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Establishing Navigation Retirement Group as 
its own Registered Investment Advisory Firm 
with the State of Arizona has turned out to be 
one of the best business decisions I have ever 
made.  In a nutshell, I believe it has allowed my 
firm to serve our specialized niche of clients 
(affluent retirees) more efficiently and 
effectively.  
We officially became our own Registered 
Investment Advisory Firm about a year ago, but 
the journey to that event started 16 years  
prior. . . 

I was managing investments for a national 
banking institution in Oro Valley and Green 
Valley, coming home every night with the same 
complaint:  “All the bank cares about is what is 
best for its stockholders.  It seems they care 
nothing about what is best for my clients, and I 
want more for my clients.”  One night, when I 
had reached my limit, Vanessa and I had a 
conversation that would prove to change the 
course of our lives forever.  I wanted to start my 
own firm and put my clients’ interests first.  By 
doing this my income would be cut in half, my 
work load would double, and there was no 
guarantee it would work.  And how did my wife, 
who gave up her banking career, had a toddler 
at home and a mortgage to pay, respond?  
“You need to do what is best for your clients. I 
stand with you 100%, and I know you will make 
the best decision for our family’s future.” 
With that, Vanessa and I established J.P. Davis, 
Inc.  We rented a small store front in 
SaddleBrooke, and I associated the new firm 
with a national brokerage company known for 
supporting independent advisors.  I compare 
this transition (from coddled stock broker to full-
fledged business owner) to jumping off a high 
dive on a pitch black night not knowing if there 
is water in the pool below. 

I had hit a chord.  I found that many affluent 
retirees were looking for independent advice, 
and our company grew.  First, we grew out of 
our name.  To reflect our growing service level, 
number of stakeholders, and to seek a better 
description of who we serve, J.P. Davis, Inc. 
became the parent company to Navigation 

Retirement Group.  Next we outgrew our store 
front.  We went from a 900 sq. foot space to a 
3,500 sq. foot bespoke, well appointed office.  
By 2016 I had grown personally as well.  My 
business was now more that ten times larger 
than when it started.  I had obtained my CFP® 

certification, a Master’s Degree in Financial 
Planning, and authored a book.   

The independent brokerage firm we were 
affiliated with grew as well—From the 15th 
largest in the country when I started, to the 2nd 
largest.  From a private corporation to a 
publicly traded one backed by venture 
capitalists. 

What did I find myself asking at this point?   
“Who’s interests are this brokerage firm putting 
first, my clients’ or their stockholders’?”  I know 
that history does not repeat itself, but it sure 
dances to the same cadence.  My next 
question was, “Can I do better for my clients?”  
I knew the answer before I asked it: “YES!” 

In August of 2017, Vanessa and I began the 
process of transitioning the firm from a 
“branch” of a national chain to our own 
Registered Investment Advisory Firm.  We 
disassociated from accepting any commissions 
based on investment product “sales” and 
became a fee only firm.  
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Money is awfully convenient.  Trading what 
you have for what you want was far more 
challenging before paper money was invented.  
Barter required finding someone who:  

• Had what you needed, 
• Needed what you had, and 
• Agreed about the value of the goods.  

Today, people may dicker over price, but they 
usually exchange currency (paper bills or metal 
coins) for the goods they want.  Test your 
knowledge of money by taking this quiz. 

1. What’s the highest value assigned by 
a government to a piece of paper 
money? 

 a.  England’s $100 million pound titan 
 b.  Turkey’s 20 million lira  
 c.  Vietnam’s 500,000 dong 
 d.  Zimbabwe’s Z$100 trillion note 

2. How many names does China have for 
its currency? 

   a.  One: the renmimbi 
 b.  Two: the yuan and the bhat 
 c.  One: the bhat 
 d.  Two: the renmimbi and the yuan 

3. What is the largest value assigned a 
bill by the United States government? 

 a.  $1,000 bill 
 b.  $5,000 bill 
 c.  $10,000 bill 
 d.  $50,000 bill 
4. When paper money in the U.S. wears 

out, what does the Federal Reserve do 
with it?  

  
 a.  Shreds it and sends it for 

composting 
 b.  Shreds it and sells it as souvenirs 
 c.  Shreds it and sends it for recycling 
 d.  All of the above 

Our goal is to help clients make sound 
decisions about money so they can live the 
lives they want to lead.  If you would like to 
learn more, give us a call.   

