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Update your Estate Plan

Saving Is Not Enough
After two financial crises occurring almost back to
back during the “lost decade,” investors have every
right to be risk-averse, hesitant, angry, or distrustful.
The problem with not investing at all, however, is that
you may not have sufficient money to achieve your
financial goals. An individual saving $100 per month,
without investing, would have put away only $52,400
since 1970. By placing that money in five-year fixedterm investments, the investor would have been able to
end up with almost five times that amount. And if
invested in a diversified portfolio, our investor’s
savings would have grown to $835,313. It’s true that
any investment involves varying levels of risk. But, as
the image illustrates, even if you have low risk
tolerance, you can find a suitable investment for your
needs that may still be much better than no
investment at all.
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Chambers Financial Group is a
comprehensive financial services
firm that was founded in 1984
with the goal of assisting our
clientele with a holistic financial
view in mind. We integrate many
of the financial areas in your life,
including investment planning,
portfolio management, retirement
planning, estate and tax planning.
We are an independent family
practice dedicated to providing
objective, responsible financial

planning assistance to a broad
range of clients. Our objective is
to help our clients live the life
they wish to, both now and in the
future. Our clients’ success is our
success.
We believe in building long-term
relationships with our clients. We
believe in the value of building
trust and confidence with long
range plans to achieve your
financial goals. We give unbiased,
honest advice and believe

patience along with discipline is
crucial in the achievement of
defined investment goals.
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The True Costs of ETFs
Investors often make the mistake of assuming the
expense ratio of a fund represents the total expenses
incurred when investing in that fund. This isn’t true
for mutual funds and it certainly isn’t true for exchange
-traded funds (ETFs). There are four main costs to
owning an ETF.
The net expense ratio is the percentage of assets used
to pay for operating expenses, management fees,
administrative fees, and other costs incurred by the
ETF, except brokerage costs. Assuming a gain of $500
on a principal investment of $10,000, an expense ratio
of 0.09% will incur a cost of $9.45. Investors have to
pay the expense ratio regardless of whether the fund
realized a gain or a loss.
Trading commissions are what brokers will charge you
to execute a buy or sell transaction. For frequent
traders, these costs can quickly add up. Some brokers
may offer commission-free online trading.
Premiums/Discounts represent the difference between
an ETF’s market price (price at which the ETF is
trading on the exchange) and net asset value (value of
all the ETF’s assets divided by the total number of
shares). While not an out-of-pocket cost, nobody likes
to overpay on a purchase. When buying an ETF
trading at a premium, the investor is paying more than
the fund is actually worth. The same consideration
applies when an investor is selling an ETF; selling an
ETF at a discount will shortchange an investor. If an
ETF is trading at a 20-cent premium per share, the
investor will overpay by $20 for a 100 shares buy
transaction. If the ETF trades at a 20-cent discount
per share when sold, the investor will be shortchanged
of $20 for the sell transaction.
Bid/ask spreads are the difference between the price
the buyer is willing to pay (bid) and the price for
which the seller is willing to sell (ask). A wider spread
will incur more costs for the investor when the ETF is
bought or sold. For cost calculations, let’s assume the
buyer and seller meet in the middle and share the costs
equally. For an ETF with a $0.10 spread, the buyer
would incur a cost of $0.05 cents per share ($5 for a
100 shares transaction). Assuming the spread is still
$0.10 when the ETF is sold, an additional $5 selling
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cost would be incurred. Again, while not an out-ofpocket cost, bid/ask spreads can affect the value the
investor pays or receives.
It is important to understand, while expense ratios are
a good place to start when considering the cost of an
ETF, they are not a true indicator of the total cost.
Holding an exchange-traded fund does not ensure a
profitable outcome and all investing involves risk,
including the loss of the entire principal. Since each
ETF is different, investors should read the prospectus
and consider this information carefully before
investing. The prospectus can be obtained from your
financial professional or the ETF provider and
contains complete information, including investment
objectives, risks, charges and expenses. ETF risks
include, but are not limited to, market risk, market
trading risk, liquidity risk, imperfect benchmark
correlation, leverage, and any other risk associated
with the underlying securities. There is no guarantee
that any fund will achieve its investment objective. In
addition to ETF expenses, brokerage costs apply. Fees
are charged regardless of profitability and may result in
depletion of assets. The market price of ETFs traded
on the secondary market is subject to the forces of
supply and demand and thus independent of the
NAV. This can result in the market price trading at a
premium or discount to the NAV which will affect an
investor’s value. The market prices of ETF’s can
fluctuate as a result of several factors, such as securityspecific factors or general investor sentiment.
Therefore, investors should be aware of the prospect of
market fluctuations and the impact it may have on the
market price. ETF trading may be halted due to
market conditions, impacting an investor’s ability to
sell the ETF.
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Get Your Estate Plan in Gear
Estate planning laws have undergone swift changes
over the past several years and may change again in the
years ahead. If you're creating or updating an estate
plan, it's essential that you seek the advice of an
attorney who's well versed in this area. Before you hire
an estate-planning attorney to draft or update your
estate plan, it's important to understand your role in
the estate-planning process.
Find a qualified attorney: Because your estate plan will
likely need to be updated as the years go by and your
personal circumstances change, it makes sense to find
an attorney who practices in the community where you
live. This can help you meet with him/her on an
ongoing basis.
Take stock of your assets: Before you meet with your
attorney, spend some time enumerating your assets
and their value: your investment accounts, life
insurance, personal assets such as your home, and your
share of any businesses that you own. Also gather
current information about any debts outstanding. Your
estate-planning attorney is likely to provide you with a
worksheet to document your assets and liabilities, but
it's helpful to collect this information in advance.
Identify key individuals: Another important aspect of
estate planning is identifying the individuals you trust
to ensure that your wishes are carried out once you're
gone.
Executor: A person who gathers all of your assets and
makes sure that they are distributed as spelled out in
your will.
Durable (Financial) Power of Attorney: A person you
entrust with making financial decisions on your behalf
if you should become disabled and unable to manage
your own financial affairs.
Power of Attorney for Health Care: A person you
entrust with making health-care decisions on your
behalf if you are disabled and unable to make them on
your own.
Guardian: A person who would look after your
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children if you and your spouse were to die when your
children are minors.
Know the key documents you need: When you meet
with your estate-planning attorney, he or she will
make recommendations about your estate plan. At a
minimum, you should ask your attorney to draft the
following documents.
Last Will and Testament: A legal document that tells
everyone, including your heirs, how you would like
your assets distributed after you're gone.
Living Will: A document that tells your loved ones
and your health-care providers how you would like to
be cared for if you should become terminally ill;
usually includes details about your views toward lifesupport equipment.
Durable (Financial) Power of Attorney: A document
that gives an individual the power to make financial
decisions and execute financial transactions on your
behalf if you are unable to do so.
Medical Power of Attorney: A document that gives an
individual the power to make health-care decisions on
your behalf if you are unable to do so.
Manage your documents: Once your estate-planning
documents are drafted, destroy any older versions of
them. Notify your executor of the whereabouts of your
estate-planning documents, and provide copies of the
relevant documents to your executor, powers of
attorney, and the guardian for your children.
Plan to keep your plan current: Last but not least, plan
to keep your estate plan current. One of the biggest
estate-planning pitfalls is drafting an estate plan but
not keeping it up to date. Changes may include
change in marital status, assets, financial status, death
or ill health of your beneficiaries, executor, power of
attorneys, or guardian.
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that can drive holdings southbound.

