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During my almost thirty years of 
experience in this industry, I’ve 
seen a lot of peaks and valleys 
in the markets and the first half 
of 2022 has been no exception. 
Although equity markets are still 
higher than during pandemic 
lows, the S&P 500 has dropped 
20.6% since January 2022. 
That’s the worst first six months 
of a year since 1970.

The media loves to exaggerate 
market dips and economic 
concerns and you may have 
even seen headlines warning 
of a recession. We are here to 
keep you informed, understand 
your needs, and help you plan 
for the long-term based on 
analysis and reason. Each day, 
we review how the funds in 
client portfolios performed in 

the last day, week, and month 
to make real-time adjustments. 
And our Investment Committee 
systematically evaluates our 
strategies, watches for red flags 
and performs stress tests.

While possible, experts don’t 
agree that there will be a 
recession soon. The U.S. 
Department of Labor statistics 
show unemployment at 3.6% 
in May, the lowest since the 
pandemic, and consumers 
spending is still strong despite 
inflation. 

And, even a recession doesn’t 
mean disaster. Remember 
what Warren Buffett said, 
“The stock market is a device 
which transfers money from 
the impatient to the patient.” 

Where some investors see crisis, 
others consider the dip in equity 
markets as an opportunity to 
buy stocks “on sale.” 

Stay focused on your long-term 
goals, keep perspective when 
it comes to market fluctuations, 
and avoid reacting to the fear-
mongering news headlines. If 
you ever have any concerns or 
questions about your financial 
plan, please contact us!

Thank you for allowing us to 
partner with you in living the 
life you’ve imagined. We value 
your trust and will always work 
hard to continue to earn your 
confidence.

Gordon Wollman    
MS-Financial Planning, CFP®,  
ChFC, CMFC®, ChFEBCSM,  
CRPS®, AWMA®, AAMS® 

FOUNDER & CEO, CFS 
WEALTH ADVISOR, RJFS
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INVESTMENT COMMITTEE - QUARTERLY MEETING SUMMARY

Andrew Ulvestad
AAMS®

WEALTH ADVISOR

The Cornerstone Investment Committee gathered  
Friday, July 15th for a day of collaboration and analysis.

Chart Source: Bigcharts.com

 
 

 
 
 

Downturns - Uncomfortable, not Unfamiliar

Size of Decline Average Frequency Referred To As
-5% or more About 3x per year Pullback
-10% or more About once per year Correction
-20% or more About once every 6 years Bear Market
Sources: Capital Group, RIMES; Standard and Poors

Since 1949, over a 70+ year period, on average, 
the S&P 500 has experienced:
 • a pullback of 5% about 3 times a year
 • a correction once every year (10%+)
 • a bear market once every 6 years (20%+)
The modern design of the S&P 500 stock index was first launched in 1957. Performance prior to 1957 
incorporates the performance of the predecessor index, the S&P 90.

Q2 Recap
Market volatility continued to be 
the main theme. The S&P 500 is 
down an additional 16%, which 
brings the first half of the year 
to a total loss of 20%. Therefore, 
the S&P 500 is officially in a bear 
market. 

Recent focus has been on the 
continued strength of the U.S. 
dollar, which could reduce the 
value of returns in international 
investments. The conflict in 
Ukraine and the presence of 
COVID-19 continue to impact 
the markets and can change at 
a moment’s notice. Q2 saw a 
50-basis-point hike in May and 
a 75-basis-point hike in June. 
Additional hikes are expected to 
continue for the rest of the year. 
During these types of trends, 
diversification within portfolios  
is essential.

A BASIS POINT REFERS TO 
A UNIT OF MEASURE FOR 

INTEREST RATES. 

ONE BASIS POINT IS  
EQUAL TO 1/100TH OF 1%.

WHAT IS A SOFT LANDING? 
A GOAL SET BY THE 

FEDERAL RESERVE WHEN 
THEY RAISE INTEREST 
RATES JUST ENOUGH 

TO STOP THE ECONOMY 
FROM EXPERIENCING 

UNCOMFORTABLY HIGH 
INFLATION, WITHOUT 

CAUSING A SEVERE 
ECONOMIC DOWNTURN 

WHICH COULD PUT US INTO 
A RECESSION.

