
NaviPath Partners
6000 Fairview Rd.
Suite 310
Charlotte, North Carolina 28210
office  704-553-7220
NaviPath.wrfa.com

Brian Swilling 
Financial Advisor

office 704-553-7220 ext. 126
bswilling@wradvisors.com

Ryan Whitley, CFP® 
Financial Advisor

office 704-553-7220 ext. 114 
rwhitley@wradvisors.com

14 Reasons We Believe Dentists Should Work with 
Dental-Focused Financial Advisors

While most financial advisors can work with a variety of clients, we believe that dentists 
should give serious consideration to choosing an advisor whose practice focuses on their 
special situation. We feel advisors who know and understand the dental industry can 
provide unique insight into the complexity of a dentist’s financial future. This paper 
identifies some of the reasons a we feel that a dentist would want to work with someone 
who understands their special needs:

1.  Organization. Dentists are often involved with multiple entities. An advisor who
understands this can work with the dentist to organize these into a financial plan to
help provide clarity and bring order to his or her practice and personal finances.

2.  Unique issues. Dentists deal with a number of issues unique to their situation
(compliance, tax, legal, risk management, etc.). An advisor familiar with these can help
them keep their financial affairs in order. Please note as advisors we do not provide
legal or tax advice.

3.  Professional network. Financial advisors whose practice focuses on dentists are
usually connected to a network of other key professionals who work with dentists and
may be able to work together with them to assist the dentist client, with permission.

4.  Benefits. Advisors with experience working with dentists can help maximize
retirement and insurance benefits.

5.  Planning. Financial advisors with experience in the dental world can help maximize
retirement planning strategies based on dental practice.

6.  Avoidance of comingling. Dentists’ personal finances are often co-mingled with the
finances of their practices. This can create an unbalanced personal balance sheet and
can ultimately lead to insufficient wealth accumulation outside the dental practice.

7.  Leveraging practice value. Understanding the value of a dental practice early on and
its relationship to the expenses of a typical dentist’s lifestyle can be a huge benefit in
helping him or her become financially independent.

8.  Lifestyle. Understanding the lifestyle many dentists enjoy and how to work towards
maintaining that lifestyle during retirement years may drive many financial decisions
that might be overlooked by an advisor with less experience in the dental field.

9.  Transition planning. We believe an advisor with experience working with dentists has
a better understanding of the transitions a dentist is likely to go through from working
in someone else’s practice to purchasing and/or growing his own practice, expanding
and ultimately transitioning into retirement. That understanding can be put to work
early in a dentist’s career.

10.  Accountability. One barrier to building wealth for dentists is lack of follow through
on financial commitments. An advisor experienced in working with your profession
can work with you to prioritize your goals and show you the steps you need to take. He
also can regularly review your progress with you towards achieving those goals and
help keep you on task.
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11.  Objectivity. Along the same lines, an experienced
advisor can also help you avoid emotionally-driven
decisions in important money matters, by being
available to consult with you at key moments of
decision-making, doing the research necessary to help
ensure you have the information you need to make a
rational decision.

12.  Proactivity. Experienced advisors can help anticipate
your practice and life transitions, so you can be
financially prepared for them. They can work with
you to create the action plan necessary to address
and manage these transitions ahead of time.

13.  Education. Advisors with dental experience can
provide you with the specific knowledge that is
designed to help you succeed financially, by first
thoroughly understanding your situation, then
providing the necessary resources to facilitate your
decisions and by clearly explaining the options and
risks associated with each choice.

14.  Coaching. An advisor with experience in the dental
field can become your coach, helping you pursue your
financial goals with the income you earn in your
practice. We believe it takes someone who understands
your background, philosophy, needs and objectives
to help you.

Talk to us about how we might be able to help you  
grow your dental practice and your wealth in a way  
that uniquely suits you.

This document is for informational purposes only. 
Working with an investment professional who is has 
experience working with dentists does not guarantee 
financial success or that you will achieve your financial 
goals. There can be no assurance that working with an 
experienced advisor will produce better outcomes. There  
is no assurance that any investment or financial strategy  
will be successful. Investing involves risk and investors may 
incur a profit or a loss.

It takes many hours to become a dentist
with all of the schooling  and clinical work…
...and now you’re building your practice. 
Is there any time left to build your financial future?

Call NaviPath Partners at 704-553-7220 to discuss further.