Answers: 
1. d) Battling one of the worst cases of 

hyperinflation in modern history, 
Zimbabwe printed Z$100 trillion bills.  
The value of the bill was less than the 
cost of bus fare in the capital city.1  

2. d) Two.  The currency is called 
renmimbi, which translates as ‘The 
people’s currency.’ Yuan is the name 
of a unit of renminbi.2  

3. c) $10,000.  During World War II, the 
U.S. printed $500, $1,000, $5,000, and 
$10,000 bills.  In 1969, the Federal 
Reserve Board took the bills out of 
circulation.3 

4. d) All of the 
above4  

	 	 	 	 	 	 

1 Thomas Harper, ‘Zeroes After Zeroes: The World’s Highest 
Currencies,’ Atlas Obscura, January 7, 2015, accessed July 27, 2018. 
[https://www.atlasobscura.com/articles/zeroes-after-zeroes-the-worlds-
highest-currencies]

2 Stephen Mulvey, ‘Why China's currency has two names,’ BBC News, 
June 26, 2010, accessed July 27, 2018. [http://www.bbc.com/news/
10413076]

3 U.S. Department of the Treasury, Resource Center, Last updated July 
8, 2014, accessed July 27, 2018. [https://www.treasury.gov/resource-
center/faqs/Currency/Pages/denominations.aspx]

4 Rick Newman, ‘What happens to old money?’ Yahoo! Finance, June 
12, 2014, accessed July 27, 2018. [https://finance.yahoo.com/blogs/
just-explain-it/what-happens-to-old-money-175230864.html]
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We do not work for free, but we do work transparently. Our clients know exactly what they pay and 
exactly what services they receive.  We are fiduciaries.  By law, we are obligated to put our clients’ 
interests above our own.  No more lip service. 

Some things are different the second time around.  This time, instead of jumping off a high dive at 
night, our transition was more like Tom Brady moving his New England Patriots from the regular 
season to the playoffs.  Why the difference?  14 years of business experience and (more 
importantly) the best group of team members we have ever had.  Stefanie, Monica and Sheila are 
simply irreplaceable.  

Last month we celebrated our 15th year of business.  We have the best technology available for 
portfolio management, reporting, and accounting.  We answer only to our clients (and government 
regulators, of course).  We offer more robust, actionable, and accurate services specifically 
designed for affluent retirees than we ever have.  

I am proud of the investment firm we have built and that our goals match those of our clients.  I now 
lead the firm I would trust to guide my family if I were not around. 

OUR MISSION:

To improve the lives of 
our clients by delivering 

prudent cash flow, 
investment, and estate 

planning strategies.

To learn more about us, please 
visit our website:

www.NavigationRetirement.com

Trivia Quiz:  What do you know about money?

http://www.NavigationRetirement.com
http://www.NavigationRetirement.com
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High-net-worth investors face investment 
challenges that some would consider unique to 
their financial status. The fundamental tenets of 
investing apply equally to them as with any 
other investor, but the affluent investor needs to 
be mindful of issues that typically arise only 
from substantial wealth. 

Let’s examine a few of these. 

Being Too Conservative — When an individual 
has more assets than they think they’ll ever 
spend, there can be a tendency toward 
conservative investment. This may result in 
lower long-term returns that may shortchange 
the impact of bequests to charities or the 
wealth that will transfer to the next generation. 

Collectibles — The affluent have a tendency to 
invest in their passions, and many collectibles 
have performed well over the years. However, 
one common mistake is not keeping up-to-date 
appraisals on record, which may have adverse 
consequences with regard to estate liquidity 
and taxes.¹ 

Concentrated Equity — Some senior 
executives accumulate large stock positions in 
the company that employs them.² This creates 
a unique risk and potentially can be managed 
in several ways. 

DIY Mentality — Some wealthy investors have 
achieved a high level of success in their 
careers in large measure due to their 
intelligence, hard work, and self-confidence. 

This very success often carries over to the 
belief that building or managing successful 
enterprises is not dissimilar to managing great 
wealth. In fact, it can be quite different, 
requiring a whole different body of knowledge 
and experience. 

Too Many Advisors — Affluent investors often 
place their investment assets with multiple 
advisors thinking that better results will arise 
from that. However, many of the key needs for 
larger portfolios such as risk management and 
tax efficiency will suffer, since there is no 
overarching view into the larger picture of an 
individual’s entire portfolio. The independent 
actions by separate advisors, all with the best 
of intentions, may actually work to sub-optimal 
outcomes. 

With increasing wealth come even more unique 
challenges beyond those covered by this 
discussion. Consequently, affluent investors are 
encouraged to seek professional guidance that 
may be best suited for their particular needs 
and circumstances. 
	 	 	 	 	 