A RECESSION IS TWO BACK-TO-BACK QUARTERS OF 
NEGATIVE ECONOMIC GROWTH, WHICH IS MEASURED BY 

A COUNTRY’S GROSS DOMESTIC PRODUCT, OR GDP.

Inflation
Uncomfortably high inflation 
has been another theme and 
combatting it has been the 
Federal Reserve’s singular 
focus lately. They have been 
trying to raise interest rates to 
help combat the surging global 
inflation and engineer a ‘soft 
landing.’ What is a soft landing? 
A soft landing is a goal set by the 
Federal Reserve when they raise 
interest rates just enough to stop 
the economy from experiencing 
high inflation, without causing a 
severe economic downturn which 
could put us into a recession.

Recession                                            

Although the thought of a recession may be concerning, 
remember that recessions are a normal part of the business cycle. 
A recession, defined as two back-to-back quarters of negative 
economic growth as measured by a country’s gross domestic 
product (GDP), can be seen in most parts of the economy, 
including employment, real income, industrial production, and 
wholesale-retail trade. 

The average recession lasts about 12 months. But, on average 
the S&P 500 has recovered about 15% in the first 30 days when 
coming out of a bear market.

Meeting Highlights
Our quarterly Investment Committee meetings follow a 
standardized agenda to evaluate our strategies and analyze 
current economic themes. We spent a great deal of time at this 
meeting analyzing the proper diversification of assets in all of our 
strategies: from growth to value, from small-cap to large-cap, from 
US to international, from overall stocks to overall bonds. Moving 
forward, we still feel strong conviction in domestic and dividend-
paying funds versus international and growth funds, respectively.

We also reevaluated our investment strategy for accounts related 
to college funding. These 529 accounts are set aside to help fund 
the education of kids, grandkids, nieces, nephews, etc. If you want 
more details on 529 plans and if they make sense for your goals 
and objectives, please make sure you contact us!

Our investment committee comprised a list of many different 
questions that we answered throughout the course of our 
meeting. We discussed real estate, commodities, hedge funds, 
high-yield bond funds, and more. Our ultimate goal was to review 
all potential opportunities that are available in the marketplace 
and make a decision about if and when to increase or decrease 
those exposures in our strategies.

During these unpredictable times, we believe it is important to err 
on the side of caution. Our goal is never to try outguessing the 
day-to-day movements of the markets, but to consider current 
economic themes, evaluate our strategies, and review funds as 
we aim to remain well-diversified. We also believe strongly that 
your risk tolerance is unique to your personal situation. If you 
are concerned about your investments, please do not hesitate to 
contact us.
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IS FEAR OF LOSS HOLDING YOU BACK?
Letting emotions dictate how you invest can be risky. If you lock in an investment 
and let it ride over a long period of time, your ending value can be much more than 
if you get nervous and pull out of the market. If you get nervous and transfer your 
assets to cash for a year then return to the market after, your investment may be 
lose significant value. An all-cash approach to investing may feel safer, but you end 
up losing the battle to inflation year-over-year. If you allow fear or emotion to keep 
you out of the market, you might face long-term consequences.

Loss aversion is the instinct to prioritize avoiding losses over almost anything. 
People like the status quo, and loss due to volatile markets or a recession can be 
scary. That fear can lead to decisions that aren’t in line with your long-plan and 
open you up to unnecessary risk.

How these are related: 
Fear in terms of buying and selling investments may be holding you back in terms 
of financial planning. It can be hard to see that something you purchased is not 
performing how you would like it to. If you are feeling uncertain or uncomfortable 
about your investments, keep your emotions in check and think before you act. 

Historically, recessions and market volatility are just small bumps in the road when 
it comes to long-term investing. Long-term data also suggests the markets have 
consistently grown and, even though downturns are uncomfortable, they are 
not uncommon. You and your advisor can look and find out what your true long-
term risk tolerance is. Once you have a plan of action, you can rest easy knowing 
they have your back and can help to take your emotions out of your long-term 
investment strategy.

Jory Flanery
INTERN, WEALTH MANAGEMENT DEPARTMENT, CFS
BRANCH ASSOCIATE, RJFS

You might have been hearing 
a lot in the news recently 
that the Fed plans to hike 
basis points in an attempt to 
curb inflation. A basis point 
refers to a unit of measure 
for interest rates. How much 
is one basis point? One basis 
point is equal to 1/100th of 1% 
which equals 0.01%. 

