presentation, 
“How to Weather the Coming Financial Storms,” 
available at: https://lara-murphy. com/video0916/.

For an explanation of what Bitcoin is and how it 
works, see the guide I co-authored with Silas Barta, 
available at: www.Under- standingBitcoin.us

In the remainder of this article, I’ll try to explain why 
I decided to get out of my 403(b).

Borrow?
I’m not going to summarize the nuances here, but 
suffice it to say, if you want to borrow against your 
403(b) or other tax-qualified retirement account, there 

are incredibly onerous payback rules. Basically, they 
only let you use your money if you don’t need it.

So although I initially thought I would just temporarily 
put my gold mining stocks on hold, when I saw 
the actual rules I decided it made more sense just 
to liquidate the whole thing, period. I can buy gold 
mining stocks down the road if I want them again.

Tax Implications
The most obvious objection people raise to my 
decision is the tax implications. First, I had to pay 
income tax on my withdrawal. Second, I had to pay 
a 10% penalty because it was an unauthorized early 
withdrawal.

Let me just stop and observe, that this is really 
screwy. It is a sick joke that the United States federal 
government—which is anywhere from $40 trillion to 
$200 trillion in debt, depending on how we evaluate 
the promises made via Medicare—is spanking people 
if they have the audacity to try to use their own wealth 
earlier than the government deems appropriate. If for 
no other rea- son than to withdraw consent, I had an 
urge to get out of this paternalistic system.

However, we can put aside ideological considerations 
and just look at the numbers. If we for the moment 
set aside the penalty, the simple fact is that—holding 
everything else, like annual income and the tax code, 
constant—it is a wash whether you pay the tax now or 
later. This is a critical point, so let me walk through a 
specific numerical example.

Suppose you’re 40 years old and you have $100,000 in 
a 403(b) that is earning 5% annually. Further suppose 
the tax code right now, and for the next 25 years, will 
be a simple flat tax, with a single bracket that applies 
a tax rate of 30% on any income.

Now if you leave the money in your tax- qualified 
account, rolling over tax-deferred until you’re 65, 
then the 403(b) will have reached a value of about 
$339,000 when you turn 65. At that point, if you take 
it all out, you will at that point pay the 30% flat tax, 
leaving you with a remainder of $237,000.

On the other hand, suppose you rolled it into a 
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Source: https://nickgogerty.typepad.com/designing_
better_futures/ 2009/06/great-depression-and-top-
marginal-tax-rates-since-1913.html

Look at the following chart of the top federal marginal 
income tax rate in the United States:

(Notice that in Figure 1, it stops in 2008. The current 
tax rate is two percentage points higher than what is 
shown in the figure.)

Does it look like our current top rate is high or low, 
compared to its historical levels? It’s true that with 
globalization and the ease of travel, it’s more viable 
for highly talented individuals to simply leave the 
country if things get too onerous. Because of this, 
governments around the world have had to dial back 
their individual and corporate income tax rates—just 
like U.S. states can’t be too outrageous, lest they drive 
too many people into hospitable states like Florida 
and Texas.

On the other hand, the U.S. government is racking up 
debt at an extraordinary rate, particularly considering 
that the official un- employment rate has been so low. 
Here’s the latest projection from the CBO:

Things are even bleaker when we consider the 
ludicrous proposals that the current Democratic 
presidential candidates have been throwing out, 
including Elizabeth Warren’s nearly $52 trillion (over 
ten years) takeover of health care—and that’s her 
number, not a critical estimate.

These considerations helped me decide that the 10% 
penalty for early withdrawal was the lesser of two 
evils, compared to the possible tax treatment if I left 
my wealth in- side the 403(b).

Figure 2. CBO Long-Term Debt Projection, 1790 – 
2050 [page 4]

Roth IRA, where you pay the tax upfront on the 
contributions, but then you enjoy the principal and 
growth without further tax liability. In this case, you 
pay the 30% flat tax upfront on the $100,000, leaving 
you with $70,000 to go into your Roth. Then that 
$70,000 rolls over at 5% annually, reaching a value 
of $237,000 by the time you turn 65. And then at that 
point, you can spend your $237,000 free and clear, 
because you already paid the tax on it.