	 1.	 The value of collectibles can be significantly affected by a 
variety of factors, including economic downturns or 
markets that have little or no liquidity. There is no 
guarantee that collectibles will maintain their value or 
purchasing power in the future. 

	 2.	 Keep in mind that the return and principal value of stock 
prices will fluctuate as market conditions change. And 
shares, when sold, may be worth more or less than their 
original cost. 

Investment Challenges of the Affluent Investor

About Jack:

Jack Davis is the founder and 
CEO of Navigation Retirement 
Group, an independent wealth 
management firm serving high 
achieving retirees and pre-retirees 
with investable assets between 
one and ten million dollars. For 
nearly three decades he has been 
using his asset management and 
financial planning skills to develop 
and implement planning strategies 
that help pursue his clients’ unique 
goals. Passionate about 
education, he holds a Masters in 
Personal Finance and the 
CERTIFIED FINANCIAL 
PLANNER™ credential. He is also 
the author of Cash Out! Retire on 
Your Terms, Live Well and Die 
Happy, a book that gives pre-
retirees and retirees planning 
tools and insights that can help 
them flourish throughout 
retirement. Based in Oro Valley, 
he and his team serve clients 
throughout the greater Tucson 
area and around the country. 
Learn more by connecting with 
Jack on LinkedIn or visiting 
www.NavigationRetirement.com.
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The content on page 3, “Investment 
Challenges of the Affluent Investor” is 
developed from sources believed to be 
providing accurate information.  The 
information in this material is not 
intended as tax or legal advice.  It may 
not be used for the purpose of avoiding 
any federal tax penalties.  Please consult 
legal or tax professionals for specific 
information regarding your individual 
situation.  This material was developed 
and produced by FMG Suite to provide 
information on a topic that may be of 
interest.  FMG Suite is not affiliated with 
the named broker-dealer, state- or SEC-
registered investment advisory firm.  The 
opinions expressed and material provided 
are for general information, and should 
not be considered a solicitation for the 
purchase or sale of any security.  
Copyright 2018 FMG Suite.

These materials are provided for general 
information and educational purposes 
based upon publicly available information 
from sources believed to be reliable—we 
cannot assure the accuracy or 
completeness of these materials.  The 
information in these materials may 
change at any time and without notice.

Information presented is for educational 
purposes only. It should not be considered 
specific investment advice, does not take 
into consideration your specific situation, 
and does not intend to make an offer or 
solicitation for the sale or purchase of any 
securities or investment strategies. 
Investments involve risk and are not 
guaranteed. Be sure to consult with a 
qualified financial advisor and/or tax 
professional before implementing any 
strategy discussed herein.

Securities and advisory services offered 
through Navigation Retirement Group, a 
Registered Investment Advisor.

Your Legacy:  Life Remembrances

When we make decisions about where and to whom we 
will leave our money and our possessions, it’s easy to 
pull out a piece of paper and a pencil and start a list.  It 
may even be an enjoyable task, thinking about the joy we 
might bring those who will benefit from a financial gift or 
cherish a certain item because of the fond memories it 
holds.  But what about your thoughts, your dreams, the 
life experiences that made you who you are?  I have 
worked with many clients, helping them to decide who 
gets what; however, the legacies I have heard more about 
after they were given were the memories shared by loved 
ones who have passed.   This can be done as easily as 
making that list.  And it might prove to be the most 
valuable asset you leave to your heirs.  Here’s a couple of 
questions to help get you started: 

What was your favorite holiday as a child?  
What made it special to you?

How long would you go without seeing your doctor?

How long should you go without a portfolio review? 

The benefit of a medical examination is to catch any troubling health 
risks as early as possible. The same can be true for your financial 
wellness. 

Complimentary Financial Check-Up 

Navigation Retirement Group offers a complimentary financial review 
with one of our wealth management professionals. We will review your 
retirement, portfolio, and estate planing goals and offer you an 
independent second opinion. 

In order to continue providing our exceptional level of service to our existing clients, we accept 
a limited number of new clients each year. Those benefiting most from our services are retirees 
and pre-retirees with the following attributes: 

• Focus on quality of life. 
• Seek a distinct, relationship-based wealth management experience. 
• Achieved success in various aspects of their personal and professional lives. 
• Investable assets in excess of $1,000,000. 

If you meet these criteria and wish to take advantage of our complimentary consultation, please 
contact our office at (520) 818-7822.