To show a relationship 
between percentage changes 
and basis points would be: 1% 
change is equal to 100 basis 
points so 0.01% is one basis 
point. 

You might see basis points 
called something different, 
“bps,” “bips,” or “bp” are 
some of the most common 
abbreviations to watch for.

DON’T LOCK IN LOSSES

Source: Morningstar. Past performance is no guarantee of future results. This is for illustrative purposes only and not indicative of any investment. An investment cannot be made directly in an index.
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DEAR INTERNS, THANK YOU!
Cornerstone’s Wealth Management Department has had the pleasure of mentoring 
two bright, hard-working interns this summer. Based in the Sioux Falls office, Jory 
sat in client review appointments and focused on comprehensive financial planning. 
Elizabeth called the Huron office home, sitting in client review appointments and 
focusing on analysis and technology. 

We enjoyed the opportunity to mentor and plan to continue the program annually. 
However, Jory and Elizabeth have set the bar very high for our next intern!

Jill Mollner
MBA, CFP®

WEALTH ADVISOR A WORD FROM OUR INTERNS

WHAT DID YOU 
EXPECT COMING 

INTO THE 
INTERNSHIP? 

JORY: 
In the weeks prior to starting the 

internship, I was not fully sure what I 
was expecting. Throughout the interview 
process, I got the idea that as an intern, 

I would get to sit in client review 
appointments and see how the advisors 
operated firsthand. Without any prior 

experience in this industry besides what I 
have learned in school, I had some feelings 
that I was going to be behind with industry 
knowledge. Before starting, I made goals for 
myself to learn as much about the financial 

planning industry as I could. I wanted to 
learn about how client interactions worked, 

what software programs were used and 
learn to operate them. I also wanted to be 
able to build enough confidence in myself 

that I would be able to talk with the clients 
about some of the areas I might have more 

familiarity with. 

ELIZABETH: 
Before beginning my internship,  

I expected to spend most of my time 
entering data, organizing files or 

paperwork, and sitting in on client 
meetings, all of which I was very excited 

about. At the interview, I was told I would 
be working with the Riskalyze Program 
the most. I had never used this program 
before, so I did some research to prepare. 
Sometimes I would begin to worry and 

would picture myself sitting at a computer 
typing numbers all day so, in order to get 
the most out of the internship, I created a 

list of goals for myself. I planned to become 
comfortable with the 2 software programs 

I knew I would be using, observe client 
meetings, and learn new financial terms 

and styles of communication.

WHAT HAVE YOU 
LEARNED?

JORY: 
Overall, I feel as if I have learned so much  
about financial planning. The assumptions 

that I made about being behind with industry 
knowledge were completely correct. There was so 
much information that was foreign to me at the 
beginning. As time went on and I was exposed 

to more and more, things started to click. Sitting 
in on client review appointments has helped 

tons as I am able to write down notes during the 
reviews then ask the advisors after. 

As the summer has progressed, I have been 
building my confidence up in all the areas that I 

struggled with right away. I seem to have a good 
grasp on most of the software programs the 

advisors utilize in order to make solid financial 
plans. I feel as if my industry knowledge has 
also increased a lot which boosts my overall 

confidence, so I feel way less intimidated when 
talking with clients. 

ELIZABETH: 
I am so glad to say I got more out of this  

internship than I could have ever imagined.  
I not only learned the 2 programs I expected and 
was given assignments to use them daily, but I 
also interacted with at least 10 other programs 
that are used within CFS to provide clients the 
services they need. I was correct about entering 

data but not in the way I was expecting. I 
was assigned with making sure the programs 

correctly communicate with each other and fix 
issues that occur. I have learned that trial and 

error is okay, and my co-workers are always 
willing to help me or answer my questions. 

For client meetings, I was able to see how 
documents are prepared beforehand and what 

types of conversations are had during meetings. 
I learned these technical skills and many more. 

Most importantly, I learned how great it is  
to work in such a positive and supportive  

work environment.

HOW WILL THIS 
EXPERIENCE IMPACT 

YOUR NEXT VENTURE?
JORY: 

I am super thankful that I got to be 
 a part of the Cornerstone team this  

summer. I feel like I got a good grasp of 
the industry which will make the rest of 

my education a lot easier moving forward 
into my last year of college. This internship 

experience was really hands on and I got 
to experience a lot of different aspects of 
financial planning, so I feel like I will be 

really prepared for my classes this fall. No 
matter what happens after this point, I 

will forever be thankful for this internship 
opportunity with Cornerstone Financial 
Solutions as they have helped me pave a  

path for my future. 