As this simple example shows, if we hold all of the 
other moving parts constant, then it is a total wash 
whether you pay the tax upfront or on the backend. 
There’s nothing about the “time value of money” 
that makes it advantageous to be in one type of tax 
treatment versus the other.

Paying the Penalty
But what about the 10% penalty? It’s true that that’s 
painful, but on the other hand, I had reasons to suspect 
that leaving my wealth inside the 403(b) would carry 
other problems down the road. To name just two: My 
income will probably be higher in 25 years, and I’m 
quite sure that marginal tax rates will be higher then 
than they are now.

Figure 1. Top Federal Marginal Individual Income 
Tax Rate, 1913-2008
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SOURCE: Congressional Budget Office1

Now to be sure, the government might come after me 
down the road anyway, even if right now it promises 
not to tax the growth in the cash surrender value of 
my (properly designed and handled) Whole Life 
insurance policy. Still, on balance I decided that it 
was more dangerous to leave my wealth in the 403(b) 
than to take it out.

Conclusion
The world system seeks to control every aspect 
of our lives, ranging from the food we eat, to what 
our children learn, to what news we can read even 
on Facebook. And one of the tightest strangleholds 
they have is on the financial system. Uncle Sam 
literally nationalized the creation of paper money, and 
created the Federal Reserve System to cartelize the 
commercial banks to allow them to issue their own 
money, in the form of demand deposits. (Carlos and 
I explain this in our book, How Privatized Banking 
Really Works, available at www.Lara-Murphy.com.)

Among other tools, the tax code itself has been 
designed to herd everybody into officially approved 
assets. They especially discourage new entrepreneurs, 
by heavily motivating salaried professionals into 
locking up their wealth in prison for decades.

Given its track record, do you trust the U.S. federal 
government’s advice when it comes to fiscal 
management? You can do what you want, but I 
decided to cash out my 403(b).

References

The long-term debt projection in Figure 2 is taken 
from CBO’s “2019 Long-Term Budget Outlook,” 
available at: https://www.cbo.gov/system/files/2019- 
06/55331-LTBO-2.pdf.

Before a Bust, There Is Always a 
Boom (and Malinvestment) 
by Frank Shostak

For most commentators lending is associated 
with money. However, is this the case? When a 
saver lends money, what he/she in fact lends to a 
borrower is final consumer goods that he/she did not 
consume. Therefore, what a lender lends to a borrower 
is savings and not money as such.

Take farmer Joe, who produced two kilograms of 
potatoes. For his own consumption, he requires one 
kilogram, and the rest he agrees to lend for one year 
to farmer Bob. The unconsumed kilogram of potatoes 
that Joe agrees to lend is his savings.

By lending one kilogram of potatoes to Bob, Joe has 
agreed to give up for one year ownership over these 
potatoes. In return, Bob provides Joe with a written 
promise that after one year he will repay 1.1 kilograms 
of potatoes. The 0.1 kilogram constitutes interest. 
Note that the existence of savings is the precondition 
for lending. There must be savings to fully back the 
lending.

What we have here is an exchange of one kilogram 
of present potatoes for 1.1 kilograms of potatoes 
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in one year’s time. Both Joe and Bob have entered 
this transaction voluntarily, because they both have 
reached the conclusion that it would serve their 
objectives.

Using money does not alter the essence of what 
lending is all about. Instead of lending directly the 
one kilogram of potatoes Joe can first exchange these 
potatoes for money, let us say for $10. Joe can then 
lend the $10 to Bob for one year at the going interest 
rate of 10 percent. Note that money here fulfills not 
only the role of the medium of exchange but also the 
role of the medium of savings. Joe’s savings of one 
kilogram of potatoes are stored, so to speak, in the 
form of money.

Observe that the introduction of money did not 
change the fact that savings precede the act of lending. 
Note that savings support individuals in the various 
stages of production. Hence, savings are the heart 
of economic growth. It follows then that the lending 
of savings fulfills an important role in the process of 
wealth generation. By lending his savings to Bob, 
Joe provides sustenance to Bob the borrower. This in 
turn makes it possible for Bob to engage in a wealth-
generating activity.

