
A recent survey shows that 63% of investors are more interested in protecting their financial 
assets and planning for uncertainty in the future than anything else.1  
 
There are many reasons for this change, but here are a few of the most impactful to keep in 
mind.  
 
Pandemic worries. One reason for this shift is directly related to life prior to COVID-19. Near-
ly two-thirds of those surveyed believe protecting their financial assets and preparing for 
uncertainty are more important to them now than before the pandemic. Additionally, 
roughly 45% of those surveyed believe the shift in priorities will last beyond the pandemic.2  
 
Market Rally. This year, markets have experienced an odd phenomenon, to say the least. 
Historically, if one sector lags, other sectors often come along that can buoy a portfolio. But 
recently, the broader market has been trending higher, which appears to benefit a variety of 
investing styles. This may create further uncertainty moving forward, causing investors to be 
more cautious than usual.3  
 
What will the Fed do? As the economy continues to improve, some believe it’s only a matter 
of time before the Fed changes its monetary stance. Investors of course want strong growth 
but at the same time, they don’t want the Fed to raise interest rates if inflation increases for 
a sustained period of time. As always, it's impossible to predict exactly what will happen, but 
many believe it will be difficult for the Fed to maintain its current strategy.4  
 
Stay the course. Your portfolio was built to reflect your goals, time horizon, and risk toler-
ance. Periods of market uncertainty are expected from time to time, but that uncertainty 
should not drive a "knee-jerk" reaction with your investments.  
 
As always, if you have any questions about recent market behavior or just want to chat 
about your portfolio we’re here for you. 
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What is a relationship with a financial professional worth to an investor? A 

2019 study by Vanguard, one of the world’s largest money managers, attempted to answer 

that question.  

    

Vanguard’s whitepaper, concluded that when an investor works with a professional and re-

ceives that level of investment advice, they may see a net portfolio return about 3% higher 

over time.1 

   

How did this study arrive at that conclusion? By comparing self-directed investor 

accounts to a this model, Vanguard found that the potential return relative to the average 

investor experience was higher for individuals who had financial professionals.1 

   

Vanguard analyzed three key services that a professional may provide: portfolio construc-

tion, wealth management, and behavioral coaching. It estimated that portfolio construction 

advice (e.g., asset allocation, asset location) could add up to 1.2% in additional return, while 

wealth management (e.g., rebalancing, drawdown strategies) may contribute over 1% in ad-

ditional return.1 

 

Asset allocation is an approach to help manage investment risk. Asset allocation does not 

guarantee against investment loss.  

    

The biggest opportunity to add value was in behavioral coaching, which was estimated to be 

worth about 1.5% in additional return. Financial professionals can use their insight to guide 

clients away from poor decisions, such as accepting excessive risk in a portfolio. Indeed, the 

greatest value of a financial professional may be in helping individuals adhere to an agreed-

upon financial and investment strategy.1 

   

Of course, financial professionals can account for additional value not studied by Vanguard, 

such as helping clients implement wealth management strategies, which may help protect 

against the financial consequences of loss of income, and coordinating with other financial 

professionals on tax management and estate strategies. 

            

After years of working with a financial advisor, the value of a rela-

tionship may be measured in both tangible and intangible ways. 

Many such investors are grateful they are not “going it alone.”  
 

Citations. 
1 - advisors.vanguard.com/iwe/pdf/ISGQVAA.pdf [2/19]  

MARKET PERFORMANCE 

01/01/2021 to 04/30/2021 

 

DJIA ^DJI Up 10.68%  

S&P 500 ^GSPC Up 11.32%   

NASDAQ ^IXIC Up 8.34% 

Russell 2000 ^RUT Up 14.47%  

 

* Index performance does NOT 

include  any fees (Gross of fees)  

 

Source: http//finance.yahoo.com 

Measuring the Value of a Financial Professional  
Findings suggest that these relationships can make a difference for investors.   
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What in the World Are NFTs?   
A Look at Non-Fungible Tokens . 