ELIZABETH: 
In my upcoming semester of college,  

I have many finance classes and 
leadership classes which are much less 

daunting thanks to this internship. Using 
financial terms in a real-world workplace has 
ingrained them in my mind and assisted me 
in gaining a deeper understanding of them. 

I will continue to strive to be a leader and 
pay attention to others’ strengths to best 
utilize their skills. Lastly, with my time 

at school coming to an end very soon, this 
internship has given me confidence that 
this is the career path I want to follow. I 

have gained such a wide range of knowledge 
and experience in many different financial 

sectors that I know I will have a head start in 
whatever job I obtain in the future.

Q: 

A: 

Q: 

A: 

A: 

A: 

Q: 

A: 

A: 
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3 WAYS TO GET OUT OF DEBT
Did you know the average American has over $92,000 in debt? 
When burdened with multiple forms of debt at once, including student 
loans, mortgages, and outstanding credit card balances, it can be 
challenging to know which debt to prioritize removing first. 
How do you break free and get all outstanding debts to a  
zero balance?

THE DEBT SNOWBALL
The snowball strategy prioritizes removing the debt with the smallest 
dollar amount first by paying as much as you can afford toward the 
smallest debt, until the debt is removed. The secret is then taking 
the amount you had been paying toward this eliminated debt 
and applying it to the next smallest debt, repeating until all debt 
is resolved. By focusing on continuously gaining momentum, this 
method is like a snowball rolling down a hill. 

This strategy is ideal if your goal is to reduce the number of separate 
debt accounts you have over time and if you enjoy being able to see 
the continuous progress as each debt disappears one-by-one. 

THE DEBT AVALANCHE
The avalanche strategy is almost a reverse of the snowball strategy. 
Instead of focusing on the smallest dollar amount, it focuses on the 
largest interest rate. Removing the largest interest-rate debt first will 
take some time but once cleared, piling on the amount you had been 
paying to the next largest debt will create an avalanche affect and 
eradicate all remaining debts in no time. 

This strategy is the best fit for you if you care most about saving 
money on interest and paying off your debt as fast as possible. 

THE DEBT CONSOLIDATION 
Debt Consolidation is when you have a lender pay off your debt 
accounts on your behalf and create a new loan for you with a single 
payment amount and interest rate. The trick to consolidation is 
knowing what interest rate, timeline, and monthly payment will be 
beneficial for you. Using a consolidation calculator or speaking to a 
professional before going to a lender can be helpful to insure you 
receive quality loan terms.

This strategy is great if you struggle to keep track of multiple payment 
amounts and due dates, causing you to receive late fees and 
additional stress. 

There is no magic spell to paying off debt, just discipline and 
dedication. Each situation is unique, so create a plan that fits you and 
it will pay off in the long run. Continue to make the minimum payments 
for each debt and take pride in knowing you are well on your way to 
being debt-free.

Elizabeth Braley 
INTERN, WEALTH MANAGEMENT DEPARTMENT, CFS
BRANCH ASSOCIATE, RJFS

DREAM1
We help uncover the greater 
possibilities available that give you 
the confidence to pursue greater 
dreams. We want your plan to create 
meaningful outcomes in your life.

BUILD2
A Cornerstone Plan in which ALL 
the moving pieces of your wealth are 
planned for and working together 
cohesively so nothing falls through 
the cracks.

LEAD3
After developing a Cornerstone Plan, 
we empower you with the leadership 
tools to carry your dreams forward 
with confidence, excellence, and a 
sense of purpose.

PAY DOWN DEBT 
OR SAVE FOR 
RETIREMENT?

Like many people, you may be 

torn between paying off debt and 

the need to save for retirement. 

Both are important; both can help 

give you a more confident future.
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Cornerstone regularly supports causes and organizations important
 to our communities, leadership, and clients. Here are a few of the recent

and upcoming events and organizations we’re proud to support:

TEE IT UP FOR THE TROOPS GOLF TOURNAMENT
JULY 11 
A national organization that supports programs to help combat warriors overcome 
physical, mental, and emotional wounds and regain their independence. Local organization 
benefitting from the net proceeds include Warfighter Sports and Fisher House.