Introducing Banking
Rather than searching for potential borrowers himself, 
Joe could approach an organization that specializes 
in finding borrowers: a bank. The bank specializes 
in finding borrowers for individuals that are willing 
to lend their savings. The bank also specializes in 
finding lenders for individuals that are willing to 
borrow. From this we can infer that the bank fulfills 
the role of an intermediary. (Note that banks, rather 
than fulfilling the mediator’s role, could also engage 
in direct lending by using their own equity funds or by 
borrowing the required funds).

In addition, the bank also offers a facility for storing 
money in demand deposits. An individual can 
exercise his/her demand for money by holding the 
money in his/her wallet, holding it at home, or storing 
it as a demand deposit with a bank. By storing, his/
her money in a demand deposit an individual retains 
an unlimited claim over the deposited money—it is 

his possession. (Note that the saved one kilogram 
of potatoes is stored in the form of a $10 demand 
deposit).

If the owner of the demand deposit were to decide 
to lend part of the stored money, then he/she would 
likely inform the bank of this by transferring part of 
the money stored in the demand deposit to a term 
deposit. (Note that what effectively is transferred 
here is part of the saved quantity of potatoes that was 
stored in the form of money, which was in turn stored 
with the bank as a demand deposit).

Banks offer various lending instruments to potential 
lenders such as Joe through various term deposits. The 
bank offers Joe the option to lend his money for a very 
short period or a long one by allowing him to place his 
money in corresponding term deposits. For instance, 
if Joe decides to lend $5 for one year at the market 
interest rate he could transfer this amount to the one-
year term deposit. This also means that Joe has agreed 
to relinquish ownership over the $5 for one year. 
Now it is up to the bank to find a suitable borrower. 
Observe that savings are fully back by lending here. 
Trouble, however, emerges once banks start to engage 
in lending without the support of savings.

Lending Unbacked by Savings Results in 
Economic Impoverishment
Again, if Joe were to decide to lend $5 for one year, 
we would have a transfer of $5 from Joe’s demand 
deposit to a one-year term deposit. The money in the 
one-year term deposit would then be lent out for one 
year. (The one-year term deposit of $5 backs the one-
year loan of $5 here.)

Let us consider a case when Bob approaches Bank A 
for a loan of $5 for one year. Bank A accommodates 
this request and lends Bob the $5 by placing the 
money in a newly established demand deposit. Also, 
note that in this case we did not have a transfer of 
$5 from the holders of demand deposits such as Joe 
to the one-year term deposit. As a result the loan to 
Bob is unbacked by savings. In this case Bank A has 
generated the $5 loan out of “thin air.” The bank here 
has established a demand deposit to the tune of $5 
without the backing from savings.
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Once Bob the borrower uses the unbacked money, he 
is engaging in an exchange of nothing for something. 
This is because savings do not back up the $5—it is 
empty money. In an unhampered market economy, a 
bank would run the risk of bankruptcy if it were to 
issue loans out of “thin air.” According to Murray N. 
Rothbard,

As soon as the new money ripples out to other 
banks—the issuing bank is in big trouble. For 
the sooner and the more intensely clients of other 
banks come into picture, the sooner will severe 
redemption pressure, even unto bankruptcy, hit 
the expanding bank.1

The reason for the likely bankruptcy is that the bank 
issuing these loans does not actually have enough 
money to clear its checks during the interbank 
settlements. Consequently, in an unhampered market 
economy, without a central bank, competition between 
banks is likely to minimize lending out of “thin air.” 
On this Ludwig von Mises wrote that

[p]eople often refer to the dictum of an anonymous 
American quoted by Tooke: “Free trade in 
banking is free trade in swindling.” However, 
freedom in the issuance of banknotes would have 
narrowed 

wn the use of banknotes considerably if it had 
not entirely suppressed it. It was this idea which 
Cernuschi advanced in the hearings of the 
French Banking Inquiry on October 24,1865: “I 
believe that what is called freedom of banking 
would result in a total suppression of banknotes 
in France. I want to give everybody the right to 
issue banknotes so that nobody should take any 
banknotes any longer.”2

It must be realized that the likelihood of bankruptcy 
increases when there are many competing banks. As 
the number of banks increases and the number of 
clients per bank declines, the chances that clients will 
spend money from individuals that are banking with 
other banks will increase. This in turn will increase 
the risk of a bank not being able to clear its checks 
if it issues loans out of “thin air.” Conversely, as the 
number of competitive banks declines, that is as the 

number of clients per bank rises, the likelihood of 
bankruptcy diminishes. In the extreme case of one 
bank, it could practice the lending out of “thin air” 
without any fear of bankruptcy.

