
INDEPENDENCE

OBJECTIVITY

INTEGRITY

Client
Invest with confidence, knowing that multiple entities 
are working toward protecting your financial assets.

CONNECTING YOU TO YOUR INVESTMENTS

WHEN WAS THE 

LAST TIME YOU FELT 

REALLY GOOD 
ABOUT YOUR 

FINANCIAL GOALS?

WE CAN HELP.

Financial Professional
A registered representative provides financial 
guidance to their clients and is typically paid a 

commission when you purchase a financial product.

An Investment Advisor Representative (IAR) 
provides financial guidance to their clients and is 

generally paid a fee for either managing assets, giving 
advice, or both.

Investment Firm
A broker-dealer processes the commission business 
of registered representatives licensed with the firm 
and holds responsibility for regulatory compliance 

and adherence to securities laws.

A Registered Investment Advisor (RIA) processes the 
fee-based business of IARs licensed with the firm and 

holds responsibility for regulatory compliance and 
adherence to securities laws.

Custodian
Pershing LLC, National Financial Services, LLC, and select 
firms provide the trade execution, clearing, custody, and 

other services for securities and related transactions.

Comprehensive Financial Associates, Inc.
2090 Linglestown Road, Suite 201

Harrisburg, Pennsylvania 17110
comprehensivefinancialassociates.com

Securities offered through Cambridge Investment Research, Inc., a Broker/Dealer, Member FINRA/SIPC. Investment Advisor Representative,  

Cambridge Investment Research Advisors, Inc., a Registered Investment Advisor

Cambridge and Comprehensive Financial Associates, Inc. are not affiliated. V.CIR.0615

Your Investments
Mutual funds, managed accounts, stocks, bonds, etc.

A HISTORY OF INDEPENDENCE 

Among the most respected independent 

broker-dealers in the industry, Cambridge, 

member FINRA/SIPC, remains strong and 

growing - thanks to our conservative financial 

strategy and the disciplined efforts of financial 

professionals in the independent practices.  

More importantly, we believe we are thriving 

largely due to renewed interest in traditional 

values and conservative business practice.

Cambridge’s overall finances and long-term 

outlook are good; we have been consistently 

profitable for more than a decade, and  

we carry relatively low debt.  We continue to 

hire additional staff to serve the needs of the 

growing number of financial professionals 

choosing Cambridge to support their 

independent practices.



1Affluent Market Insights, Spectrum Group, 2010. TR
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OUR CORPORATE FOCUS
Comprehensive Financial Associates is a member of Retirement Plan Advisory Group (RPAG), 
a national alliance of accomplished advisors whose intelligence and ingenuity produce enhanced 
value for sponsors and participants in qualified and non-qualified plans. RPAG’s acclaimed technology 
platform outranks the industry in full-view metrics, safety-net compliance and clarity in communication. 
Today, RPAG is represented by over 200 member firms in 45 states, serving 18,000 sponsors with $60 
billion in collective assets under advisement. 

As a member of RPAG, Comprehensive Financial has access to dedicated Provider Search/Fee 
Benchmarking resources for investment management, record-keeping services and fee comparisons, 
whereby helping plan sponsors to meet important fiduciary requirements while ensuring a best 
practices retirement plan. 

DEDICATED ATTENTION
RPAG maintains a RFP/Benchmarking Department committed solely to performing provider searches 
for investment management, record-keeping services and fee comparisons. By leveraging RPAG’s 
intellectual capital and robust consulting tools, RPAG Advisor-Members lead plan sponsors through 
the benchmarking process—from the initial proposal requests to the final analysis, and even conversion 
management assistance (if and when warranted).

The source of data utilized to benchmark plan cost, services and investments is proprietary—developed 
and maintained in-house by full-time provider research analysts. Ultimately, the final report output 
documents whether current fees, services and investments are competitive with the marketplace, 
while helping plan fiduciaries meet their responsibilities as set forth by ERISA.

INDEPENDENT PROCESS OF DUE DILIGENCE
Our independent investment fund review is fueled by RPAG’s proprietary ScorecardSM System, 
which incorporates both quantitative and qualitative factors into evaluating fund managers and their 
investment strategies. The scoring system is built around pass/fail criteria, on a scale of 0 to 10, 
ranking active, passive, and asset allocation strategies. 

Eighty percent of the fund’s score is quantitative, incorporating modern portfolio theory statistics, 
quadratic optimization analysis, and peer group rankings. The other 20% of the score is qualitative, 
taking into account manager tenure, the fund’s expense ratio relative to the average fund expense ratio 
in that asset class category, and the fund’s strength of statistics, among other criteria. 

Combined, these factors are a way of measuring the relative performance, characteristics, 
behavior and overall appropriateness of a fund for inclusion into a plan as investment option.

RPAG’s proprietary RFP 

Benchmarking process employs 

both quantitative and qualitative 

metrics. The final output is 

titled B3 Provider AnalysisTM to 

represent the benchmarking of 

fees, services and investments in 

one comprehensive report. 

Features of the process include:

• Initial Needs Analysis

• RFP Questionnaire

• Response Compilation

• Total Cost Analysis

• Investment Opportunities Ranking

• Conversion Assistance

• Provider Contract  
Review & Negotiation

PERSONAL WEALTH 
What seemed like a straightforward proposition just a few year ago, now feels 
complex. Goals that were clear and within reach now appear muddled and distant. 

If you feel that way, you’re not alone. A lot has declined in recent years, including 
investor confidence and wellness. Multiple research studies paint a picture of 
an anxious, skeptical and tentative investor, uncertain about where to turn, but 
certain about the need for help.1

OUR PROCESS
• It begins with discovery. We’ll help you articulate and prioritize your goals. Is it retiring 

comfortably? Sending children to college? Passing wealth to your heirs or your community? 
Probably all of the above. Setting goals is vital, but so is prioritizing and understanding  
the trade-offs. 

• With goals in hand, we can make informed decisions about the most appropriate investment 
strategy that will help you reach your objectives while being consistent with your risk tolerance. 
Long-term goals require long-term patience, so we encourage our clients to adopt a strategy 
they can live with. 

• Next comes evaluating and implementing your strategy, What specific mix of investments will 
increase the likelihood of goal achievement?

• Finally, all investment strategies are monitored faithfully. Are you on track for each goal? Is the 
road to financial wellness clear? If not, what do we need to change? 

CONFIDENCE BREEDS FREEDOM
More than anything, you will benefit from knowing you’re doing all the right things, and knowing 
that your goals are reachable. 

With the reassurance of knowing that today, your assets are aligned to meet your life goals, and 
with the confidence that your strategies will stay aligned with your passions tomorrow — why 
shouldn’t you enjoy the freedom that financial wellness can bring? 

We are working every day to provide you the security of knowing that together, we’ll stay prepared 
in order to try to anticipate the unexpected challenges that may come your way. By organizing 
your goals and assets around your life, you’ll see the big picture with high-definition clarity. That’s 
confidence. That’s freedom. That’s the value we bring to our clients.