MS WALK/RUN AT LAKE BYRON
JULY 16
Funds raised go to the Upper Midwest Chapter of the National MS Society to be dedicated 
to research for a cure. Additionally, funds are available to directly support those in the 
Huron Community suffering from MS.

BUFFALO WILD WINGS 2022 CLUB CLASSIC GOLF TOURNAMENT
JULY 29 
Benefitting the Boys & Girls Club of the Sioux Empire and Brandon Valley Optimist Club.

JAMES VALLEY CHRISTIAN SCHOOL GOLFING “FORE” A GOOD CAUSE
AUGUST 6
Proceeds benefit students at James Valley Christian School.

HURON CHAMBER GOLF CLASSIC
AUGUST 12

Raymond James is not affiliated and does not endorse any of the above organizations or events. 

HRMC FOUNDATION HUMANITARIAN GOLF TOURNAMENT
SEPTEMBER 10
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If we don’t meet your expectations, we will provide a no-cost transition to your next advisor.
OUR GUARANTEE

Helping you build a financial plan to achieve 
what’s truly possible is what we do.

Empowering you to pursue greater  
dreams is who we are. 

SAVE
the

DATE
EDUCATION EVENTS 
SEPTEMBER 6, 2022  |  6PM  |  SIOUX FALLS  
NEW DATE

SEPTEMBER 8, 2022  |  6PM  |  HURON

SEPTEMBER 13, 2022   |  6PM  |  SIOUX FALLS 
CANCELLED

CLIENT ADVOCATE DINNER 
A special, invitation-only event to thank our clients who 
have introduced a friend to our practice during the last 12 
months. 

OCTOBER 4, 2022  |  5:30PM  |  SIOUX FALLS
On stage at the Mary W. Sommervold Hall in the 
Washington Pavilion

ARIZONA OUTREACH
JAN. 7 – 13, 2023

The ups and downs in the market have some  
Americans worried.  
Please feel free to provide our name to any of your 
friends or family who are: 
 • Concerned about inflation or interest rates. 
 • Wondering if potential tax policy changes could  
  affect them. 
 •  Reconsidering their will or estate plan because  
  of pending legislation. 
Nothing makes us feel more appreciated than an 
introduction to someone you care about!
If you’d like us to reach out to someone with a  
note and information, let us know who to contact by 
calling 605-357-8553 or emailing info@mycfsgroup.com.

Shelli Carlson
CHIEF EXPERIENCE OFFICER, CFS
BRANCH ASSOCIATE, RJFS
shelli@mycfsgroup.com
P: 605.357.8553 ext. 206

WHO DO YOU KNOW WHO WOULD 
APPRECIATE THIS INFORMATION?  

We love meeting new people who are ready to  
dream about what’s truly possible,build a  

Cornerstone Plan to help them get there, and  
lead a life of impact for themselves, for those they  

love, and in the legacy they will leave behind.

PLEASE SHARE THIS NEWSLETTER 
WITH THEM!
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CONTACT US
7408 S. Bitterroot Pl.  |  Sioux Falls, SD 57108
P 605.357.8553 • F 605.357.9285

280 Dakota Ave South  |  Huron, SD 57350
P 605.352.9490 • F 605.352.5429

TOLL-FREE 877.352.9490
mycfsgroup.com
info@mycfsgroup.com

Like us on Facebook to stay up-to-date on issues  
and what’s happening in the Cornerstone offices:

These rankings and awards were won by Gordon Wollman, Founder & CEO, CFS | Wealth Advisor, RJFS. These rankings and awards may not be representative of any one client’s experience, are not an endorsement, and are not indicative 
of future performance. Neither Raymond James nor any of its Financial Advisors pay a fee in exchange for these awards/ratings. Raymond James is not affiliated with Barron’s, Shook Research, Forbes, Financial Times, or Ignite Research. 
Investment performance is not an explicit component because not all advisors have audited results and because performance figures often are influenced more by clients’ risk tolerance than by an advisor’s investment-picking abilities.
 
Barron’s is a registered trademark of Dow Jones & Company, L.P. All rights reserved. The rankings are based on data provided by over 6,186 individual advisors and their firms and include qualitative and quantitative criteria. Factors 
included in the rankings: assets under management, revenue produced for the firm, regulatory record, quality of practice and philanthropic work. Investment performance is not an explicit component because not all advisors have audited 
results and because performance figures often are influenced more by clients’ risk tolerance than by an advisor’s investment picking abilities.
 