Non-fungible tokens, or NFTs, have been the recipient of the latest buzz. NFTs are digital files attached 
to blockchain codes. If you know anything about digital currencies, you’re probably aware that these 
blockchain codes are what identifies a digital “coin” and makes it tradeable to those who accept that 
sort of payment. In this case, the code identifies the digital file as a unique item. This may be any sort 
of digital file from an image or a cartoon to a music or video file; even an email message like this one 
could be made into an NFT.1 
 
This is the difference between “fungible” and “non-fungible.” If you trade one digital currency “coin” 
with another, they have the same value (despite having different blockchain codes). The same goes for 
regular currency. A dollar bill is worth the same as another dollar bill. That’s “fungible.” A “non-
fungible” item would be a unique or rare item, which may have a different value. The difference would 
be akin to an original Picasso and a painting you bought at a thrift store; one is worth more than the 
other, and they both have values, but one painting does not have the same monetary value as the oth-
er painting where the art market is concerned. That’s a “non-fungible” value.1 
 
Since digital items can be easily copied, doesn’t that affect the value of the NFT? What if you just cop-
ied the image that the NFT was based on? In real-world terms, it’s the blockchain code that offers the 
NFT its scarcity. This is the difference between owning the original Picasso painting and owning a print 
of the same work.1 
 
The NFT is often created at one of a handful of marketplaces that trade in these items. Many artists, 
from painters and musicians to comic book illustrators, have used these marketplaces to supplement 
their income. For instance, Star Trek actor William Shatner made a series of trading card-style NFTs, 
including one of his dental x-rays. Depending on the marketplace, these artists can benefit from not 
only the initial sale but, unlike many other creative works, they can earn residuals from the NFT’s re-
sale down the line.1 
 
However, like all collectibles, there is a risk. While the blockchain code might assure you that you are 
buying an “original” NFT, there’s nothing to indicate that the token in question will gain or maintain any 
value. There’s also a possibility that all of this is a high-tech tulip craze, and that today’s NFTs will have 
a very disappointing value, if any, in the future.1 
 
There are also many important legal, even philosophical, questions as yet unanswered by the NFT mar-
ket, things that will no doubt be adjudicated in time.1 
 
Like any collectible, non-fungible item, there is a risk of using NFTs as an investment tool. While it’s a 
fascinating topic, there’s no way to know if these latest blockchain-coded offerings will have any stay-
ing power. Despite a slowly growing acceptance of digital currencies, it’s important to remember that 
they, too, are not fully in the mainstream.1 
 
If you are interested in NFTs, please remember that these are relatively new 
items and the marketplace is evolving. NFTs can be adversely affected by a 
number of factors, including liquidity and regulatory developments. Our office 
can help you get more information, but we can not offer any guidance on NFTs. 
 
A word to the wise: Don’t let the fun of a hobby get in the way of the serious 
work involved with your financial strategy. However, as with any aspect of your 
financial life, I welcome you to talk with me about any items you may be curious 
about. 
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We hope you enjoy our newsletter! 
Please e-mail us any topics you would like to see covered  

in future newsletters.  
 

We welcome your referrals and feedback. Please feel free  

to share this newsletter with your family and friends. 
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E.A. Horwitz as well as MarketingPro, Inc. rely on sources believed to be reliable for the information contained in this newslet-
ter, accuracy cannot be guaranteed. Unless otherwise noted, all information and opinions are as of the date of transmittal, and 
are subject to change without notice. This newsletter is intended for general informational purposes only and it does not discuss 
all aspects that may apply to your situation. Please consult with a qualified professional at our firm. E.A. Horwitz LLC is a regis-
tered investment advisor with the appropriate regulatory authorities. For additional details of the services that E.A. Horwitz 
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www.HorwitzAdvisors.com 

Financially, many of us associate the spring with taxes – but we should also associate December with im-
portant IRA deadlines. This year, like 2020, will see a few changes and distinctions. 
 
December 31, 2021, is the deadline to take your Required Minimum Distribution (RMD) from certain indi-
vidual retirement accounts. 
     
May 17, 2021, is the deadline for making 2020 annual contributions to a traditional IRA, Roth IRA, and cer-
tain other retirement accounts. This extension from the traditional April 15 deadline follows an extension of 
the traditional tax deadlines.1  
     
Some people may not realize when they can make their IRA contribution. You can make a yearly IRA contri-
bution between January 1 of the current year and April 15 of the next year. Accordingly, you can make your 
IRA contribution for 2021 any time from January 1, 2021 to April 15, 2022.2 
     
Thanks to the SECURE Act, a person can open or contribute to a Traditional IRA past age 70½ as long as 
they have taxable income.     
 
If you are making a 2021 IRA contribution in early 2022, you must tell the investment company hosting the 
IRA account for which year you are contributing. If you fail to indicate the tax year that the contribution ap-
plies to, the custodian firm may make a default assumption that the contribution is for the current year (and 
note exactly that to the I.R.S.). 

    
So, write “2022 IRA contribution” or “2021 IRA contribution,” as 
applicable, in the memo area of your check, plainly and simply. 
Be sure to write your account number on the check. If you make 
your contribution electronically, double-check that these details 
are communicated. 
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IRA Deadlines Are Approaching  
Here is what you need to know.  
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