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What Is Your Most Valuable Asset?

This deceptively simple exercise is an effective opener to a discussion of income and the need to protect it.

We insure our possessions, but fail to insure the one thing that makes everything else possible. It’s most

effective if you draw the chart while you are talking with the prospect, using values and income that are

appropriate to his or her situation.

You can either make a list or a table to get a discussion going around income and the need to protect it.

Make sure that you say the questions aloud, and wait for your prospect to answer them.

Question One, “Which of these is your most valuable asset?” leads to a discussion of why the ability to earn an

income is by far one’s greatest asset. Question Two, “Which of these is currently uninsured?” brings up an

issue that most people have simply not thought about.

SCRIPT:

“(Prospect’s First Name), over our working lives we accumulate assets. And part of the planning process is

protecting ourselves from loss or damage to those assets. Let’s think for a few minutes about your most

valuable assets. “

“What about your home? How much is its current value?” (Write down the value, say $500,000.) “Most

people would agree that it makes sense to insure their home, so I assume that you have homeowners

insurance, right?” (Write yes, or put a check mark in the correct column.)

“Do you own a car? How much is it worth?” (Write value down.) “Does it make sense to have it insured?”

(Add a check mark or write yes.)

“And there is the personal property you have – Maybe a boat, expensive electronics, jewelry, etc. How much

is your personal property worth?” (Write down the value, say $100,000.) “Have you insured these as well?”

(Write yes or check mark.)

“Finally (Prospect’s First Name), have you considered what is truly your most valuable asset your ability to

earn an income? What is your annual income?” (Keep that income in mind.—No need to write down.)

“Think about what your income is truly worth over time. Over the next 30 years, the income you receive

could amount to (Estimate appropriate number: annual income times number of years to age 65 and write it

on the page.), even without annual increases. Would you agree that your ability to earn an income is, in fact,

your most valuable asset? What’s more, it is your income that makes it possible for you to have all the other

things we talked about.”

“Is your income adequately insured in case you are sick or injured and cannot work?” (Most likely you will

write No or put in a question mark.)

Check the Appendix at the back of this guide for materials to enhance your discussion on this topic

ESTABLISHING THE NEED

“Doesn’t it make sense to insure your most

valuable asset?”
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