The act of lending out of “thin air” is becomes much 
more sustainable in the framework of a central bank. 
The central bank by means of the daily money supply 
management, i.e., monetary pumping, prevents banks 
from bankrupting each other.

According to Rothbard,

The Central Bank can see to it that all banks 
in the country can inflate harmoniously and 
uniformly together…. In short, the Central Bank 
functions as a government cartelizing device to 
coordinate the banks so that they can evade the 
restrictions of free markets and free banking and 
inflate uniformly together.3

Lending out of “Thin Air” Causes the 
Disappearance of Money and the Rise of 
Nonproductive Activities
When loaned money is fully backed by savings on the 
day of the loan’s maturity, it is returned to the original 
lender. Bob—the borrower of $5—will pay back on 
the maturity date the borrowed sum and interest to 
the bank. The bank in turn will pass to Joe the lender 
his $5 plus interest adjusted for bank fees. The money 
makes a full circle and goes back to the original lender. 
Note again that the bank here is just a facilitator; it is 
not a lender, so the borrowed money is returned to the 
original lender.

In contrast, when lending originates out of "thin air" 
and is returned on the maturity date to the bank, this 
leads to a withdrawal of money from the economy, 
i.e., to the decline in the money supply, the reason 
being that in this case we never had a saver/lender. 
Savings did not support the newly formed demand 
deposits here, so there is no original lender to whom 
the loaned money must be returned.

Observe that the $5 loan out of “thin air” is a 
catalyst for an exchange of nothing for something. 
This sustains various nonproductive activities that 
previously would not have been possible. As long as 
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Thirtieth in a monthly series of  Nelson Nash’s 
personally written Becoming Your Own Banker © 

lessons. We will continue these lessons until we have 
gone through the entire book. 

Part III, Lesson 6 EXPANDING THE SYSTEM TO 
ACCOMMODATE ALL INCOME

Content: Page 48, Becoming Your Own Banker Fifth 
Edition

It always sounds a bit strange to people when I say, 
“premiums and income should match.” Let’s start 
with a very basic fact—doesn’t all your money go 
through someone else’s bank now? When you get 
your paycheck, what do you do with it? Right! You 
deposit it in someone else’s bank. Then you write 
checks against it to buy the things you want in life. 
While it is in the bank, the banker lends your money 
to someone else and makes a good living doing it!

It seems a little ridiculous, but my All-American 
man on page 17 is depositing all of his paycheck in 
a bank—and then writing checks for 34.5% of every 
dollar to pay interest alone back to someone else’s 
banking system. He will never see that money again! 
It is gone forever. Why does he behave this way? 

banks continue to expand lending out of “thin air,” 
various nonproductive activities will continue to 
flourish. Because of the continuous expansion such 
lending, the pace of wealth consumption will start 
surpass the pace of wealth production. The positive 
flow of savings will be arrested and a decline in the 
pool of savings will be set in motion.

Without this wealth to support them, various activities 
will start to deteriorate and banks’ bad loans will start 
to increase. In response to this, banks will curtail their 
lending out of “thin air,” triggering a decline in the 
money supply. A decline in the money supply will 
further undermine various nonproductive activities, 
and an economic recession will emerge.

According to a popular view championed by Milton 
Friedman, a severe economic slump, also known as 
an economic depression, emerges because of a strong 
decline in the money supply.4 Therefore, it is the 
duty of the central bank to pump massive amounts of 
money to prevent economic depression. In fact, this 
is what the Ben Bernanke’s Fed did during the 2008 
economic crisis.

However, an economic depression is not caused by 
a decline in the money supply as such, but comes in 
response to the shrinking pool of savings due to the 
previous easy monetary policies. The shrinking pool 
of savings leads to the decline in economic activity 
and in turn forces the decline in the lending out of 
“thin air,” resulting in the decline in the money supply.

Consequently, even if the central bank were to be 
successful in preventing the decline in the money 
supply, this would not prevent an economic depression 
if the pool of savings is declining. The heart of 
economic growth is the expanding pool of savings.

Again, a bank’s ability to generate loans out of “thin 
air” is bolstered by central bank easy monetary 
policies. In the absence of such an institution, the 
likelihood of banks practicing lending out of “thin 
air” is going to be very low.