Invitees to the Raymond James Global Top 50 event are selected based on the prior year’s fiscal year production. There are approximately 50 attendees, though that number may vary based on those who are invited and available to attend.
 
The Forbes ranking of Best-in-State Wealth Advisors, developed by SHOOK Research, is based on an algorithm of qualitative and quantitative data. Those advisors that are considered have a minimum of 7 years of experience, and 
the algorithm weighs factors like revenue trends, AUM, compliance records, industry experience and those that encompass best practices in their practices and approach to working with clients. Out of approximately 34,925 advisors 
nominated by their firms, more than 6,5500 advisors received the award. . Please visit https://www.forbes.com/best-in-state-wealth-advisors for more info. Source: Forbes.com. As of 4/7/22.
 
Raymond James Chairman’s Council Membership is based on prior fiscal year production; requalification is required annually.
 
The FT 400 was developed in collaboration with Ignites Research, a subsidiary of the FT that provides specialized content on asset management. To qualify for the list, advisers had to have 10 years of experience and at least $300 
million in assets under management (AUM) and no more than 60% of the AUM with institutional clients. The FT reaches out to some of the largest brokerages in the U.S. and asks them to provide a list of advisors who meet the minimum 
criteria outlined above. These advisors are then invited to apply for the ranking. Only advisors who submit an online application can be considered for the ranking. In 2019, roughly 960 applications were received and 400 were selected 
to the final list (41.7%). The 400 qualified advisers were then scored on six attributes: AUM, AUM growth rate, compliance record, years of experience, industry certifications, and online accessibility. AUM is the top factor, accounting for 
roughly 60-70 percent of the applicant’s score. Additionally, to provide a diversity of advisors, the FT placed a cap on the number of advisors from any one state that’s roughly correlated to the distribution of millionaires across the U.S.
 
Securities offered through Raymond James Financial Services, Inc. Member FINRA/SIPC. Investment advisory services are offered through Raymond James Financial Services Advisors, Inc. Cornerstone Financial Solutions, Inc. is not a 
registered broker/dealer and is independent of Raymond James Financial Services.
 
This information is not intended to be a substitute for specific individualized tax, legal, estate, or investment planning advice as individual situations will vary. Please discuss these matters with the appropriate professional. Opinions 
expressed are those of the author and are not necessarily those of Raymond James. All opinions are as of this date and are subject to change without notice. This information has been obtained from sources considered to be reliable, but 
Raymond James Financial Services, Inc. does not guarantee that these statements, opinions or forecasts provided herein will prove to be correct.
 
Investing involves risk and you may incur a profit or loss regardless of strategy selected. This information is not a complete summary or statement of all available data necessary for making an investment decision and does not constitute a 
recommendation. Links are being provided for information purposes only. The Dow Jones Industrial Average is comprised of 30 stocks that are major factors in their industries and widely held by individuals The S&P 500 is an unmanaged 
index of 500 widely held stocks that’s generally considered representative of the U.S. stock market. Keep in mind that individuals cannot invest directly in any index, and index performance does not include transaction costs or other fees, 
which will affect actual investment performance. Individual investor’s results will vary. Past performance does not guarantee future results. Future investment performance cannot be guaranteed, investment yields will fluctuate with market 
conditions. Forward looking data is subject to change at any time and there is no assurance that projections will be realized.
 
There is an inverse relationship between interest rate movements and bond prices. Generally, when interest rates rise, bond prices fall and when interest rates fall, bond prices generally rise.
 
There is no guarantee that a diversified portfolio will enhance overall returns out outperform a non-diversified portfolio. Diversification does not protect against market risk.
 
Sources: Raymond James Investment Strategy Quarterly, Vol 14 Issue 3, July 2022; bankrate.com/personal-finance/debt/how-to-pay-off-debt; Raymond James Behavioral Finance_Loss Aversion, There’s no need to go down with the ship; 
Morningstar.com.

/CornerstoneFinancialSolutionsInc

You can access your account(s) 
anytime through Client Access.

Find the link at mycfsgroup.com.
Or, visit mycfsgroup.com/p/technology

to learn more about all of our online tools.

Our offices 
will be closed 

August 26 
during our 
Quarterly 

Team Meeting.
The phones will be 

staffed for emergencies.


