Finance Boutique Says Key Is Strategy, Diversification

Taking time to develop a financial strategy and diversification are keys to withstanding economic downturns and achieving financial goals, according to James Barker, Jr., Haynes Barker Investment Management managing director.


The boutique firm, located at 233 D Oil Well Rd. in Jackson, opened for business in April 2002 to meet the needs of high net-worth individuals and families, trusts and foundations and business owners in West Tennessee.  The minimum account size is $100,000.  Barker and William Haynes III, managing director, are hoping to fill that niche market.


“Our goal is to be the go-to group between Memphis and Nashville,” Barker said.


Their services include portfolio management and analysis, asset allocation strategies, estate planning and wealth transfer strategies, retirement planning, education planning, tax minimization strategies and hedging strategies.


During the initial consultation, Barker and Haynes sit down with clients and learn about their total financial situation to understand their long-term goals.  And the face-to-face meetings are part of a quarterly routine with their clients.


“As we have seen extreme changes in the market, so can the personal circumstances of a client change,” Barker said.


The firm is fee-based so that there is no conflict of interest and compensation is for advice, not trading, Haynes said.  Securities are offered through Linsco/Private Ledger, which serves as their “back office” and is the largest independent broker dealer in the nation, as reported in Financial Planning Magazine.


To differentiate themselves, Haynes Barker places and emphasis on analysis.


“That is what the client gets from us,” Barker said.


That analysis allows a client to make intelligent decisions when the market is up or down.


“This is a very dynamic process,” Barker said.  “Communication is everything between a client and adviser.”
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