Conclusions
Banks facilitate the flow of savings by introducing 
the suppliers of savings to the demanders. In this 

sense, by fulfilling the role of the intermediary, banks 
are an important factor in the process of wealth 
formation. Once, however, banks abandon their role 
as intermediary and start to lend money not backed by 
savings, this sets in motion the menace of the boom-
bust cycle and impoverishment.
1.Murray N. Rothbard, The Mystery of Banking (Auburn, AL: 
Ludwig von Mises Institute, 2008), p. 118.

2.Ludwig von Mises, Human Action: A Treatise on Economics, 
scholar's ed. (Auburn, AL: Ludwig von Mises Institute, 1998), 
p. 443.

3.Rothbard, The Mystery of Banking, pp. 133–34.

4.Milton Friedman and Rose Friedman, Free to Choose: A 
Personal Statement (London: Macmillan, 1980).
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Lastly, they had insurance agents call on you to see if 
you would like to insure your car with their company. 
(Does all this sound familiar? Go back to page 21 and 
review the steps in creating life insurance.)

The auto insurance company has to put the premiums to 
work in the same places as the life insurance company! 
They also have to pay claims and administrative costs, 
just like a life insurance company. And they also pay 
dividends—to whoever owns the company—just like 
a life insurance company. Can you see that, once you 
get a substantial base of cash values in life insurance, 
you have all the elements of an automobile insurance 
company, except pricing of the product? All you have 
to do to self-insure is to find out how much more 
you should put into life policies to assume that risk. 
That is a simple matter—just get a quote from some 
prominent auto insurer on your make and model of 
car. If the quote is $750 per year for $500 deductible, 
don’t pay your life policies that amount—pay them 
$1,000 for zero deductible! If you had an accident, 
you were going to have to pay the $500 deductible 
first, anyway.

Next is the matter of the house mortgage. When 
enough money is accumulated in cash values in the 
foregoing policies to pay off the mortgage, then 
borrow from them and do so, making sure that you 
pay the policies whatever would have to be paid to a 
mortgage company to amortize such indebtedness. Of 
course, you can speed up this ability by adding new 
life insurance on someone (it doesn’t matter who the 
insured is—all you want to do is own the policy so 
that you can control the cash values). This repayment 
of the policies should also include “closing costs” that 
would be associated with the refinancing of a house 
mortgage. Remember to play the game—whatever 
the next-door neighbor would have to do to refinance 
his house with a new mortgage, you do to yourself 
at your own banking system. The money will go to 
your policies being managed by the life insurance 
company.

Because no one has ever explained to him a better 
way of doing things! Once a pattern of life is learned 
in a culture it is nigh unto impossible to change. His 
paradigm is fixed! Set in concrete! The peer pressure 
and conventional wisdom is overwhelming. But, that 
doesn’t mean that it can’t be done. When he builds a 
banking system through life insurance, makes loans 
to himself to buy automobiles—and pays back to the 
policy (or policies) the same payment he would have 
to pay a banking institution—then he makes what 
the banking institution would have made off of him. 
And it is all done on a tax-deferred basis! The interest 
he pays never leaves his account and control. If this 
is done consistently throughout life it will make a 
tremendous difference in his financial picture.

So far, we have only looked at what will happen if we 
create a system that will finance just one automobile 
every four years. Why not expand the system by 
starting another policy that will finance the other 
automobile in the family? This will, of course, require 
the capitalization period of seven years at the rate of 
$5,000 per year, but at the end of that time we have 
kissed the automobile financing business goodbye 
forever!

In time, the total cash values in all policies are 
adequate enough to take the next step—self-insuring 
the automobiles for comprehensive and collision 
coverage. Please note that I did not say liability 
coverage—that is the insurance that covers you in 
the event of a law suit against you. Comprehensive 
and collision coverage is for damage done to your car 
in an accident. This is required coverage if you have 
the car financed with some other banking service, but 
if you are using your own banking system it is your 
decision to make.