The Risks of Over-Allocated Funds
Exposure to concentrated investments may increase
the overall risk of a portfolio. As a rule of thumb, if a
fund holds more than 30% of assets in one sector, you
may be putting all those eggs in one basket. Take, for
example, the dot-com bubble. Investors who loaded up
on rapidly growing Internet investments probably lost
a considerable amount of money when the bubble
burst.
It is also important to consider the extent a fund is
vested in its top investments. For example, if 25% of
its assets are in the top three holdings, or a fund
consists of 40 or fewer holdings, the fund could be a
higher risk. Funds with investments concentrated in
one country can be a risky proposition as well. A fund
manager not only must pick good investments but also
runs the risk of a souring economy. Country-specific
risks become even more prominent when a fund
involves investments in emerging markets. These
economies are generally subject to a variety of risks

Concentrated investing is not for the casual or riskaverse. You can be exposed to substantially greater
losses than those in the overall market, so be sure to
evaluate a fund’s holdings to determine the level of risk
inherent when investing.
Keep in mind that diversification does not eliminate
the risk of experiencing investment losses.
International investments involve special risks such as
fluctuations in currency, foreign taxation, economic
and political risks, and differences in accounting and
financial standards. Keep in mind that concentrated
investments are narrowly focused investments that
typically exhibit higher volatility than the market in
general. These investments will fluctuate with current
market conditions and may be worth more or less than
the original cost upon liquidation.
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