Why not do it through life insurance policies? After 
all, what did the automobile insurance companies do 
to get into their business? First, they got actuarial data 
to determine the probabilities of a car accident and 
its attendant costs that are peculiar to the make and 
model of car. Then they got rate makers to determine 
how much should be charged for the coverage. Next, 
they turned it all over to attorneys that made legal and 
binding contracts out of the foregoing information. 
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The following financial professionals joined or 
renewed their membership to our Authorized 
Infinite Banking Concepts Practitioners team this 
month:

You can view the entire practitioner listing on our 
website using the Practitioner Finder.
IBC Practitioner’s have completed the IBC Practitioner’s 
Program and have passed the program exam to ensure 
that they possess a solid foundation in the theory and 
implementation of IBC, as well as an understanding 
of Austrian economics and its unique insights into our 
monetary and banking institutions.                       
The IBC Practitioner has a broad base of knowledge to 
ensure a minimal level of competency in all of the areas a 
financial professional needs, in order to adequately discuss 
IBC with his or her clients.

• Tony Chamblee, Middletown, Delaware
• Sarbloh Gill, Ed 284210408761 monton, Alberta
• Wade Borth, Fargo, North Dakota
• Dan Allen, Lloydminster, Alberta
• Winnie Lau, Sherwood Park, Alberta
• Hannah Kesler, Port Orange, Florida 
• Donald Turnbull, Pickering, Ontario
• Joe Pantozzi, Las Vegas, Nevada
• Anthony Bonanni, Auburn Hills, Michigan
• Lauren Gidley, Williamsville, New York
• Donovon Coates, Calgary, Alberta
• Tim Yurek, Wilkes-Barre, Pennsylvania
• Chris Spencer, Gothenburg, Nebraska
• Harold McGee, Austin, Texas
• Grant Thompson, Amarillo, Texas
• Garett Bras, Pearl City, Hawaii
• Clayton Campbell, Houston, Texas
• Rich Gane, Barrie, Ontario
• Darryl Ho, New Westminster, British Columbia
• Dapo Orukotan, Sunrise, Florida

Before you look for a practitioner, we suggest 
listening to the following two episodes of The Lara 
Murphy Show. 
 
How-To Guide for Starting IBC, Part 1
How to begin your study of Infinite Banking, 
including finding an Authorized Practitioner. 
 
How-To Guide for Starting IBC, Part 2
How to prepare for your first meeting with an 
Infinite Banking Authorized Practitioner.

https://infinitebanking.org/finder/
http://infinitebanking.org/finder/
http://infinitebanking.org/finder/
https://lara-murphy.com/podcast/episode-17-guide-starting-ibc-part-1/
https://lara-murphy.com/podcast/episode-18-guide-starting-ibc-part-2/
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This online video series for the general public  provides a 
comprehensive introduction to the Infinite Banking Concept.

The first four modules are free, you can view them here: 
infinitebanking.org/foundations 

The remaining eight modules are subscription-based, costing $49.95 for all eight. 

Or contact an Authorized IBC Practitioner and ask for a coupon code 
that will enable you to watch all twelve modules FREE.

Module 1:  Introduction to the Nelson Nash Institute

Module 2:  What the Infinite Banking Concept Is

Module 3, Part 1:  How IBC Works

Module 3, Part 2:  Policy Loans & The Nature of Collateral

Module 3, Part 3:  How to Read a Policy Illustration

Module 4:  Why Nelson Calls It The Infinite Banking Concept

Module 5:  The Life Insurance Industry

Module 6:  Why Not Buy Term and Invest the Difference?

Module 7:  Using IBC to Pass Wealth to Future Generations

Module 8:  The MEC Rule and Policy Design 

Module 9:  Does IBC Work for Older People? 

Module 10, Part 1:  IBC for the Business Owner

Module 10, Part 2:  IBC for the Business Owner

Module 11, Part 1:  Using Your IBC Policy: Premiums, Dividends, and Policy Loans 

Module 11, Part 2:  Using Your IBC Policy: Premiums, Dividends, and Policy Loans

Module 12:  IBC as a Way of Life

Contact an Authorized IBC Practitioner and ask for a coupon code 
that will enable you to watch all twelve modules FREE.

https://infinitebanking.org/foundations//
https://infinitebanking.org/finder/
https://infinitebanking.org/foundations/
https://infinitebanking.org/foundations/
https://infinitebanking.org/foundations/
https://infinitebanking.org/foundations/
http://
https://infinitebanking.org/foundations/
https://infinitebanking.org/finder/

